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Highlights From Southern Pine Convention 




















HERE never has been a time in the his- 
tory of the lumber industry when it 
was so important to fight the cause of wood 
and for 100 percent codperation among 
manufacturers of and dealers in southern 
pine to keep their product sold to the buying 
public—R. B. White, Chairman, Advertis- 
ing Committee. 














T THE present time this committee is 
giving close study to the uses of short 
length lumber in building and construction, 
the end matching of softwoods, the season- 
ing and handling of lumber and other sub- 
jects which will greatly benefit the manu- 
facturer.—J. M. Bissell, Chairman, Com- 
mittee on Production and Refinement. 























ELIEVING that the grade marking of lumber is a step forward in the proper merchandising of 

our product, we, the subscribers of the Southern Pine Association, reaffirm our position with 
regard to it and ask those subscribers not now grade marking, to give the matter serious considera- 
tion on the theory that in unity there is strength. A resolution unanimously adopted by association. 


























E CAN not grade mark in a half-hearted 
manner if the movement is to succeed. 
The utmost benefits will be derived only if a 
sufficiently large number of mills grade mark 
their products to make possible our adver- 
tising to the public the fact that grade- 
marked and trade-marked southern pine can 
be secured in any quantity.—C. C. Shep- 
pard, Chairman of the Grade Marking 
Committee. 








N THE last few years, when general 
trade promotion has developed into a 
whirlwind of intensity, there have developed 
several articles and compositions as substi- 
tutes for lumber. Study of these has to be 
made and the salesmen and our customers 
acquainted with the facts about our par- 
ticular lumber in its relation with the various 
substitutes. —E. J. Hurst, Chairman,T rade 
Extension Committee. 


























Complete report of annual convention of Southern Pine Association on pages 58 to 64 
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J6u Can Rely Upon - 
One way to obtain the best quality 
Cypress lumber and dependable service, 
is to deal with a company which devotes Ve getable Stew 
its entire time and facilities to that one c. 
d i he T d 
wood. ane in the Lanyar " 
You will appreciate this fact more after ' 
you have tried our yard and shed stock. Not at all edible for humans, but the favorite food 
We can furnish everything you require in of belting hides is this vegetable stew of the tanyard. re 
Cypress lumber. Technically known as “extract of tannin,” the solution TI 
; that transforms a limp hide into a serviceable piece of ID 
Send us a trial order today. leather is prepared by passing hot water through the 
proper vegetable ingredients such as bark and wood of 
Gregertsen Brothers Co. |] a Te ; 
ee Although the art of tanning is one of the most ancient “ 
332 So. Michigan Ave, CHICAGO of all processes, modern chemical science with all its t 
Yards and Planing Mills: CAIRO, ILL. specialized knowledge dictates the recipe for this particu- 
lar vegetable stew. : 
Making extract of tannin, which produces the best " 
belting leather, is a science developed and improved by t 
Graton & Knight during its 75 years of leather experience. e 
° In one of the largest virgin forests in America, Graton . 
P erfect Matching— & Knight has its own plant for producing its extract 7 
of tannin. 
0 
All of the ingredients are selected and blended after a 
formulae based on years of experimentation—physical, s 
chemical and practical and the result is a tanning liquor b 


that produces a mellow, pliable but rugged piece of 
leather. 


That is another reason why Graton & Knight belts 
last longer. 





GRATON & KNIGHT COMPANY 
Close your ey@s and run your fingers over the Worcester. MAssACHUSETTS 
steel-polished surface of several pieces of “Ever- Branch Offices throughout the World 
lasting” flooring, and you will not be able to detect 
where they are joined, so perfect is the matching. 
Such quality is achieved only by eternal vigilance— 
a system of rigid inspection continuous throughout 


“tn GRATON & KNIGHT 
Nichols & Cox Lumber Co., Grand Rapids, Michigan 


Conter of fine wood working Standardized 


- LEATHER BELTING LASTS LONGER 


GRATON 
LG Tici ans 


The “STANDARDIZED BELTING MANUAL.” 
contains 170 pages of useful information 
about belting. Send for a copy. 
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Worcester, Mass., U. 8. A. 101-B 
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Offer Discount to Promote Better Building 


HAT IS BELIEVED to be a unique scheme to induce farmers must be observed if even a modicum of success is to be achieved. 
to build approved poultry houses has been devised by the ag- There can be no doubt that the kind of building put up has as much 
ricultural department of the Missouri & Northern Arkansas to do as any single factor in determining the success or failure of 

Railway Co. in coéperation with lumbermen in the territory served the project. It is an excellent step, therefore, for the lumbermen 
by the road. The lumbermen offer to give buyers of materials for and the railroad already referred to to make every prospective 
poultry houses a discount of 10 percent on their purchases, provided poultry raiser provide a good house. 

they build according to plans provided by the agricultural depart- This is not the place and the editor does not deem himself com- 
ment or approved by it. Thus the reduced prices, which are a part petent to give a set of rules to insure success in poultry raising. In 
of a campaign for promoting poultry raising, not only offer an fact, nobody could give such a set of rules. The chief danger in 
inducement to build, but make proper construction compulsory. promoting poultry raising or any other form of stock raising is that 


There is hardly any form of speculation that makes a greater many will be induced to engage in it without having the tastes, the 
appeal to the average person than does chicken raising, and raising industry and the powers of observation that are needed to win suc- 
hens is a speculation chiefly because so many persons engage in it cess. Good buildings are essential, but good sense is even more so. 
without an adequate knowledge of the principles and practices that It is to be hoped for the permanent success of the Arkansas experi- 
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ment that the lumbermen and the railroad will find it practicable to 
include at least instruction if not some degree of supervision over a 
period of months that shall prevent losses, disappointments and fail- 
ures among those who take advantage of their liberal offer. 


First Know and Then Boost Wood 


J“\WO SPEAKERS AT the meeting of southern pine manufac- 
turers, reported at length elsewhere in this paper, dwelt upon 
the need of knowing the special qualities and excellences of 

wood as well as the practical problems of manufacture before at- 
tempting to push its sale. The one weakness of what may be called 
general statements is that they may be applied to any wood, and, it 
may be, even to many other materials. The more specific the facts 
advanced regarding a product, whether it be wood or some other 
material, the stronger must be the argument they sustain. 

It sometimes.seems as if nobody is willing to take the pains and 
make the effort needed to inform himself on any subject, even that 
which is the most important. In failing to make careful study of 
their product lumbermen have too often left out of their promotion 
plans the one element that is indispensable to its complete success. 
Every form of selling, whether it be advertisement, letter or word 
of mouth, should be informative; it should convey specific and defi- 
nite information about the qualities, uses and advantages of the 
product offered for sale. Let any lumberman for a moment compare 
lumber selling methods with the sales methods of other products, 
particularly of those competing with lumber, and he can not fail to 
see that they are strong where lumber has in the past been weak. 

There is no lack of reliable information about lumber and the 
different species of wood. More doubtless is needed, but the first 
step is to use that which already is available. Knowledge is not 
power until it is put to use, and lumbermen can not hope to benefit 
from the researches that have been made by the Forest Products 
Laboratory and other agencies unless they get the facts thus devel- 
oped and pass them along in their advertising, in their selling talks 
and in their trade literature. 

The impression should not be left that nothing has been done in 
the direction here suggested. Several of the manufacturers’ associa- 
tions have brought groups of salesmen together for the definite pur- 
pose of interchanging facts regarding sales and manufacturing 
problems. Several clubs have conducted courses of lectures on wood. 
Several individual manufacturers have brought mill and sales forces 
together or at least have taken their salesmen to the mills with a 
view to putting them in direct touch with the product they aim to 
sell, and a great deal of valuable information has been made ac- 
cessible. 

More and more, study is becoming a factor in business. No longer 
does the recruit to the sales force just wait to “soak up” the facts 
and experience needed to make him a salesman. He undertakes by 
a course of study and investigation to master in a few weeks or 
months a multitude of facts that he might otherwise be years in 
acquiring. There are many indications that the lumber industry 
is determined to study its product until it has the knowledge neces- 
sary to do it full justice in the world’s markets. The more practical 
and persistent such study is, and the more effectively it is used, the 
more definite and direct will be the benefits reaped by the salesmen 
themselves and by the industry they represent. 








Amateur Woodworking as a Hobby 


APPY IS THE man with a hobby; provided, it occupies his 
time in healthful employment, does not involve burdensome 
expense and is not altogether selfish. Even a hobby that 

does not meet all these specifications is better than none at all, for 
it may yet serve the immensely important end of relaxation or 
recreation. A hobby is a servant and not a master; it is an avoca- 
tion, not a vocation; it is to be pursued during leisure hours and as 
a relief from. the anxieties and tension of business. Of all the 
hobbies it is doubtful if any more nearly approaches the ideal than 
that of woodworking. 

' In recent numbers of the AMERICAN LUMBERMAN have appeared 
brief notices of persons and their hobbies. A man in Texas made 
birdhouses; another in Iowa did the same; in this issue an account 
is given of a California man who has a real woodworking hobby 
shop in his home basement. There must be hundreds of lumbermen 
who have hobbies of one kind or another. Nowadays, no biography 
is complete without a description of the subject’s hobby. It may 
almost be said that nobody’s life is complete without a hobby. Let 
it be said that a habit is not a hobby; that is just what a hobby is 
not. A hobby takes its possessor out of the beaten path, away from 
his habitual haunts and channels of thought; makes him a boy 
again, with no ambition beyond satisfying his tastes or exercising 
his skill in a particular way. 





Hobbies are good for grown folks, but they are good for growing 
folks too, and no father could wish for his son any greater blessing 
than the possession of a healthful hobby. It may sound old-fashioned 
to say that most folks nowadays have too much leisure. Perhaps 
they haven’t; but many unquestionably have many leisure hours 
each day that might be better occupied in the pursuit of a healthful 
hobby than in the ways they are occupied. Why not work in wood? 
Why not learn to use tools in making useful and ornamental articles 
from the most beautiful, the most adaptable and the most readily 
available of materials? 

Sometimes reports get abroad that lumbermen do not like to be 
bothered with boys and others who want a board or two to “make 
something” at home; it’s small business; there’s no money in it. 
That may be so; but, as Sancho frequently remarked to Don Quixote, 
there’s much to be said on that subject. A lumberman might find a 
lot of fun in making it his hobby to encourage the boys and others 
in his community to make woodworking their hobby. He might offer 
them inducements to build birdhouses or miniature houses for display 
in his own windows. The birdhouses if put to use would attract the 
birds, who would help to destroy the insects and thus perform a 
service for gardeners and farmers generally. Their houses would 
ornament the gardens and yards of the people. If miniature houses 
were built they would show the adaptability and beauty of wood as a 
home building material, at the same time that they added to the 
attractiveness of the lumberman’s show windows. They would con- 
stitute a link of friendliness between the young people and the 
lumberman. 

There is much to be said in favor of hobbies, particularly of wood- 
working as a hobby; and there is room for a lot of constructive 
thinking for every lumberman to do in seeking means of interesting 
the people of his community in wood. Perhaps the woodworking 
hobby is worth thinking about. 


Left-Handed Knocks at Lumber 


DEVELOPMENT of modern newspaper making that, at least 
in its present form, is of comparatively recent origin, is that of 
the special “home building” sections which now form a regular 

feature of a considerable number of important metropolitan dailies, 
and a much larger number of those published in cities of secondary 
size. Of course, many daily newspapers have long carried “house- 
hold” columns or departments wherein advice regarding matters 
pertaining to housekeeping, interior decoration, cookery etc. has 
been imparted, but the practice of devoting entire pages to subjects 
relating to the building or buying of a home dates back only a few 
years. In fact, it had, if not its birth, its major development in the 
“housing shortage” era following the close of the war, when the 
question of home owning versus rent paying was of the most press- 
ing importance. 

At first thought, the expansion of the home building and home 
owning ideas, as exemplified in these special pages of the news- 
papers, would seem to be an excellent thing for all connected with 
the lumber industry. One very naturally would reason that the 
more advocacy of home building, the more homes will be built; and 
the more homes built, the greater the consumption of lumber. In a 
measure, this assumption perhaps is justified, but there is an aspect 
of the proposition to which the lumber industry will do well to take 
heed, as unless the present trend is checked, lumber not only will 
fail to reap its proportionate share of the home construction fos- 
tered by these newspaper activities, but will sustain definite injury. 

The danger, and it is a real one, is that these so-called “home 
building” pages and sections shall become mere channels of propa- 
ganda for competing and substitute materials of every sort. Indeed, 
some of them are little more than that now. A particularly flagrant 
instance is that of a metropolitan newspaper of the middle West 
which on one day of each week carries a home building section of 
two pages, regularly filled to the brim with canned propaganda in 
behalf of brick, cement, stucco, steel products etc., while only rarely 
is any reference made to lumber. It perhaps is not necessary to 
seek far for a reason. Such advertisements as appear in the so- 
called home building section are mainly those of associations or 
individual firms interested in the sale of the products named. 

Then, too, there is another angle to the situation. The harassed 
sub-editor who is charged with the task of compiling the home 
building pages and prodded by the necessity of beating the dead- 
line, welcomes as life savers the neatly typed sheets of propaganda 
which he can clip, paste and manipulate to fill the gaping spaces 
while the copy boy stands waiting. Occasionally in these special 
home building sections there does appear an item concerning lumber, 
obviously furnished by some one of the lumber associations, though 
but rarely in the particular paper referred to. 

The AMERICAN LUMBERMAN does not believe that the preponder- 
ance of reading matter openly advocating and promoting other 
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materials is due to any lack of quality or interest in the press 
material issued by the various lumber associations. Indeed, several 
of the leading associations of lumber producers are doing work 
along that line that must challenge the unqualified admiration of 
all who are familiar with it. Only in the matter of volume, proba- 
bly, is the showing against lumber. It may be that by sheer weight 
the flood of propaganda pouring into the newspaper offices from 
organizations concerned with promoting the use of competing ma- 
terials impresses uninformed or poorly informed editors with the 
idea that lumber relatively is of waning importance in the home 


building field, and thus subconsciously inclines them to favor and 
advocate other materials at the expense of lumber. 

At any rate, whether the cause be mere ignorance, prejudice and 
misinformation, or whether its roots run back to the business office, 
the condition exists, and calls for careful analysis and proper treat- 
ment, to the end that the merits of lumber as a home building 
material be not slurred or minimized by media which ostensibly are 
giving the home builder reliable and unprejudiced counsel but in 
reality too often are playing directly into the hands of those most 
interested in displacing wood in the construction of homes. 





Hardwood Shipments and Orders Gain 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 24.—A study of 
reports received today by the National Lum- 
ber Manufacturers’ Association from 328 of 
the leading softwood mills of the country indi- 
cate that the volume of new business for the 
week ended March 19 was equal to that of a 
year ago. Because the order file of these 
lumber mills has heretofore been smaller since 
the beginning of the year than it was in 1926, 
the return to par is significant. The week’s 
production was practically the same as that 
of the preceding week, and the same is true of 
shipments and new business, with a little edge 
in favor of last week, in respect to shipments. 
The hardwood operations with eight fewer 
mills reporting last week, appear to have 
about the same volume of production, a sub- 
stantial gain in shipments and an even larger 
gain in new business. Compared with a year 
ago, however, new business appears to have 
fallen off; the same is true of shipments and 
also of production. 


The unfilled orders of 194 southern pine and 
West Coast mills at the end of last week 
amounted to 539,832,071 feet, as against 545,- 
222,649 feet for 194 mills the previous week. 
The 120 identical southern pine mills in the 
group showed unfilled orders of 244,207,954 
feet last week, as against 238,590,948 feet for 
the week before. For the 74 West Coast mills 
the unfilled orders were 295,624,117 feet, as 
against 306,631,701 feet for 74 mills a week 
earlier. 


Altogether the 307 comparable reporting 
softwood mills had shipments 107 percent, and 
orders 113 percent of actual production. For 
the southern pine mills these percentages were 
respectively 101 and 110; and for the West 
Coast mills, 106 and 108. Of the reporting 
mills, the 284 with an established normal pro- 
duction for the week of 190,521,918 feet, gave 
actual production 91 percent, shipments 97 
percent and orders 103 percent thereof. 


The softwood figures for last week, the week 
before and the same week last year follow: 
Production — 182,352,000 feet, against 182,- 
393,000 feet the week before, and 233,578,000 
feet last year. Shipments—195,193,000 feet, 
against 191,290,000 feet the week before, and 
229,941,000 feet last year. Orders—206,583,- 
000 feet, against 206,674,000 feet the week be- 
fore, and 233,197,000 feet last year. 


The hardwood figures for last week, the 
week before and the same week last year fol- 
low: Production—27,270,000 feet, against 21.- 
036,000 feet the week before, and 24,253,000 
feet last year. Shipments—22,723,000 feet, 
against 20,520,000 feet the week before, and 
24,246,000 feet last year. Orders—24,304,000 
feet, against 21,090,000 feet the week before, 
and 25,159,000 feet last year. 


Fewer West Coast mills are reporting this 
year. To make allowance for this add 29,- 
000,000 feet to production, 27,000,000 feet to 
shipments and 28,000,000 feet to orders in com- 
paring softwood with last year. 

The following revised figures compare the 


softwood lumber movement of the seven re- 
gional associations for the first eleven weeks 
of 1927 with the same period last year: Pro- 
duction—2,017,103,000 feet, against 2,318,- 
951,000 feet last year. Shipments—2,023,581,- 
000 feet, against 2,414,324,000 feet. Orders— 
2,186,348,000 feet, against 2,515,737,000 feet. 


A similar comparison of the hardwood move- 
ment follows: Production—324,693,000 feet, 
against 280,346,000 feet last year. Shipments 
—314,452,000 feet, against 272,487,000 feet. 
Orders—327,963,000 feet, against 291,756,000 
feet. 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing fig- 
ures nor in the regional tabulations below. 
Twenty-one of these mills, representing 66 per- 
cent of the cut of the California pine region, 
gave their production for the week as 8,507,- 
000 feet; shipments, 23,674,000 feet, and new 
business, 21,680,000 feet. Last week’s report 
from 15 mills, representing 45 percent of the 
cut was: Production, 5,818,000 feet; ship- 
ments, 16,299,000 feet, and new business, 14,- 
764,000 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 74 mills re- 
porting for the week ended March 19, was 8 
percent above production, and shipments were 
6 percent above production. Of all new busi- 
ness taken during the week, 45 percent was 
for future water delivery, amounting to 36,- 
951,350 feet, of which 25,597,427 feet was for 
domestic eargo delivery, and 11,353,923 feet 
export. New business by rail amounted to 
41,684,341 feet, or 50 percent of the week’s 
new business. Thirty-nine percent of the 
week’s shipments moved by water, amounting 
to 31,506,786 feet, of which 27,128,143 feet 
moved coastwise and intercoastal, and 4,378,- 
643 feet export. Rail shipments totaled 45,- 
680,669 feet, or 56 percent of the week’s ship- 
ments, and local deliveries, 3,869,593 feet. Un- 
shipped domestic cargo orders totaled 101,- 
821,370 feet; foreign, 70,610,802 feet, and rail 
trade, 123,191,945 feet. 


The Western Pine Manufacturers’ Associa- 
tion reports marked decrease in production and 
new business, and shipments practically the 
same as those reported for the previous week. 


The California Redwood Association, with 
one less mill reporting, shows considerable 
decrease in all three items. 

The Northern Pine Manufacturers’ Asso- 
ciation shows production and shipments about 
the same, and a nominal increase in new 
business. 


The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood pro- 
duction), with one more mill reporting, shows 
considerable decrease in production, shipments 
about the same, and some decrease in new 
business. 


Sixteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Asso- 
ciation (one more mill reporting this week 
than for the preceding week) reported a big 
inerease in production, a notable increase in 


hardwood shipments, and new business about 
the same as last week. 

[The barometer of the Southern Pine As- 
sociation appears on page 53.—EpITor. } 


[Special telegram to AMERICAN LUMBERMAN] 

NorFOLK, VA., Mareh 24.—For the week 
ended March 19, thirty-six mills reporting to 
the North Carolina Pine Association, and hav- 
ing a normal production figure of 10,830,000 
feet, manufactured 8,750,972 feet, shipped 
7,414,701 feet, and booked orders for 7,403,- 
463 feet. 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., March 23.—For the week 
ended March 5, one hundred twenty-seven units 
reporting to the Hardwood Manufacturers’ In- 
stitute, and having a normal production figure 
of 20,160,000 feet, manufactured 15,905,000 
feet, shipped 18,808,000 feet, and booked orders 
for 19,870,000 feet. Orders on hand amounted 
to 132,255,000 feet. 


Wife of Prominent Lumberman Dies 


[Special telegram to AMERICAN LUMBERMAN] 

Kansas City, Mo., March 24.—Mrs. H. C. 
Campbell, wife of the president of the Hast 
Oregon Lumber Co., of this city, died yesterday 
at St. Joseph Hospital. Besides her husband 
she is survived by her mother, Mrs. W. I. Hed- 
don, a stepfather, and a sister, Mrs. William 
Neal, of Lexington, Ky. 


Two Companies Affiliate 

{Special telegram to AMERICAN LUMBERMAN) 

PORTLAND, ORE., March 22.—The Black Butte 
Lumber Co. (Ine.), with a sawmill and timber 
near Heppner, which recently acquired 200,- 
000,000 feet of timber adjacent: to the national 
forest near The Dalles, has affiliated with the 
Wasco Pine Box & Lumber Co., which in the 
last two years has made preparations for ex- 
tensive developments on the Great Southern 
Railway south of The Dalles. An electric saw- 
mill will be built at The Dalles immediately. 
The Wasco Pine Box & Lumber Co. has con- 
tracted with the Government for a large area 
of timber south of The Dalles. 


Practical Projects in Carpentry 


There are multitudes of articles useful around 
the home and on the farm that can be made by 
inexperienced persons if they only have dia- 
grams and other directions, including measure- 
ments, for their guidance. ‘‘Carpentry for 
Beginners’’ is a book that is designed to supply 
exactly the information that is needed for mak- 
ing these articles. This is a book of about 200 
pages and it includes instructions for the use of 
common earpentry tools, as well as instructions 
for performing the more common operations 
such as making joints, using glue and finishing. 
Numerous articles are described and illustrated, 
such as benches, coat hangers, book shelves, 
ironing boards, plate racks, stationary racks, 
poultry houses, boot and shoe rack, rabbit 
hutches, dog kennels. This book is bound in 
cloth and is supplied by the AMERICAN LuM- 
BERMAN at the publisher’s price, $1.75 a copy, 
delivered. 
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Pacmetete bs Sense Scuies 


Figuring Prices on Resawn Lumber 

Please inform us as to the method employed 
in figuring the prices of resawed lumber. For ex- 
ample, one of our customers requested quotation 
on resawed yellow pine material and we quoted 
him price based on the original stock. This quota- 
tion covered 1%4-inch by 4-inch resawed stock. 
We lost the order but contend that we had the 
lower price, and although we have made inquiries 
we have been unable, from our source of informa- 
tion, to decide our point. What we want to know 
particularly is if resawed lumber is figured on a 
surface measurement basis or on a board foot 
basis and if so, how?—Inquiry No. 1,914. 

{This inquiry comes from an Ohio manufac- 
turer of hardwood lumber. It is understood that 
the almost universal custom among yellow pine 
manufacturers is to charge $1 a thousand for 
resawing over the regular price charged for the 
lumber itself. 

In the case of hardwood lumber, according 
to a statement of the National Hardwood Lum- 
ber Association, ‘‘The usual practice in selling 
resawn hardwood is to quote on the basis of 
measurement and inspection of the original 
pieces before resawing. After resawing, pairs 
or sets making up the original pieces should be 
kept together both in loading and in unloading 
so that if any complaint develops against the 
stock reinspection at destination can be made 
by measuring and grading the lumber as it was 
before it was resawn. If the pairs or sets be- 
come mixed, reinspection can be made only on 
the separate parts making up the original pieces 
and would not represent a fair comparison to 
the original inspection and measurement. 

‘* Buyer and seller may contract between them- 
selves in individual instances to measure and 
inspect the separate pieces after the stock is 
resawn. In such cases the separate pieces which 
have been produced by the resawing would be 
measured and graded as if they had been sawn 
in the resulting sizes when originally cut from 
the log. 

‘*In the absence of anything in the order to 
the contrary, it is usually understood that 
measurement and inspection before resawing 
shall apply, and in that case the price would be 
based on the original stock. Whether or not 
there was anything in the order to the contrary 
would depend upon the wording used, of 
course. ’’—EDITOR. | 





Lath Rules and Grade Disputes 


I have started on my winter’s run of cutting 
and shipping lath. Some trouble is sure to turn 
up, so in order to be partly ready, I would greatly 
appreciate answers to the following inquiries: 


Where can I obtain rules for grading lath ac- 
cording to the “Wisconsin Valley Association In- 
spection.”’ 

If I send out a car of lath and make the com- 
pany I contracted with, the shipper, and later the 
car is refused, and the company notifies me, can 
I expect a direct answer from the freight agent 
at the car’s destination, if I write him directly 
for date of arrival, unloading etc.? 

What is considered an official inspection of a 
carload of lath? Is it-an inspection of about 500 
pieces possibly taken right near the door? To 
protect the shipper for which side is it best to 
order an inspector to insure impartiality on both 
sides? I mean which of three: buyer, commission 
man, or the seller? 

Suppose I at my home station receive notice 
through a commission company that a car is‘ re- 
fused at, say, Grand Rapids, Mich. Demurrage 
is piling up. What is the quickest, most im- 
partial, and best way of getting an official inspec- 
tion and what would it cost? Or has it been 
found wisest to go personally and try to settle 
with the buyer? 

Can you give me the names and addresses of 
several men qualified for this work, in different 
places, as one would get the man nearest the 
car's destination. 

Who stands all these extra expenses? I feel 
that sometimes a commission company urges a 
party to place an order when he really doesn’t 
want it, and of course should something turn up, 
any least excuse offered causes a delay of settle- 


ment and the expense of inspection and the de- 
murrage; whereas, the seller himself would not 
have made the deal at all. I had trouble last 
year with a ear of pine, and was never satisfied 
with the report. If I sent it to you, would you 
pass your opinion on it?—INqQuirRy No. 1,912. 


[The foregoing letter comes from a lath man- 
ufacturer in Wisconsin. His statements and in- 
quiries seem to indicate that difficulties beset the 
path of the lath manufacturer. A eopy of the 
grading rules asked for has been sent to the 
inquirer. 

With respect to the notice of refusal of a 
ear, it is understood that all information regard- 
ing movement of cars is handled by the ear 
service department of the particular railway con- 
cerned. 

Official inspection of a earload of lath ordin- 
arily is made of only 10 percent of the car, but 
the lath inspected are taken from different parts 
of the car so as to reflect the condition that 
prevails generally in it. 

The grading rules already referred to corre- 
spond quite closely to those of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion, which maintains an inspeetion service. 
Ordinarily application for reinspeetion is made 
by the seller. The rules of the association pro- 
vide that the expense of this reinspection may 
be divided between the buyer and seller, or may 
be borne by either, according to agreement be- 
tween them, but the person ealling for the re- 
inspection is held responsible to the association 
for the cost. This cost, it is understood, is 
from $12 a day up, with additional charges for 
the expenses of travel. 

Whether the seller shall make a personal visit 
to the point of shipment to adjust any con- 


troversy or shall refer the matter to the associa- 
tion is of course a matter for him to decide. 
Under some eircumstanees he might wish to ad- 
just the matter himself and in others he might 
prefer to refer it to the association. In view of 
the faet that controversies of this character are 
eommonly handled by associations, the AMERI- 
€AN LUMBERMAN can not of course undertake to 
arbitrate sueh disputes.—EDITOR. | 


Cord Measure for Veneer Bolts 


We are buying veneer bolts 11 inches and up in 
diameter, and we plan to buy by cord measure. 
Is there a schedule to go by in scaling or measur- 
img the diameter in inches? We are planning on 
figuring 384 inches to a cord. We want to be 
fair and will ask your opinion on this if we are 
doing justice to the seller or not. In arriving at 
these figures 32 12-inch bolts are to be figured 
as a cord 4 feet by 8 feet.—Inquiry No. 1,920. 

[This inquiry, which comes from a wood 
using faetory in Wisconsin, is not altogether 
elear. Most of the information available about 
eords has reference to pulpwood or fuel wood, 
and aceordingly would not apply very accurately 
to veneer bolts or cores which are of uniform 
diameter and are smooth. Of course, the 
ordinary cord is a pile of wood 8 feet long, 4 
feet wide and 4 feet high, and contains 128 
eubie feet of space. The amount of solid wood 
in sueh a cord would vary with the character of 
the pieces and the manner of piling. Just what 
is meant by ‘‘384 inches to a cord,’’ is not ap- 
parent. The inquiry is published with the hope 
that readers may give some additional informa- 
tion for the benefit of this inquirer and others.— 
EDITOR. | 
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M. B. Brown & Co., Grand | present trade is that the lum- 
Haven, Mich., have recently | ber ordered is evidently going 
purchased one of the sawmills,| directly to consumers and is 


R. E. Peabody, who about 
two years ago built the finest 
sawmill in New England at 


near Saugatuck and will move | not being bought for stock. | McIndoe’s Falls, Vt., has failed. 


it to Ludington. 
s 8 & 


to go to the Black Hills, Da- 


sawmill. eign markets 
=.9 6,602,000 feet of lumber. 
L. D. Howes has become a s 6 


partner with Isaac Pettit, in 


Country dealers are said to be 
short of stock and are buying 
Two men from Galway, N. | only as they sell. 
Y., are making arrangements - * 
There was exported from 
kota Territory, to put up a| the port of Calais, Me., to for- 
during 1876, 


s 8 & 
The Skagit (Washington 
p Territory) Jam Co. is still at, 


work on the upper construc- 
tion of the Skagit River. So 
far they have taken out logs 
enough to pay their expenses. 
= 2 2 


A Canadian firm is said to 


his sash, door and blind fac- 

tory at Tonawanda, N. Y. 

ew machinery has been 

added and the business will be 
pushed vigorously. 
s 8 * 


The Ashland (Wis.) Lum- 
ber Co. is putting in a boom 
across the mouth of Bad River 
preparatory to the spring 
drive. About 2,500,000 feet of 
excellent logs will be rafted 
there and towed to Ashland 
Bay. 


The demand for lumber at 
Toledo, Ohio, is quite active 
and as far as the quality sold 
is concerned, trade is good. It 
is estimated that double as 
much lumber has been sold 
there this year as during the 
same interval of time in 1876. 
An encouraging feature of the 





C. Lamb, of Clinton, lowa, 
has recently taken out a pat- 
ent for his celebrated “nigger 
engine” for raft boats. 

s 8 *& 


From 75 cents to $1! per 
day for man and team is the 
munificent stipend on which 
Kinmount, Ont., loggers ex- 
pect to become bloated bond- 
holders in a few years. 

. 6 6 


There were shipped from 
the town of Baring, Me., in 
1876, by rail, 10,730,000 feet 
of lumber, 8,175,000 lath and 
2,145,000 shingles. 


* * * 


Eucalyptus trees planted on 
the shores of Louisiana bayous 
to counteract the malarial ef- 
fects of the low lands ,have 
been severely injured by the 
severe cold of last winter. 





be endeavoring to get an order 
filled at Charleston, W. Va., 
for 2,000,000 feet of timber to 
be used for lock gates on the 
Welland Canal. Trees large 
enough for the purpose can 
not be obtained in Canada. 
* 8 & 


John F. Phelps, one of the 
most extensive lumber dealers 
in the United States, died re- 
cently in Brooklyn, N. Y. 

s 8 & 


C. H. Walbridge, Erie, Pa., 
has sold his retail yards and 
stock of hemlock lumber and 
building materials to Hoskins 
& McNutt, Spring Creek, Pa., 
who have sawmills at the lat- 
ter place from which they will 
supply their yards. Mr. Wal- 
bridge will remain in the 
wholesale trade. 
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Southern Pine Bookings Have Made Decided Increase 


The week ended March 18 brought a good volume of busi- 
ness to the southern pine mills, orders exceeding production 
by almost ten percent. While the northern and eastern mar- 
kets are productive of a little more business, the larger part 
of the gain was in southern and southwestern territories, and 
in the export movement to Latin-America. Orders run rather 
too heavily to lower grades in dimension and boards, but nat- 
urally there will be more activity in such workings as flooring 
when building gets some headway. 

Identical mills reported that March 1 stocks were almost 
four percent larger than on the same date last year, and some 
sellers are said to be a little conciliatory on prices, for so far 
yard buyers have been unwilling to take anything beyond day 
to day needs, and recent storms throughout the South and 
Southwest have restricted retail sales. 


Demand for Shortleaf Pines Showing Improvement 


While business in North Carolina pine is still rather slow, 
there has been an improvement in volume during the last few 
weeks. Production since the first of the year has been some- 
what curtailed, amounting to 73 percent of normal for the 
ten weeks ended March’ 12. Shipments have exceeded the 
output by 2 percent, but orders have been 16 percent below 
the output, so that files of unfilled are slim, and stocks are 
none too heavy. Quotations have been quite irregular, depend- 
ing on the eagerness of the seller for immediate shipment busi- 
ness. Consumption in North Carolina pine sales territory has 
been restricted by bad weather, and it is felt that the starting 
of spring building will quickly firm up the market. 


Georgia roofers appear to have taken a turn toward 
strength. They now sell much more readily on a basis of $19 
for the 6-inch, while not long ago occasional lots were disposed 
of as low as $17.50. Even present returns are too low, how- 
ever, and production is still greatly curtailed. Increasing 
inquiry encourages some mills to plan on larger output, for 
they feel that advances can be put in effect at an early date. 


Arkansas soft pine mills find business lagging below the 
seasonal normal, possibly because recent storms have slowed 
down yard trade. The retailers continue to order mixed cars 
for day to day needs, but there is a little better call from mill- 
work factories and industrial users. Large mills have been 
accumulating more stock, and the weather is making it possi- 
ble for small plants to operate, but it is felt that it will not 
be long before the spring movement begins. Prices show no 
change, being steady at recent levels. 


Cypress More Active; Redwood Mill Stocks Reduced 


Business in red cypress is showing decided gain, following 
the recent readjustments in the price list. The railroads have 
begun to place some business, and greenhouse material is now 
quite active. Industrial users in general, and especially the 
tank makers, are better customers. Further gains have been 
made in bookings of mixed ears for retail yards, and millwork 
manufacturers are taking more liberally of shop grades. The 
market can not be called strong, however, as mills still have 
rather heavy accumulations, and are operating at considerably 
below capacity. The fact that thoroughly seasoned material 
is available is winning back many former customers, and the 
mills look forward to good spring trade. 


Production of redwood is much curtailed. Output for the 
first ten weeks of last year was fifteen percent above normal, 
but for the same period of this year it was fourteen percent 
below. Orders for this period have been thirty-four percent 
above the cut, and shipments fourteen percent above, so that 
mill stocks have been considerably reduced. Sales within Cali- 
fornia have been about equal to those of last year, as has east- 


Lumber Statistics Appear on Pages 52 and 53; 


ern business, but the foreign movement is about double as 
much as it was last year. This is accounted for largely by 
heavy exports of ties, especially to Mexico. With reduction of 
mill holdings, prices have become firmer. 


Northern Hardwood Output Lower; Prices Firming Up 


Bookings of the northern hardwood mills have continued to 
run at about the February level, though inquiry gives promise 
of an early expansion in the volume. Recently the building 
trades interests have been showing more interest, though heavy 
buying can not be expected from that source until structures 
approach the finishing point. Interior trim plants have been 
taking birch, but the movement of flooring is not yet active 
enough to result in much buying of rough stock. Demand 
from automobile and furniture plants continue good. 

Production showed a rather sharp decline last week. It is 
believed that some mills are curtailing because they are dis- 
satisfied with present returns, though the reduction of log 
input is sure to result in a small cut for the year as a whole. 
Plans were for a smaller input than last year’s, but the soft 
condition of the bottoms delayed woods crews in getting 
started, and an early break-up closed down the camps much 
sooner than in a normal year. 

Dry stocks are becoming rather low, but, of course, the good 
weather may speed up seasoning. The prospective reduction 
in total supply, however, is giving prices a firm undertone, and 
next week may see some changes in the list. 


Southern Hardwood Output Lower; Demand Expanding 


Stocks of southern hardwoods have shown a steady decline 
since the first of the year, the decrease per unit between Jan. 1 
and March 1 averaging 110,000 feet. Yet they were larger 
than they have been since Nov. 1, 1925, and it is for this reason 
that the market fails to develop buoyancy. 

Recent rains over wide sections of producing territory have, 
however, caused such sharp curtailment in output as to give 
prices a firmer undertone. Output for the week ended March 
19 was a little under 79 percent normal, whereas during 
February it averaged 84 percent normal. Bookings for the 
week were, of course, heavily in excess of the cut, but it is 
noteworthy that they were 98.5 percent normal production, 
against 80.7 percent of the same mark the previous week. 

Prices have recently been low enough to stimulate foreign 
buying, because important domestic groups have not begun 
to lay in stocks for spring needs. There is continued demand 
from automotive and furniture factories, though they have 
tended to hold back for concessions, but takings of the flooring 
plants are small, and millwork plants are not yet actively in 
the market. It is believed that the starting up of spring trade 
will bring a needed improvement in mill returns, for dry 
stocks March 1 were 41 percent covered by orders, against a 
covering of only 36.6 percent that date last year. 


New Business of Fir Mills Well Ahead of Output 


Although Coast production during the week ended March 
19, as reported by the same number of mills, was slightly larger 
than in the preceding week, bookings rose to 8 percent above it. 
Rail trade was slightly less, because of severe storms in con- 
suming territory, but there was a decided gain in domestic 
cargo business, and a further increase in exports. Domestic 
waterborne shipments exceeded the bookings, but there are in- 
dications that the gain was largely in shipments to California, 
for the mills have had much random awaiting carriers. Space 
for intercoastal and offshore shipments is scarce, and there has 
been a steady increase in unshipped balances. 

Prices have taken somewhat of a brace, though advances are 
moderate, and affect principally dimension and timbers. Some 
reports say that many mills are now demanding premiums on 
badly mixed ears, and getting them. 


Market Prices and Reports on Pages 91 to 98 
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Preparing for Mississippi Barge Service 


MINNEAPOLIS, MInN., March 22.—With assur- 
ance that barge line freight carrying service 
is to be inaugurated on the upper Mississippi 
River between St. Louis and Minneapolis-St. 
Paul in the coming summer, extensive prepara- 
tions are being made along the river to take 
advantage of the new facilities. The barge 
service is to be initiated by the Upper Missis- 
sippi River Barge Line Corporation, supported 
by the Federal Government. 

Along the river from the Twin Cities to La 
Crosse and even at Stillwater, on the St. Croix 
River, levees and terminal facilities are being 
planned. 

A $100,000 terminal looms as a reality at 
Winona, Minn., one of the pioneer lumber manu- 
facturing towns along the Mississippi in the 
earlier days. Red Wing, Lake City and 
Wabasha, all in Minnesota, likewise are making 
improvements which will restore river transpor- 
tation. Levee space already has been set aside 
at Hastings. Lower river cities are equally 
active in preparation for the actual beginning 
of river service. Lumber interests are watching 
the developments with eager interest. 

The terminals, with all modern appliances, 
which have been studied for more than a year, 
now are being constructed at Minneapolis. 
Railroad connections are to be made imme- 
diately. St. Paul, likewise, is preparing to 
spend a large sum in making terminals avail- 
able there. 

The first of the towboats for the river service 
is to be launched late this week at Dubuque, 
lowa. The second boat, according to plans, 
will be sent down the ways early in the coming 
week. Next week, also, the third of the tow- 
boats, will be launched. One other towboat is 
to be built this summer by the Government from 
a $1,000,000 appropriation authorized at the 
last session of Congress for construction of 
upper Mississippi River craft for the Inland 
Waterways Corporation. 

The fifteen barges built by the barge line 
company now virtually all are completed and 
several of them have been delivered at Cairo, 
Ill. -Forty-five more barges are to be built by 
the Government to augment the fleet. The latter 
construction is to be undertaken out of the 
$1,000,000 appropriation. Lumber interests up 
and down the Missississippi River have been 
active in supporting the movement for the water 
transportation and will be among the first 
patrons. 


SP RAABZABZBLZGZEGaaSa: 


Minnesota Proposes Forest Legislation 

MINNEAPOLIS, MinN., March 22.—A program 
of reforestation and afforestation was outlined 
in a group of bills recommended for passage 
by a joint senate and house committee on re- 
forestation in the Minnesota legislature Friday 
night. These bills are to be introduced in 
both branches of the legislature at an early 


date and a special order of business will be 
asked. 


The program follows: 


That all lands in the Minnesota national forest 
be designated as State forests and that the State 
have the right to codperate with the Federal Gov- 
ernment in carrying out reforestation work. It 
was explained that there were approximately 80,- 
000 acres available in this area for State forestry 
purposes. 

The commissioner of forestry is authorized to 
classify all State owned lands suitable for afforesta- 
tion and reforestation and report his findings to the 
1929 legislature. An appropriation of $50,000 for 
the biennium is provided for expenses incurred 
in the work. 

Appointment of an interim committee is called 
for to consist of eleven members, five of whom 
would be appointed by the senate and five by the 
house, with tne eleventh member named by the 
governor. 

Pach congressional district would be represented 
on the committee. 

The committee would be empowered to make a 
study of reforestation needs and delinquent real 
estate taxes and call witnesses. The committee 
members would act without pay but would be re- 
imbursed for their expenses. 

A tax of 5 cents an acre on all unimproved 
State-owned land set aside for reforestation pur- 


poses or all forest lands to be paid to the coun- 
ties in which these lands are located. 

Expenses incurred by the State in operating 
forest lands would be paid out of the revenue 
from these lands instead of through appropriations. 

Leaders among the northern white cedar pro- 
ducers and wholesalers are active in the Minne- 
sota legislature to prevent passage of a bill 
which would make forest products taxable where 
they are found on May 1. Cedarmen say this 
would work a hardship on them and they are 
calling attention to this situation in appearance 
before the senate committee. 

Norman E. Boucher, secretary of the North- 
ern White Cedar Association, supported by 
leaders in the industry, including H. F. Part- 
ridge and others, are making the fight on the 
proposed legislation. 


(SPARES 


THE FORESTRY department of Indiana reports 
many farmers using their tax savings due to 
classification of their land under the forestry 
law, to improve their woods by cleaning out 
undesirable species and reinforcing the open 
spaces with oaks, poplar and black walnut, types 
that command a splendid price in the markets. 
The forestry department’s policy is to sell trees 
at actual cost of production at the nursery. The 
office further advises on what species are best 
suited for the most profit in each individual 
case of planting, where such advice is sought. 


Only 25 Years’ Timber Cut in Canada 


WINNIPEG, MAN., March 21.—‘‘A review of 
the forestry situation throughout the world 
leads to the conclusion that available supplies 
of the principal timbers of commerce are rapid- 
ly approaching exhaustion,’’ declares the see- 
ond annual report of the Imperial Forestry 
Institute at Oxford, which includes the startling 
statement, that the virgin softwood resources 
of Canada can not last more than twenty-five 
years. The report summarizes the present 
situation as follows: 

Nine-tenths of the supplies of pine, spruce, 
larch, and fir available to meet the huge world 
demand for softwoods—which constitute about 
80 percent of the wood used for industrial pur- 
poses—are situated in North America, North 
Europe, and Siberia. In Europe one-third of 
the total land area is under forest, but because 
of the enormous tonnage imported into Great 
Britain and other countries in the west of the 
continent; where the supply of home grown 
timber is relatively small, the annual consump- 
tion of these softwoods exceeds the amount 
grown by about three billion cubie feet. For 
the time being—on account of difficulties of 
transport, prices, and generally speaking, of 
their inaccessibility—the great forests of Russia 
and Siberia can not be used for overtaking 
this deficiency ;if these obstacles are overcome 





GENERAL 


PRICES 


for the week ended March 9. 


last year. 


STEEL 


are firmer. 


FUEL 





ahead of last year. 


particularly favorable on the West Coast. 
well. Winter wheat prospects are the best in years. 


Business in Brief 

General business continues to show slight improvement although it still remains 
under last year in volume in most industries. The spring-like weather in many sec- 
tions has stimulated retail trade. 
shows no prospects of an immediate or rapid improvement. Auto- 
mobile production is increasing and unemployment is showing a 
decrease with the opening of outdoor activities. Bank clearings for the week ended 
March 16 were greater than during the preceding week and ahead of the like week 


of last year. Business failures for the week ended March 17 totaled 387, compared 
with 402 the previous week and 393 in the like week of last year. 


Wholesaling is gaining but 


Bradstreet’s food index number for the week ended March 17 was $3.42 compared 
with $3.46 the preceding week and $3.48 for the like week of 1926. This was a loss 
of 1.1 percent from the preceding week and of 1.7 percent from the 
corresponding week of last year. The Harvard wholesale commodity 
price index declined to 140 for the week ended March 16 from 140.6 


For the first time this year car loadings passed the 1,000,000 mark when, for the 
week ended March 12, 1,005,715 cars were loaded, 10,784 cars more than were loaded 
the preceding week. This is the first time in the history of the 

RAILROADS railroads that freight loadings for any one week have been in ex- 
cess of 1,000,000 cars at this season of the year. In 1926 the first 

million-car week was reached in May, while in 1926 it was not reach until July. 
All districts except the southern showed increases as compared with the like week 


The steel industry continues to operate well toward 95 percent of capacity in the 
Chicago territory and near 90 percent of capacity. in the eastern producing centers 
and is considerably ahead of production at this time last year. There 
are less price concessions all along the line and continued good demand 
is anticipated for several months to come. Automobile producers are . 
coming into the market more freely. Pig iron production continues large and prices 


Prices of all grains averaged lower last week and wheat prices were the lowest in 
several months due to the large visible supply. Grain movement, while not large, is 
Cotton shows little strength but live stock 
AGRICULTURE prices remain satisfactory. Crop prospects are excellent and 

there is plenty of moisture in the ground. Conditions are 
The California citrus fruit crop promises 


The weekly estimate of bituminous coal production for the week ended March 19 
is given by the National Coal Association at 13,000,000 tons. This is a sharp decrease 
from the production of the previous week. Notwithstanding the drop 
in tonnage, output is at a high level and ahead of last year. Crude oil 
production for the week ended March 19 is estimated at 2,463,000 bar- 
rels, an increase of 2,400 barrels over the previous week. Despite increasing con- 
sumption, gasoline prices are weak in many sections. 
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the timber which they produce is more likely 
to be sold in China, Japan, and even in the 
United States, than in the west of Europe. 

It is necessary, therefore, for Great Britain 
and the rest of Europe to turn to the other 
chief source of supply in North America. But 
here again the prospects, and indeed the exist- 
ing conditions are the reverse of hopeful. Even 
from Canada, largely drained of its softwoods 
by the wood pulp industry, little is to be ex- 
pected. Each year fire, insects, and disease 
destroy an amount of timber as great as that 
felled by the lumbermen, and only 27 percent 
of the original forest is left. 


East of Winnipeg much of the sawmill tim- 
ber has already been consumed, and in British 
Columbia, which produces three-quarters of the 
total supply of the Dominion, it is estimated 
that the virgin softwood resources can not last 
for more than twenty-five years. In the United 
States, which consumes about half the timber 
of the world and incidentally provides a market 
for over four-fifths of the trade of Canada 
in forest products, the story is practically the 
same. Its original forest area has been re- 
duced by more than one-half, its existing re- 
sources are given a life of only twenty-five 
years, and its imports of timber from Canada 


increase as the Dominion shipments to Britain 
decline. 


Short Course in Box Making 


MapIson, WIs., March 21.—The spring short 


course in box and crate construction is to be 


given from April 18 to 23, by the United States 
Forest Products Laboratory at the University 
of Wisconsin here. The course is held twice 
each year and is open to manufacturers and box 
makers who are interested in boxing and crating 


which will give protection to merchandise at a 


fair cost. 


American Lumberman House Plan No. 143 

















HIS charming little bungalow 
breathes ‘‘hominess’’ in every 
line and detail, from the hospi- 

table front entrance to the roomy serv- 
ice porch at the rear. The soft-toned 
stained wood shingle walls blend har- 
moniously with any setting. Such 
architectural touches as the hood 
above the front door and the shut- 
tered front windows impart that ‘‘dif- 
ferent’’ aspect that is so much desired. 
The interior arrangement is ideal for 
comfort and convenience, as is indi- 
eated by the floor plan herewith. The 
commodious living room is flanked by 
a dining room of equal depth and two 
feet greater width, the two rooms be- 
ing connected by an arched opening. 
Both bed rooms have excellent cross 
ventilation. Two clothes closets are 
‘provided. All in all, this is a most 
satisfactory design for a small family 
dwelling. 

Electrotype cuts for newspaper ad- 
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vertising may be had, as follows: Cut 
of exterior, 4. inches wide, $2.75; eut 
of floor plans, 2 inches wide, $1.65, 
postpaid. 

Complete set of working blue-prints, 
with specifications and bill of ma- 
terial, $3.50, postpaid. 

This plan is one of ‘twenty-three 
appearing in the AMERICAN LUMBER- 
MAN’s new plan book, entitled ‘‘ At- 
tractive Small Homes,’’ which is sup- 
plied in any desired quantity, with 
dealer’s name printed on front cover, 
at very reasonable cost. Write for a 
sample copy. 





THE HOME construction program 
for Milwaukee, Wis., for 1927 will 
amount to about $9,000,000, embrac- 
ing about 1,500 buildings of all sorts, 
according to the annual survey of the 
Milwaukee Real Estate Board, just 
completed. About 90 percent of the 
buildings contemplated comprise sin- 
gle family homes. 
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California Flourishing and Dealers Optimistic 


The Forst of a Serees of Artecles on Yards and Conditions in 
the Retatk Lumber Industry of the Bear State 


In at least one small way this department 
is like the movies; we can shift scenes with 
no more formality than a brief statement 
in a sub-title. “Having eluded the police 
in Winnipeg,” says the explanatory read- 
ing matter on the silver screen, “our hobo 
hero climbed from the rods of a freightcar 
in Memphis.” And there he is, as all who 
have paid their two bits may see. The 
Realm has not followed quite the route of 
the hobo hero, nor did we make use of quite 
the same mode of transportation. But, if 
we remember correctly, when we performed 
in these pages last week we were among 
the snows and the lumber yards of Syra- 
cuse. And this week we are among the 
orange groves and lumber yards of South- 
ern California. 

Touring to California isn’t much of an 
exploit any more. As we crossed the plains 
and the deserts we recalled the pony ex- 
press and the epic days of the covered 
wagon. A few old men can still remember 
something of the Golden Days of Forty- 
Nine and the rush to the then new El Do- 
rado of the Pacific Slope; though traveling 
by ox team at twelve miles a day is hardly 
our idea of a rush. No doubt there are old 
soldiers who can remember campaigning 
with Custer and Crook and Miles against 
the terrible red cavalry of the plains. A 
few years ago I 


from water. The papers carried a story a 
few days ago of another authentic gold 
rush in Nevada; and they tell me there are 
still dozens and perhaps hundreds of 
weatherbeaten and silent men who spend 
solitary lives wandering through the moun- 
tains, prospecting for precious metals. And 
of course one sees Indians. But these 
leathery native Americans who meet the 
trains in Albuquerque with bows and arrows 
in their hands no longer terrify the western 
traveler. One wonders what Sitting Bull 
and Geronimo would think of these trifing 
toy weapons which their descendants sell 
to tourists. I happen to own an Indian bow 
of the kind with which the red hunters used 
to drive arrows clear to the feathers in 
the flanks of running buffalo; and the differ- 
ence between this authentic old piece of 
artillery and the toys now sold to round 
eyed little white boys measures the ebbing 
savagery of the Indian population. They 
don’t shoot us any more; they sell us things. 
That’s an advance in civilization, if you 
consider the white man’s commerce civilized. 

It isn’t a difficult thing any more to pre- 
pare to join the rush to California. After 
a person has reserved Pullman space and 
gotten aboard, his anxieties will consist 
largely of deciding whether to get up early 
or late and what to select among the many 





talked with an old fi 
man who told me of 
traveling from Iowa 
City to Salt Lake 
with a wagon train, 
walking all the way 
and spending three 
months on the jour- 
ney. There are still 
some signs of the 
old days left. The 
deserts and moun- 
tains are there, 
changed little if at 
all in eighty years; 
ragged, sun baked 
and forbidding; 
quite as dangerous 
now as in the old 


days to the man _ A view of Los Angeles’ harbor. 


caught on foot far 


offerings of the dining car. His hardships 
will consist of sitting on a deeply uphol- 
stered cushion and letting the landscape 
rush by the windows. We did notice some 
rather acute sufferings among a number of 
old gentlemen. They confidently approached 
the lounge car, pipes in hand, and stopped 
aghast at the door. The place was crowded 
with ladies; some smoking, some playing 
cards, some working cross-word puzzles, 
some talking with chance acquaintances. 
An occasional man appeared through the 
haze, looking self conscious and evidently 
wondering if lighting a cigar would be a 
faux pas. Most of the old gentlemen backed 
away and took refuge in the wash rooms; 
at least they did the first day. Later they 
got used to the situation and had quite a 
clubby time with the ladies. And virtue 
did not even falter, to say nothing of tot- 
tering on her throne. One of the truly 
amusing performances in this present world 
and one that compensates the observer for 
many of the uninteresting experiences he 
must endure is the spectacle of a heavy 
jowled man, fortified behind a vast cigar, 
telling the world that women have no busi- 
ness to smoke. 

In the course of time, and quite accord- 
ing to schedule, we trundled down from the 
Sierras. Deserts began giving way to 

vineyards and cit- 











carriers 


Notice the lumber dock in the middle background and the lumber 


rous orchards. We 
had seen resolute 
automobiles now and 
then on the desert 
roads; but they now 
multiplied in num- 
ber and elegance 
and speed. And in 
the midst of a rain 
which gladdened the 
hearts of the Cali- 
fornians with a 
promise of future 
crops and which 
caused some mis- 
placed pleasantries 
to be spoken by 
easterners about the 
“unusual weather,” 
we arrived at Los 
Angeles. 
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The migration to California these late 
years has so far eclipsed the gold rush in 
yolume and in the production of wealth that 
there is little comparison. The Californians 
are glad the gold was there, and they’d like 
to find some more of it in their mountains 
and guliches. The flood of tourists, coming 
to buy climate, has played and still plays 
its part in California prosperity. The Cali- 
fornians like the tourists, try to amuse them 
and make them happy and hope that they 
and more like them will continue to come. 
But the visitor doesn’t hear the “tourist 
crop” talked about out here, as he does, 
say, in some of the northern and north- 
He doesn’t hear 
land values talked in the fevered terms of 
speculation. The gold, the tourists and the 
land speculation which the tourists largely 
produced have all had their part in the de- 
velopment of this mighty commonwealth. 
They are all active elements in varying 
degrees in current business calculations. 
But the State has long since gotten past de- 
pending upon any one or all of them to- 
gether for the full tide of going business. 
Agriculture, industry and foreign and do- 
mestic commerce roll up an annual total 
that makes the gold production of ’forty- 
nine look like the small dust of the balance. 
The tourists probably yield larger returns 
than did the old gold deposits; but the mi- 
gration of tourists has been so steady for 
so many years that it is almost as depend- 
able as the recurrence of the seasons. Cities 
the size of Los Angeles and San Francisco 
are hardly to be explained by the coming 
and going of climate buyers. Such cities 
represent the development of industry and 
commerce; the exploitation of business 
ability and man power and native materials. 
The Bear State has changed quite as much 
as the methods of crossing the plains have 
changed. 

What a magnificent State it is! The steady 
roar of Los Angeles traffic comes up to my 
window from the streets below. With much 
of the remainder of the country blanketed 
with snow or brown and drab with early 
spring, the flowers here are blooming in a 
riot. The shipping in San Pedro harbor 
reaches northward to San Francisco and the 
Canadian provinces, westward to the Orient, 
southward to the Canal, the Carribean Sea 
and the eastern seaboard. In Hollywood the 
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Looking over Los Angeles from the tower of the city hall 


pictures are in making that will be shown 
on the screens of the world. The oil wells 
of Los Angeles county are producing the 
oil from which about half the California 
gasoline is refined. The county produces 
upwards of twelve million dollars’ worth 
of minerals, other than oil and gas, in a 
year. It also produces about one and a half 
million bushels of pears, peaches, apricots, 
plums and prunes each year, and the citrus 
fruits are world famed. The State grows 
more than 30,000 tons of English walnuts a 
year. Dairying, poultry, textiles, mining, 
fishing, stock raising and the like roll up 
big totals. Lumber production, as all read- 
ers of this paper know, is large and will be 
larger. California is glad to have the tour- 
ists; but it has long since ceased to be 
merely a tourist State. 


Rains Have Been Beneficial 


People of Los Angeles are a little puzzled 
over the reports that find their way into 
eastern papers from time to time. The re- 
cent heavy rains were magnified in the 
eastern press into devastating floods, and 
there were some high waters that might be 
called floods. Some streets were under 
water, and some people were driven from 











The Los Angeles public library 


their houses. But southern Californians 
hardly knew whether to be amused or in- 
dignant when a famous New England news- 
paper wired out to know if it should start 
a subscription for flood relief. Much of the 
property damage was done to railroads and 
to highway bridges. Whatever families 
were made homeless were promptly taken 
care of locally, and the so-called flooded 
country rejoiced in the great supply of 
water which the rains brought. The value 
of the rains was estimated at $150,000,000 
by one newspaper, and this paper suggested 
that if any funds were established the Cali- 
fornians should establish them to share the 
value of the rains with less fortunate areas 
in the East! 

A good many eastern papers have printed 
stories about the recession of business in 
Los Angeles. Local people admit freely 
that commerce is not now at the high point 
of a few years ago. There is some unem- 
ployment, and some hardship has followed 
the overexpansion of business facilities that 
took place during the boom years. This is 
rather inevitable and has taken place all 
over the country where a sudden expansion 
of demand invited established merchants to 
increase their plants and newcomers to 
open additional shops. It has taken place 
in Los Angeles lumber retailing. But the 
astonishing factor is the continuing demand 
for houses and office buildings. In cities 
where vitality is less marked, the boom 
years caused a vast overbuilding; and in 
such places the lumber trade has shrunk 
far below the normal of pre-boom years. 
But’ in Los Angeles the building permits 
run steadily at from eight to ten million 
dollars a month, and this does not include 
certain of the residence suburbs, such as 
Beverly Hills, where the building is almost 
exclusively in residences. Perhaps another 
million dollars should be added to cover the 
industry in these points, which for all prac- 
tical purposes are parts of Los Angeles. 

We went to see our old friend E. D. Ten- 
nant, secretary of the Los Angeles Retail 
Lumber Dealers’ Association. We used to 
travel around with him quite a bit when he 
was executive head of Hoo-Hoo. 


Los Angeles Not Overbuilt 


“Very few cities have come through the 
boom years so well as Los Angeles has 
done,” Mr. Tennant said. “We were due 
for rapid growth at the time when the ex- 
pansion came, and for that reason we didn’t 
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run so far ahead of ourselves as some of our 
eastern heighbors did. Apparently there is 
no excess of houses. We notice that many 
residents of Los Angeles are quitting apart- 
ments and duplex houses for individual 
homes; so while the apartment building 
business may be depressed, the building of 
bungalows goes steadily forward. We 
couldn’t expect our population to continue 
to increase at the speed of a few years ago, 
for if that had kept up we’d have been 
larger than New York in the course of ten 
or fifteen years. It isn’t on the cards that 
we should make any such growth all at once. 
The city will have to wait for the develop- 
ment of basic industries of the entire West. 

“But this period of rapid expansion did 
one thing to us that must be corrected. It 
is always easier to expand business facili- 
ties to meet a boom condition than it is to 
contract them when that period of rapid 
growth settles back to normal. Such an ex- 
pansion took place here in Los Angeles. I 
could name half a dozen or a very few 
more yards which, if they all worked to 
capacity, could handle all the sales in the 
city. There’s at least one yard with a 
capacity of handling a million feet a day. 
I suppose all the established yards in the 
city expanded their storage capacity, bought 
new fleets of trucks, added to their office 
forces and increased the kinds and quanti- 
ties of service rendered. In addition to that, 
many eastern dealers sold out back home, 
came out here and went into business. A 
few bought existing yards, but more of them 
established new plants of their own. So in 
the face of this heavy, continuing demand 
the situation is more or less disordered. 


There isn’t enough business to keep the ex- 
panded industry busy. Everybody admits 
it, and everybody hopes that the other fel- 
low will have the good sense to close up or 
at least sell half his yard. In the meantime 
few are contracting their capacity in any 
such way. I don’t know how it’s going to 
work out, but it is plain that before condi- 
tions are satisfactory there must be some 
readjustments. 


State a Big Lumber Market 


“There’s another situation that ought to 
be mentioned while we’re talking of diffi- 
culties. Southern California is one of the 
greatest lumber markets in the world. 
Houses are practically all of frame con- 
struction, and in Los Angeles there are few 
restrictions upon the use of wood except, of 
course, in the very center of the city. Much 
low-grade lumber is used, and that’s all 
right if it is properly used. We’ve learned 
how to use this material in a satisfactory 
way. But there’s one factor that is not 
commonly associated with low-grade lum- 
ber in other parts of the country that may 
easily prove to be pretty serious with us. 
Some of the lumber we’ve been getting is 
infected with a kind of dry rot. It is a dis- 
ease caused by fungi, and it seems to be 
quite contagious; so that one infected stud 
or joist will infect others. It thrives on 
moisture; and if a house is not well venti- 
lated under the floors, and sometimes if it 
is, this rot will spread rapidly. I’m afraid 
there are hundreds or maybe thousands of 
houses in southern California infected in 
this way. 

“It happens sometimes that a family will 





buy a house on the installment plan, pay 
the installments for several years, and sud- 
denly find the floors going out from under 
them. This is pure tragedy for that family, 
for repairing is often so difficult and costly 
that it is hardly worth doing. A person 
can easily guess the result. If in the next 
few years these houses begin going to 
pieces, the reputation of lumber will go to 
pieces with them. Dealers have a lot at 
stake in this matter. Of course reputable 
dealers don’t let their customers be caught 
in this way. It is very possible to detect 
this infection in the lumber, and lumber- 
men have learned in what kinds and grades 
to expect it. They can and do refuse to 
handle that stuff, and they inspect all their 
stock regardless of kinds and grades to be 
sure that the disease is not present. But 
unfortunately not all dealers are of this 
kind. In a city as big as Los Angeles there 
are so-called lumber retailers who don’t 
look as much as three or four years to the 
future. They sell anything that can be 
called lumber. Their interests are all cen- 
tered in volume and in profits to be made 
now. Their stock is lumber, and the good 
lumber must suffer in reputation with the 
bad. Good dealers can’t control the mar- 
ket. So I think that manufacturers must 
join in this fight to save the California mar- 
ket. They’d be almost as badly hit as we, 
if as the result of failures of infected lum- 
ber the whole market were closed to wood 
by law. This problem and the problem of 
excess capacity must be met and solved. 
I’m sure they can be. With our big and 
steady volume of sales we have a splendid 
basis upon which to work.” 


Collects Interest on Past Due Accounts 


MonTE VisTA, CoLo., March 21.—‘ ‘Some retail 
lumbermen seem to be ashamed to add a legiti- 
mate profit to their cost of doing business,’’ 
remarked G. R. Harries of the Valley Lumber 
& Supply Co., Monte Vista, Colo., to the AMERI- 
CAN LUMBERMAN’S representative. ‘‘A good 
many of the customs and traditions of the lum- 
ber business are standing in the way of prog- 
ress. Lumber dealers do the way they do be- 
cause it has always been done that way. We are 
in business for the purpose of making money. 
Considering that profit is the very heart of our 
business, it is truly surprising how some of us 
play with the profits. Profits are just as essen- 
tial to the life of any business as the heart is to 
the life of an individual, and not many of us 
would allow a surgeon to work as carelessly 
with our heart as we work with our profits.’’ 

Mr. Harris went on to explain that having 
money tied up in numerous charge accounts on 
which no special credit arrangements have been 
made, collections on which come in slowly and 
sometimes not at all, decreases a dealer’s income 
to no less extent than having money tied up in 
stock that moves slowly or not at all. In both 
instances the dealer’s dollars that should be 
working all the time are deprived of their full 
profit-earning power. Money is lost every 
moment your dollars are kept from the work 
intended for them—that of making more money. 
One thousand dollars in ready cash can make 
three or four $100 profits in a given period 
while another $1,000 tied up in past due charge 
sales may make only one profit, none at all, 
or even be lost. 

The Valley Lumber & Supply Co. charges in- 
terest on past due accounts after sixty days at 
the rate of 1 percent. Bills-are due the first of 
each month, and a statement goes out then, 
across the top of which is printed a notice that 
the firm charges interest at the rate of 1 percent 
a month after sixty days from the time the first 
statement goes out. 

After the sixty days are up, according to Mr. 
Harries, at the end of each month the interest 


is added on the ledger account. The firm does 
not wait until a customer comes in to settle his 
bill to figure the interest; it is always right 
there on the ledger in plain figures. The interest 
is also added to the amount on the statement 
that goes out the first of each month so that 
the customer can see that he is being charged 
interest, and how much. Mr. Harries reports 
that his firm last year collected between $600 
and $700 in interest charges. 

Mr. Harries told of a merchant in his town to 
whom he had sold a bill of lumber when that 
merchant was making repairs at his store. After 
sixty days interest was added to the original 
amount and placed on the statement. On re- 
ceiving the statement the merchant came at once 
to the lumber firm’s office and demanded to 
know why he was being charged interest, seem- 
ing to think it an unheard of procedure for a 
lumber firm to charge interest on past due ac- 
counts, Mr. Harries asked him if he didn’t 
charge interest on past due accounts at his 
store’and was informed that such was the case, 
and looking at the matter in that light the cus- 
tomer admitted that it was only fair for the 
lumber seller to do likewise. 

This method of charging interest has the 
effect of making customers pay their bills more 
promptly. When they see that their indebted- 
ness is growing each month they are more apt 
to hurry and get it paid. People naturally give 
precedence to bills that bear interest, and if 
the lumber dealer doesn’t charge interest his bill 
is pretty apt to be the last one paid. Thus add- 
ing of the interest each month serves as a re- 
minder, and is much better than merely stating 
that interest will be charged and then waiting 
until a customer comes in to pay his bill before 
figuring the interest and adding it to the 
original amount. 

‘*One thing is certain,’’ continued Mr. Har- 
ries, ‘‘a dealer cannot buy stock to replace the 
merchandise sold, on past due accounts, nor can 
he do anything else that concerns his business, 
on a ‘hit and miss’ plan, or one that is incom- 


plete. Thousands have tried it, but never yet 
has it worked: Sooner or later they reach the 
end of their rope. Most certainly then it is to 
the retail dealer’s advantage to see that he does 
not reduce the earning power of his cash by too 
much credit that is past due, on which he gets 
no further return. 

‘*From a purely business standpoint, why 
should there be more laxity in the matter of 
charging interest on past due accounts by a 
retail lumber dealer than there is by a bank? 
If a banker fails to collect the amount due at 
maturity of an obligation it does not mean that 
he is satisfied with the profit on the first trans- 
action, and intends to lose the earning power of 
the money loaned. Can you imagine a banker 
waiving the interest on past due paper and 
failing to make an attempt to collect or have it 
renewed and the interest paid? How many 
banks would be in existence today if they fol- 
lowed the same collection methods as are used by 
the majority of retail lumber dealers? Just 
why the lumber dealer should not establish a 
eollection policy more nearly on the level with 
that of the banker is somewhat hard to under- 
stand, for when we turn our merehandise over 
to our customers we are doing the same thing 
that the banker does when he lends money. 

‘*The retail lumber dealer’s prices are based 
upon those of the wholesalers. The established 
custom of the wholesalers, in the majority of 
cases, is to charge interest on past due accounts 
after sixty days. Our profit on the sale must be 
based upon the terms granted us. Considering 
we must have turnover in accounts as well as 
merchandise to make a profit, and that this 
profit is based upon not ecarryiing the account 
longer than the accepted custom, if the original 
amount invested in the merchandise sold plus the 
profit on the sale is not reinvested and working 
again at the end of that period, I think it is 
not only practicable but necessary to charge 
interest on accounts unpaid after sixty days. 
Why turn your back on these diamonds? There 
is no substitute for net profit.’’ 


Marc! 
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Remodeled Retail Plant Spells Efficiency 


Seven Thousand Visitors Attend Opening 


HUNTINGTON, Lone IsLanp, N. Y., March 21.—The recent opening 
of the remodeled establishment of A. 8. Pettit & Sons (Inc.) was made 
the occasion of the biggest reception this thriving Long Island town 
ever saw. As the result of an all day ‘*house-warming’’ the company 
has the names of several thousand prospective customers and its officials 
consider that this more than repays the expense of entertaining a ma- 











In this building the Pettit business was started in 1881, A. S. Pettit 
being postmaster at the time. Note shed in the rear. The business has 
grown until it is now one of the largest on Long Island 


jority of all persons in the community. It is conservatively estimated 
that something like seven thousand persons inspected the plant, and the 
names of all, both men and women, were enrolled, thus providing the 
company with a list that could have been obtained in no other way. 
Refreshments were served to the visitors and a band concert was a big 
feature. 

The new slogan of the concern: ‘‘Dependable Goods, Dependable 
Service,’’ was impressed upon all the visitors, employees of the company 
acting as a reception committee, explaining everything and answering 
questions. The remodeled structure, which is regarded one of the finest 
in Huntington, will stand for many years as a monument to A. S. Pettit, 
president of the company and one of Long Island’s pioneer business men. 

The new buildings were redesigned to provide the maximum of con- 
venience for employees and customers. Every change, carefully. thought 
out in advance, had to spell efficiency before being finally decided upon. 

A. 8. Pettit was station agent and postmaster at Huntington when 
he started the business back in 1881, forty-six years ago, beginning in a 
small way with a few dollars’ worth of grain. Coal and other commodities 
were added later. In 1910, Walter R. Pettit, junior member of the organ- 
ization, completed his college career and as the coal and feed departments 











This view of the remodeled office of A. S. Pettit & Sons affords a good 
example of what may be accomplished by ‘‘ putting on a new front’’ 








were already well taken care of by A. S. Pettit 
and Stanley E. Pettit, another son, the father 
decided to add lumber and building material 
to his line of merchandise. In December, 1912, 
the firm was incorporated, with A. 8. Pettit, 
president, Stanley E. Pettit, vice-president and 
general manager, and Walter R. Pettit, secre- 
tary and treasurer. 

A few years ago an attractive new business 
front was put on the old homestead in which 
the business had started. In 1924, the living 
quarters on the second floor were converted into 
offices. The latest improvement was to bring 
the entire store on one level and to install mod- 
ern equipment. The credit manager, salesmen, 
book-keepers, filing clerks and additional stenog- 
raphers are located on. the second floor. Two 
private offices, one for officials of the company 
and the other a directors’ room, also are located on the second floor. 

Since the organization’s beginning, buildings and warehouses have 
been added until the whole property of five acres is now entirely built 
up with modern two and three-story buildings. One of the newest is a 
modern garage, which accommodates twenty large trucks, or thirty to 
thirty-five smaller ones. This building is two stories high, the upper 
floor being used to store trim, sash, doors and other mill material. Both 
garage and storage space are heated with hot water. In connection with 
the garage is a commodious machine shop, 30 by 60 feet, well ventilated 
with large windows. ‘A skilled mechanic with a number of helpers are 











A. 8S. PETTIT, 


Huntington, N. Y.; 
President and Founder 
of A. S. Pettit & Sons 

(Inc.) 
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The office and other employees of A. S. Pettit g Sons, lined up in front 

of the remodeled store and office. At extreme left is Walter R. Pettit, 

secretary-treasurer of the company and a former president of the 

Northeastern Retail Lumbermen’s Association and of the Long Island 
Dealers’ Association 


always at work in the shop. All overhauling and repairing of trucks 
and wagons is done on the property, including the painting and letter- 
ing of all wagons and trucks. 

The delivery equipment had increased from one horse to seven teams 
at the time of the incorporation and since that time the firm has added 
truck after truck until now it has twenty, varying in capacity from one 
to eight toms, beside nine teams of horses, all chosen for uniformity of 
color and general quality. 

One of the outstanding features of the business is that many of the 
employees have been with the organization twenty to twenty-five years. 
The employees are not only covered by compensation insurance, but the 
company has also taken out straight insurance for all employees of more 
than a year’s standing, the policies ranging from $500 to $1,500. 

The lumber department carries one of the most complete stocks in 
Suffolk county. The material is always of the highest grade and kept 
in perfect condition. Most of the rough lumber is piled in the center of 
the yard and annex yard, where hollow tile, flue lining and pressed brick 
are also kept. 

The telephone system, which is one of the most complete on the 
Island, includes private connections to all buildings of the concern. 
William J. Bedell is foreman of the lumber yard and his assistants 
include C. J. Fish, F. Holman, Adam Mechta, Harry Platts, John Sorg, 
Gilbert Thurston, Charles Brown, Henry Tietjen, Hans Karch, Harry 
Draper and John Knapp. W. R. Emmert, an experienced lumberman, 
is in charge of the estimating department. 
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News and Business Ideas for Retailers 


Southern Home Show Draws Crowds 


BIRMINGHAM, ALA., March 21.—Local lumber 
dealers as well as other business men who made 
their plans for at least 100,000 to attend the 
fourth annual ‘‘Own Your Home’’ show at 
the municipal auditorium, did not over-esti- 
mate, judging by the crowds thronging the 
aisles of the great arena Tuesday afternoon 
and evening. 

An exhibit appealing to modern housewives 
is that of a built-in breakfast table, benches, 











Well Housed 
Poultry 


Pays Better Profits 


A good, comfortable poultry 
house with plenty of nesting boxes, 
clean roosts and a big scratch floor 
is a mighty important factor in get- 
ting hens to lay eggs in winter 
months when egg prices are high. 

And we want you to know that 
it won't take very many extra doz- 
ens of 75-cent eggs to pay for a 
dandy big poultry house. Come 
in and let us. show you some of 
our plans. 


( Dealer’s Name Here ) 




















A specimen advertisement 

prepared by the AMERICAN 

LUMBERMAN for dealers to 

clip for use in their local news- 
papers 





and kitchen cabinet, all of which fold away 
in such a manner as to leave space in the 
kitchen and at the same time present a much 
more attractive appearance than average 
kitchen furniture. 

The Alabama commission of forestry has a 
booth in which there is installed a miniature 
but actual sawmill, sawing logs for the passers- 
by, showing the home makers the importance 
of conservation. 

Close by is a booth in which the third dis- 
trict of Federated Women’s clubs, together with 
the Jefferson county schools, have on display 
350 bird houses, feeding shelters, troughs, baths 
and comforts for the feathered folk. Both 
exhibits are particularly attractive to the 
children. 


Long-Established Concern Is Sold 


New York, March 21.—The retail lumber 
yard and millwork factory of Kelsey Smith & 
Co., one of the old-line concerns of Westchester 
County, located at White Plains, was sold for 
$500,000 last week to Lewis Ginsberg, a specu- 
lative builder of Mount Vernon. 

It is Mr. Ginsberg’s first venture in the lum- 
ber business and announcement of the sale of 
the Kelsey Smith yard was received with sur- 
prise. Myr. Ginsberg has a number of large 
building ventures under way and it is said that 
his desire to have a source of supply of lumber 
ready at all times prompted the Kelsey Smith 
purchase. 

The Kelsey Smith company was organized 


about sixteen years ago. The company owns 
three buildings at the site in White Plains, 
which fronts 250 feet on the railroad tracks. 
Goodwill, buildings and real estate were all 
purchased by Mr. Ginsberg. 

Further announcement was that the manage- 
ment of the yard would remain intact, with 
C. 8. Koechlan retained in the position of gen- 
eral manager. The millwork plant employs 
about forty men. 

Disruption of the Kelsey Smith company be- 
gan several years ago with the death of Mr. 
Smith. For some time thereafter his widow 
conducted the business. About two years ago 
the property was sold to John Berlin, who was 
the principal in the deal with Mr. Ginsberg. 


Form New “Better Business’ Group 


St. Louis, Mo., March. 21.—What is said to 
be the first building division of the Better Busi- 
ness Bureau, which is affiliated with the Inter- 
national Advertising Association, is now in 
process of formation by B. F. Tiemann, man- 
ager of the extension division of the St. Louis 
bureau. The first meeting is expected to be held 
within the next thirty days. The proposed 
group will be composed of wholesalers and re- 
tailers of lumber and building materials, archi- 
tects and contractors, with the possibility of 
sub groups being formed. The purpose of the 
Better Business Bureau is to uphold the prin- 
ciple of ‘‘ Truth in Advertising. ’’ 


Texas “‘Home” Show Is Success 


Houston, TeEx., March 21.—Approximately 
50,000 persons attended the second annual Own 
Your Home Exposition, sponsored by the Hous- 
ton Builders’ Exchange, held in the City Audi- 
torium last week. Among the exhibits of spe- 
cial interest were those of the Farrar Lumber 
Co., and the Spencer-Sauer Lumber Co. A model 
home of the English type, all wood construc- 
tion, featured the booth of the Farrar company. 
The booth itself was constructed of finished 
hardwoods and other: building materials. The 
Spencer-Sauer exhibit was given over to the 
various kinds of paint and varnish handled by 
that concern. All the booths were well arranged 
and the exhibits attractively displayed. More 
than 20,000 passed through the exposition build- 
ing during the last day and evening of the 
show. 


Codperate for More Poultry Houses 


Harrison, ARK., March 21.—‘‘An adequate 
poultry house and flock on every farm,’’ is the 
program of a campaign launched by the agri- 
cultural department of the Missouri & Northern 
Arkansas Railway Co., general offices of which 
are located here. In this campaign lumber and 
material dealers, county and home demonstra- 
tion agents, and individual farmers of the terri- 
tory served by the railroad are codperating. 

As tangible evidence of this codperation by 
the lumber dealers may be cited the fact that 
they have agreed to give 10 percent discount 
on lumber and other materials used for build- 
ing the houses, provided the conditions of the 
offer are met. These conditions are embodied 
in the following working agreement: 


Realizing that adequate housing is essential to 
the success of our poultry industry and desiring 
to codperate with the M. & N. A. railway agricul- 
tural department in a campaign to encourage the 
construction of poultry houses recommended by 
our Agricultural Experiment Station, and, further- 
more, as an act of courtesy to and in recognition 
of progressive poultry raisers, who will build 
approved types of houses and enter into the spirit 
of this “Better Housing Campaign,’ we agree to 
give a 10 percent discount on such building ma- 
terial as we carry which will be used in the con- 
struction of said houses, provided the following 
conditions are complied with, all of which condi- 
tions must be complied with before said poultry 
raiser will be granted this discount. 


1. An approved type of poultry or colony house 
must be contemplated, one that is approved by 
our own State agricultural college or the agr.- 
cultural college of a State adjacent to our own, 
or any other type of house approved by the M. & 
N. A. agricultural department. 


2. Plans must be procured and the house con- 
structed in accordance with said plans. In case 
certain features of the contemplated type of house 
are to be omitted, or other features not included 
in said plans are to be substituted, written ap- 
proval must be secured either from the department 
originating said plans, or from the M. & N. A. 
agricultural department. 


38. Terms are cash and the regular market price 
will be charged at time of purchase. 


4. After poultry or colony house is completed, 
the purchaser will notify the M. & N. A. agri- 
cultural department and said house will be in- 
spected. If plans have been duly followed and an 
adequate house constructed, a certificate will be 
given which on presentation to dealer or dealers 
from whom material is purchased will entitle 





quarters in Spokane, Wash.). 





This Week’s Timely Tip 


“Cultivate Your Competitor” 


The man who wrote the closing line on page 57 of the Jan. 8, 1927, 
issue of the AMERICAN LUMBERMAN hit the nail on the head. That’s 
the panacea for retail lumber ills. Lack of consideration for the wel- 
fare of a competitor is the cause of nearly every bad condition. If 
every retail dealer would manifest as much regard for, and interest 
in, his competitor as he does in one of his own customers, successful 
results would be insured at low cost.—JOHN KENDALL (general man- 
ager Boise-Payette Lumber Co. line of retail yards, having his head- 


[Note—The line referred to by Mr. Kendall is quoted as the 
caption of above paragraph—Eniror. ] 


Watch for Next Week’s “Tip” 
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said purchaser to a refund amounting to 10 percent 
of the purchase price, this discount to apply on 
all lumber, cement, sash and doors, roofing, hard- 
ware etc., used in said house. 

5. It is not only the purpose of this campaign to 
increase the number of houses built, but also to 
encourage the building of more rightly constructed 
houses, to place a premium on progressive methods 
and to encourage closer coédperation. 

6. It is expressly understood that we will not 
grant discounts unless purchasers comply with 
conditions as stipulated. 

7. This agreement is to be in effect from date 
until March 1, 1928. 


Among the concerns that have signed the 
agreement are the following: Hammerschmidt 
Lumber Co., Pierce-Bonsteel Lumber Co., Hale 
Hardware Co., Boone County Hardware Co., 
all of Harrison; Gibson Lumber Co., Green 
Forest; Whitaker Hardware Co., Alpena Pass; 
Pangburn Lumber Co., Pangburn; Vaughan 
Mercantile Co., Pangburn; The Lumber Store, 
Kensett; Marshall Mercantile Co., Marshall; 
Cc. K. Goddard, Marshall; Davis Mercantile Co., 
Searcy. 


The campaign has been taken up with all 
commercial clubs along the line of the railroad 
with a view to securing the codperation of the 
local dealers, and in almost every case response 
has been favorable. It is hoped that because 
of interest engendered by the campaign and 
the substantial saving offered the farmers will 
avail themselves of the opportunity, and that 
the result will be the building of many new 
poultry houses of approved type, and a corre- 
sponding increase in the poultry production of 
the territory served by the railroad. 


Lumber Company Opens Subdivision 


Houston, TEx., March 21.—An intensive cam- 
paign to sell a high-class residential subdivi- 
sion was launched last week by the Temple Lum- 
ber Co., a large line-yard concern, which has its 
headquarters in this city. One-fourth of the 
subdivision was sold within the first five days of 
the campaign. 

An office has been opened on Main Street, in 
the heart of the retail business section. D. J. 
Millberry is in charge as director of sales. He 


is being helped by a very efficient sales force and 
expects to close out the tract inside of sixty 
days. 

Under an arrangement with Hugh Wilkins, 
well-known contractor and capitalist, purchasers 
of lots in the subdivision, which is known as 
Temple Terrace, may obtain financial aid in the 
construction of homes. Temple Terrace was 
formed from a large tract of hitherto unoccupied 
land within a mile and a half of the retail dis- 
trict. The lots are all terraced and the typog- 
raphy lends itself to the diversification of archi- 
tectural design. 

While a highly restricted addition, there are 
no restrictions as to the construction of homes 
of wood. In fact, there are already many such 
homes planned and construction is expected to 
begin on some of them in the next week or two. 

In addition to newspaper advertising the Tem- 
ple company has drawn attention to the exhibit 
by sending out engraved invitations to thou- 
sands of prospective buyers of lots. The office 
is kept open until 10 p. m., each day and a 
steady stream of interested persons is constantly 
going in and out. 





Wages Result-Getting Campaign 


Urges Shingled Walls to Increase Attractiveness of 
Wood and Stucco Houses and Demonstrates 


Their Use 


Morris, Inu., March 21.—The beneficial re- 
sults derived from vigorous campaigning in 
behalf of some particular product is amply 
demonstrated by the success of a drive for 
shingle business in which the I. N. R. Beatty 
Lumber Co., of this city, is at present engaged. 












This handsome three-apartment residence only 
a few weeks ago was a rickety old church, re- 
modelled and shingled all over during campaign. 
The results astonished citizens and brought 
much publicity to lumber concern 


The company is concentrating not so much on 
shingling roofs as on the more profitable busi- 
ness of shingling the sides of houses. 

The campaign was started last fall and car- 
ried through the winter, for a 


Effectively 


insured. These well planned ads were followed 
up with direct mail advertising along the same 
line, sent out to every owner of a wood framed 
house at regular intervals during the winter, 
and the campaign will be wound up with an- 
other series of newspaper ads, to run for about 
a month beginning as soon as permanently good 
building weather can be counted on. 

In order to visualize the attractiveness of a 
shingled wall, Ross Beatty early in the cam- 
paign had an artistically designed section built 
into the wall of the company’s building on the 
main street. This section attracted much in- 
terest and favorable comment and unquestion- 
ably was an effective piece of propaganda. 


Remodeling Job Attracts Public Notice 


However, the masterstroke in the campaign 
which received a great deal of publicity and 
concentrated public attention on the company 
and its activities was the remodelling of an old 
rickety church near the center of the city into 
a high-grade three apartment residence of 
striking architecture. This building, com- 
pleted only this month, was shingled all over, 
which treatment produced a handsome effect. 
A great many people have and still are visiting 
this modern house that but a short time before 
they knew as a decrepit old church, marvelling 
at the transformation and admiring the beauty 
of its shingled walls. The result has been 
numerous inquiries at the Beatty office and 
several orders. 

In addition to advertising shingles as a wall 








Panel built into office wall to visualize artistic 
effects produced by shingling 


covering, this house is proving most effective 
propaganda for remodelling old houses into new 
and beautiful residences. 


Points Made in Talking Shingles 


Having noticed that a good many stucco 
houses in the community have developed eracks 
and during wet weather are disfigured with 
moisture spots, also that the average home of 
this type begins to look shabby within a com- 
paratively short time, the company has vigor- 
ously advocated the tearing off of the stucco 
and replacing it with shingles. It has also 
recommended this treatment for houses need- 
ing painting, pointing out that the devoting 
of money that would be spent for painting to 
shingling would give the owner for a small ad- 
ditional outlay a home of considerably added 
value on account of its new appearance, its 
general attractiveness, and better insulation. 
For old houses requiring remodelling shingled 
walls are also suggested. 

Much public interest in the subject was: 
aroused at the very outset of the campaign. 
Although the company did not 





smashing windup in the spring. 
The thought was to stimulate inter- 
est in shingled homes during the 
‘planning months’’ and accumu- 
late a good volume of this lucra- 
tive business for spring. The idea 
is eredited to Ross Beatty, son of 
I. N. R. Beatty, head of the con- 
cern, and he has had charge of the 
campaign throughout. 

The first step in the drive was a 
series of newspaper advertisements 
inserted two or three times a week 
for one,month and stressing the 
beauty of the shingled wall, the 











really expect results before spring, 
several home owners chose not to 
procrastinate but had their houses 
shingled all over during the winter. 
A trip through the city at this 
time reveals a number of jobs now 
in progress. At least one of these 
is on a high class frame residence 
of very presentable appearance, 
whose owner likely had tired of the 
looks of the building and adopted 
this method of getting away from 
the old sameness. The Beatty 
company further reports that it 
has booked a very considerable 








economy of this form of remodel- 
ing, and the lasting service 


Splendidly equipped home of I. N. R. Beatty Lumber Co., Morris, Iil. 


volume of this business for execu- 
tion in the spring. 


| 
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Milwaukee Home Show Draws Many Visitors 


MILWAUKEE, WIs., March 23.—Tomorrow is 
to be observed as Lumber and Millwork Day 
at the fifth Annual Home Show being held in 
the Auditorium this week. Miss Helen Wilson 
has been chosen queen of Lumber and Millwork 
Day, and will be es- 
eorted to the Audito- 
rium by the Milwaukee 
Hoo-Hoo Club and other 
loeal lumbermen headed 
by a band. 

The Hoo-Hoo elub 
will meet at the Repub- 





Milwaukee, Wis. ; 
Queen of Lumber and 
Millwork Day at 
Home Show 





lican Hotel, and later 
will march in a body to 
the Home show. Upon 
reaching the Audito- 
rium the club and band 
will make a tour of the 
entire building, and at 
8 o’clock John H. Moss, 
vice president Rockwell Manufacturing Co., Mil- 
waukee, will give an address on lumber and 





MISS HELEN WILSON, 


millwork in the home. This talk will be 
broadeast. 

Miss Wilson will be guest of honor at a 
banquet, at which other guests will be John R. 
Rilling, general chairman of the Home show; 
H. A. Kagel, secretary, and John H. Moss. 

The Northern Hardwood & Hemlock Manu- 
facturers’ Association has an exhibit consisting 
of birch and maple panels and grade-marked 
hemlock. The John Schroeder Lumber Co., as 
usual, has one of the picturesque exhibits. A 
large frame with a glass in it to form a picture 
effect was set on an angle in the booth, and in- 
side the frame is a fireplace with a man sitting 
in a comfortable armchair. One section of the 
frame shows the picture of a summer cottage 
which the Schroeder company furnishes. 

Short pieces of logs from which veneer is 
made are exhibited by the George L. Waetjen 
& Co., manufacturers of veneer and plywood. 
One of the samples is a piece of fir, seven feet 
in diameter. Below each log is a veneer panel 
made from that wood. 

The Steinman Lumber Co. has a booth in 
which is exhibited lumber and a variety of shin- 
gles. Curtis woodwork is on display in the ex- 
hibit of the J. J. Jones Co., distributors for that 
product in Milwaukee. 

A beautiful display consisting of a dining 
room suite and several styles of tables is seen 
in the booth of the Kiel Furniture Co., while 
the John E. Rilling Co., also furniture manufac- 


turers, show a living room suite which was ar- 
tistically arranged. 

The members of the Milwaukee Millwork 
Bureau have a joint exhibit in Mechanics’ Hall 
of the auditorium. It is surrounded by lattice 
work and in the booth are shown all kinds of 
millwork from breakfast nooks to cabinets and 
doors. 

The Milwaukee Retail Lumbermen’s Club has 
one of the largest exhibits of the exposition, 
the central idea of which is ‘‘ Build a Home 
First,’? and ‘‘build it with lumber.’’ The 
exhibits are more numerous and varied than 
at any previous Home show held in this city. 
A total attendance of 75,000 is forecast, which 
compares with 52,000 last year. 

Every display was worked out this year to 
add to the art and beauty of the whole, the ex- 
hibitors being aided in arranging their products 
by the Milwaukee Art Institute under the diree- 
tion of Arthur G. Pelikan, director. 

Two METHODS of seeding forest trees have 
been tried out in Canada—broadeasting the 
seeds and the seed plot metliod. The former re- 
quires less labor but from six to eight pounds 
of seeds are needed per acre whereas in the lat- 
ter case but one pound is needed. The seed plot 
method of growing seedlings is the cheaper and 
has the additional advantage that the likelihood 
of germination is much greater since the seeds 
are always brought into contact with the soil. 





Lumber Happenings in the East 


Coast Lumber Via Great Lakes 


BurraLo, N. Y., March 22.—The movement 
of Pacifie coast lumber over the Great Lakes 
as an important feature of commerce is pre- 
dicted in a report made to the Oswego Dock & 
Harbor Commission by an engineering firm, 
Fay, Spofford & Thorndike, who have made a 
survey of lake transportation and facilities. 
The report says, concerning lumber traffic on 
the lakes: 


Formerly lumber was a commodity entering 
largely into the traffic of the Great Lakes. Owing 
to the extensive cutting of the timber in this 
region, however, the lumber traffic has greatly 
decreased and few ports have special modern 
facilities for handling lumber. 

With the depletion of the local supply of lum- 
ber in the Great Lakes region, there arises the 
possibility and even the necessity of supplying 
the needs in this territory with lumber from the 
Pacific coast. In this connection the project for 
deepening the upper Hudson, so that ocean-going 
vessels may find a seaport at Albany, has a bear- 
ing upon the future lumber traffic on the Great 
Lakes. 

Albany was formerly one of the chief distribu- 
tion points of the Atlantic coast, receiving its 
supply from the north, and from the Great Lakes 
territory, largely by way ofjthe Oswego and Erie 
canals. With Albany develtre as a seaport where 
direct shipments of lumbert from the Pacific coast 
may be received, a reverse movement is likely to 
take place. Considering the diminishing supply 
and the rising cost of. lumber in Great Lakes 
territory, and the ability readily to transfer lum- 
ber from the upper Hudson to the lakes by way 
of the New York barge canal, Pacific coast lumber 
will undoubtedly be an important item in the 
future commerce of the Great Lakes. It can be 
transported by the all-water route at prices 
against which overland shipments by rail can not 
compete, provided adequate and efficient facilities 
for the transshipment of lumber to canal carriers 
at the Hudson and from canal carriers to lake 
vessels at the lake outlets of the barge canal be 
established. 

It is almost a third of the ‘way around the 
earth by the above route to Buffalo, as against 
400 or 500 miles to the former big lake lumber 
supply, but the matter of distance is apparently 
no obstacle to the development of a market for 
Pacific coast lumber. 

The lake-and-rail rate on shingles went into 


effect on March 19 and is the same as last 
year. On extra clear shingles to Buffalo yards 
the rate is 92 cents a hundredweight, and to 
Rochester, Syracuse, Utica and Albany 93% 
eents. The rail rate to Buffalo is $1.005 and 
the saving by water route is 16 cents a thousand 
on extra clears, and 60 cents a thousand feet 
on beveled siding, or 18 cents and 70 cents 
respectively to Rochester and other points east. 
The advantage causes the water route to be 
much used. 


Eighth Short Course in Kiln Drying 


SyracuseE, N. Y., March 21.—The eighth an- 
nual short course in dry kiln practice at the 
New York State College of Forestry, Syracuse 
University, was attended by eleven students 
from the eastern States. It was a ten-day in- 
tensive course that began March 7 and ended 
March 17. Lumber piling, case hardening, dry 
kiln tests, dry kiln operation were taken up in 
various phases. A complete run was followed 
through the kilns, daily readings and observa- 


tions taken, and lectures were given between 
the tests. 

Discussions were directed on such subjects 
as how wood dries, conditions of drying, sig- 
nificance of temperature, humidity and circula- 
tion, operating instruction, value of recording 
instruments, automatic controls, ete. A study 
of kiln layouts and their importance in the 
scheme of lumber manufacture, including vari- 
ous types of kilns and how to select the type 
and size most suited to any particular need, 
was also part of the program. 

In the illustration presented herewith the 
following took part in the course: 

G. P. Kramer, instructor in Forest Utilization, 
New York State College of Forestry; Russell 
Young, Anderson Lumber Co., Passaic, N. J.; 
Richard Burckes, Dix Lumber Co., North Cam- 
bridge, Mass.; George Day, Millers Falls Co.. 
Millers Falls, Mass.; A. E. Williams, special stu- 
dent, Buffalo, N. -Y.; Samuel B. Walls, McGraw 
Box Co., McGraw, N. Y.; S. Edwin Hallagan, jr., 
Hallagan Manufacturing Co. (Inc.), Newark, 
N. J.; Harry A. Reinmiller, Hazleton Manufac- 
turing Co., Hazleton, Pa.; Hiram L. Henderson, 








Participants in dry kiln short course at New York State College of Forestry, Syracuse, March 7-17 
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professor of forest utilization, in charge of course ; 
Ralph L. Greene, Shambow Shuttle Co., Woon- 
socket, R. I.; Arthur Klammt, W. M. Ritter Floor- 
ing Corporation, New York City; Charles E. Over- 
ton, Asbestos Burial Casket Co. (Inc.), Lowville, 
N. Y., and P. A. Hayward, assisting in course. 


Consider Electrification of Sidings 


New York, March 21.—The question of elee- 
trifying all private freight sidings in retail 
lumber yards on Long Island has resulted in a 
conference between members of the Long Island 
Dealers’ Association and President LeBoutil- 
lier, of the Long Island Railroad. The con- 
ference was arranged by Frank Carnahan, 
chairman of the lumber committee of the At- 
lantie States Shippers’ Advisory Board and 
traffic manager of the National Retail Lumber- 
men’s Association. 


Mr. LeBoutillier had notified all of the Long 
Island dealers that the sidings would be elee- 
trified during the current year, but since the con- 
ference the railroad executive has suggested 
that possibly it would be well to make indi- 
vidual surveys in connection with electrification 
in order to determine the extent of electrifica- 
tion necessary in each yard. 

The committee of lumbermen maintained that 
electrification would inflict a hardship not only 
from the amount of money required, but also 
from the fact that yard layouts in most cases 
would have to be changed at considerable ex- 
pense in addition to the actual expense of 
electrical equipment. 

Long Island lumber dealers, meanwhile, have 
been urged to do nothing with reference to 
electrification pending further negotiations with 
the railroad. Electrification of the sidings is 


in direct line with the railroad’s general policy 
to do away with steam trains wherever practi- 
cable. Many of the lumber yards are adjacent 
to electrified roads, but their supplies of lum- 
ber have been delivered by steam engines be- 
cause their private lines, or sidings, would not 
permit of electrical operation. 

The question of ‘eleetrification is probably 
one that confronts no other aggregation of lum- 
bermen in the United States beside those of 
Long Island. Furthermore, it marks another 
step forward in the modernization of the fa- 
cilities for handling lumber. 

If Mr. LeBoutillier’s plans carry, the steam 
engine will have been relegated to the same 
position with reference to the delivery of lum- 
ber to the yards in which ‘‘old Dobbin’’ now 
finds himself. 


Lumberman Has Woodworking Avocation 


SAN Francisco, CALIF., March 19.—John D. 
Rockefeller has his golf; Caesar and Mark 
Anthony had their Cleopatra and almost every 
middle-aged man has some sort of a hobby dis- 
tinetive from his vocational endeavors, but Bur- 
ton W. Adams, sales manager of the Fruit 
Growers’ Supply Co., one of the largest of the 
California pine operators, finds his greatest 
pleasure in the smell of sawdust, whirling saws 
or over a woodworking lathe. This is the rea- 











give it a multitude of duties, such as grooving 
and sticking. In the drawers of this mammoth 
bench are tools of every description for wood- 
working and carving. Both Mr. Adams and 
his sons are adept at ‘‘wood sculpturing,’’ 
a fact that many lumbermen throughout the 
United States will know through the ‘‘sugar 
pine elephant’’ which was exhibited at retail 
lumbermen’s conventions through the United 
States in 1925 by Edward P. Ivory, then trade 
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Burton W. Adams (left) and his two sons, all experts at woodworking, 
in their shop at the Adams home. Note the abundance of drawers and 


cupboards, which hold $2,000 worth of woodworking tools 


son for his home shop, long a topic among lum- 
bermen of the Pacific coast and recently en- 
larged so as to provide recreational working 
space for his two sons, both young geniuses 
with the hammer, saw and woodworking tools. 

Mr. Adams has spared neither time, space 
nor expense in his shop. These statements are 
borne out by the equipment and by the products 
which find their birth on the benches and ma- 
chines of the ‘‘hobby shop.’’ Bench space in 
the shop, which occupies half of the basement 
of the Adams home in Berkeley, just a few 
blocks from the University of California, where 
both of the Adams boys attend college, totals 
more than 35 feet in length and represents 
approximately 150 square feet of working room. 
In the main bench, the first one built, there 
are nine cupboards and forty drawers and in 
the new bench, just finished, there are five more 
cupboards and nine large drawers for me- 
chanical contrivances either purchased or 
‘‘made up’’ in the shop. 

The main bench is situated in one end of 
the shop and nearby are two saws, both motor 
driven. One was purchased and the other 
‘‘manufactured’’ in the shop and is fitted so 
that it may be used portably. Various blades 


extension manager of the California White & 
Sugar Pine Manufacturers’ Association. These 
tools represent an outlay of about $2,000, but, 
Mr. Adams hastens to tell one, all are not 
necessary nor essential for a ‘‘home hobby 
shop.’’ 

At the other end of the shop is the recently 
constructed bench with its big cupboards and 
drawers. Across from it is a jig saw, two 
lathes, a buffer, an emery wheel, and a drill 
press, all motor driven. On these machines can 
be turned out the most intricate designs to be 
used in woodworking. An Emmert patented 
vise is also located here, a recent acquisition of 
the shop. 

Overhead eight 100-watt lights make the shop 
twinkle with an abundance of lights for work- 
ing at evenings, the time when Mr. Adams for- 
gets the selling of lumber and turns to creating 
new furniture for his home or his friends; new 
walnut and cedar chests for relatives: and the 
daughters and nieces or new carvings from 
California sugar pine. 

‘My shop of course is much larger than most 
men would:want for their homes,’’ commented 
Mr. Adams,’’ but I find that additional equip- 
ment allows my sons ind me a wider range 





of ideas in woodworking, opens new thoughts 
for creations of our own and allows us to go 
ahead with anything made of wood without 
the handicap of having to substitute some other 
tool for the proper one. 

‘Woodworking is a master craft,’’ con- 
tinued Mr. Adams, ‘‘and the more tools one 
may use and the more ideas one may express 
in woodwork the more he is able to understand 
the inexhaustible study of the possibilities of 





The machines, eight of them, all motor driven, and some of the products 
of the shop. Here are made artistic pieces of furniture for the Adams 
home and gifts for friends 


a soft, easily worked wood such as California 
white or sugar pine.’’ 

At the time the staff correspondent of the 
AMERICAN LUMBERMAN called at the shop the 
younger son had just begun operations with 
the jig saw, cutting out a profile in wood of 
a friend, the penciled drawing first being traced 
on the board. This son, besides being an expert 
woodworker is an artist, adept with pencil on 
either paper or wood. The elder son had just 
completed a crest and seal, carved from sugar 
pine and mounted on mahogany, a masterpiece 
of wood workmanship. Mr. Adams had just 
completed a walnut chest, lined with incense 
cedar and inlaid with a lighter wood and 
in the lathe was turning out a leg for a ma- 
hogany telephone table which will ultimately 
be used by his wife in the Adams home. 

Mr. Adams staunchly believes that every lum- 
berman in the United States should have some 
sort of a woodworking shop in his home. A 
small bench, a saw and a handful of tools will 
start. It represents but a small cash outlay 
but will repay the lumberman a hundredfold 
in pleasure, in knowledge of the possibility of 
wood and in the promotion of new uses for his 
product. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., March 21.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 























Softwoods: Production Shipments Orders 
Week ended: 1927, March 12; 1926, March 11— 1927 1927 1926 19 
i EL, 10/05). es ceben eke aeebieseeenee beucete 65,945,834 67,928,122 63,144,027 64,814,016 68,244,682 71,301,696: 
Weems COME LAIDOTERON DS AGBOGIREION.... cccccccccccccccccccceccs 72,418,047 107,947,524 75,932,546 115,896,947 78,320,286 129,372,967 
Western Pine Manufacturers’ Association..........c.ccccececcees 21,042, 27,569,000 26,019,000 27,822,000 32,259,000 27,458,000: 
es | Ser . SC.  ceseeeecteetésecccoeceeseeeeee 7,181,000 * 8,778,000 »283, 8,171,000 9,647,000 7,273.000- 
rr rr ee, es. ek adesageeeeeedesebacecsees 6,478,990 7,932,396 6,733,248 7,672,673 8,281,616 5,772,274 
Northern Pine Manufacturers’ Association...............ee+eeee8 5,792,700 5,710,600 7,209,900 7,508,600 5,720,000 5,243,000. 
Northern Hemlock & Hardwood Manufacturers’ Association..... 3,139,000 2,164,000 3,028,000 2,155,000 3, "366,000 1,760,000 
ee ee, A cn centadeccnectochvonsecueveawe 181,997,571 228,029,642 190,349,721 234,040,236 205,838,584 248,180,937 
California White & Sugar Pine Manufacturers’ Association...... A Sree , ee ee oe eee 
Ten weeks ended above dates— 
foes oa ke eee ce cedacnseebenedwenteens 685,044,696 726,298,253 619,019,896 728,421,913 675,774,836 768,336,577 
Weeee Comet Lammbermen’s Association: «i .cccccccccctccccesctves 747,180,626 931,751,783 714,856,471 957,535,553 786,711,280 1,018,450,231 
Western Pine Manufacturers’ Association............eccccceeees 163,925,000 205,752,000 244,931,000 259,489,000 267,083,000 270,179,000 
ec sc occas geben eents ceneeeeekanes 65,884, 81,245,000 74,948,000 72,701,000 87,997,000 80,831,000 
ee ee eR 7 6. can cee cb eseneeeseensatetos 76,596,781 75,449,837 ,400,853 77,708,963 64,072,780 58,816,362 
Northern Pine Manufacturers’ Association................+eee00: ,118, 62,033,300 65,955,400 77,448,300 67,310,000 80,562,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 32,646,000 24, ‘474, 000 5963, 22,269,000 28,436,000 17,871,000 
i A Re os ek oceans ataeenaes 1,833,395,103 2,107,004,173  1,826,074,620 2,195,573,729  1,977,384,896 2,295,046,170 
California White & Sugar Pine Manufacturers’ Association.... 105,623,000... eee eee eee = = —«§»._—soWh oe ev evden See =— «sh teow conse 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
Cn Jd. cGaweie goes 46 head be cees es oSSl- 0s ceubereeesde riseces 3,750,000 6,830,000 2,937,000 4,937,000 4,467,000 3,480,000 
ee iia a aes swe SEN obi neesadmueeue éna mae 65,846,000 59,879,000 663,000 41,183,000 42,594,000 40,806,000 
Hardwood Manufacturers’ Institute— 
Dt TD daseghkdeegnnnceeeneseseseceecene esenens esenence 17,286,000 15,668,628 17,583,000 15,247,865 16,623,000 17,976,391 
TEE “an cterctlntckh kobe odds cine ws bisa ctcndbddedennedadeaas 231,335,000 190,700,414 245,121,000 202,666,688 256,833,000 219,532,584 





Hardwood Institute’s Stock Report 


MEMPHIS, TENN., March 21.—The Hardwood Manufacturers’ Institute has compiled from re- 
ports of 225 units the following data as to stocks on hand March 1: 


Eastern Territory,* 43 Units} 


Southern Territory,* 182 Units+ 








Total Unfilled Total Unfilled 
SPecizEsS— Dry & Green Dry Orders Dry & Green Dry Orders 

0 Pe re 1,723,000 1,015,000 145,000 35,204,000 27,270,000 8,107,000 
SRE AS 10,027,000 5,542,000 2,488,000 253,000 163,000 30,000 
le ah dea se eh at 2,910,000 1,844,000 610,000 4,380,000 2,625,000 1,150,000 
BiGGD nihakt ossaccee 3,261,000 2,087,000 249,000 350,000 See. easecasus 
WOE GGG) ch co ccecces 56,000 16,000 16,000 15,000 eee 
TOU hoc ccc ckicccces 864,000 519,000 a” . peiveueas -¢Bgeaaen  ‘dienenmnee 
REEDS a. ww acs bel 6.0% 154,000 26,000 _————— icant -sagaceaee! | —eewetnbied 
GEE s vn ceccaeeseoces 3,000 3,000 RE OSS se ee ey Ee ee a 
DE) 40 cet weaetacte 826,000 403,000 72,000 76,000 42,000 9,000 
SG. ‘Kcetcsatinese 40, 118, 000 20,077,000 8,551,000 102,000 98,000 20,000 
OEE 6.02 tage ke eee ae ataelecs 21, a 000 10,388,000 10,559,000 
De ~<sesetaumee 23,000 eS igi aes 4,000 n.  Veeia ect ate 
 wiekcvawevene 6,00 6,000 6,000 80,590,000 53,398,000 12,033,000 
EL iil arn den ee art aetna’ 56,000 0 SS pe ee 16, 272, 000 10,844.000 6,275,000 
tn nkindescdeedewe 529,000 231,000 104,000 228'092,000 117,270,000 79,501,000 
can teeeece ieee.) « - adtiaume!” aetna 891,000 608,000 168,000 
OR 12,455,000 6,369,000 2,897,000 14,000 a => s sd eae 
En . ti beme'egaweae 1,240,000 745,000 82,000 3,540,000 1,930,000 405,000 
Dn evvtwonueres ees a  dtntwae deepens 44,000 136,000 6,000 
Ee 2h Gin aos ase aawh 105,000 82,000 35,000 285,000 213,000 37,000 
PR -citeecde oes ceeenne ©. Oteiieen ei. - bapa ws 7,389,000 3,569,000 2,757,000 
i usecedeseeseeeax 64,321,000 33,293,000 13,784,000 240,445,000 134, ses. 000 55,032,000 
i chivieatigdadhkea: SOEEEAEE.  Dadtbeses. taaakenes 1,421,000 880 aoe 124,000 
cc weekmed. eens. ) Lacemkieaied » —ardateasperd 89,0 70,0 1,000 
Dt ctecbvasene ves 33,436,000 18,163,000 8,098,000 21,027,000 13,484, 000 5,510,000 
DT victerabcédsn . Abneeies . “daebbead  seaiveiees 22, i See 
re PD wosscneees 4,757,000 2,703,000 1,650,000 5,997,000 3,481,000 2,422,000 
Dt scstentaees 26,000 19,000 10,000 7,666,000 5,553,000 2,634,000 
 cvecesawwivnas 366,000 161,000 30,000 707,000 628,000 12,000 
Dt? ctdeeeenene dee SERRREEER  @heebbeen enanaces 1,683,000 ,F 391, 000 622,000 
Mixed hardwoods...... 1,023,000 389,000 599,000 6,328,000 4,205,000 3, 703, 000 
178,287,000 93,738,000 39,614,000 684,337,000 393,228,000 191,117,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago following the 


Chicago & Eastern Illinois to Evansville, Ind., 


thence followin 
Orleans, La., all points west of this line being “Southern” territory. 


the Louisville & Nashville to New 


tUnit of production is normal daily output of 28,000 feet. 





National Analysis 


WasHIneTon, D. C., March 21.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the week ended March 
12, orders and shipments being shown as per- 
centages of productions: 


During During 10 
Week Ended Wks. Ended 
March 12 March 12 


No. of Ship- Or- Ship- Or- 


ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ...... 117 96 103 90 99 
... & " Pees 74 105 108 96 105 
Western Pine ...... 88 124 152 149 163 
California Pines* ... 15 280 254 195 202 


California’ Redwood . 16 115 134 114 134 
North Carolina Pine.. 32 104 128 102 84 


Northern Pine ...... 7 124 99 106 108 
N. Hem. & Hdwd. |.: 15 96 107 86 87 

All softwoods ..... 314 110 117 104 113 
N. Hem. & Hdwd 78 119 62 65 


Hdwd. Mfrs. Institute 120+ 102 96 106 111 





All hardwoods .... ... 98 100 96 101 


Softwoods and 

hardwoods ..... -- 109 116 104 111 
+Units of production. 
*45 percent of cut in region. 


The report for the week ended March 5 in this 
department showed 315 mills and 127 units. 





Hemlock and Hardwood 


OsHKOSH, Wis., March 21.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordi- 
narily make about one-third the total monthly 
shipments, and shows averages for all 1926, for 
January, February, and 1927 to date, and weekly 
figures for March: 


Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average— 
1926 to Dec. 
aE -agneeneew ax 3,252,000 3,173,000 2,804,000 
SQMURTY cicee os 3,359,000 2,802,000 2,654,000 
February ... .. 2,835,000 2,607,000 2,737,000 
1927 to date.. .. 3,311,000 2,879,000 2,912,000 
Maren 6 occese 19 4,731,000 3,299,000 3,601,000 
Marek 13 ....+- 20 3,535,000 3,718,000 3,952,000 
Hardwood 


Weekly average— 
1926 to Dec. 


Sh acvplecccss ae 4,165,000 4,224,000 3,922,000 
January ....: .. 6,008,000 3,901,000 3,582,000 
February .... .. 7,731,000 4,553,000 4,877,000 
1927 to date.. .. 6,741,000 4,150,000 4,298,000 

March 6....... 19 7,240,000 3,908,000 4,289,000 
March 12....... 20 4,982,000 3,651,000 4,775,000 





Western Pine Summary 


PORTLAND, ORE., March 19.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 12, 
from thirty-eight member mills: 


Percent 
Percent Ship- 


Production— Carst Feet of cut ments 
SE c.teimed whan 24,400,000 Sane iain 
REE es 21,042,000 

Shipments (car) . 983 25,558,000 
Local deliveries .... Seaee = s<e0 
Total shipments . 26,019,000 123.65 

Orders— 

Canceled ..... 13 338,000 
Booked (car) .1,223 31,798,000 
SE has aor ala. a won 461,000 ieee i a 
oo 8 eee 82,259,000 153.31 123.98 
On hand end 

a shpees 3,748 97,448,000 


Bookings for the week by thirty-seven " entions 
mills were 121.95 percent of those for the previ- 
ous week, showing an increase of 5,668,000 feet. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 

During the week, production was 61 percent of 
normal; shipments were 76 percent of normal, and 
orders, "93 percent of normal. Average for the 
corresponding weeks of the last four years was 
as follows: Production, 61 percent; shipments, 
83 percent, and orders, 75 percent of normal. 

Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two peak 
summer months the production increased to 114 
percent of normal. 


The West Coast Review 


SEATTLE, WASH., March 19.—For the week 
ended March 12, 74 mills report as follows to 
the West Coast Lumbermen’s Association: 





Production ... 72,418,047 
Shipments .... 75,932,546 5% above production 
| aA 78,320,286 8% above production 
Shipments— 
Water delivery: Feet Feet 

Ne Od & ian lelarn ee 20,999,047 

PE tebe cher cckekeeee aus 6,476,194 

ee SE GERD. cccdeccatccensceve 27,475,241 
DE SEED: cigenveriaeedveeecesaasunne 45,100,603 
DED tneunsteddedouseaatuendeeer 3,356,702 

NS ee Pee 75,932,546 
New Business— 
Water delivery: 

re 19,739,182 

BE etd ceriesouccecvedes 9,494,273 

Tees Weter CITE) cicccissccceccoces 29,233,455 
i inc ee on Red aesbe whe bede owes 45,730,129 
Di Cee acl eri civecéy keeeieaekawen 3,356,702 

ee A OE, 8 cn octet nbounecnne 78,320,286 
Unfilled orders— 
Water delivery: 

DomestiC CAFBO ....2..20- 103,299,332 

ME KieGhce dee rencedes 75,445,066 

i Ce “ok wea ns phe aee ee eee 178,744,398 
SE Désedivek ote ssd ot soerceceennnanesees 127,887,303 


TWOGes WHE GROOND 66 cccccccdesoese 306,631,701 
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Southern Pine Stocks 


New ORLEANS, LA., March 22.—The Southern Pine Association has compiled the following 


statistics: 
February Reports from 145 Subscriber Mills 
Percent 
Percent Pro- 
Feet Normal* duction 


Stocks on hand Feb. 
910,718,151 ee 
303,790,415 83.42 


1,214,508,566 
271,915,082 74.66 89.51 


Stocks Feb. 28.... 942,593,484 99.19 citaee 
Orders (130 mills)  ........ 83.08 97.88 

*“Normal” is amount reported by subscribers for 
the first six months of 1916. 

Stocks increased 31,875,333 feet, or 3.50 percent 
during February. 

Of the 145 mills, 125 reported on running time, 
as follows: 5 mills were not operating, and total 
lost time of the others represented a capacity of 
9,313,000 feet ; while there were 9 mills on double 
shift, and 1 other working overtime, representing 
a gain of 24,907,000 feet. Net gain was 15,594,000 
feet. 


Comparative Report of 143 Identical Mills 
A statement of 143 identical mills, compar- 
ing operations for February, 1927 and 1926, 


eee eee eee eee 


1 
February cut 


February shipments 


is as follows: 1927 as 
percentage 

1927 1926 of 1926 

Stocks Feb. 1 905,337,745 870,728,879 103.97 





February cut 300,717,741 328,347,778 91.59 
1,206,055,486 1,199,076,657 
February ship- 
ments ... 269,845,924 326,692,429 80.15 





Stocks Feb. 28 936,209,562 862,384,228 108.56 


Two Months’ Reports of 130 Identical Mills 


Comparative figures for production, and ship- 
ments reported by 130 identical mills for the 
years 1927, 1926 and 1925 are given as follows: 


Shipments as 


percentages 
Production Shipments of production 
1927 .. 599,073,869 532,399,990 88.87 
1926 .. 628,235,203 624,279,857 99.37 
1925 .. 677,186,312 616,922,552 91.10 


February Exports Through Southern Ports 


Exports through southern ports for January 
and February, 1927, and the fourth quarter of 
1926, are given as follows: 

February, January, Oct. 1to 


Southern pine— 1927 1927 Dec. 31, 1926 
Lumber ....35,935,996 652,199,228 101,347,585 





Timber ..... 4,316,311 8,727,272 13,824,484 
Other kinds ..16,412,261 23,650,757 36,491,479 
Totals ..... 56,664,568 84,577,258 151,663,548 


Total exports for February decreased 33 percent 
from January. 

Total exports for the last quarter, Oct. 1 to Dec. 
31, 1926, decreased 15.3 percent from previous 
quarter, July 1 to Sept. 30, 1926. 

Grand total from Jan. 1 to Feb. 28, two months, 
was 141,241,826 feet. 


The percentages of kinds making up the totals 
are as follows: 


February, January, Oct.1to 

Southern pine— 1927 1927 Dec. 31, 1926° 
BON tcc ess 63.4 61.7 66.8 
a 7.6 10.3 9.1 
Other kinds .... 29.0 28.0 24.1 





North Carolina Pine 


NorFotkK, VA., March 21.—The North Caro- 
lina Pine Association makes the following analy- 
sis of figures from forty mills for the week 
ended March 12: 

Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normal* ...11,040,000 ‘ i a 
,* ae 7,701,990 68 a 

Shipments ..... 7,878,248 71 102 a 

Le 9,180,616 83 119 117 


+As compared with the preceding week, there 
is an increase of 103 percent in orders; that 
week there were reports from thirty-nine mills. 


*“Normal”’ is based on the amount of lumber 
the mills would produce in a normal working day. 





Hardwood Barometer 


MEMPHIS, TENN., March 21.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended March 12, 151 units reporting, is as 
follows: 


Percent of. 
Normal Actual Ship- 
output output ments 








Production *— Feet 
Normal (iden- 
tical units) 25,368,000 


eee 22,061,000 87 ta 
Shipmentsf .... 22,686,000 89.4 102.8 
Orders— 
OO ae 20,460,000 80.7 92.7 90.2 
On hand end ‘ 
WOSE scoes 160,358,000 ..... 


*Based on mill log scale. 


fLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 





Southern Pine Barometer 

New Or.EANS, LA., March 22.—For the week 
ended March 18, Friday, 120 mills report as 
follows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars} Feet Output Output 
EE sche os bes (YD, eres 
pS eae 63,348,315 SB.BG ot cccs 

Shipments* . 3,148 63,835,144 84.19 100.77 

Orders— 

Received* .. 3,425 69,452,150 91.60 109.63 
On hand end 
weekt ...12,043 244,207,954 ..... «cece 


+Basis of car loadings is February average, 
20,278 feet. 

tOrders on hand showed an increase of 2.35 per- 
cent, or 5,617,006 feet during the week; 117 mills 
contributed to previous week’s report. 

*Orders were 108.80 percent of shipments. 

Of 117 mills reporting running time, 7 were 
shut down; 4 operated two days; 2, three days; 
2, four days; 6, five days; and 15, five and one- 
half days; 65 worked full time, while 15 worked 
overtime. 


California Redwood Data 


San Francisco, Cauir., March 19.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended March 12: 


7——_Redwood. White- 
Percent of wood 











mills Feet production Feet 
Production ... 16 7,181,000 100 1,507,000 
Shipments .... 16 8,283,000 . 117 1,429,000 
Orders received 16 9,647,000 136.5 1,712,000 
Orders on hand 15 48,338,000 Lote 6,635,000 

Detailed Distribution of Redwood for Week 
Shipments Orders 
Northern California*.... 3,556,000 2,919,000 
Southern California*.... 2,147,000 2,505,000 
| See ape Eee 
TE! 66.5 ee weg dire 1,963,000 2,073,000 
POG. kes 0dbeceveos0ws 588,000 2,150,000 
, - a:pi atk Sbreraeaaen 8,283,000 9,647,000 


*North and south of the line running through 
San Luis Obispo and Bakersfi¢ld. 

Washington, Oregon, Nevada and Arizona. 

TAll other States and Canada. 





” e . 
Oak Flooring Statistics 
The following are statistics of the Oak 
Flooring Manufacturers’ Association for the 
weeks ended as shown: 
March 19 March 20 Decrease 


192 1926 percent 

Number of mills. . 50 47 
Production ....:+. 8,846,000 10,703,000 17.4 
Shipments ....... 9,589,000 9,693,000 1.1 
CO Waid crswes 10,227,000 11,352,000 9.9 





Kinks in Sawmill Carriage Upkeep 


The average sawmill carriage that has been 
in use for a few years becomes worn and is very 
difficult to rebuild during the short time it is 
not in active use. As a result it is given light 
and temporary repairs from time to time until 
this important piece of equipment becomes a 
source of much trouble to the millwright to keep 
it operating correctly, in a straight line and 
making straight lumber. The constant running 
back and forth at high speeds, the sudden stops, 
the heavy pounding against the head blocks by 
the log turner and the heavy loads of green logs 
it must carry make it necessary that the car- 
riage be strongly constructed. No other 
machine in the sawmill is subjected to as 
much abuse as is the log carriage and it always 
receives less than its share of the repairs, over- 
hauling and bracing. 

When inspecting and overhauling the log car- 
riage it is important to see that the V rail is 
adjusted to a straight line. The adjusting may 
be done by the use of what may be termed 
‘‘draw bolts,’’ such as are shown at ‘‘G’’ and 
‘*H’’ in the accompanying sketch. These are 
ordinary bolts with a diameter of %-inch, 
the heads of which have been cut off and the 
ends heated and formed into hooks which fit 
over the base of the track in the manner shown. 
The threaded ends of the bolts are run through 
the track foundation and tightened up until any 
kinks or curves are drawn out of the track. To 
place a counter pull against each bolt another 


is placed on the opposite side of the rail. Of 
course one bolt must be loosened as the other is 
tightened. 

To discover whether or not there is any up or 
down movement to the carriage a line is drawn 
taut from one end of the carriage track to the 
other and parallel to the tracks. The carriage 
is then run slowly back and forth its full travel 
and any varying relation of the carriage with 
the line noted by the observer who rides on the 
carriage. If any side play exists in the carriage 
it will usually be found due to the bad condi- 
tion of the V rail, the off-set collars or to dips 
and hollows in either the flat rail or the V rail. 
In the accompanying illustration ‘‘A’’ repre- 
sents the line mentioned above. If the back 
































faces of the carriage are badly worn the line 
test may be used by placing the line as shown 
at ‘‘C.’’ To make tests for track dips use a 
level as shown at ‘‘B.’’ Run the carriage baek 
and forth and note whether or not the level 
registers any change. 

‘*—D”? illustrates a real kink in carriage main- 
tenance. At this point considerable wear usual- 
ly occurs. A brass ring some % inches in width 
fitted against the bearing end or hub of the 
wheel will reduce this wear more than one-half 
and save bearings and miscut lumber. 

The groove in the V wheel, shown at ‘‘E,’’ 
should be kept turned down yy-inch lower than 
the sides of the wheel. If the V wheel rides 
rail side, play takes place. . 

An improvement in carriage crosswise bracing 
is shown at ‘‘F.’’ This bracing is made of 
%4- by 3-inch flat iron of the necessary length 
bolted under each head block as shown. At 
‘*J’’ is shown wooden rail supports of hard- 
wood and ‘‘I’’ indicates the outside wood rail 
bracing installed to enable the track to with- 
stand the shock of the steam nigger and to keep 
curves out of the track. 

A home made sweeper of hardwood designed 
to keep all debris and refuse swept from be- 
tween the tracks is indicated by ‘‘K.’’ This 
device is hinged to the axle of the carriage. 
This sweeper prevents the space from filling up 
and trash from getting on the rails which might 
cause the carriage to jump the track. 
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Wet Weather Hampers Woods Work- 


Lowlands Remain Flooded 

LOUISVILLE, Ky., March 21.—Hardwood prices 
are very steady. As a result of very heavy rains 
over the South, and much water coming down 
from the upper country, hardwood stocks will 
become a trifle searcer, and prices may advance. 
Some mill owners claim that all over the South 
trouble is being experienced in getting into bot- 
tom lands. Some concerns are cutting pine on 
hillsides, but cannot do a thing with hardwood. 
Demand as a whole is quite fair, last week having 
been a good one. The oak movement is increas- 
ing, but prices are unsatisfactory. The poplar 
movement is good at steady prices. Automobile 
woods, such as thick elm, maple and ash, are im- 
proving. Gum is holding its own, and as a 
whole is in very satisfactory position. The 
market at Louisville reads: Poplar, FAS, $95@ 
100; saps and selects, $70; No. 1 common, $50; 
2A, $37; 2B, $25. Walnut, FAS, $215; selects, 
$150; No. 1 common, $90; No. 2, $40. Ash, $85 
for FAS; and common, $50. Sap gum, $58 and 
$45; quartered sap, $65 and $50; plain red, $100 
and $55; quartered red, $105 and $57. Plain red 
oak, FAS, $80@85; common, $55; plain white, 
FAS, $85@90; common, $57@60. 

Walter Freeman, district manager for the 
Long-Bell Lumber Co., Kansas City, reported 
that the Louisville office had the best week, 
starting March 14, that it has had in two years, 
sales of southern pine, fir and hardwoods all 
having been good. 

R. A. Long, chairman of the board, Long-Bell 
Lumber Co., Kansas City, was recently in Louis- 
ville, following a trip to Shelbyville, Ky., where 
he was called account of the death of his brother. 


Floods Prevent Woods Work 


EVANSVILLE, IND., March 21.—Rain fell in 
many sections of southern Indiana and along 
the Ohio valley several days this week, and the 
Qhio River and its tributaries are at flood 
stages again. Between here and Boonville and 
other points along improved highways there are 
great lakes of flood water. Logs are scarce. 
There is some lumber moving, but practically 
no buying for future delivery. Furniture manu- 
facturers are not buying in liberal quantities, 
as furniture business is still below normal. Stave 
manufacturers report a sluggish trade. The re- 
tail lumber trade is expected to show a marked 
improvement as soon as the weather gets better. 
Local planing mills are being operated on steady 
time, getting ready for the building season. 

The next meeting of the Evansville Lumber- 
men’s Club will be held at the Vendome Hotel 
here on Tuesday evening, April 12. 


Northern Output Will Be Small 


WaAvSAU, WIs., March 21.—The general tone 
of lumber business in this community seems 
to have improved. Jobbers and manufacturers 
report more orders than in the last few weeks. 
One manufacturer here feels certain that there 
will be a shortage of hardwoods, because of 
the unusually short winter logging season. Log- 
gers had already curtailed their cuts consider- 
ably, and the early and complete break-up has 
forced a further curtailment than was con- 
templated. Prices of Wisconsin hardwoods re- 
main substantially unchanged. Birch, in some 
instances, has brought less money locally. 

The B. Heinemann Lumber Co., which has 
been operating its mill both night and day, 
will run day shifts only beginning next week. 
The sawmill of the Jacob Mortenson Lumber 
Co., one of the oldest in this part of Wisconsin, 
is not being operated at present nor will it be 
in all probability during the rest of 1927. 
‘*Our sawmill is not being operated on account 
of general conditions in the lumber industry,’’ 
Robert Genrich, secretary and manager, de- 


clares, ‘‘and also because we have not deter- 
mined the future course of the mill.’’ 

Wisconsin lumbermen are firm friends of 
President Coolidge, and one of them, Walter 
Heinemann, has been in close contact with the 
administration at all times. He is in the East 
at present, and while there will extend a per- 
sonal invitation to the President to spend his 
summer vacation on Lac Vieux Desert, in 
Vilas County, using the summer home of Walter 
Schroeder, of Milwaukee, president of the 
Schroeder Hotel Co. Senator Lenroot, recently 
returned from Washington, has stated that the 
President looks upon northern Wisconsin with 
favor. Mr. Heinemann was requested to ex- 
tend the invitation by Fred R. Zimmerman, 
governor of Wisconsin. 

John F. Ross, of the Brooks & Ross Lumber 
Co., Schofield, and Mrs. Ross have returned 
from a six weeks’ trip in the West. Most of 
their time was spent at Los Angeles. 


Business Rather Quiet 


RHINELANDER, WIs., March 21.—Business in 
this district is quiet enough, so that a purchaser 
can sometimes get a car loaded the day he gives 
an order. Thick maple has been selling steadily, 
so that there is very little 6/ and 8/4 in 
upper grades, scarcely any 10/4 or thicker, and 
not a great deal of 5/4. But there is plenty of 
4/4 selects and FAS—nice stock too. Maple 
flooring stock is plentiful, and the prices are 
away below cost. One flooring factory reports 
a net manufacturing loss of about $4.50 a thou- 
sand, and another gives figures showing losses 
of about $10. And yet the factories continue 
to operate. Flooring prices are very low, es- 
pecially on clear, and other grades are trailing 
along behind. Birch is still selling to the sash 
and door people. No one seems to get any 
business in birch from the eastern state which 
used to take so much of it. And southern Wis- 
eonsin and northern Illinois are not buying 
much. Furniture makers say that there is not 
much call for the medium and cheaper made 
furniture into which they used to put the No. 1 
and 2 common birch. Elm seems to be quiet. 
There is some call for basswood. Winter log- 
ging is ended. 


Industrials Are Best Buyers 


CoLumMBus, OHIO, March 21.—The hardwood 
trade is steady, with industrial buying the best 
feature. Retailers have not yet come into the 
market to any extent, as they are fairly well 
stocked. Industrial concerns are placing orders 
for immediate wants only. Railroad business 
is fairly good, and quite a few inquiries are out. 
Box factories are absorbing low grade stocks 
readily. Prices are fairly well maintained, al- 
though there are reports of some shading on 
the part of the southwestern producers. Heavy 
rains in that section are expected to stiffen 
prices, because they will curtail output. Dry 
stocks are not large and in certain items are 
rather scarce. Prices on oak, based on rate to 
the Ohio River are: Quartered, FAS, $140; 
No. 1, $92; No. 2, $50; plain FAS, $103; No. 
1, $70; No. 2, $48, and No. 3, $20. 

Southern pine is rather weak and irregular, 
with prices at about the same levels as they were 
a week ago. Dealers are well stocked and bad 
weather has held up building. Outside of floor- 
ing and finish, most southern pine items are weak 
and prices show a rather wide range. Dry stocks 
are not large, and transit cars are not numerous. 

Thomas Hart has taken a sales position with 
the Central West Coal & Lumber Co. 

David R. Winn, formerly in the commission 
business in this city, has resigned as manager of 
the Ormond Lumber Co., Ormond, Fla., and will 
represent the Red Gulf Cypress Co., of Savan- 
nah, Ga., in Indiana. 


— 


West Virginia Cut Reduced 


BALTIMORE, Mp., March 21.—Luther O. Grif- 
fith, of the Griffith Lumber Co. (Ine.), of 
Huntington, W. Va., stopped in Baltimore last 
Saturday in the course of an eastern trip, which 
included New York and Philadelphia. He re. 
ported that he had booked a fair amount of 
business, but that the demand continued to be 
rather slow. He added that the sawmills in 
the Huntington section, as well as in other pro- 
ducing areas, had been forced by floods and 
other adverse conditions to curtail their output 
to a very considerable extent, and that theré 
was a distinct prospect of heavy reductions in 
the available suppliés, which, he felt, would be 
reflected in higher prices. 

T. B. Bledsoe, of the Brown-Bledsoe Lumber 
Co., hardwood wholesalers, is on a trip to the 
Carolinas and adjacent territory, visiting mills 
and ealling on the consuming trade. He is 
expected back the latter part of this week. 

The illness of Harvey M. Dickson, secretary 
National Lumber Exporters’ Association, who 
has been confined to his bed for several weeks, 
has been definitely diagnosed as pneumonia, 
The attending physician regards his ease as 
hopeful. 

The McCurdy Lumber & Wood Co. has ob- 
tained a Delaware charter. It has an authorized 
capital of $100,000, and F. L. Mettler, M. E. 
Mettler and P. M. Gilkey are incorporators. 

E. F. Wales, of the E. F. Wales Lumber Co., 
of Spokane, Wash., spent several days in Balti- 
more a week ago and expressed the belief that 
an advance on No. 2 white pine would be made 
in the next thirty days or so as a result of a 
heavy curtailment in the output. 

Frank Starr, of the Coeur d’Alene Mill Co., 
Coeur d’Alene, Idaho, stopped in Baltimore in 
the course of an eastern trip and called on some 
of the dealers here. 

Raymond B. Clark, who has been connected 
for some time with the Clark Lumber Co., of 
which his father, James R. Clark, an officer of 
the Canton Lumber Co., is president, has joined 
Arthur V. Charshee, another young member of 
the trade, who represents the Murray Lumber 
Co., of Norfolk, and other concerns in the Balti- 
more territory. 

The Weyerhaeuser Timber Co. expects that 
its first cargo of lumber for its Newark (N. J.) 
yard will arrive from the West Coast about 
May 15, at which time, according to Col. James 
E. Long, general manager eastern distributing 
yards, the Newark yard will be well along 
toward completion. 


Special Grades for Auto Body Work 


The following interesting data on special 
grades for automobile body work appeared in 
the March issue of the Official Bulletin pub- 
lished by the National Hardwood Lumber As- 
sociation, Chicago: 

Owing to the fact that several million feet of 
elm, gum, hard maple and birch below the standard 
grade of No. 1 common are used each year for 
planking, crating etc., and which has the value 
of No. 1 common and better for auto body work, 
and is obtainable for less money, the following 
special specifications are offered : 


SPECIAL GRADE OF NO. 1 COMMON AND BETTER 
ELM.—‘“Regular grades of No. 1 common and bet- 
ter, except that %-inch diameter sound knots, 
sound bird pecks and worm holes are admitted in 
the cuttings. Stain to be treated the same as in 
the regular grades of No. 1.common and better 
elm. Widths subject to order.” 


SPECIAL GRADE OF No. 1 COMMON AND BETTER 
GuM.—‘‘Regular grades of No. 1 common and 
better, except that %-inch diameter sound knots, 
sound. bird pecks and worm holes are admitted in 
the cuttings. Sound stain no defect. Widths sub- 
ject to order.”’ 


SPECIAL GRADE OF NO. 1 COMMON AND BETTER 
HARD MAPLE AND Bircu.—‘“Regular grades of No. 
1 common and better, except that ™%4-inch diameter 


For Current Market Prices on Hardwoods See Pages 93 and 94 
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sound knots, sound bird pecks and worm holes are 
admitted in the cuttings. Stain to be treated the 
same as in the regular grades of No. 1 common 
and better hard maple and birch. Widths sub- 
ject to order.” 

Grades made on basis of the above specifications 
will yield the same utility value of cutting for 
auto body work as the regular standard grades of 
No. 1 common and better. These special grades 
are submitted in the interest of the producer, 
dealer and consumer of lumber, in order that a 
elass of stock may be utilized for auto body work 
which has heretofore been used for other purposes 
not requiring a class of material as good. Certain 
pody manufacturers have commented favorably 
upon these specifications. They may be applied 
by association inspectors when specified in an 
order. 


Movement Continues Active 


Macon, GA., March 21.—Although the hard- 
wood lumber market has been good all year, 
there was further improvement with the open- 
ing of this week. The demand was above nor- 
mal, and orders and shipments are still above 
production. There has been no curtailment in 
operations of hardwood mills in this territory. 
Besides good domestic trade, there is an active 
export movement, a feature of the business that 


Consumers have been« buying from hand-to- 
mouth, owing to the declining market, and 
therefore stocks have been reduced to a low 
point, so that it is necessary for them to re- 
plenish for spring trade. The early break-up 
in the woods will force logging operations to 
close sooner than usual this year, and therefore 


the input of logs will be considerably less than | 


was planned for. 


Northern Input Curtailed 


BuFFALo, N. Y., March 22.—The cut of north- 
ern pine will be much curtailed in upper Can- 
ada this year, largely due to the unfavorable 
weather. Lumbermen say that if they had had 
a few weeks of moderately cold weather, they 
would have regained the time lost in late No- 
vember and early December, when the snowfall 
was heavy. Continued warm weather has caused 
the snow to disappear rapidly and the rains have 
done much damage to the roads, making them 
too soft for the transportation of logs. The 
Hope Lumber Co.’s hauling of logs was com- 
pleted about a week ago, being curtailed by the 
weather. 

A collection of fifty-eight drawings and litho- 
graphs, the work of well known artists, and 











The accompanying view was taken near a sawmill in Sweden. 
ground consists of slabs and edgings from the mill which have been stacked preparatory to con- 
version to charcoal for use in producing the world-renowned Swedish charcoal iron, At the left is 
a tramway which is used to bring in river-transported wood waste which is likewise made into char- 


coal. 


the industries themselves but also is a factor in the popularity of Swedish iron. 


The end-piled material in the fore- 


The stability of the forest industries of Sweden not only contributes to the well-being of 


In a similar way 


these industries should play an important part in making secure the place of American goods in 
the stabilizing of American forest industries and the adoption of intensive utilization methods in 


export and domestic trade. 


(Photo courtesy Forest Products Laboratory.) 





has been of considerable importance. No ma- 
terial changes in prices were reported this 
week. The gums continue to hold the center 
of the stage, but there is a good demand for 
all woods. 


Consumers Are Buying Ahead 


Bay City, Micu., Mareh 21.—Demand for 
hardwoods continues very active, and buyers 
are more inclined to place their orders in ad- 
vance of immediate requirements. The recent 
advance in prices on desirable items has stimu- 
lated buying, and manufacturers are holding 
very firm, foreseeing further advances. Items 
of 6/4 and thicker maple and soft elm are 
being picked up very rapidly. There is also a 
better demand for birch from the interior finish 
manufacturers. Owing to the unusually mild 


weather, building trades demand has opened 
up earlier than usual, and millwork concerns 
are closing a large amount of business. There 
has been a noticeable improvement in demand 
for hardwood flooring during the last week. 


owned by A. Conger Goodyear, president of the 
Great Southern Lumber Co., has been on exhibi- 
tion at the Albright Art Gallery during the 
last week. 

Work has been started on reconstructing the 
lumber shed of the Henderson-Thompson Co., 
lumber dealers at Fulton, N. Y., who sustained 
a fire loss on Feb. 4 amounting to $7,500. 

K. C. Evarts, secretary of the Buffalo Lumber 
Dealers Association, has been on the jury for the 
last two weeks. 

E. W. Carson is the chairman of a handball 
tournament which is about to begin at the 
Buffalo Athletic Club. 

Orson E. Yeager was last week elected vice 
president of the Buffalo Elks Club, and Fred M. 
Sullivan was chosen president of the Press 
Cycling Club, an organization that dates back 
to the time of century runs on the part of 
wheel enthusiasts. 

Lumbermen are to be well represented in the 
annual community and charities fund campaign 
which takes place in May. H. L. Abbott is a 


- especially when they ean get bargains. 


division chief and C. N. Perrin an assistant 
chief. Fleming Sullivan is captain of the lum- 
ber team and his assistants are A. H. Weaver, 
G. W. Little, Walter Sloan and Elmer J. Sturm. 


Demand Slackens; Prices Weaker 


MEMPHIS, TENN., March 22.—Little change 
has been noted in the hardwood market during 
the last week. There is still a lack of orders, 
shipments are below normal, and production is 
ahead of orders for the moment. As a result, 
prices have gone below cost of production. 
They are on an average of $10 a thousand feet 
lower than they were last November. The only 
bright spot is that foreign buyers are placing 
some orders for prompt shipment. They usually 
do so when the domestic market is dragging, 
and this business will not greatly benefit those 
who sell their entire production in the United 
States and Canada. Shipments overseas for 
the present month will far exceed those of any 
month this year, and will again be back to 
normal. Foreign buyers are eager to place 
orders at prevailing prices. The demand in the 
domestic market is coming from furniture and 
automobile manufacturers. The furniture buy- 
ers are taking some hardwoods all the time, 
The 
automobile demand is fair, having fallen off 
considerably in the last few weeks. Little ae- 
tivity is noted in the building trade group. 

Rains have fallen during the last week 
throughout the southern territory, and will have 
some effect on production. Logging is impos- 
sible for the moment, and prices of logs are 
still high. 


Constructing Hardwood Resaw Plant 


MEMPHIS, TENN., March 22.—Construction 
has been started here by the Ohio River Lumber 
Co., of Pittsburgh, Pa., of one of the largest 
hardwood resaw plants in the United States. 
The plant is being erected for the purpose of 
serving the tin-plate and glass box manufac- 
turers of Pittsburgh and other sections of the 
country. It is located on the river and much 
timber will be shipped by barge up the Missis- 
sippi and on to the Ohio River. Offices of the 
company will be moved from Pittsburgh to 
Memphis, with H. E. Ast, vice president, in 
charge. 


Bad Weather Hurts Demand 


CINCINNATI, OHI0., March 22.—Unfavorable 
weather has.served to delay the revival of the 
hardwood market. Dealers report business dull. 
The market remains technically strong, however, 
as dry stocks are not large and production has 
been hampered by rains. There has been a 
strengthening of the price tone in some of the 
Appalachian woods. Demand at present is 
spotty, with buyers limiting their inquiries to 
nearby requirements. 

The southern pine market has been dragging 
along without much change. Builders have 
not begun to draw upon the retail yards to any 
extent. 

The lumbermen’s table at the Cincinnati Club 
is to furnish part of the entertainment to be 
put on by the club on Saturday night. About 
twenty lumbermen lunch at the table daily. 
The sketch is entitled ‘‘Three Lumberjacks 
from Camp 7’’ and those taking part in it are 
George Dhonau, James H. West, Ranald West 
and Gordon Buchanan. 

C. J. Nocton, formerly assistant purchasing 
agent of the Norwood Sash & Door Co., has 
taken a sales position with J. C. West Lum- 
ber Co. a 

THE ‘‘long lumber’’ trade in Canada, which 
has been dull for several years, showed no signs 
of recovery in 1926 and the outlook is toward a 
smaller production in 1927, according to Consul 
W. Perry George, Riviere du Loup, Canada. 
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The Week’s Budget of News Stories 


Active Advocate of Reforestation 


Lonevigew, WasuH., March 19.—As part of 
the relatively recent movement toward per- 
petuating the nation’s lumber supply by re- 
forestation, the Long-Bell Lumber Co. recently 
announced it has completed reforesting 250 
acres of land ‘‘logged-off’’ in 1924. The Long- 
Bell Lumber Co. is one of the most active ad- 
vocates of reforestation and retains a staff 
of foresters for this purpose. 

Of the 250 acres reforested, 160 acres are of 
Douglas fir, the prevailing native specie of this 
section of the country, 40 acres are of Douglas 
fir and Sitka spruce, 30 acres Port Orford cedar 
and 20 acres Sitka spruce. Douglas fir lumber 
is considered one of the best building materials 
and is expected to be the most generally used 
building material in the near future. 

Through reforestation the Long-Bell Lumber 
Co. plans to maintain a permanent supply of 
merchantable timber. The warm, moist climate 
of the Pacific Northwest is especially helpful 
to this work, as it is conducive to the rapid, 
straight growth of excellent timber. 

The lumber company’s already established 
nurseries have attracted nation-wide attention 
and its operation are watched carefully by those 
interested in this work. The company plans to 
reforest from 1000 to 2000 acres annually. 


Buys Southern California Properties 

San Dreco, Cauir., March 19.—Harvey L. 
Minor, general manager of the Whiting-Mead 
Co., announces that his company has bought 
the properties of the City Lumber & Wrecking 
Co., at the foot of Market Street. The City 
Lumber & Wrecking Co. was founded five years 
ago, and the Whiting-Mead Co. 12 years ago. 
It has a branch in El Centro and three branches 
in San Diego, with an estimated annual pay- 
roll of $1,500,000 in southern California. 


Seven Lumber Yards Change Hands 


GreaT FALus, Mont., March 19.—Robert M. 
Graham, of the Monarch Lumber Co., has re- 
turned from the recent annual meeting of the 
Western Retail Lumbermen’s Association, which 
was held in Tacoma, Wash., and at which he 
was elected president for the ensuing year. 

While on his trip to the Coast he arranged 
for the purchase of seven lumber yards, pre- 
viously owned by the Copeland Lumber Co., of 
Bozeman. The newly-acquired yards of the 
Monarch company are located at Manhattan, 
Logan, Three Forks, Harrison, Salesville, Am- 
sterdam and Bozeman, all in the Gallatin Valley 
country. 


Lath Mill in Full Operation 
SEATTLE, WasH., March 19.—A new installa- 
tion at the plant of the Skagit Mill Co. is a 
lath mill, which is now in full operation. J. Wal- 
lace, who has had charge of construction on 
improvements, has returned to his home in 
Seattle. He was here five months. 


New C List for Fir Territory 

SEATTLE, WAsSH., March 19.—In conformity 
with American Lumber Standards, the new C 
list is widely used throughout fir territory. It 
is a compilation of relative values of different 
sizes, lengths and qualities of West Coast lum- 
ber products, based on official grading rules, 
and efficient and economical manufacturing 
practices. The relative ‘‘values’’ have pur- 
posely been set sufficiently high to preclude 
the possibility of being mistaken for a price 
current. 

In order that American Lumber Standards 
may be made effective in West Coast mills, the 
West Coast Lumbermen’s Association, through 
Robert B. Allen, secretary-manager, has re- 
quested retail dealers in placing future business 
in this producing region to designate the grades 


and sizes sponsored by the United States De- 
partment of Commerce, as set forth in Bul- 
letin 16. 

No mill is permitted to retain membership in 
the West Coast association that does not pro- 
duce and maintain grades up to the standard 
of efficiency set by the governing board. During 
the first year of this policy, association mills 
were 96.26 per cent on grade as a whole, and 
during the final quarter of 1926 the association 
membership was 97.5 per cent on grade. 








Lumber Warehouse Storage 
and Loan Plan Proposed 


SAN FRANCISCO, CALIF., March 
19.—A warehousing scheme whereby 
lumber, stored in the manufacturing 
company’s own yards, can be re- 
ceipted for by a bonded warehouse 
company, the receipt becoming nego- 
tiable at banks for loans, was pro- 
posed before a special meeting of the 
directors of the California White & 
Sugar Pine Manufacturers’ Associa- 
tion by the Haslett Warehouse Co. 
here yesterday afternoon. George H. 
Moeck, manager of the field ware- 
housing department of the Haslett 
company, in explaining the proposi- 
tion, said: 

“The plan would be for the ware- 
house company to establish a ‘public 
storage yard’ at each mill using the 
system. This so-called ‘public yard’ 
would be leased from month to month 
by the warehouse company from the 
mill for a nominal charge so that the 
lumber would in reality be in storage 
in a Haslett warehouse yard. A rep- 
resentative of the warehouse com- 
pany, bonded, would receive the lum- 
ber which the manufacturer wished 
to place in storage, and give a receipt. 
The bonded agent of the warehouse 
company would, in all probability, be 
either the yard foreman or superin- 
tendent of the mill. This ‘warehouse 
receipt’ could be taken to the bank 
and used as collateral for loans. 

“When lumber is needed and the 
company wishes to withdraw a por- 
tion from the warehouse the receipt 
must be taken up. To do this more 
lumber can be placed in storage in 
exchange for that already in storage 
and which the company wishes to 
withdraw or more lumber can be 
stored and the receipt used for an- 
other loan with which to take up the 
outstanding receipt on the needed 
lumber from the bank.”’ 

Mr. Moeck estimates that the 
charges for the service will run about 
8 cents a thousand feet with an an- 
nual minimum of 5,000,000 stored 
feet. The lumber company would 
be compelled to pay the premium of 
the bond for the agent of the ware- 
house company plus whatever wages 
he was paid by the warehouse com- 
pany. This, he points out, would be 
little because the duties of acting as 
agent to the warehouse company 
would be in line with his own work 
and a small additional salary per 
month would be sufficient. 

The plan is being looked on with 
favor by several of the mill operators 
and its adoption during the summer 
by some of the manufacturers is vir- 
tually assured. 
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Making Combs From Yew 


SEATTLE, WASH., March 19.—Remarking the 
revival of archery in the United States, and 
the general demand for bows and arrows made 
from a straight-grained wood, E. C. Atkins & 
Co. have taken advantage of the fact that short 
pieces of Pacific coast yew are available. This 
is really a rare wood, for its distribution is 
limited. The Atkins organization has been 
having it cut into combs, using for that purpose 
an Atkins gang of ‘‘Silver Steel Saws.’’ The 
result is a product of flawless workmanship, and 
remarkably attractive, since the wood is beauti- 
ful in color and grain and takes a high polish. 

This latest product of an Atkins saw has 
given a new opportunity to R. W. Neighbor, 
general manager Pacific coast division. He is 
notably a man of souvenirs, and the yew comb 
is one of the best he has ever distributed. He 
finds that it is much appreciated. ‘‘I like it 
very much,’’ wrote a friend in Oregon. ‘‘It 
was thoughtful of you to send me one; you 
know I’m bald.’’ 


Equipment of New Mill 
SoutH BEND, WasH., March 19.—The new 
mill of the J. A. Lewis Shingle Co., equipped 
with four upright machines and one 10-block 
flat machine, is now operating. It has an 8-hour 
capacity of from 250,000 to 300,000. The new 
mill replaces the one destroyed by fire last fall. 
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Starts Grading on New Line 


Keuso, WasH., March 19.—Grading has be- 
gun on three miles of the line of the Cowlitz 
Development Co., which is owned jointly by the 
Ostrander Railway & Development Co. and the 
Weyerhaeuser Timber Co. The Ostrander com- 
pany is logging in that vicinity. 


Recs. Seen Sciiibe Mena Fens 


SEATTLE, WAsSH., March 19.—In a manner 
quite unusual, G. E. Karlen, the genial manager 
of the Schwager-Karlen Lumber Co., specialist 
in car material, has learned that a suitable 
line-of-type will arouse interest and secure re- 
sults. Following his return from an eastern 
trip last season the AMERICAN LUMBERMAN in 
its issue of July 31 carried an article with 
portrait giving Mr. Karlen’s impressions. This 
week Mr. Karlen has received a letter from 
Buffalo, N. Y., dated March 2, saying: 


I have clipped article from AMERICAN LUMBER- 
MAN referring to You as saying “The East is sold 
on fir.’”’ Well, I sold the first stick of fir, or any 
other kind of Pacific coast lumber in the State 
of New York. That was, I would say from your 
picture, a little while before your bark was 
launched on life’s stormy sea. It was in 1890; 
and for a dozen years I enjoyed quite a trade in 
timbers, shingles (red cedar and redwood), siding, 
flooring etc. 

For several years I had no competition; then, 
gradually, others took hold. Several Coast con- 
cerns established agencies here; but one after 
another, like the Arab, they “folded their tents 
and silently stole away.”’ 

During the war our largest hardwood concern 
handled much fir (timbers only), but when the 
war ended they dropped it and haven’t a stick in 
their yard today. Two yards are doing a little— 
one, timbers only ; the other, chiefly airplane stock, 
fir and spruce. Yes, another has a little vertical 
grain flooring. 

I would like to see a yard with a full stock 
of Coast lumber here, but probably never will. 
I am now in my 86th year, hale, hearty and strong 
physically, sticking to what little business I can 
pick up. What I do is for net spot cash. I would 
“go hence” cheerfully when my time comes if I 
could see some good fellow running a good yard 
here on a cash basis. It’s the only way, especially 
in times of “slump” like now. Many bills for 
good lumber are being paid in liens, judgments 
and foreclosures. 

Few sections will support a cash lumber busi- 
ness, and this is one. The field is so large. With 
the finest roads in every direction, trucks come 
long distances for lumber, often 100 to 150 miles. 
Conditions have changed greatly since prices went 
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sky high, and I think will continue to change. 
Much less carload buying is done by small mills 
and yards. They can get just what they want just 
when they want it from the large wholesale yards, 
delivered into their doors, so we are saved handling, 
storage and carrying charges, which about offset 
the extra price they have to pay. 

Lumber did not always flow from the West to 
the East. Sixty-nine years ago I sailed from New 
York in an old-time sailing ship for Sydney, the 
bulk of our cargo being dressed white pine that 
grew in Maine. Two years later I sailed in the 
same ship to Melbourne with a similar cargo. 
How is that? 

Hope I have not wearied you, but have told you 
a little of interest. 

E. N. MEAD. 


Mr. Karlen, needless to say, is very much 
interested.in the letter and its writer. He had 
never heard of Mr. Mead, and could not help 
remarking that his handwriting is firm, clear 
and legible, despite the advanced age of 86. 
‘* Also,’’ says he, ‘‘I am convinced anew that 
the AMERICAN LUMBERMAN is widely read.’’ 


Seattle Appeals Damage Suit 


Tacoma, WasH., March 19.—Formal motion 
for a new trial of the suit of the North Bend 


‘Lumber Co., W. C. Weeks and the Druid Lum- 


ber Co.’s suit against the city of Seattle, men- 
tion of which was made on page 55 of the 
March 19 issue of the AMERICAN LUMBERMAN, 
won by the plaintiffs in the local court, was filed 
Wednesday of this week by attorneys for the 
city who offered affidavits alleging irregulari- 
ties during the trial and making charges against 
several members of the jury. The exact nature 
of the charges is not known, as the affidavits 
were not made public by the court. The jury 
which tried the case returned a verdict of 
$336,945.80, the amount claimed. 

The plaintiffs’ case was based on the con- 
tention that water from the city’s Cedar River 
reservoir had found its way by seepage and 
percolation through a mile of intervening terri- 
tory, forming a glacial moraine and had caused 
a landslide and flood in Boxley Creek, wash- 
ing away the two lumber plants on the stream. 
The city contended the slide and flood were 
caused by the water from a number of little 
streams which rise on the slopes of Mt. Wash- 
ington and lose themselves in the moraine. Each 
side produced expert witnesses whose testimony 
defended its theory. 


Big Properties Consolidated 


PorTLAND, ORE., March 19.—One of the big- 
gest transactions in the logging and lumbering 
industry here for some time was the merging 
of the holdings of the Hammond Lumber Co. 
in the Tillamook region and the holdings there 
-of the Whitney Co. (Ltd.), as announced briefly 
by wire a week ago on page 55 of the March 19 
issue of the AMERICAN LUMBERMAN. The prop- 
erties are to be operated by the Hammond 
Tillamook Lumber Co., of which A. B. Ham- 
mond, the prominent Pacific coast timber owner, 
lumber manufacturer and steamship operator, 
is president. Capitalization of the company 
has not been announced, but its holdings run 
in excess of one billion feet of timber, a 250,000- 
feet capacity sawmill at Garibaldi and much 
other property. 

The merger of the properties will furnish a 
big source of supply of lumber for the Ham- 
mond yards in California, for since the de- 
struction by fire some years, ago of its mill at 
Astoria, the Hammond company has had only 
one sawmill in Oregon, that at Mill City, in the 
Willamette Valley. The Whitney mill at Gari- 
baldi will give the company a mill with good 
water shipping facilities, facilities that are 
steadily being improved with the improve- 
‘ment of the entrance to Tillamook Bay. The 


mill also has direct physical rail connection 
over the Southern Pacific. George B. McLeod, 
who has been the representative for Mr. Ham- 
mond and his interests here for many years, 
will be in charge of the operations and the 
sales will be handled through the offices in the 
Gasco Building, Portland. 


Report on Timber Contract 


SEATTLE, WAsH., March 19.—With respect to 
the Fred Herrick timber contract in the Mal- 
heur National forest, Oregon, there has reached 
here a copy of the report of the United States 
Senate committee on public lands and surveys 
(Mr. Stangeld, chairman) under date of March 
2. It sets forth that June 15, 1923, the Forest 
Service entered into a contract with Herrick, 
which called for the sale of approximately 
890,000,000 feet of timber in the Bear Valley 
unit, and the completion by Herrick of a com- 
mon-carrier railroad from Crane to Seneca, 
Ore.; also, the construction of a sawmill at 
Burns, to begin general operation of lumbering 
within two years from the date of contract. 

The committee reports that Herrick failed to 
comply with the terms of the contract; also 

















The Lee electric saw, recently patented by Jo- 
seph Lee, of Milwaukee, Wis., has attracted con- 
siderable attention wherever shown, and a 
number of them now are being used by con- 
tractors, carpenters and in lumber yards. The 
saw is simple in operation, well guarded for 
safety, and promises to become both a labor 
and time. saver in carpentry work. It can be 
used by the carpenter anywhere on the job, or 
can be turned over and clamped in a vise and 
used as a table saw 





that the Forest Service from time to time grant- 
ed extensions, and that a further extension must 
be granted if the contract is to be continued. 
The committee finds that there is no evidence 
to substantiate a charge of conspiracy, fraud 
or collusion on the part of anyone connected 
with the contract. 

The evidence leads the committee to believe 
that Herrick could have financed and can 
finance the undertaking in accordance with the 
terms of the contract. But the committee does 
not feel that it should be concerned as to the 
modifications that have been made by the ad- 
ministrative branch of the government. It be- 
lieves that. if the Forest Service sees fit to 
extend the time, the committee may with pro- 
priety make these recommendations: 

1. That Herrick make financial arrangements 
satisfactory to the Forestry Service. 

.2. That Herrick or his assigns be engaged in 
cutting the timber in a substantial way on or 
before Oct. 1, 1927. 

3. That the sawmill plant be completed and in 

full operation at Burns on or before Jan. 1, 1928. 





From Pacific Coast Lumber Centers 


4. That the railroad from Burns to Seneca 
be in operation as a common carrier for freight 
and passengers on or before Oct. 1, 1927 

The report of the committee closes as follows: 

It is admitted and asserted by the Herrick in- 
terests and the Forest Service that it is and 
always has been their full intention to cause the 
railroad from Burns to Seneca to be operated as 
a common carrier; and, inasmuch as there seems 
to be a question as to the interpretation of. the 
wording of the contract, the committee recommends 
that if further extensions or modifications of the 
contract are to be made, one of these shall clearly 
set forth the condition that the railroad from 
Burns to Seneca is to be operated as a common 
carrier. 


Made Plywood Export Directors 

PoRTLAND, ORE., March 19.—Thomas Austen, 
president Portland Manufacturing Co., has been 
elected a director of the Western Plywood Ex- 
port Co., organized at a meeting at Tacoma, 
Wash., Thursday, to handle export business in 
veneer. 


ABERDEEN-HoQuiAM, WasH., March 19.—The 
Harbor Plywood Co., of Hoquiam, Wash., has 
become a member of the Western Plywood Ex- 
port Co., formed recently in Tacoma to handle 
the export shipments of eight of the largest 
plywood manufacturers of the Northwest. 
Robert Wuest, of the Harbor Plywood Co., has 
been named a director. 


Preparing for Fire Season 


PorRTLAND, OrE., March 19.—Organization of 
the forest protective forces in preparation for 
the opening of the fire season is already well 
under way in Oregon, according to F. A. Elliott, 
State forester. About five hfindred men will 
be commissioned for this work during the sum- 
mer, including the foree employed by the State 
forester, men employed by the various forest 
patrol associations, and those employed by pri- 
vate timber owners. In addition, commissions 
will be issued to about 275 employees of the 
Forest Service within the State. 

An increase of $15,000 in the biennial ap- 
propriation of the forestry department, togeth- 
er with increased Federal aid under the Clarke- 
MeNary act, will be used in the employment 
of twelve special law enforcement officers to 
be stationed throughout the timbered areas of 
the State and charged with enforcement of for- 
est protection laws. The duties of these men 
will consist of inspection of logging camps and 
mills to see to it that fire protection equipment 
is provided, inspection of slashings, issuance of 
burning permits, investigation of law violation 
and cooperation with all timber owners and for- 
est users in the solution of the fire problem. 


Reforestation on Grays Harbor 


ABERDEEN-HoquiAM, WasH., March 19.—A 
survey of Grays Harbor County, by a forest en- 
gineer of the State department, develops the 
information that nearly 200,000 acres is cov- 
ered with a new growth of timber from ten to 
sixty years old. Natural reforestation it is 
found is taking place on practically all logged- 
off lands, except one area of about 127,000 
acres between Hoquiam and Humptulips. 

Redwood trees, planted by Robert Polson, of 
the Polson Logging Co., fourteen years ago, 
have attained 18 inches in diameter at the 
butt. The experiments so far conducted prove 
that redwood is one of the fastest growing trees 
in chis district. The seed was brought from 
California for experimental purposes. 





ALABAMA consumes an average lumber output 
of 700,000,000 board feet. Of the average an- 
nual lumber cut of the State, allowing for im- 
ports and local consumption, there remains an 
average annual export of 2,000,000,000 board 
feet, it is estimated by the Alabama commission 
of forestry. 
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{Special telegram to 
AMERICAN LUMBERMAN] 

NEw ORLEANS, La., 
Mareh 23.—Two ac- 
tions of overshadow- 
ing importance at the 
twelfth annual con- 
vention of the South- 
ern Pine Association 
concluded this after- 
noon after two days 
of rousing sessions at 

A. J. PEAVY. the Roosevelt Hotel 
Shreveport, La. ; here, were the reaf- 
Reélected President firming by an _ over- 
whelming majority of 
subseriber mills of the association’s grade 
marking program, and the unanimous adoption 
of a resolution that the association hereafter 
in all advertising and promotion work distin- 
guish clearly between longleaf and shortleaf 
instead of including both under the general 
name of southern yellow pine as heretofore. 
Another outstanding achievement was the adop- 
tion of structural timber grading rules based 
on American Lumber Standards, which include 
beams and stringers, square timbers for posts, 
and structural joists and plank. 

Grade-marking has been the question of the 
hour within the southern pine industry. While 
the majority of the grade-marking mills, con- 
vinced of the desirability of standardization 
and of the efficacy of grade-marking, staunchly 
championed the principle and valiantly con- 
tended its continuance, others who have grade- 
marked have diseontinued doing so on the 
ground that ‘‘customers didn’t want it’’ or 
that some of the mills that did grade-mark 
their lumber did not do it 100 percent. Still 
others refused to have anything whatever to 
do with the matter. 

This difference of opinion brought the matter 
to a head during this convention, and it was 
evident that the principle would stand or fall 
as a result of action taken at this time. Atten- 
tion was therefore largely centered on this sub- 
ject, which received more animated discussion 
than any other, being brought up at nearly 
every session. Numerous speakers argued the 
question from platform and floor; but the con- 
sensus was strongly in favor of the continuance 
and extension of grade-marking. The demand, 
however, was insistent that all subseribers adopt 
the principle, and adopt it 100 percent, without 
reservations. 


Grade-marking Reaffirmed 

Consequently when F. H. Farwell, of the 
Lutcher & Moore Lumber Co., Orange, Tex., 
father of the grade-marking movement, offered 
a resolution reaffirming the asseciation’s pre- 
vious position, the vote was a _ thunderous 
** Aye,’’ with only two dissenting voices heard. 
The resolution, which was seconded by Edward 
Hines, of Chicago, read as follows: 


Believing that the grade-marking of lumber is 
a step forward im the proper merchandising of our 
product, we, the subscribers of the Southern Pine 
Association, reaffirm our position with regard to 
it, and ask those subscribers not now grade- 
marking to give the matter serious consideration 
on the theory that im unity there is strength.” 





Differentiate Between Longleaf and Shortleaf 


Complete harmony in the association ranks 
was assured by another important action when, 
without a dissenting vote, the following resolu- 
tion presented by O. O. Axley, of the Southern 
Lumber Co., Warren, Ark., was adopted: 

Wuerress, It has always been the unvarying 
policy of the Southern Pine Association since 
the years of its organization to make no distinc- 
tions im the species of southern yellow pine, but 





to advertise and promote the use of the southern 
pines as a group: and, 

WHEREAS, The changing times make it seem 
advisable from a merchandising standpoint to 
differentiate between longleaf and shortleaf in all 
of the association’s advertising and literature 
recommending each for the particular purposes 
for which it is especially adapted: therefore, be it 

Resolved, That the board of directors recom- 
mend this change in policy, and that the advertis- 
ing committee be instructed to bring out the par- 
ticular merits of longleaf and shortleaf, as the 
case may be, in all future advertising copy and 
literature of the association; and be it further 

Resolved, That membership on the advertising 
committee be equally distributed between manu- 
facturers of longleaf and manufacturers of short- 
leaf, so that the proper balance may be maintained. 


Immediately upon the adoption of this im- 
portant resolution G. A. Townsend, of the Great 
Southern Lumber Co., Bogalusa, La., one of the 
largest lumber producers in the United States, 
which for several years had remained outside 
the Southern Pine Association, declared that, 
with this action taken he felt certain that his 
company would become a subscriber to the or- 
ganization. By a unanimous vote an invitation 
was extended to that company and a telegram 
to that effect was ordered sent to its president, 
A. C. Goodyear, and its vice president, W. H. 
Sullivan. 

In view of the several vital matters to be de- 
cided as well as of the keen realization of the 
need for aggression and coéperation in these 
days of evolution within the lumber industry, 
this convention was by common consent the 
greatest from every standpoint the Southern 





0. O. AXLEY, F. W. REIMERS, 


Warren, Ark. ; 
Elected Vice President 


Hammond, La.:; 
Elected Vice President 


Pine Association has ever held. It was by the 
same token the most heavily attended, more 
than 700 manufacturing lumbermen participat- 
ing. 

Opening the convention, President A. J. 
Peavy, of the Peavy-Byrnes Lumber Co., Shreve- 
port, La., called upon Rev. George S. Sexton, 
of Shreveport, for invocation, following which 
the president delivered his annual address. 


President’s Address 
President Peavy, outlined the advantages 


of the southern pine manufacturing industry, 
stressed its necessities, told something of its 


history and made observations with respect to 
the future. 

“* Aside from the prospect of another $6,000,- 
000,000 building program let us, in analyzing 


Southern Pine Association Rea 
Resolves to Distinguish Between Longleaf and Short 


the present, strike a balance, listing the items 
that afford security and endeavor to ascertain 
their balance,’’ he said. ‘‘Opinions differ, but 
the good will enjoyed at present by the southern 
pine industry from the distributing and eon- 
suming trade is, in my opinion, our greatest 
asset. Continued patronage must rest primarily 
upon the intrinsic value of our products but 
it is conserved and expanded largely by the 
manner in which we deal with our customers 
and the genuine interest we manifest in their 
welfare. The proximity of our producing terri- 
tory to the great field of consumption renders 
it altogether possible for a wider and more 
intimate relationship with thousands of people 
upon whom we depend for distribution and 
consumption of our product.’’ 

Continuing, he said: 

If we will but pause to take into account the 
fact that 18,000,000 people are connected directly 
or indirectly with the construction industry, and 
the further fact that every division of our na- 
tion’s economic structure derives benefit in one 
way or another from every building project 
launched and carried to completion, our im- 
portance as a factor in the economic machinery 
of the country will be more fully appreciated. 
This represents more than one-third of the total 
population at present gainfully employed in the 
United States, of which there are 45,000,000. 

It is further desirable to mention that approxi- 
mately 15,000,000 share holding investors today 
benefit directly from the returns of commerce and 
industry, and at the same time point out the in- 
ereased sales possibilities resulting from the added 
income to so many of our people thus participating 
in the earnings of the nation’s business. Added 
to these important factors is the further assurance 
resulting from every survey by competent authori- 
ties which, without exception, has led to the con- 
clusion that business is fundamentally sound. Pro- 
duction in every major division of the nation’s en- 
terprises is being well maintained in spite of which 
we have light inventories with an abundance of 
credit to accommodate every legitimate need. 

But with it all, industry in general is under- 
going great change. Never in the history has 
competition been so keen, not only from within 
the various divisions of our enterprise, but the 
scientific and aggressive competition from without, 
all of which introduces many new phases with 
which we must reckon. 

The new competition compels unity of purpose 
and codrdination in action. The combined resist- 
ance to the retention and expansion of our market 
can be met and dissolved in no other way. It 
proves the theory that liberty and codperation are 
inseparable. Moieover, the truth of the propo- 
sition has been given a raised-letter effect with 
the events and changes in the recent past. 

The time is upon us when our industry deserves 
and must enjoy our collective thought and effort, 
if the best interests of the industry are to be 
safeguarded. Our security is resident in the prop- 
osition of working together unselfishly where the 
industry as a whole is concerned. 

If one fact more than any other has been dem- 
onstrated, it is that no individual can stand 
alone. We live in the age of inter-dependence, 
not only upon each other, but upon everything 
else bound up in our national welfare. Every di- 
vision of which is organized and moving in unison 
for the accomplishment of its purpose. 

Our efforts must therefore be codperative and 
directed to the source of our business. We must 
work creatively, and serve the demand through a 
practical and satisfying service to the distributing 
and consuming trade. Our production must be 
kept flexible and adjusted to the needs of the 
building industry. We must sell ourselves and 
others on the intrinsic value of our product and 
the proposition that the consumer dollar will pur- 
chase more of it than any other commodity con- 
sumed by the public. 

No insurmountable obstacle arises before us if 
approached with confidence, enthusiasm and de- 
termination. These qualities grow out of a genu- 
ine appreciation for what we have enjoyed from a 
generous past. We should be encouraged and in- 
spired to the needs of the hour through the secur- 
ity at present enjoyed, and look with hope to the 
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future which is filled with promise if approached 
in the spirit of: All for our industry, our industry 
for all. 

President Peavy’s remarks were listened to 
with rapt attention and the round applause at 
their conclusion indicated the appreciation of 
the membership of the manifold constructive 
activities of the association during his able 
leadership. The report of Secretary-manager 
H. C. Berekes, of New Orleans, was next re- 
ceived, it also with a demonstration of sincere 
approval. 

Report of Secretary 


The merchandising of southern pine was the 
subject to receive most consideration in the 
secretary-manager’s report. It was emphasized 
that the concerted efforts of all of the members 
of the various departments had been directed 
harmoniously to this one subject and that 1926 
marked another year of service by the southern 
pine industry, not alone in its own behalf, but 
in behalf of the lumber industry as a whole, 
the distributers and consumers of lumber and 
the general public. 

The report also reviewed the activities of the 
association for the last twelve years and listed 
the more important activities and achievements 
of the organization during the last year. Among 
these were the following: 

The establishment of regional and local inspec- 
tors in Chicago, Detroit and New York and the 
completion of plans to establish such inspectors 
in other cities. 

A revision of timber specifications to meet the 
grading demands of engineers, architects and con- 
sumers. 

The inauguration of an educational campaign 
among inspectors on the merchandising of southern 
pines. 

Rounding out of the association’s participations 
in the standardization work. 

The inspection department of the association 
handled 1710 claims during 1926 and made 1543 
mill inspections. 

In regard to advertising and trade extension 
work the report made clear that during the 
year: 

The association had inaugurated salesmen ser- 
vice studies. 

Organized subscribers’ salesmen into regional 
groups to study for educational purposes. 

Conducted an extensive service among industrial 
users of wood. 

Maintained direct and extensive personal con- 
tact with the retail lumber trade. 

Inaugurated the idea of well-built homes, 
founded upon the Florida storm disaster and built 
a hurricane-proof house in Miami. 

Used paid advertising in publications with a 
combined circulation in excess of 40,000,000. 

Distributed over a million pieces of literature. 

Carried on engineering and research work 
hitherto unequalled in association activities. 


Other activities of the organization as out- 
lined in the report were: 

Maintained the high plane of the association’s 
statistical work and won second prize in a nation- 
al exhibit of association statistics. 

Kept up an unusual activity in accounting, for- 
estry and taxation matters. 

Secured favorable publicity of tremendous 
amount and incalcuable value to the industry. 

Maintained the rail and equipment department 
exchanging thousands of dollars worth of second- 
hand equipment of subscribers. 


‘*The Business Man in Politics’’ 


Thereupon followed a rousing address by that 
eminent statesman and great orator Ex-senator 
Joseph W. Bailey, of Dallas, Tex., chief counsel 
for the association. ‘‘The Business Man in 
Pelities’’ was his subject. He pointed out in 
his forceful manner the necessity of business 
men, as the representatives of the intelligent 
classes, taking an active interest in the elec- 
tions, both primary and general, in order to 


firms Grade-Marking Program 


leaf — Adopts Structural 


Timber Grading Rules 


effeet sorely needed improvements in Federal, 
State and local government and notably in the 
critical taxation situation. 

The speaker declared that government in 
this country costs the inestimably huge sum of 
$10,000,000,000 annually—one-half of the in- 
come of the entire nation. Most business men 
must devote at least half of their profits to 
taxes and thousands must borrow to satisfy the 
tax collector’s demands. This situation threat- 
ens the ruination of industry and therewith the 
entire country, and urgently demands a remedy. 
And the only remedy, declared Senator Bailey, 
is the elimination from the Senate and Con- 
gress, from the State legislatures and from all 
political offices of professional politicians of 
gross ignorance and inefficiency, whose only 
aim in public life is the acquisition of fat sal- 
aries, and their substitution with intelligent 
and high-minded men whose earnest endeavor it 
is to render unselfish public service. 

‘*Ours is the costliest government in the 
world,’’ said the speaker. ‘‘It has reached a 
point where taxation is becoming confiscation. 
This affects the prosperity of every one of us. 
You ean’t have good business with bad govern- 
ment. For that reason, make it the infallible 
rule of your life to vote for the best man re- 
gardless of whether he is pro or anti this or 
that. If you don’t do that you have no right 
to complain about the direction that taxation, 
government or business is taking.’’ 

The audience expressed its appreciation of 
this remarkable address from its distinguished 
counsel by rising to its feet as he left the plat- 
form. Another significant speech followed, 
when Nathan Adams, president of the American 
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Exchange National Bank, Dallas, Tex., dis- 
cussed ‘Economic Conditions in the South.’’ 
Mr. Adams showed by statistics that the gain 
in the prosperity of the South has increased 
138 percent within the last decade. The South, 
he said, has developed rapidly from every stand- 
point, but much remains to be done and the 
future is rich in opportunities. However, he 
deplored the lack of systematized credit and 
marketing methods, which is detrimental es- 
pecially to the cotton industry, and he urged 
business leaders to unite in an endeavor to es- 
tablish such. 
Condemns Inheritance Tax 


John Henry Kirby, of Houston, Tex., mem- 
ber of the Texas legislature, next spoke on the 


Federal inheri- 
tance tax of 20 per- 
cent, which he con- 
demned as unconstitu- 
tional and a form of 
confiscation. Mr. Kir- 
by incidentally told 
that for two-thirds of 
a century he had lived 
in houses of wood 
when, last year, at the 
instigation of his good 
wife, he constructed a 
‘*fireproof’’ home. It 
was elegantly fur- 
nished and the family 
moved in. Next night the house burned up and 
Mr. Kirby had to take to the street in pajamas. 
‘¢And now,’’ he said, ‘‘I’m strongly advising 
all home owners to build with wood.’’ 


TUESDAY AFTERNOON 


The first action of the association at the 
Tuesday afternoon session was the passage of 
a resolution proposed by William C. Bennet, of 
the Edward Hines Lumber Co., endorsing the 
Ransdell bill, which would take jute, jute butts 
and jute products off the free list, which 
‘‘would cause the use of 2,000,000 bales of low 
grade cotton for bale covering and other uses 
and thus materially improve the future pros- 
pects of the cotton industry’’; and which would 
further impose a reciprocal duty on Canadian 
lumber entering the United States by changing 
the tariff regulations in this connection to read 
as follows: 
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PROVIDED, That if there is imported into the 
United States any timber, hewn, sided or squared 
otherwise than by sawing, or sawed boards, planks, 
deals and other lumber, not further manufac- 
tured than sawed, planed, and tongued and 
grooved, or sawed lumber not specially provided 
for, manufactured in or exported from any country, 
dependency, Province, or other subdivision of gov- 
ernment, which imposes a duty upon any lumber 
exported from the United States, there should be 
levied, collected and paid upon such lumber and 
timber when imported directly or indirectly from 
such country, dependency, Province, or other sub- 
division of government, an ad valorem duty of 
20 percent. 


How Improved Manufacture Will Help 


The first address on the afternoon program 
was that of J. M. Bissell, of the Marathon 
Lumber Co., Laurel, Miss., chairman of the 
committee on production and refinement, on 
‘*How Improved Manufacture Will Help in 
the Marketing of Southern Pine.’’ He em- 
phasized the necessity of developing new lines 
of trade, especially through the manufactur- 
ing and marketing of fabricated lumber, which 
would save the consumer labor and at the same 
time conserve materials and prove profitable 
to the lumber industry. He also advised all 
whose mills have a life of five years or more 
to go in for end-matching of lumber, par- 
ticularly flooring, ceiling, siding and sheath- 
ing. Any mill can do this, he stated, by in- 
stalling a few pieces of machinery which 
would prove a most profitable investment. 

To avoid a crook,in 2x4s he recommended 
stacking them edgewise while green from the 
saw, and also shipping them edgewise. Every 
sawmill should equip its dry kilns with re- 
cording instruments so they can guarantee 
moisture content in the lumber they ship. He 
pointed out that there is an insignificant in- 
crease in meisture content during transit. 
Nobody, he said, has any right to put No. 2 
material in a No. 1 order, or No. 1 in a No. 2 
order. If the latter has to be done because of 
shortage of stock, No. 1 stock so ineluded 
should be designated No. 1, and a letter stat- 
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ing the facts should be sent the customer, so 
that he will not expect subsequent shipments 
to be of the same quality. Lath often leaves 
the mill looking fine, but after a while in the 
retailer’s sheds looks like a barrel of snakes. 
Lath should be carefully watched in both man- 
ufacture and shipping so as to be set up to 
standard quality always. 

The gang saw he thought an evil that should 
be dispensed with. It will produce quantity 
but not quality; and every manufacturer should 
eut for quality. All finish 4-inch and wider 
should be trimmed on a 12-inch basis and 
casing and base on a 6-inch base. 

Sawmill principals should keep in close 
touch with.customers, to learn their problems 
and requirements, and should supervise their 
sales departments carefully. Salesmen should 
be employed with the same care as mechanics 
and foremen. They should visit the plant 
or plants they represent three or four times a 
year so as not to ‘‘get stale’’ or get out of 
touch. During these visits they should not be 
vacationing but should get to work, going 
through the woods and sawmill operations 
carefully. They furthermore have no business 
handling any wood other than southern pine. 


Care in Shipping Lumber 


Great care should be given to shipping 
lumber. It should always leave the mill in 
best possible shape. Upper grades especially 
are costly and they must not be loaded hap- 
hazardly. Railroad cars should be thoroughly 
inspected before they are loaded to make 
sure they are suitable for high class merchan- 
dise. They should be at least partly lined 
vith heavy oil paper to prevent wet, soot and 
cinders reaching the lumber. Bulkheading 
should be done wherever possible. 

Manufacturers should supply retailers with 
joist bridging cut to length and worked to 
pattern, waste material to be used for this 
product. The matter of interchangeable joists 
should be studied. A principle should be made 
to reserve for timbers any logs that will cut 
material over 12 inches in size. Trim should 
be cut to length, with breaks at l-inch. Elimi- 
nation of waste and utilization of short 
lengths should be practiced by every mill. 
Prices on shorts should be about the same 
as on standard lengths. 


‘*Progress in Trade Extension’’ 


‘* Progress in Trade Extension’’ was the title 
of an address delivered by E. J. Hurst, chair- 
man of the trade extension committee of the 
association. During the last year, the speaker 
said, the association has greatly enlarged its 
activities in trade extension work and has de- 
veloped a program which promises greatly to 
increase the demand for southern pines. In 
addition to increasing the uses of southern 
pine in the places where it is known an effort is 
being made to introduce it into places where 
other woods have been employed. 

In commenting on the value of salesmen’s 
meetings and the work being done to increase 
the effectiveness of these men, the speaker said: 


Along with these salesmen’s meetings, there has 
also developed an idea which has great attractive- 
ness, viewing it from the sales end of the indus- 
try. This is the establishment of a uniform port- 
folio for salesmen, a loose-leaf binder in which 
specific information is given to the salesmen for 
presentation to the customer. Our field representa- 
tive has been investigating all the wood-using in- 
dustries in several of the larger cities, for the 
purpose of ascertaining what woods are used and 
why, and to ascertain further whether there might 
be cases in which a substitution might be effected 
from the wood now used to southern pine. This 
information is permitting the association to make 
studies which will increase the sales volume of 
our product—and at the same time permitting the 
introduction of our association and its wood to 
men who have not been using it. 

The success thus far gained in industrial sur- 
veys of three of the large cities is of such mo- 
ment that, along with other work, the surveys 
will continue in all the territory lying east of 
the Rocky Mountains. 


Mr. Hurst mentioned the fact that during 
the last year the association had had but one 
exhibit at conventions of retailers and ex- 
pressed the opinion that exhibits are valuable 


and that the association should have them at 
more conventions. 
Continuing the speaker said: 


Our field representatives have spoken before a 
number of meetings of retail lumbermen (not to 
mention what our merchandising counsel has done 
at annual conventions) and in this work they 
have endeavored to ascertain wherein southern 
pine might be sold in greater quantities to the re- 
tailers. 

A model lumber frame house was promoted in 
Miami, incorporating what we are pleased to call 
the “Fifteen: Cardinal Points of Good Construc- 
tion.” This was trade extension of a high order. 
The publicity which has been givenseto that house 
and to the activities of our association is almost 
immeasurable. Later a house was promoted at 
New Orleans, and it is now the plan to erect 
such houses in various parts of the country. 

After study of the competition which lumber 
is meeting for bracing of joists in buildings, the 
association made up blue prints and a circular on 
two sizes of joist bridging fully fabricated, ready 
for installation in the building. This is not 
only good trade extension but serves a very ex- 
cellent purpose in economical manufacture. It 
means saving of resources and money. Several 
of the subscriber mills have gone into the manu- 
facture of this item, and it is to be hoped others 
will shortly join. The work which our engineer 
has done in placing before us the substitute sizes 
of timbers and joists, thus permitting us to remain 
in a field which was slowly disappearing is dis- 
tinctly a trade extension movement, and, as I 
understand there will be much publicity given to 
this proposed substitution of sizes, and that 
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merchandising effort will be put forth concerning 
them, direct and through these salesmen’s group 
organizations. 

It is the engineering department, in offering its 
aid to trade extension, which has studied and 
published data on the properties of wood and has 
selected a basis for comparison which will enable 
us to familiarize our salesmen and our customers 
with the relative value of certain properties for 
the various uses to which southern pine can be 
put. This department has also initiated research 
work at the laboratories to determine the relative 
nail-holding abilities of various species of wood; 
and, in addition, has started research work as 
to the abrasive resistance of various species. 


Discussion on Grade-Marking 


The subject of grade-marking southern pine 
lumber was discussed by Edward Hines, presi- 
dent of the Edward Hines Lumber Co., Chi- 
cago, who urged every member to grade-mark. 
Even if every one would not, he declared, the 
association should declare itself for grade- 
marking anyway. ‘‘ Selling lumber not grade- 
marked is transacting business on a dishonest 
basis,’’ he said, ‘‘for it opens a way for a 
great many shady practises and is apt to 
act as a boomerang. Grade-marking estab- 
lishes confidence and will be of untold benefit 
to the industry. Have courage and don’t let 
a minority dictate.’’ Mr. Hines declared that 
the sale of hemlock lumber has increased 25 
percent since the Wisconsin mills began grade- 
marking their lumber. 

C. C. Sheppard, of the Exchange Saw Mills 





Co., Oakdale, La., read a letter from Axe} 
Oxholm, director of the National Committee 
on Wood Utilization, in which he expressed 
great concern over reports that some manu- 
facturers of southern pine are on the verge 
of discontinuing grade-marking, especially at 
this time when a subcommittee on grade-mark- 
ing is just about to begin its activities to 
educate consumers up to the use of grade- 
marked lumber. He asked that these mann- 
facturers hold out another year, until the re- 
sults of this subcommittee’s work become 
known, and the benefits of grade-marking 
assured. 

F. H. Farwell, of Lutcher & Moore Lumber 
Co., Orange, Tex., declared his conviction 
that lumber should be grade-marked, but 
thought longleaf southern pine should be 
branded longleaf and shortleaf shortleaf, so 
there would be no confusion between species 
of different character which the grading rules 
now make no distinction between. 

E. L. Kurth, of the Angelina County Lum- 
ber Co., Keltys, Tex.; J. M. Bissell, Laurel, 
Miss., R. W. Wier, of the Wier Longleaf Lum- 
ber Co., Houston, Tex., and several other mem- 
bers expressed their views, the consensus be- 
ing overwhelmingly in favor of grade-marking 
and several of those manufacturers who at 
present do not grade-mark declaring they will 
if a majority of other members will pledge 
themselves to do likewise. Some speakers, 
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however, declared that the mills must further 
pledge themselves to grade-mark 100 percent,. 
and not merely a portion of their production. 


Gives Retail Point of View 


A retail point of view was given by E. E. 
Woods, of Kansas City, Mo., secretary of the 
Southwestern Lumbermen’s Association, who 
stated that many retailers were of the im- 
pression that grade-marked lumber is more 
expensive than ‘‘ordinary’’ lumber, and that 
grade-marking was practised by manufactur- 
ers in order to get a better price. Mr. Woods 
said he personally was an advocate of grade- 
marked lumber. He had noticed that such 
lumber usually is better than that not grade- 
marked, due probably to the greater respon- 
sibility felt not only by the manufacturers 
but by the graders. He believed that if the 
retailers of the United States were to vote 
on the question, a great majority would vote 
for grade-marked lumber. Yet, he said, grade- 
marking is still far from an exact science, but 
progress will be achieved if a wholehearted 
start is once made. 

O. O. Axley, of the Southern Lumber Co., 
Warren, Ark., who was chairman of the ses- 
sion in charge of the discussions, also expressed 
his unbounded faith in grade-marked lumber 
and requested the membership to consider the 
question very carefully, then join hands with 
no ‘‘slackers.’’ 

W. T. Murray, of the Tremont Lumber Co., 
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Rochelle, La., chairman of the grading rules 
committee, as a result of several references 
to the indefiniteness of the grading rules in 
some particulars, rose to their defense, declar- 
ing that they are the product of thirty-five 


’ years’ constant and intense study and should 


not be changed. If they were changed to 
separate longleaf and -shortleaf, as some 
thought desirable, the result would be chaos 
instead of the present harmony. 

P. A. Bloomer, of the Louisiana Long Leaf 
Lumber Co., Fisher, La., next spoke on mois- 
ture content of lumber. He said that the 
way to restrict competition with southern pine 
would be to give dry kilning more study and 
attention. Perfectly dried lumber would be 
so appreciated by consumers that there would 
be no shopping around; and perfectly dried 
lumber can be obtained by equipping kilns 
with inexpensive recording instruments. 

Chairman Axley urged upon every sawmiller 
to give this matter attention, as moisture con- 
tent is a vital problem that imperatively must 
be solved. 


Importance of Trade Extension 


The importance of building up a stabilized 
demand for lumber products by an efficient 
National trade extension campaign was stressed 
by Wilson Compton, secretary-manager of the 
National Lumber Manufacturers’ Association, 
substituting for H. B. Hewes, of Jeanerette, 


frontiers against each other, nobody is repelling 
the continuous assaults upon our common exte- 
rior boundaries. 

After explaining the composition of the Na- 
tional Lumber Trade Extension Committee and 
the importance of its plan to advertise lumber 
the speaker continued as follows: 


One of the great advantages which lumber man- 
ufacturers have seen in this program is its nation- 


wide organization for concentrated effort on im-. 


portant markets and consumers; and on building 
code restrictions as the need arises. I am re- 
ferring to the proposed establishment of from 
twelve to sixteen field research and promotion 
offices. These would place competent technically 
trained men, in each important line of lumber 
utilization, within an over-night’s ride of every 
consumer in the United States. By this proposed 
nation-wide concentration of effort, including pub- 
licity, demonstration and promotion work and 
local coéperation with retail lumber dealers, it 
will be possible gradually to secure a standing in 
public preference for good lumber, and for the 
products. of the wood-using industries which use 
good lumber, well refined and accurately graded. 
In such a manner will be created an important 
good-will asset. Grade- and trade-marking of lum- 
ber is a step in this direction. 

There is, of course, a great difference between 
different species of lumber and between softwoods 
and hardwoods. That fact has from the beginning 
been recognized in the trade extension program. 
Competition of substitutes for lumber does not, 
however, discriminate between species or between 
softwoods and hardwoods nearly as much as many 
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La., chairman of the national trade extension 
committee, who is at present in California. 
Mr. Compton called attention to the fact that 
restriction of production is generally advocated 
when conditions in the lumber manufacturing 
industry are not good and that a remedy such 
as this generally fails because the patient is 
unable or refuses to take it. He also said that 
on the average production has been decreasing 
for many years, and that the remedy must be 
in increased demand; and demand can be ex- 
panded, he said. He also reminded his hearers 
that heretofore, in practice, demand has been 
associated with a species, but in practice no- 
body has been thinking or acting for lumber in 
the abstract. 


Nobody favors strong, intelligent, aggressive 
promotion campaign for lumber species and indi- 
vidual manufacturers’ products more than I do, 
he said. Nothing that has occurred in the lumber 
world in recent years has been more gratifying 
than the launching of regional promotion cam- 
paigns. But the stronger and wider such move- 
ments are, the greater the necessity for their 
natural supplement—a united effort in behalf of 
lumber. Without such a union the individual 
lumber States are in peril of destruction; without 
it their efforts are likely to result in suicide. 
What is accomplished in the long run, for one 
kind of lumber to displace another, if finally there 
is no place for lumber at all? While we are tell- 
ing the world of the virtues of our own particular 
or regional product, we are failing to inform it 
of the advantages of lumber over its group com- 
petitors. While we are holding our provincial 


lumbermen seem to think. It is the competition 
between lumber as a whole and substitutes for 
lumber which has been in the last several years 
most costly to the lumber companies. In fact 
during the last fifteen years the softwood lumber 
industry has lost on an average 2% percent an- 
nually of the remaining markets and uses for 
its products; and the hardwood industry a little 
less than 3 percent annually. 

Out of a total annual consumption of lumber 
that has averaged around 36 billion feet, the result 
to the end of 1924 of all this competition between 
species and between softwoods and hardwoods has 
been a change of 6.5 billion feet annually. This 
is the net result of fifteen years of this process 
of “shuffling’’ between species. At the end of 
the same period, all lumber has lost ground to 
competing materials to the extent of 18.4 billion 
feet annually. 

The manufacturers of substitutes are obviously 
hoping that this division of efforts among lumber 
manufacturers will continue. It makes their work 
that much more easy and the resistance to it that 
much less effective. As long as the attention of 
lumbermen is focused on competition between 
species within the industry itself, they, of course, 
will not make much progress in withstanding the 
competition of other industries. 

The status today of the national lumber trade 
extension fund is $920,000 a year for five years 
subscribed or pledged. The committee wishes to 
reach a conclusion by April whether the trade ex- 
tension work shall be undertaken or the project 
dropped. All subscriptions are contingent upon 
a total of $1,000,000 a year, or $5,000,000 for the 
five-year period, of which $4,600,000 has now been 
raised. The completion of this project is up to 
those who have not yet acted. 


WEDNESDAY MORNING 


Prospects for the continued prosperity of the 
building industry are of the rosiest tint, was the 
message brought to the southern piners by Tru- 
man 8. Morgan, president of the F. W. Dodge 
Corporation, New York City. In an illuminat- 
ing address opening the Wednesday* morning 
session, Mr. Morgan declared that the wide 
distribution of wealth, which ‘makes it possible 
for the great body of workers to enjoy here- 
tofore unheard of luxuries, and the increased 
hours of leisure which makes it possible for the 
people to enjoy their prosperity, will mean that 
more and more people who formerly were not 
thought of as prospective home owners will seek 
homes of their own. ‘‘Those who predict that 
the building industry is rapidly approaching the 
saturation point fail to take these facts into 
consideration,’’ the speaker said. 


Mr. Morgan further stated that the volume 
of buildinig so far this year is holding up very 
well to the high level established last year. 
January and February were only slightly be- 
hind when compared with the same months of 
1926, and March will possibly equal last year’s 
showing. There is a great dea] of contem- 
plated work which insures an active building 
season this spring. 


Benefits From Advertising 


‘* Benefits Accruing From Our Advertising,’’ 
was the next subject, discussed by R. B. White, 
of the Exchange Sawmills Sales Co., Kansas 
City, Mo., chairman of the advertising com- 
mittee. Before getting into his subject, Mr. 
White made an eloquent plea for grade-mark- 
ing, stating he felt convinced that before the 
year is over this principle will be so firmly 
established and so widely accepted by all 
branches of the trade that members will won- 
der why they ever contemplated abandoning it. 


‘There has never been a time in the histo 
of the lumber industry,’’ Mr. White said, 
‘¢when it was so important to tight the cause of 
wood and for 100 percent codperation among 
the manufacturers of southern pine to keep their 
product sold to the public. In our work we have 
endeavored to acquaint the users of our product 
as to its merits and educate them to its proper 
use.’ 

The speaker outlined the various advertising 
and promotional activities and told-the members 
in detail of the various accomplishments of the 
department during the last year. 

During the last twelve months, the speaker 
said, display advertising was placed in maga- 
zines the combined circulation of which ex- 
ceeded 40,000,000. Over 300,000 leaflets fea- 
turing these advertisements were sent out to 
subscribers, salesmen, retailers, architects, con- 
tractors and others requesting them to be used 
in outgoing mail. For display advertising, Mr. 
White said, a total of $117,000 had been spent. 

There is an increasing demand for southern 
pine literature from dealers, consumers, archi- 
tects, engineers and others interested in speci- 
fying or using the wood, said Mr. White; amd the 
distribution of this matter was the largest of 
any year, over one million pieces being sent out. 
Forty thousand inquiries were received as a re- 
sult of the direct-by-mail advertising. Over 
2,500 retailers are using regularly the plan 
books and other literature issued by the or- 
ganization. 


The books printed by the association have 
also proved to be very popular and have been 
well received by the public, dealers, architects 
and others, Mr. White said. These include 
‘*Beautifying the Home Grounds,’’ ‘‘ Built-in 
Beauty,’’ the ‘‘Southern Pine Manual of Wood 
Construction,’’ ‘‘Southern Pine—The Supreme 
Structural Wood of the World’’ and the tech- 
nical bulletins. Most of these books, it was 
pointed out, have run into several editions and 
in the case of the southern pine manual 45,000 
copies have been distributed. 

Mr. White also called attention to the job 
and wagon cards issued by the association, the 
testimonial letters and other literature issued 
and used for advertising and promotional work. 
So far this year the association has been repre- 
sented by a speaker at eleven conventions of 
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retail lumber dealers, at which it is estimated 
more than 5,000 retailers attended. 


**Modernizing and Merchandising Methods’’ 


The next speaker was L. R. Putman, of Chi- 
cago, merchandising counsel of the association, 
who in his rapid-fire and rousing manner han- 
dled the subject, ‘‘ Modernizing and Merchan- 
dising Methods,’’ so as to sell his entire au- 
dience. ‘‘Heretofore,’’ said Mr. Putman, quot- 
ing a Kansas City lumberman, ‘‘we have ana- 
lyzed our problems in a big, broad, ignorant 
way. Now we have to be more scientific if we 
are to survive under the pressure that is being 
brought to bear on us from every side. Our 
field and our opportunities are all right. The 
trouble is we haven’t sold ourselves. Last year 
the southern pine manufacturers sold and 
shipped more than they produced. The market 
absorbed their product easily. If they didn’t 
make any money, that’s their business.’’ 

Mr. Putman stressed the importance of trade 
extension and of developing new markets, es- 
pecially for short lengths. This can best be 
done by fitting these short lengths to industrial 
requirements, It isn’t a question of dumping 
waste at all, but of fabricating a semi-finished 
article of economic value. The championed 
longleaf pine is a specialty wood beyond com- 
parison, he said, and showed a number of slides 
to illustrate a few examples of the many uses 
to which this wood lends itself admirably. 

But, the speaker emphasized, while seeking 
new uses every effort should be made to preserve 
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old uses. In this connection he showed photo- 
graphs of some Illinois Central freight cars old 
enough to vote. One of these first saw daylight 
in 1901. During its twenty-six years it has 
traveled a total of 270,000 miles, or an average 
of thirty miles a day, and has carried thousands 
of tons of merchandise throughout the United 
States, Canada and Mexico. Of course it is 
built of southern pine, and it still has its orig- 
inal siding. Illustrations were also shown of 
a number of Illinois Central covered passenger 
platforms which were built fifteen and seven- 
teen years ago out of lumber—southern pine 
again—which had been used for twenty years 
prior to that. 

Mr. Putman told of the promotional activities 
and claims of substitute manufacturers, in 
which connection King W. Bridges, assistant 
sales manager of the J. J. Newman Lumber Co., 
Brookhaven, Miss., staged a series of compre- 
hensive tests to illustrate the accuracy of these 
claims. Two wall sections, one covered with 
No. 3 southern pine and the other with Celotex, 
a substitute widely advertised as stronger than 
lumber, were pulled toward each other by means 
of a turnbuckle joining the two. The substi- 
tute material ripped from the nails, placed 
according to the manufacturer’s own specifica- 
tions, while the lumber wall section had not 
given to any visible extent. The substitute also 
failed instantly in a number of different 





strength and bending tests that didn’t affect 
lumber a particle; and when it was held over a 
lighted candle it ignited in a small fraction of 
the time required for lumber to start smoking. 
An article written by Mr. Bridges describing 
tests by him personally was distributed. 


Retailers Uphold Grade-Marking 


The grade-marking question was again 
brought to the fore when A. C. Gauen, of the 
Gauen Lumber Co., Collinsville, Ill., one of the 
foremost retailers in that State and ex-presi- 
dent of the Illinois Lumber & Building Material 
Dealers’ Association, arose to declare his sur- 
prise at the agitation of some for the abandon- 
ment of grade-marking. He said this would be 
a great mistake, now that the great majority 
of retailers had learned the advantages thereof 
and were recommending grade-marking. The 
same thought was forcefully expressed by Find- 
ley M. Torrence, of Xenia, Ohio, secretary of 
the Ohio Association of Retail Lumber Dealers. 

At this point Mr. Farwell introduced his reso- 
lution reaffirming the association’s stand on 
grade marking, which as previously told was 
adopted with only two dissenting votes. Mr. 
Gauen further advised the southern piners to 
consider the school house as an. agency for 
bringing the facts regarding lumber before the 
people, particularly the growing generation. He 
referred to the bankers’ campaign to teach the 
school children in saving money, and the results 
they have accomplished through starting sav- 
ings clubs. He believed that, in codperation 
with the Southern Pine Association, he could in- 
fluence representative retailers in Illinois to 
lay the matter before the school boards in that 
State and with their aid get an opportunity 
to tell the pupils the facts about wood. ‘‘ When 
you do that,’’ he declared, ‘‘lumber will come 
back and defeat the onslaughts of the substi- 
tutes.’’ 

Advance Fees on Shipments 


John L. Kaul, of the Kaul Lumber Co., Bir- 
mingham, Ala., introduced a resolution to ad- 
vance the association fees from 10 cents to 15 
cents per 1,000 feet and to eliminate the special 
grade-marking fees of 3 cents and industrial 
research fees of 2 cents per 1,000 feet shipped. 
The resolution was simultaneously seconded by 
several subscribers. It read as follows: 

WHEREAS, There comes a time in the life of 
every organization when a decision must be made 
which will result either in a continuance of prog- 
ress or retrogression, and 

WHEREAS, Never before has the work of the 
association been so effective as it is at the present 
time, nor has there ever been so urgent a need 
for vigorous association activity in behalf of 
southern pine, and 

WHEREAS, With the declining revenue resulting 
from a gradual cutting out of a number of sub- 
scriber mills, and the uncertainty of special volun- 
tary assessments, it will be impossible to maintain 
all departments of the association on the present 
basis of subscription, and 

WHEREAS, Every feature of this service as now 
conducted seems essential, and should be continued 
uninterruptedly because of the benefit derived from 
it by all subscribers, and 

WHEREAS, The majority of subscribers are now 
paying a total of 15 cents a thousand feet on their 
shipments, made up of the regular 10-cent fee, and 
the voluntary fees of 3 cents for grade marking 
and 2 cents for industrial research ; therefore be it 

Resolved, That the board of directors recommend 
to the subscribers that the present 10-cent, 3-cent 
and 2-cent fees be all incorporated into a flat 
basis of 15 cents a thousand feet. 

President Peavy adjourned the session after 
announcing the following nominating commit- 
tee: Edward Hines, Chicago, chairman; J. M. 
Bissell, Laurel, Miss.; C. E. Slagle, Clarks, La.; 
W. L. Prickett, Kansas City, Mo.; C. J. Mans- 
field, Warren, Ark.; C. W. Nelson, Kansas City, 
Mo.; Walter Robison, Kansas City, Mo.; E. L. 
Kurth, Keltys, Tex.; R. W. Wier, Houston, 
Tex.; J. G. MeGowin, Chapman, Ala.; J. H. 
Eddy, Birmingham, Ala.; A. W. Ranney, Cen- 
tury, Fla., and M. L. Fleishel, Jacksonville, Fla. 


WEDNESDAY AFTERNOON 


A splendid inspirational address by Rev. 
George S. Sexton, Shreveport, La., opened the 
afternoon and closing session. Rev. Sexton’s 


subject was ‘‘ Industrial Changes,’’ which, he 
said, are most strikingly to be observed in the 
attitude of business men toward each other—in 
other words, their growing readiness to codper- 
ate for the general welfare of their respective 
industries, their communities, and the nation 
as a whole. Their watchword is becoming to 
be ‘‘service,’’ and service to mankind always 
brings compensation in both material and spir- 
itual well being. ‘‘ These industrial changes of 
today eclipse any of any previous time,’’ he 
said, ‘‘and I am happy to say they conform 
with the great principles of Christianity.’’ 

The report of the grading rules committee, 
recommending two changes of importance which 
were unanimously accepted, was next brought in 
by W. T. Murray, of Rochelle, La., chairman. 
One of these changes permits the inclusion in 
the grading rules of limitations in sizes of knots 
which will make it possible for architects and 
contractors to assign definite stress values to 
the various grades of structural timbers, and 
the other permits the inclusion of small dimen- 
sion lumber 3x3 to 4x6 inches in standard yard 
specifications, 

In accordance with decision of association to 
recognize longleaf and shortleaf as distinct 
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ply equally to both. The wording of the cover 
of timber specifications book will also be 
changed to cover both longleaf and shortleaf. 


Pleads for Greater Knowledge 


‘*Why Southern Pine Is the Supreme Struc- 
tural Wood of the World’’ was next discussed 
by Leo Kraemer, association engineer. 


Uniform density, bending strength, stiffness, 
toughness and hardness all justify the assertion 
that southern pine is the supreme structural 
wood of the world, in the opinion of Mr. Krae- 
mer, as expressed in his address. ‘‘The day is 
gone,’’ he said, ‘‘when we can hold anyone’s 
interest by making statements regarding the 
superior qualities of our product, if we can not 
demonstrate their accuracy by supporting in- 
formation. The day is gone when a manufac- 
turer or builder continues to use a certain arti- 
cle because his father had always used it or be- 
cause other manufacturers or builders are using 
it. This is an analytical age and we want to 
know the reason why.’’ 

Mr. Kraemer made a plea that the manufac- 
turers of southern pine learn all about the ex- 
cellent qualities of the wood and that they 
place themselves in a position to impart this 
information to purchasers and consumers of 
structural lumber. In this connection he gave 
references where valuable information on the 
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properties of southern pine may be*had. Con- 
tinuing he said in part: 

The Forest Products Laborator. Madison, 
Wis., has stated, “One of the principal factors 
causing differences in strength is variable density. 
As might be expected the greater the density of a 
given stick or the more wood it has per unit vol- 
ume, the stronger is the stick.” Uniform density 
is therefore the ranking consideration in selecting 
a species for structural use. A survey made by 
the Forest Service over the entire southern pine 
territory indicates a remarkable uniformity in 
density, and you as producers, of southern pine 
are aware that this is true. Density is a definite 
structural quality and can not be replaced by any 
other designation which infers the same thing. 
You will better understand the importance of the 
term “dense”? when I tell you that its insertion in 
any structural grade automatically gives that 
grade a rating of 250 pounds more than the same 
grade would have without it. It is the outstanding 
characteristic that is almost peculiar to southern 
pine, and by no other designation can this grade 
advantage be secured. 

Over a period in excess of twenty years the 
Forest Service of the United States Department 
of Agriculture has conducted more than 130,000 
tests to determine the comparative value of 126 
species of American woods. The results have 
been summarized and published in the form of a 
bulletin. And in that bulletin is the proof that 
southern pine is the supreme structural wood of 
the world. The proof is there, and if you will 
use it together with the uniformity of your prod- 
uct based on density, you will establish a true 
value for southern pine. 

Bulletin 556 issued by the Forest Service of the 
United States Department of Agriculture contain’ 
a true comparison of American woods. It con- 
tains the information upon which you should base 
your discussions of the qualities of southern pine. 
Yes, it is a highly technical bulletin, but its appli- 
eation is not difficult. In connection with the in- 
dustrial and other surveys, J. F. Carter, field rep- 
resentative of the Southern Pine Association, and 
other members of the staff are making, we will 
show the particular qualities of interest for spe- 
cific users. Every use should be analyzed so that 
we may be in the position of the cement manu- 
facturers. The position, first, of knowing our 
product and, second, why our product is best 
suited for specific uses. 

Structural qualities are not confined to uses in 
construction. work. The same inherent qualities 
of southern pine that make it the supreme struc- 
tural wood make it the choice of countless users. 

Why is southern pine the supreme structural 
wood of the world? Because of its inherent char- 
acteristics of uniform density combined with its 
unequalled strength in bending on end, in stiff- 
ness, in toughness and in hardness. But all of 
these qualities are of little avail unless we can 
get some uniformity in our discussions of the 
strength of southern pine. 


Traffic Manager Reports 


A. G. T. Moore, traffic manager, followed with 
a report on the activities of his department. 

Mr. Moore surveyed the economic conditions 
confronting the yellow pine industry at this 
time and showed that railroad freight rates 
constitute one of the most important considera- 
tions to be taken into account by the industry. 
All possible waste and leaks must be plugged 
up, he said, in view of the fact that freight 
rates have increased to the point where the 
markets for yellow pine have been materially 
restricted. Continuing, he said in part: 


We have passed the stage when we may rejoice 
that rates of one or a group of our members have 
been increased. Nor is our self interest served 
should we object to part of our numbers having 
their rates reduced to pave the way for similar 
reductions in our own rates in order, as the car- 
riers say, later to “restore proper relations.” In 
other words we must be unselfish among ourselves 
in traffic matters and all work together for the 
common good. Aside and apart from the competi- 
tion which exists between the various lumber pro- 
ducing sections of the country, I apprehend that 
substitutes will keep us all on our toes. Accord- 
ingly no future period of relaxation in traffic mat- 
_ Dad any producing section will ever manifest 
tself. 

Our railroad friends have developed a school 
of thought with which we find it very difficult to 
cope. Unlike most business enterprises, our raw 


material is on their rails and they say it will - 


some day move. If not this year next year. That 
being the case they are desirous of stringing out 
our tonnage for a long period of years at abnor- 
mally high rates rather than permit us to liquidate 
our timber holdings within a more reasonable time. 
It may be but human for them to take this posi- 
tion, but it is also only human that we should 
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desire to liquidate our timber holdings within the 
span of our own lives and provide for posterity 
in some way other than stretching out our period 
of depletion for an undue period of years merely 
that the carriers might earn abnormally high 
freight rates. I respectfully urge all of you in 
your conversations with the carriers to help us 
to change their attitude in this respect. 

I would also like to point out to you the errone- 
ous construction which they sometimes put on the 
statements you make, to them. When you tell 
them that there is too much production of lum- 
ber they do not understand your language. They 
believe that you are confirming their viewpoint. 
A circumscribed marketing territory, by reason of 
high freight rates, will not solve the problem of 
this overproduction. A greater marketing area, 
however, will be helpful to the industry and 
furnish tonnage to the carriers. Our transporta- 
tion committee and this department will greatly 
appreciate your efforts in your individual conver- 
sations with carriers’ representatives to have them 
understand our marketing and competitive prob- 
lems and to urge that they voluntarily recipro- 
cate in this day of our need, the broad-minded 
policy we pursued towards their revenues when 
condition permitted. You have never hesitated 
to petition the regulatory agencies to grant them 
more revenues when they needed it, and now that 
their earnings are so satisfactory they should 
voluntarily evince a greater degree of concern 
for your welfare than they have up to this point 
shown. 

I am glad to say that, in a broad sense, we 
have no more transportation problems. Certain 
it is that the ample and rapid transportation now 
available to the industry has, in a large measure, 
solved one of our previous great difficulties grow- 
ing out of the abuse of transportation facilities 
by transit car operators. From my conversations 
with many of you, I have acquired the opinion 
that whatever objections we may have to the 
changed order of things touching transportation, 
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have been more than offset by the relief we have 
secured from transit car abuses. 


Industrial Surveys and Salesmen’s Groups 


‘¢Industrial Surveys and Organization of 
Salesmen’s Groups’’ was ably discussed by 
J. F. Carter, field representative. Mr. Carter 
told that some time ago questionnaires were 
sent out to 1,000 salesmen of subscriber mills. 
The answers to these questionnaires revealed 
that there was a tremendous amount of infor- 
mation regarding the wood they handle that the 
salesmen lack, proving the desirability of such 
uniformity of discussion as could be obtained 
only by salesmen’s organizations. Such were 
consequently started in all leading southern pine 
distributing centers, with the idea not to teach 
the salesmen how to sell but to equip them with 
such information as they must have in order to 
extend markets and combat substitutes. Mr. 
Carter further described the association’s 
methods of conducting field studies, the primary 
purpose of which is to develop. information for 
salesmen’s use. 

Election of Directors and Officers 


Subscribers from the different States assem- 
bled in groups to nominate directors for 1927, 
with the result that all but one director were 
renominated and duly reélected, as follows: 

Alabama—J. W. LeMaistre, Lockhart, and John 
L. Kaul,. Birmingham; Arkansas—O. O. Axley, 
Warren, and A. B. Cook, Malvern; Florida—J. 8. 
Foley, Eastport, and M. L. Fleishel, Jacksonville ; 
Louisiana—F. W. Reimers, Hammond, and A, J. 
Peavy, Shreveport; Mississippi—J. M. Bissell, 
Laurel, and W. E. Guild, Jackson ; Missouri—k. B. 
White, Kansas City, and BE. A. Frost, Shreveport, 
La.; Oklahoma—D. V. Dierks, Kansas City, Mo. ; 
Texas—John H. Kirby, Houston, F. H. Farwell, 
Orange and Joseph W. Bailey, Dallas. 

This concluded, the nominating committee 
brought in its report, which also was unani- 
mously adopted, as follows: 

President—A. J. Peavy, Shreveport, La. (re- 
elected). ; 

Vice president—F. W. Reimers, Hammond, La. 

Vice president—O. O. Axley, Warren, Ark. (re- 
elected). 

Treasurer—Henry M. Young, New Orleans, La. 
(reélected). 

At a directors’ meeting immediately follow- 
ing the end of this, the most eventful conven- 
tion in the association’s history an even dozen 
years long, H. C. Berckes, of New Orleans, was 
reélected secretary-manager. 


THE EXHIBITS 


A large number of interesting and comprehen- 
sive exhibits constituted a feature at the South- 
ern Pine Association convention. The exhibits 
were all arranged in or immediately adjoining 
the convention hall, where they were constantly 
attracting considerable attention. Noteworthy 
among them was the framework of a miniature 
house showing the fifteen points of construction 
recommended by the association; also a num- 
ber of miniature built-in features according to 
the association’s designs. These include a 
breakfast nook, kitchen cabinet, handy closet 
for broom, duster and mop, all enameled in 
white; also representative designs of trellis 
work, garden gates, seats, swings etc. Lamella 
truss roofs for barns, stables, chapels, garages, 
factories and the like were also represented in 
miniature. 

One notable exhibit was an all-southern pine 
commercial truck body manufactured by the 
Martin-Parry Co., the largest commercial body 
builder in the world. This is the only truck 
body which carries an unqualified one year 
guaranty, regardless of mileage, excepting hard- 
ware and glass. There were also several exam- 
ples of uses of short length flooring and other 
lumber. 

The manifold activities of the Southern Pine 
Association were also visualized by a long series 
of comprehensive exhibits, giving a wealth of 
statistical information on practically every sub- 
ject of interest to manufacturing lumbermen. 

OLD TIMERS’ BANQUET 
[Special telegram to AMBRICAN LUMBERMAN] 

NEw OrLEANS, LaA., March 23.—The third 
annual banquet of the Old Timers Tuesday 
night was the most enjoyable occasion of the 
kind yet held and those present unanimously 
voted to hold another next year. W. T. Mur- 
ray, chairman, presided and introduced Ben 
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S. Woodhead, of Beaumont, as toastmaster, 
the invocation being given by Dr. George 
Sexton, president of Centenary, College, 
Shreveport, La., in the inimitable way char- 
acteristic of him. Mr. Woodhead entertained, 
amused and instructed the banqueters in his 
introduction of the speakers and the program 
numbers. Dr. Sexton was the _ principal 
speaker and, interpolating with clever stories 


and interesting reminiscences, painted a beau- 
tiful word picture of the pioneers whose in- 
fluence is felt in so marked a degree in the 
lumber industry of today. 

Other speakers were O. O. Axley, of the 
Southern Lumber Co., Warren, Ark., and 
Chairman Murray. An excellent program had 
been arranged under the supervision of James 
Boyd, including a pickaninny band, dances by 


two little girls, songs by Miss Katherine Har. 
ris and Mrs. Marvin Sansbury and a male 
quartet from a local colored college. The 
committee to arrange for the Old Timers’ 
banquet of 1928 is C. C. Sheppard, Oakdale, 
chairman; E. J. Hurst, Brookhaven, Misz,; 
C. E. Slagle, Clarks, La.; F. L. Adams, Morton, 
Miss.; J. W. LeMaistre, Lockhart, Ala., and 
J. H. Eddy, Birmingham, Ala. 


Reports on Progress of Grade-Marking Program 


A vigorous appeal was made for a 100 per- 
cent standing in grade marking policies before 
the executive session of the Southern Pine As- 
sociation board of directors by C. C. Sheppard, 
chairman of the grade marking committee. 

** We have taken great pride in the fact that 
ours is the first association of lumber manu- 
facturers in the United States to make effective 
at the mills the practice of grade-marking. In- 
creasing interest has been shown during the 
last year throughout the country in this new 
practice, and other associations of lumber manu- 
facturers have followed the lead of the South- 
ern Pine Association in making it an actuality 
among their members. 


Since the adoption of grade-marking as a prin- 
ciple by the Northern Hemlock & Hardwood Manu- 
facturers’ Association, and the putting of it into 
practice by its mills, a decided increase has been 
brought about in the membership of the associa- 
tion. A leader of the movement in that section 
has been Edward Hines, one of our own subscrib- 
ers. The manufacturers have found a ready will- 
ingness on the part of their trade to push grade- 
marked stock, and on the whole it seems that 
grade-marking has greatly strengthened the asso- 
ciation. 

Out on the West Coast a considerable amount 
of attention has been given to the question, and 
members of the California White & Sugar Pine 
Manufacturers’ Association are now stamping the 
grade-mark on their product in a language under- 
stood by the lumber purchaser. 

The California Redwood Association has taken 
an active interest in grade-marking, and while its 
members are not all marking their lumber, a num- 
ber of them have corresponded with the Southern 
Pine Association with this in view. 

Increasing interest seems to be taken in grade- 
marking by the manufacturers of other articles. 
The experience of those producers who in the past 
have marked their commodity is slowly but surely 
convincing those who have not done so in the past 
of its desirability. National advertising has 
schooled the average American consumer in the 
wisdom of purchasing his needs from producers 
who are willing to show their good faith by stand- 
ing back of their product. This desire for protec- 
tion is more and more becoming noticeable in the 
lumber industry, and those mills which are grade- 
marking will reap the benefit of this fast-growing 
national tendency. 


What Other Organizations Are Doing 


That we in the lumber industry were wise in 
sensing the situation which faced us, and taking 
the matter into our own hands, is proved by the 
experience of the meat packers of the country. 
Undesirable conditions have existed and still exist 
in our industry, aud had we not taken the step 
when we did, the time would not have been far off 
when we would have been forced by public opin- 
ion or otherwise to do so. 

Some of us think it too difficult and too costly 
to grade-mark each piece of lumber we ship. The 
growers of English walnuts in California, however, 
have in some way had brought home to them the 
benefits they would derive from marking their 
product, for each nut they ship is now legibly 
branded, and they are backing this marking pro- 
gram with full page spreads in national maga- 
zines telling the American public how it may buy 
good walnuts with confidence. If the producers 
of these walnuts can afford to go to the expense 
of marking each one of the millions of nuts they 
ship annually, certainly lumber manufacturers 
are justified in grade-marking their product. 

We continue to receive word from various 
groups of lumber consumers showing the continned 
interest in our program, and as time goes on, we 
may expect whole-hearted codperation from all 
branches of the construction industry. 

There was recently held a meeting of the Wis- 
consin Chapter of the Associated General Con- 
tractors of America, and at this meeting grade- 
marking of lumber came in for a large share of at- 
tention. A resolution was introduced there unani- 
mously endorsing grade-marked lumber, and pledg- 


ing support of-the more than a thousand con- 
tractors who were present at this annual eonven- 
tion. 

Renewed expressions of approval are being 
voiced by the retail lumber dealers of the country. 
The Michigan retailers at a meeting held in Lansing 
last February endorsed the grade-marking of lum- 
ber, and the comments made at other annual con- 
ventions of retailers have been generally favor- 
able. The AMERICAN LUMBERMAN a month or so 
ago sent out a questionnaire to the retail lumber 
dealers of the country asking for their opinion on 
a number of subjects, among which was grade- 
marking. The vast majority of the dealers replied 
favorably to grade-marking and many of them 
took occasion to elaborate on the benefits the prac- 
tice afforded the retail lumber trade. 

Some of the government purchasing offices have 
been convinced of the protection grade-marking 
affords them, and have been specifying on all of 
their requisitions that the stock must be manu- 
factured in accordance with the American lumber 
standards and grade-marked. Among these is the 
United States engineer at Florence, Ala., in charge 
of purchases for Muscle Shoals project. The im- 
portance attached by him. to grade-marking was 
evidenced very clearly last summer when he had 
occasion to turn down a shipment of ungrade- 
marked lumber which was shipped to him on an 
order specifically calling for grade-marked stock. 

It has been felt that more can be done by the 
association to bring about the ordering of grade- 
marked lumber by the various departments of the 
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government, as well as by the big industrial users 
and the railroads. At a meeting of the trade pro- 
motion committee of the association this matter 
was thoroughly discussed, and recommendations 
were made to the board of directors that they 
appoint a committee, first to see the railroad ex- 
ecutives and the industrial users to get them to 
demand and ask for grade-marked lumber, and 
secondly to request Herbert Hoover, secretary of 
commerce, to present to the lumber division of the 
War Department, Navy Department and other de- 
partments of the Government using lumber, the 
desirability of their issuing orders specifying 
grade-marked lumber on all requisitions for lumber 
requirements. 

A committee was appointed to accomplish these 
purposes, composed of E. A. Frost, R. B. White, 
Hdward Hines, John H. Kirby, and J. L. Kaul. Mr. 
Frost, who was appointed chairman, on his return 
from Chicago stopped in St. Louis for the pur- 
pose of seeing some of the railroad people there. 
He discussed with President Baldwin, of the Mis- 
souri Pacific Railroad, the question of southern 
pine, standard sizes and grade-marking, with a 
view of ascertaining whether or not the carriers 
would be agreeable to specifying grade-marked 
lumber. Mr. Baldwin it seems was very much 
interested in the subject, and asked that Mr. 
Frost have prepared a memorandum properly pre- 
senting the matter so that he, Mr. Baldwin, 
might submit it officially to the association of rail- 
road executives. While a letter was prepared 
bringing out all the points most convincing in favor 
of grade-marking from the standpoint of the rail- 
roads, it was thought best by the committee to 
defer any action until the annual meeting. 


Downward Tendency in Claims 


The records of the inspection department of the 
association show a downward tendency in the 
claims handled for subscribers. Whether or not 
this can be attributed altogether to the practice 
of grade-marking emong the majority of the mills 


is not definite, but it does give us some food for 
thought. Our association inspectors have made 
fewer inspections for the amount of lumber shipped 
last year than in any previous year in the history 
of our association. In 1925 one inspection was 
made for each 4,605,000 feet of lumber shipped. 
In 1926 one inspection was made for each 5,352,000 
feet of lumber shipped. This shows a reduction 
in inspections of more than 16 percent. This 
economy in our inspection department is being 
capitalized upon by the association through the 
use of its more capable inspectors in trade promo- 
tion work in the field. 

The status of grade-marking among the sub- 
scriber mills is not as encouraging as it should be. 
Since the last annual meeting nine subscribers 
representing sixteen mills have discontinued 
grade-marking their product. There are now fifty- 
five subscribers representing eighty-four mills who 
are grade-marking their lumber, although two of 
these subscribers with six mills are only doing so 
upon request. The production of the mills which 
are now grade-marking either partially or wholly 
reprcsents 67 percent of the total production of 
the association. 

Grade-marking was discussed very thoroughly 
at the meeting of our board of directors in Mem- 
phis last July, and committees were appointed in 
each of the States in which subscribers operate, 
composed of manufacturers who were delegated 
personally to interview their fellow manufacturers 
who were not grade-marking. The committees 
were duly notified and every effort was made to 
get them together on a number of occasions with- 
out success. 


Attest Value of Grade-Marking 


A great many letters have been received by the 
association during the year from subscribers who 
are grade-marking, attesting its value, not only in 
eliminating questionable practices, but in improv- 
ing the internal organization at the mill. Several 
of the manufacturers, because of the indifference 
of other subscribers, have said that they felt the 
expense of grade-marking is giving to them such 
an excellent return that they would continue 
grade-marking even if the movement were dropped 
by the other manufacturers. 

While some of the mills report opposition by 
their trade, there are so many who have had the 
opposite experience that it seems there is no real 
objection from this end. Some subscribers report 
that their trade likes it, and in a few cases have 
demanded it. 

We cannot so along in a half-hearted manner if 
the movement is to succeed. The utmost benefits 
will be derived only if a sufficiently large number 
of mills grade-mark to make possible our advertis- 
ing to the public the fact that grade-marked and 
trade-marked southern pine can be secured in any 
quantities. It is also necessary that those mills 
which are grade-marking do so 100 percent. It 
is better not to grade-mark at all than to follow 
the wishy-washy policy of furnishing whatever the 
customer demands. There will always be some 
buyers of lumber, who, for selfish reasons, will 
wish to purchase ungrade-marked lumber, and this 
tendency can only be overcome by the adoption of 
an unvarying policy by the manufacturers of grade- 
marking everything they ship. 


Simple Book on Cabinet Construction 


Probably most normal boys have a taste for 
constructing various articles out of wood, and if 
supplied with tools and lumber would be in- 
duced to spend much of their time profitably in 
building things that would be useful around the 
house. At any rate, they would be kept busy 
with healthful employment and would be kept 
out of mischief. A book that should serve to 
test out the ability of a youngster in this field 
and enable him to satisfy his hankering for 
building is ‘‘ Details of Cabinet Construction,’’ 
which is a work of about 200 pages. The book 
is bound in cloth and is supplied by the Amert- 
CAN LUMBERMAN at the publisher’s price, $1.75 
a copy, delivered. 
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Southern Mill Managers in Joint Meeting 


Consider Fabricating of Lumber at Mill, Kiln Dryzng, Soda 
Dipping, End Matching, and Selling ‘Problems 


New Or.EAns, La., March 21.—Moisture con- 
tent of lumber and the adaptation of sawmill 
production and sales methods to the market for 
‘‘fabricated lumber’’ were two vital problems 
occupying the attention of the Louisiana, East 
Texas, Alabama-West Florida, Mississippi and 
Tri-State Mill Managers’ associations, meeting 
today at the Roosevelt Hotel here, as a pre- 
liminary to the twelfth annual meeting of the 
Southern Pine Association which opens to- 
morrow. 

One hundred and fifty mill managers and 
proprietors attended this meeting, which was 
featured by lively interest in and much en- 
lightening discussion of the subjects in hand. 
C. A. King, of the Weber-King Manufacturing 
Co., Leesville, La., acted as chairman, and H. O. 
Cooksey, of the Forest Lumber Co., Oakdale, 
La., and secretary of the Louisiana Mill Man- 
agers’ Association, performed the secretarial 
duties. 


Mr. King, in opening the meeting, declared 
that the mill managers’ associations during the 
last year have given particular attention to 
the preparation of lumber for the market by 
means of air and kiln drying, and introduced 
H. J. Rivers, of Weaver & Rivers, Alden Ridge, 
La., president of the Tri-State Saw Mill Man- 
agers’ Association, who stated reasons why his 
eompany had abandoned soda dipping of air 
dried lumber. 


Mr. Rivers said that soda dipping left the 
lumber good looking and to all appearances 
dry, but that many complaints were subse- 
quently received from customers who declared 
that although the lumber was received in fine 
condition, after sixty or ninety days in the 
sheds it would often turn blue and black. Too 
much moisture left in the lumber was apparent, 
which proved due to soda having a tendency 
to harden the surface to such extent that the 
moisture inside could not escape. Mr. Rivers 
said the company consequently quit soda dip- 
ping, and thereafter described its methods of 
piling lumber, each layer overlapping the other 
two inches, so as to provide for a maximum of 
ventilation. In shipping 2x4s, he recommended 
loading edgewise which insures their being 
received straight by the customer. If shipped 
in a mixed ear, they should always be loaded 
in the bottom. 


Talks on Fabricated Lumber 


‘‘Fabricated Lumber’’ was the subject of 
the next speaker, J. F. Carter, field representa- 
tive of the Southern Pine Association. He 
recommended that manufacturers convert low 
grade and small size material into 1x3 or 4-inch 
joist bridging, cut to length and worked to 
pattern, declaring that retailers would lend 
their coéperation in marketing it. There is a 
wide open field for such an item, he declared, 
for contrary to all suppositions, 95 percent of 
the contractors do not use waste materials for 
bridging, and 95 percent of the retailers do not 
saw crooked and defective pieces into such an 
item. Bridging, he said, should be packed uni- 
formly, if all manufacturers could be interested 
in its production; there should be a uniform 
number of pieces in each bundle, which should 
be wired and tied and shipped in mixed cars. 


Stud bracing, said Mr. Carter, could also be 
made a standard item, cut into proper lengths 
from short 2x4s. Two by 4s for stud purposes 
should also be cut to exact 8-foot and 8-foot, 
6-inch, lengths, so they could be used without 
carpenters wasting their time cutting off the 
present superfluous inch. 


Pointing out opportunities for fabricated 


lumber in the industrial field, Mr. Carter re- 
ferred to truck bodies. He said a survey in 
three large cities showed that a typical truck 
body at present consisted of an oak floor, 
hickory posts or uprights, hickory top, elm or 
sap gum ceiling and tin sides, ‘‘ giving a beauti- 
ful rattle when the nails have loosened up a 
bit.’’ None of the manufacturers of these 
bodies, he said, would guarantee them. In con- 
trast he referred to a Martin-Parry commercial 
body, an example of which was among the 
convention exhibits, which is constructed 
throughout of southern pine. The Martin-Parry 
concern, which is reputed to be the largest 
commercial body builder in the world, guaran- 
tees this body unqualifiedly for one year, except 
for hardware and glass. Mr. Carter cited this 
merely as an example of the wide field still 
remaining open for southern pine. 

The speaker further recommended manufac- 
turing southern pine on a larger scale for 
novelties, shipping the pieces in bundles or 
sacks. Manufacturers have been dealing in 





EUGENE BRIDGERS, 
Electric Mills, Miss. ; 
Discussed Kiln Drying 


W. M. NICHOLS, 
Elrod, Ala. ; 
Urged End Matching 


staple items for so long, he said, that they are 
fearful of entering these new and promising 
fields, but it has got to be done if the industry 
is to survive. They must hire and train sales- 
men to be more than order takers hereafter; 
they can’t even be lumber salesmen but spe- 
cialty salesmen such as are employed by sub- 
stitute manufacturers. 

‘¢Substitute manufacturers,’’ he concluded, 
‘‘fabricate their product so that no more work 
has to be done to it to make it ready for use. 
The lumber industry is getting to a point where 
it imperatively must do the same.’’ 


Must Cut to Size 


W. M. Nichols, of the Pioneer Lumber Co., 
Elrod, Ala., and president of the Alabama- 
West Florida Mill Managers’ Association, de- 
clared that ‘‘our future depends on our ship- 
ping lumber cut to size.’’ Lumber for spe- 
cialty uses should never be referred to as ‘‘ short 
lumber,’’ which leaves an impression in the 
customer’s mind that it is scraps picked out 
of the waste heap and sold to him at an 
enormous profit, but should be always spoken of 
as ‘‘ fabricated lumber,’’ which in fact it is. 

‘*Though demand for fabricated lumber is 
increasing every day,’’ he said, ‘‘manufac- 


turers have not yet come to realize its value. 
Kight-inch pieces are not junk. It costs more 
to cut and ship than ordinary lumber and is 
economically very valuable. ‘Inasmuch as it 
costs more to produce fabricated lumber, it 
should be sold for more. The business should 
be placed on a profitable basis at the very start. 
Every time we can contribute toward reduced 
cost of construction by saving the builder time 
and material, we not only encourage construc- 
tion but we have an opportunity to increase 
our own profit.’’ 


Mr. Nichols referred to the success of end 
matching, and advocated it even for common 
lumber. Nothing would give greater service, 
he said. 


J. M. Bissell, Marathon Lumber Co., Laurel, 
Miss., also spoke in favor of fabricated lum- 
ber, and supported Mr. Nichols’ statement that 
a higher price must be obtained for it than 
for standard items on account of its higher 
production costs. Mr. Carter declared that 
fabricated lumber is a coming thing. ‘‘ You 
may not ‘go in’ for it,’’ he said, ‘‘but you 
will be driven into that kind of business, and 
the sooner you start the better.’’ In this con- 
nection, Mr. Carter pointed out the necessity of 
low moisture content. If pieces are to fit in 
somewhere they must be absolutely dry when 
manufactured. This led Mr. Nichols to make 
the remark that since such a large per- 
centage of lumber does not have to have a 
very low degree of moisture, when a specialty 
order is received stock should be picked out 
for it and re-kilndried to reduce it to proper 
degree of moisture: content. 

Mr. Bissell said manufacturers often tell how 
fast they can kiln dry. The question, however, 
is how slow they can do it without interfering 
with mill schedule. In kiln drying, there must 
be accurate recording instruments and intelli- 
gent operation. It is a particular piece of 
business and can’t be guesswork, as it used 
to be. 

Much interest in fabricated lumber was ex- 
pressed by R. W. Wier, of the Wier Longleaf 
Lumber Co., Houston, Tex. 

The degree of moisture absorbed in transit 
was discussed by H. P. Orchard, of the Mara- 
thon Lumber Co., Laurel, Miss., who said his 
company’s investigations showed an absorbtion 
averaging 1% percent and rarely exceeding 
2 percent. He said the moisture content should 
not be reduced below 5 percent, especially in 
the case of finish, which then might degrade 
during machine work. 

Eugene Bridgers, of the Sumter Lumber Co., 
Electric Mills, Miss., also spoke on this sub- 
ject, telling of his experiences in kiln drying 
lumber. 





THE LOWEST fire loss ever recorded in New 
York State—one-fiftieth of one percent—was 
recorded this year for the season of forest fires 
in the Catskills and Adirondacks, according to 
figures just made public by the State conserva- 
tion commission. In the two areas, there were 
but 245 fires in the year, the smallest number 
in any year but one, 234 having been recorded 
in 1917. In the Adirondacks there were only 
435 acres in all burned over, and of this acre- 
age, the largest fire swept but 60 acres. Only 
five others covered more than ten acres, and the 
average was seven acres, a new low record. Only 
2 percent of the burned acreage was State prop- 
erty. Seventy-six of the fires were caused by 
smokers. Sparks from locomotives were fe- 
sponsible for fifty-two and fishermen are blamed 
for starting forty-five fires. 
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Carolina Pine Manufacturers in Annual 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo.k, VA., March 24.—The thirty-eighth 
annual convention of the North Carolina Pine 
Association, held at the Monticello Hotel, was 
well attended and very interesting. President 
G. J. Cherry presided, and a new feature of 
printing reports of Secretary John M. Gibbs 
and standing committees in The Wood Univer- 
sal, instead of reading today, was inaugurated. 
Mr. Gibbs’ report covers general activities of 
the association during the year and other re- 
ports covered the work done by committees. 
Six new members were elected, and the report 
of the membership committee showed a net gain 
of twelve members during the year, making a 
total of 143 members. 


An address by Prof. A. B. Recknagel, of 
Cornell University, on ‘‘ Logging and Lumber- 
ing Economics,’’ was much enjoyed. An ex- 
pression of sympathy was sent to Judge F. 8. 
Spruill, the association’s counsel, who is ill in 
a hospital at Richmond. A very interesting paper 
was read by P. R. Camp on ‘‘ Logging,’’ cover- 
ing fire prevention, selective cutting costs and 
cooperation with Federal and State departments. 
F. G. Davies read a very instructive report on 
planing mill costs and surprised the members 


Millmen 


MANCHESTER, N. H., March 22.—Members 
and guests of the New Hampshire Lumbermen’s 
Association, meeting here at the Hotel Car- 
penter last Friday for their annual spring 
session, learned that there has been a very 
healthful decrease in the over-production of 
lumber during the last winter throughout this 
region. A report submitted by Owen Johnson, 
president of the association and head of the 
Johnson Lumber Co., Manchester, revealed that 
of 74,584,000 feet of sawed lumber on hand 
at members’ mills and in members’ yards on 
March 1, 50,444,000 feet had been sold and 
awaited shipping instructions. 

These figures were compiled from confidential 
individual reports submitted by members to the 
association headquarters, and were stated to 
reflect the present market situation throughout 
northern New England. Fifty-four sawmills 
are running in New Hampshire as compared 
with 34 mills on March 1 of last year, but 
including only the lumber plants of members 
of the association. Statements of a number of 
those attending the meeting reflected an en- 
couraging inquiry for lumber and stronger 
prices. 

President Johnson warned members to con- 
tract for their output before sawing. ‘‘ You 
all know,’’ he said, ‘‘from our past expensive 
experience how easy it is to create an over- 
supply. We have been trying to get the box 
manufacturers’ association to give us figures 
on their requirements, but to no avail. New 
England is consuming about 45,000,000 feet 
of box lumber every year. Most of this is 
produced in New Hampshire and Maine. With 
a market like this we should not over-produce. 

‘*Now that the lumber market situation seems 
to be turning for the better,’’ President John- 
son said further, ‘‘let’s stick together, and try 
to produce enough for the box manufacturer 
and not overdo it.’’ 

One important matter considered was the 
policy of the State tax commission in valuing 
for tax purposes lumber loaded on the cars, 
and the way in which this policy is being in- 
terpreted by agents of the commission. The 
matter of transportation has lately become a 
question of pressing importance to New Hamp- 
shire lumbermen and this also came in for a 





A full report of the annual meeting of 
the North Carolina Pine Association will 
appear in the April 2 issue of the AMERI- 
CAN LUMBERMAN.—EDITOR. 





because of results obtained from careful check 
on operations. Axel H. Oxholm, of the Na- 
tional Committee on Wood Utilization, outlined 
the work of the committee and stressed the use 
of short lengths and top logs of trees to prevent 
waste. 


The first speaker at the afternoon session was 
Wilson Compton, seeretary-manager of the Na- 
tional Lumber Manufacturers’ Association, on 
trade extension. The members were greatly in- 
terested in the complete report made by Charles 
Hill, of New York City, the next speaker, on 
selling problems and importance of proper 
manufacture and drying of lumber. The next 
address was by L. V. Teesdale, of the Forest 
Products Laboratory, on ‘‘ Proper Methods of 
Kiln Drying Lumber.’’ There then followed 
the handling of some miscellaneous matters. A 
discussion of all papers and talks was invited 
and indulged in by the members to great 
advantage. 

G. J. Cherry, of Charleston, S. C., was re- 
elected president for another year, and then the 
vice presidents and directors for the various 


States were elected by the members. The new 
directors next met and reélected Secretary 
Gibbs. The meeting then adjourned. 

The annual banquet was held at 7 0’clock. 
The speakers were Francis Winston on the topie 
‘*Out of Experience the Mind Speaketh,’’ and 
Douglas Malloch on ‘‘The Poet Who Makes 
Living a Joy.’’ The banquet was very enjoy- 
able because of good food, good music and good 
fellowship between fellow manufacturers. 





Book On Wood Staining and Polishing 
Most articles made of wood, particularly those 
that are ornamental, must be polished and 
stained or painted. While neither finishing nor 
staining is a simple operation in itself, it is 
practicable with a little instruction and patience 
to produce very satisfactory results if enough 
knowledge is possessed before the job is started. 
‘*Staining and Polishing’’ is a work designed 
for the use of the amateur, for it gives exactly 
the information that he needs. This is a book 
of about 200 pages, and contains chapters not 
only on finishing and staining but on glazing, 
wax polishing and stenciling, and includes 
recipes for stains, colors, polishes ete. The book 
is supplied by the AMERICAN LUMBERMAN at the 
publisher’s price, $1.75 a copy, delivered. 


of Granite State Meet 


large share of attention. In accordance with 
its recent policy of retrenchment and economy, 
the Boston & Maine Railroad has discontinued 
service on and abandoned a number of its 
branch lines, and restricted service on some 
other lines. This fact and other economic in- 
fluences have placed greater and greater em- 
phasis upon the use of motor trucks and de- 
pendence upon the State’s highways. 

The proposed new ten-year program for the 
construction and rebuilding of State highways 
carrying the burden of traffic in New Hamp- 
shire is imperiled unless means can be found 
of raising an additional $12,500,000 needed to 











xe 


: 


ae: 


= 
* 


The stump on which this observatory is built 
is all that remains of a rock maple tree that, 
it is estimated, lived to be 175 years old. It 
stands on a lawn in Fryeburg, Me. In favor- 
able seasons, it is said, the tree produced as 
much as 200 gallons of sap. The stump is nine- 
teen feet in circumference breast high above the 
ground 


complete the job, Frederick E. Everett, State 
highway commissioner, told the lumbermen. 
Pointing to the fact that unless this program 
is carried out the State will soon be expending 
all the available funds for maintenance of 
existing roads, Commissioner Everett explained 
that the proposed increase in the gasoline tax 
would bring in a revenue of only about $400,000 
annually, or approximately one-third of the 
amount required for yearly expenditure in the 
$25,000,000 ten-year construction period. 


B. K. Ayers, Concord, explained the diffi- 
culties now causing a controversy over the pro- 
posed purchase by the Federal Government as 
a forest reserve of the Mad River and Water- 
ville acreage in the White Mountains. He said 
it is a matter of getting a special appropria- 
tion through the next session of Congress in 
order to buy this tract of some 22,500 acres. 
‘*The Government this year appropriated only 
about $2,000,000 for the acquisition of forest 
reserves,’’ he stated. ‘‘The Waterville tract, 
owned by the Parker, Young Co., has been 
offered to the Government for $1,000,000, the 
price understood to have been actually paid for 
the timber land by the lumber company.’’ 

There was a business session in the morning, 
followed by a luncheon and a general session in 
the afternoon. The meeting was well attended 
by New Hampshire lumberman and there were 
a number present from other sections of New 
England, including William Moody, Orange, 
Mass; C. M. Cheney, of the Maine Lumber 
Manufacturers’ Association, Biddeford, Me.; 
Charles A. Carr, Francis J. Snow, William G. 
Hawkes, B. E. Lauver, E. A. Hackwell, Paul 
Kneeland, Frank Morrill and W. E. Dickinson, 
of the New England Box Co., Greenfield, Mass. ; 
P. J. Hampston, Andover, Mass.; Morton A. 
Klein, Fitchburg, Mass.; L. C. Blanchard, Leo- 
minster, Mass.; H. A. Hatch, Bellows Falls, 
Vt.; F. O. Dutton, Chelmsford, Mass.; E. F. 
Melia, manager of the lumber division of the 
E. I. du Pont de Nemours Co., Portland, Me., 
attending as president of the Maine Lumber 
Manufacturers’ Association; Paul C. Rockwood, 
Ashburnham, Mass., and Secretary Maybury 
Fleming, of the New England division of the 
National Association of Wooden Box Manu- 
facturers, Boston, Mass. 
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Associations Plans and Activities 


April 1—Eastern Lumber Salesmen’s Association, Phila- 
delphia, Pa. Annual. 

April 5—Maine Lumber Manufacturers’ Association, 
Hotel Falmouth, Portland, Me. 

April 12—Appalachian Hardwood Club, Hotel Sinton, 
Cincinnati, Ohie. Monthly meeting. 

April 12-14—Lumbermen’s Association of Texas, Texas 
Hotel, Fort Worth, Tex. Annual. 

April 13-15—National Association of Wooden Box Man- 
ufacturers, Palmer House, Chicago. Annual. 

April 14-15—Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 

April 19—Reofer Manufacturers’ Club, Macon, Ga. 

April 20-21—National-American Wholesale Lumber Asso- 
—. Ambassador Hotel, Atlantic City, N. J. An- 
nual, 

April 21-22—Central Kansas Lumbermen’s Association, 
Salina, Kan. Annual. 

April 21-22—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 

April 26—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga. Monthly meeting. 

April 28-29—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 

May 3—National Committee on Wood Utilization, Wash- 
ington, D. ©. Annual. 

May 3-5—Chamber of Commerce of the U. S. A., Wash- 
ington, D. C. Annual. 

May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 

May 12—Georgia Retail Lumber & Millwork Association, 
Macon, Ga. Semiannual. 

May 16-17—Leyal Legion of Loggers & Lumbermen, 

Portland, Ore. Semiannual meeting board of directors. 


June 21-22—Plywood Manufacturers’ Association, Edge- 
water Beach Hotel, Chicago. Midsummer meeting. 


Sept. 15-16—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual. 


National Wholesalers Plans 


NEw York, March 21.—The discussions at 
the convention of the National - American 
Wholesale Lumber Association at the Ambassa- 
dor Hotel, Atlantic City, April 20-21 will be 
most interesting to those who attend because 
they will cover subjects of every-day practical 
value to the wholesaler. Secretary W. W. 
Schupner states that committee reports will be 
printed for distribution, except as they bring 
out discussions so they can be leisurely read 
rather than consuming-valuable convention time 
needed for other matters. 

‘*Keeping Up With the Lumber Parade’’ is 
a topic to be handled by Dwight Hinckley, of 
Cincinnati. It will cover many wholesalers’ 
problems such as the competition which comes 
from direct mills sales, from manufacturers 
competing with their own stocks by selling 
through poorly established outlets. Mr. Hinck- 
ley will emphasize the wholesalers’ relation to 
the distribution process by bringing out what 
he is doing in solving these problems. 

J. H. Trogoe, executive manager of the Na- 
tional Association of Credit Men, will lead a 
discussion on lumber credits, and this will prove 
a practical convention topic. The wholesalers’ 
function and his proximity to his customer is 
requiring him to give unusual attention to credit 
conditions and his desire to avoid ‘‘ competition 
in eredits’’ makes the whole credit problem of 
timely interest. 

‘“Must the Wholesaler of the Future Be a 
Volume Man?’’ will be discussed under the 
leadership of Ben C. Currie, Philadelphia, 
president of the National Hardwood Lumber 
Association. Leaders of industry differ widely 
in their opinions whether large volume at less 
profit is the thing to seek for. 

‘*How Much Does It Cost to Conduct a 
Wholesale Lumber Business?’’ will be consid- 
ered under the leadership of George M. Stevens, 
New York. Nearly one hundred members have 
submitted detailed percentage figures to help the 
wholesaler know what he has never known be- 
fore—what it is costing the industry to do 
business. It has taken three years to reach 
this point and this to be an attractive conven- 
tion subject. 

Members interested in intercoastal business 
will be glad to hear from F. W. Alexander, 
secretary-manager of the Pacific Lumber In- 
spection Bureau. For several years the ques- 
tion of inspection on West Coast shipments has 
been a difficult one for wholesalers to meet, 
especially on cargo business, and Mr. Alexander 
will outline plans for improvement. 


The wholesalers’ place in the lumber trade 
extension program will be considered under the 
leadership of Horace F. Taylor, Buffalo, N. Y., 
chairman of the wholesalers’ committee. Wilson 
Compton, secretary of the National Lumber 
Manufacturers’ Association, will speak on this 
subject. 

The National Retail Lumber Dealers’ Asso- 
ciation will give a message to the wholesaler, 
and another timely topic to be considered is 
‘*How to Meet the Effect of Centralized Buy- 
ing.’’ ‘‘While,’’ says Secretary Schupner, 
‘*the wholesaler has no fear of a movement to- 
ward centralized buying, because of its uneco- 
nomic aspect, he wants to be alert to know 
what is going on in that respect. 

Announcement of other topics to be consid- 
ered will soon be made and the committee in 
charge of arrangements is planning for a prac- 
tical convention from beginning to end. 


Want National Manufacturers 


San FRANCISCO, CALIF., March 19.—The Cali- 
fornia White and Sugar Pine Manufacturers’ 
Association yesterday extended an invitation to 
the National Lumber Manufacturers’ Associa- 
tion to hold its mid-summer convention in San 
Francisco. Although California was slated to 
be host to the lumbermen last year the con- 
vention was taken north to Seattle. It is planned 
to give the lumbermen an automobile trip to 
the Yosemite National Park over the new ‘‘all- 
year’’ highway, with a probable visit at the 
8000-foot incline railway of the Yosemite Lum- 
ber Co. 

At the meeting of the association, where the 
invitation was penned, a contract was entered 
into with the McDonough Manufacturing Co., 
of Eau Claire, Wis., for the manufacture of 
trade-marking devices with which to stamp all 
association mills’ lumber with the ‘‘O. K. Cal. 
Pine’’ trade-mark. The use of the trade-mark 
is now up to the individual mills, the associa- 
tion having adopted the design. 

Another item of importance in which the as- 
sociation directors met with success was the 
agreement of the Forest Service to revise tech- 
nical information item No. 173, dealing with the 
durability of different woods. The revised data 
will be submitted to the association before pub- 
lication, according to C. Stowell Smith, secre- 
tary-manager of the association. 

The resignation of the Wheeler-Olmstead 
Lumber Co., of Klamath Falls, Ore., was ac- 
cepted by the association. 


Plans for Central Kansas Annual 


SaLInA, Kan., March 21.—The program for 
the annual convention of the Central Kansas 
Lumbermen’s Association to be held April 21 
and 22 at Memorial Hall here, has been pre- 
pared and indicates that those who attend will 
hear many topics discussed that will be of par- 
ticular interest to them. 

The morning of the first day will be devoted 
to registration and to visits at the exhibtion 
booths. The convention proper will open at 
1:30 p. m. April 21, with music by the Wood- 
pecker Quartet. Frank Fitzgerald will make 
the response to the address of welcome, after 
which H. C. Wildgen will lead in the discussion 
on ‘‘What Happens When You Cut the Price.’’ 
Gennett Hudson, president of the Southwestern 
Lumbermen’s Association, will address the con- 
vention as will Neill Ryan, jr. This will be 
followed by the appointment of committees and 
in the evening at 6:30 by a banquet at Masonic 
Temple which will be addressed by Pryor Irwin. 
The banquet will be followed by a ‘‘ jamboree’’ 
at Memorial Hall. 

The Friday morning session will be started 
off with a discussion led by Ted Sanborn on 
**Credit and Collection Policies of Kansas Re- 
tail Lumber Dealers.’’ J. R. Nulty will tell 
how to create sales in a retail lumber store. 


This will be followed by addresses by Pryor 
Irwin on ‘‘The Retail Lumber Dealer and His 
Community’’ and E. E. Woods, secretary of 
the Southwestern Lumbermen’s Association. 
The resolutions committee will then make its 
report. 

At 10:30 Friday morning, the ladies will be 
taken for an auto ride and entertainment at 
the Country Club, following which they will 
visit the exhibits. 

At the Friday afternoon session, the question 
box will be opened and discussion had on the 
subjects brought up, following which a two- 
act farce will be presented, entitled ‘*‘ When 
Mrs. Jones Shops at the Retail Lumber Store.’’ 
The committees will then make their reports, 
followed by election of officers. At 7:30 o’clock, 
there will be vaudeville at Memorial Hall, fol- 
lowed by dancing. 


Wooden Box Makers’ Program 


As previously announced the twenty-eighth 
annual convention of the National Association 
of Wooden Box Manufacturers will be held 
April 13, 14 and 15 in the Palmer House, Chi- 
cago, and the secretary has just issued a tenta- 
tive program for this convention. 

The first morning will be devoted to registra- 
tion and the meeting of the board of governors. 
At the Wednesday afternoon session the open- 
ing addresses will be made by B. F. Masters, 
chairman of the board of governors. This will 
be followed by the reports of President T. J. 
Wilcox and Secretary Paul L. Grady. Dudley 
F. Holtman, assistant director of the National 
Committee on Wood Utilization, will tell of the 
committee’s plans to create greater utilization 
of wood for boxes. Wilson Compton, secretary- 
manager of the National Lumber Manufac- 
turers’ Association, will tell how the lumber 
and box manufacturers can codrdinate in the 
trade extension campaign. W. B. Lawrence, 
certified public accountant, will discuss ‘‘The 
Advantages of Knowing Costs.’’ 

At the Thursday morning session Don L. 
Quinn will discuss the practical use of a labora- 
tory for box research and following the con- 
clusion of Mr. Quinn’s talk, a trip to his 
laboratory will be made where a practical 
demonstration of comparative tests of boxes 
will follow. At the Thursday afternoon session, 
Charles M. Thompson, dean of the college of 
commerce and business administration, Uni- 
versity of Illinois, will discuss ‘‘ The Final Step 
in Production.’’ This will be followed by re- 
ports on trade extension by Assistant Secre- 
taries W. M. Fleming and Rex H. Morehouse. 
Secretary Grady will then outline trade exten- 
sion activities for 1927, after which J. H. 
Dunning, chairman of the trade extension com- 
mittee, will present a summary of activities 
along that line. The annual dinner will be 


held in the Red Lacquer room of the hotel at 


6:30 p. m. 
The Friday session will be devoted to reports 
of committees and the election of officers. 





Texas Question Box 


Houston, TEx., March 21.—In order to ascer- 
tain the wishes of the membership of the Lum- 
bermen’s Association of Texas with respect to 
the questions they would like to have discussed 
at the annual meeting to be held April 12-14, 
at the Texas Hotel in Fort Worth (not Dallas, 
as stated in last week’s issue of the AMERICAN 
LUMBERMAN), Secretary J. C. Dionne is send- 
ing out a suggested list of questions with the 
tentative program. Members are asked to 
check any or all of the sixteen questions here- 
with appended, indicating their preference, and 
return the list to Secretary Dionne. The ques- 
tions, many of which were originally published 
in the Dec. 4 issue of the AMERICAN LUMBER- 
MAN, follow: 

1. Is it a good policy for the retail dealer to 
issue trade certificates on all products furnished 
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or to be furnished by him in the construction of 
a home or buildipg? 

2. Do you favor the passage of a pure paint 
law forcing manufacturers to label exact ingre- 
dients of contents on can? 

3. Is it practical to charge interest on past due 
accounts on which special credit arrangements 
have not been made? At what age of account 
should the charge begin? 

4. How may the competition of ready-cut 
homes, also mail order competition, be met? 

5. Does it pay to keep the good will of the con- 
tractors by local conferences, dinners, smokers 
ete.? 

6. Is it a good selling argument for the retailer 
to emphasize the natural beauty of wood? 

7. Has the use of uniform cost system been 
helpful? 

8. Does it pay to make a special effort to in- 
terest women in building new homes or remodeling 
old ones? 

9. Does it pay for the lumber dealer to take 
an interest in the manual department of schools 
in his community? 

10. What suggestion can we as retailers offer 
the manufacturers of plaster to encourage the 
handling of plaster through the retail lumber 
dealers? 

11. Is it profitable to handle brick under the 
present sales method of the brick manufacturers? 

12. Is the time at hand when the retailer must 
sell the complete home? 

13. Should retail lumbermen handle steel sash 
and window frames? 

14. Personal solicitation of business. Does it 
pay and can it be done effectively? 

15. Suggestions for new ways and means of 
getting new business; securing prospects, build- 
ing up mailing lists etc. 

16. Do you find your patrons more anxious for 
information on lumber substitutes than on a like 
article of wood? 

Please include any other suggestions and return 
this questionnaire promptly to J. C. Dionne, sec- 
cetary, Lumbermen’s Association of Tex&s, 601 
Second National. Bank Building, Houston, Tex. 


First Dinner-Dance 


Freeport, L. I., March 21.—More than a 
hundred members and guests of the Long 
Island Salesmen’s Association attended the or- 
ganization’s first dinner-dance, given last Fri- 
day night in the new Elks Club here. It was 
a formal affair, and its success brought the 
announcement from LISA officials that similar 
functions will be held in the future. Many 
prominent Long Island retailers attended the 
dance, including Stanley Cox, president the 
Long Island Dealers’ Association; Benjamin 
W. Dowling, of Locust Valley, and Alexander 
Latham, of Mineola. Ray Guinn, president of 
the salesmen’s association, was master of ‘cere- 
monies, assisted by Josiah Lefler, the vice presi- 
dent, R. A. Delano and others. LISA now 
boasts a membership of forty. 


Maine Plans Lively Conference 


PORTLAND, ME., March 22.—Officers of the 
Maine Lumber Manufacturers’ Association are 
planning a meeting of unusual interest to be 
held at the Hotel Falmouth, Portland, on Tues- 
. day, April 5. E. F. Melia of Portland, manager 
of the lumber and forest products division of 
the E. I. du Pont de Nemours Co., is president 
and he is working hard to make it an affair of 
exceptional interest and value to the lumber 
industry. 

President Melia is an earnest believer in the 
value of the trade papers. He stated today 
to the representative of the AMERICAN LUMBER- 
MAN: ‘‘It is a fact that the Maine Lumber 
Manufacturers’ Association has been a little 
short on publicity, probably due as much to its 
own fault as to anything else, and the valuable 
codperation of the AMERICAN LUMBERMAN in 
this respect will certainly be greatly appre- 
ciated.’’ 

The association is conferring with Secretary 
Maybury Fleming, of the New England division 
of the National Association of Box Manufac- 
turers, to obtain a speaker who is well conver- 
sant with the problems of the box manufac- 
turers from the competitive viewpoint. Presi- 
dent Melia also is endeavoring to secure, 
through the heads of some of the big eastern 


lumber associations, a speaker conversant with 
the requirements of the trade on square edge 
and dimension pine, hemlock, spruce and fir. 
President Owen Johnson, of the New Hampshire 
Lumbermen’s Association, is coéperating in the 
effort to secure the best available speaker. 

It is proposed that the meeting on April 5, 
with business sessions in the morning and after- 
noon and a noon luncheon for members and 
guests, shall mark the beginning of a concerted 
drive to create a more active interest in the 
important work the association is doing. Con- 
solidated reports will be distributed showing 
details of lumber on hand at members mills and 
yards on April 1, and comparative figures on the 
mills operating on that date. 


Timber Protective Associations Elect 


SPOKANE, WaAsH., March 19.—The various 
timber protective associations of northern Idaho 
held their annual meetings for the election of 
officers and the discussion of plans for the 
coming fire season Monday of this week, in the 
assembly room of the Associated Industries, 
Eilers Building. On Tuesday the annual meet- 
ing of the North Idaho Forestry Association 
yas held with the election of officers as follows: 

President—A. W. Laird, general manager of 


the Potlatch Lumber Co., Potlatch, Idaho. (re- 
elected). 


Secretary-treasurer—-W. D. Humiston, assistant 


. 





Westchester Dealers’ Annual Dinner 


NEw York, March 21.—More than 300 lum. 
bermen and material dealers were guests at the 
Hotel Astor Saturday of the Building Materia] 
Men’s Association of Westchester County. The 
organization’s annual dinner proved to be the 
biggest social function in its history. Whole- 
salers, retailers, salesmen and others interested 
in lumber and allied products came from the 
four-corners of the Metropolitan district to 
make the affair a big success. 

James H. Floyd, of Yonkers, president of 
the Westchester Association, had decreed that 
there was not to be a word about business 
spoken from the floor. There was a long pro- 
gram of entertainment features and these went 
off without a hitch under the guiding hand of 
Harry Montgomery, well known radio an- 
neuncer. Details for the dinner and other fea- 
tures were made by F. Herbert Brown, the 
Westchester secretary, and a committee. 


(SEGRE AAaS: 


Consolidate Association Offices 


JACKSONVILLE, FiLA., March 21.—Consolida- 
tion of the offices of the Southeastern Forest 
Products’ Association and the Florida Dense 
Pine Manufacturers, with headquarters in Jack- 
sonville in suite 1203, Barnett National Bank 
Building, was announced yesterday. John B. 
Harris, secretary of the pine manufacturers, 
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Photo by Ewing Galloway, New York. 
The lumber dock at San Juan, Porto Rico. 















The island produces little or no lumber and most of it 


is imported, the bulk of the supply being secured from sawmills on the mainland 





general manager Potlatch Lumber Co., Potlatch, 
Idaho (reélected). 

Board of directors (re#@lected)—J. P. McGold- 
rick, president of the McGoldrick Lumber Co., 
Spokane; Sig Hofslund, general manager of the 
Blackwell Lumber Co., Coeur d’Alene, Idaho: 
Huntington Taylor, general manager of the Ed- 
ward Rutledge Timber Co., Coeur d’Alene; G. A. 
Rubedew, Rubedew Lumber Co., Post Falls: Wal- 
ter Rosenberry, general manager of the Winton 
Lumber Co., Coeur d’Alene, and C. L. Billings, 
assistant general manager of the Weyerhaeuser 
Timber Co., Oro Fino. 


Officers of the various timber protective as- 
sociations, most of them reélected, are as 
follows: 

COEUR D’ALENE TIMBER PROTECTIVE ASSOCIATION 


President—Huntington Taylor. 


Vice president—Ben E. Bush, state forester, 
Moscow. 


Secretary-treasurer—Sig Hofslund. 

PEND OREILLE TIMBER PROTECTIVE ASSOCIATION 
President—B. H. Hornby, Dover. 

Vice president—Ben E. Bush. 
Secretary-treasurer—E. E. Boies, Sandpoint. 

CLEARWATER TIMBER PROTECTIVE ASSOCIATION 
President—C. L. Billings. 

Vice president—Ben E. Bush. 
Secretary-treasurer—Theodore Fohl, Ore Fino. 
POTLATCH TIMBER PROTECTIVE ASSOCIATION 
President—A. W. Laird. 

Vice president—Ben FE. Bush. 
Secretary-treasurer—W. D. Humiston. 


has been named secretary of the Forest Prod- 
ucts association by the executive committee. 
The consolidation of the offices is expected to 
bring about a better working understanding, 
reducing considerably overhead expenses. It 
is understood that the two organizations will 
function as heretofore and the recent move 
does not mean that either has been absorbed 
by the other. 


Plywood Manufacturers Meet 


The new book on ‘‘ Veneers and Plywood’’ 
came in for favorable comment at the spring 
meeting of the Plywood Manufacturers’ Asso- 
ciation held at the Palmer House, Chicago, 
March 23. It was felt that this new textbook 
will prove of great value to the industry and 
the public at large, as well as to consumers of 
the product manufactured by the members of 
the association. 

W.G. Schnute, of Evansville, Ind., president, 
presided at the business session which got under 
way at 10 a. m., and adjourned around 5 p. m. 
Differentials and cost accounting were among 
the principal topics discussed. In the absence 
of E. V. Knight, of New Albany, Ind., ehair- 
man of the promotion committee, who is in a 
hospital in Mobile, Ala., recovering from an 
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operation, €ommissioner M. Wulpi, of Chicago, 
discussed the publicity program of the asso- 
ciation. 

It was decided to hold the midsummer meet- 
ing at the Edgewater Beach Hotel, Chicago, 
June 21 and 22. 


(SRS 
New California Retail Unit 

BrawLey, CAuir., March 19.—At a meeting 
of lumber dealers of Imperial and Yuma val- 
leys held in this city, and with Charles Sones 
acting as temporary chairman, it was decided 
to form an organization of lumber dealers which 
will be known, it is expected, as the Imperial 
Valley unit of the California Retail Lumber- 
men’s Association. A committee composed of 
William Jones, of Calexico; Ralph W. McCune, 
of Brawley, and J. D. Rodamaker, of Yuma, 
was appointed to investigate and work out 
details on the proposed organization, submitting 
their report at a future meeting, the date of 
which has not as yet been annnounced. Three 
companies from Yuma Valley and eight from 
Imperial Valley were represented at the initial 
meeting. 


Have Business Talk Session 


HuntineTon, W. Va., March 21.—Loyalty of 
the dealer for the manufacturer and vice versa 
was the keynote of a sales talk delivered at 
Hotel Farr by Capt. A. M. Fellows, of Chicago, 
speaking to the monthly dinner-gathering of the 
Tri-State Lumber & Building Materials Deal- 
ers’ Association. Capt. Fellows, who is eastern 
sales manager for the Alpha Portland Cement 
Co., asked for more uniformity in prices and 
told those present of the strength to be found 
in organization and codperation. Approxi- 
mately forty dealers attended from Huntington, 
Kenova, Portsmouth, Haverhill, Ironton, Wav- 
erly, Ashland, Gallipolis and Russell. Follow- 
ing Capt. Fellows’ talk, members of the as- 
sociation conducted a roundtable discussion on 
technical phases of their business. No program 
was followed, it being a general business-talk 
gathering. 


Meeting of Dimension Association 


In line with the suggestion of Walker L. 
Wellford, of Memphis, Tenn., president of the 
Dimension Lumber Manufacturers’ Association, 
that it would be advisable to hold frequent 
meetings until the association got well under 
way, a business session was held at the Palmer 
House, Chicago, March 22. Mr. Wellford com- 
mented on the increased demand from the wood 
using industries for lumber cut to size at the 
sawmills, and stressed the saving thereby made 
compared with resawing at the consumers’ 
plants. 

At a previous meeting of the association the 
following committee on uniform cost accounting 
was appointed: J. M. Wiley, Pekin Wood 
Products Co., Helena, Ark., chairman; E. F. 
Lindewirth, Chicago Mill & Lumber Co., Chi- 
cago; W. H. Donnell, National Casket Co., 
Asheville, N. C.; E. C. Dawley, Forest County 
Lumber Co., Elcho, Wis.; V. L. Clark, Des 
Moines Saw Mil! Co., Des Moines, Iowa.; 
Walker L. Wellford (ex-officio), Chickasaw 
Wood Products Co., Memphis, Tenn. This com- 
mittee conferred during the noon recess and at 
the afternoon session submitted a preliminary 
report for the consideration of the membership. 
In this report the committee attempted to out- 
line only the fundamental principles of cost 
finding in a dimension plant, dividing cost into 
three factors, i.e., material (raw), labor (di- 
rect), and burden (overhead), and outlining 
a tentative plan for working out these costs. 
All reference to forms was omitted in this pre- 
liminary report, also the detailed calculations 
necessary to use these principles in the indi- 
vidual operation. The cost plan, in the opinion 
of the committee, is sufficiently flexible so that 
it is applicable to both continuous process 
operations and job-lot production; therefore, 
forms and methods now in use can be easily 
adapted to the proposed cost plan with mini- 
mum inconvenience. 

The question of dues was discussed, and it 


was decided to fix the dues at a flat rate of $50 


a year. The association now has 34 prominent 
concerns on its membership roll and expects to 
increase this number to 50 very shortly. 

Another subject discussed was closer co- 
operation between the Dimension Lumber Manu- 
facturers’ Association and the Forest Products 
Laboratory at Madison, Wis., and President 
Wellford was authorized to appoint a commit- 
tee to serve as a contact point through the sec- 
retary with the Forest Products Laboratory and 
the National Committee on Wood Utilization. 


Plans of Arkansas Dealers 


LittLe Rock, Ark., March 22.—With refer- 
ence to the annual convention of the Arkansas 
Association of Lumber Dealers, which will be 
held in this city on April 14 and 15, Secretary 
L. P. Biggs advises that plans are not yet 
complete. 

There will be a morning session on Thurs- 
day, April 14, as well as an afternoon business 
session. A Hoo-Hoo concatenation will be held 
Thursday night. The meeting of the directors 
‘of the association will be held Friday morning. 
The annual banquet will take place Friday 
night. 

A number of well known speakers have been 
invited to address the convention, including 
Arthur A. Hood, Snark of the Universe; L. R. 
Putman, merchandising counsellor for the 
Southern Pine Association, Chicago; Kennett 





Peterpiperisms 


Prize Contest 
FOR MARCH 


Open to any lumberman, or the 
employees of lumbermen. No em- 
ployee of the AMERICAN LUM- 
B 


may enter this contest. 


Each contestant may submit as 
many Peterpiperisms for each con- 
test as he desires. 


Each Peterpiperism must be a 
complete sentence and must say 
something about wood, lumber, 
home building, or the lumber in- 
dustry. Prizes will be awarded on 
the basis of originality and clever- 
ness, and winners will be announced 
in the issue of the AMERICAN 
LUMBERMAN next after the date 


each contest closes. 


Peterpiperism Contest for March 
ends March 31, 1927. 


First Prize .......$5.00 
Second Prize ..... 3.00 
Third Prize ....... 2.00 
Fourth Prize ...... 1.00 


The letter for the month of March 
will be “F.”” The words must all . 
begin with the letter “F.” The ex- 
amples given below are just sam- 
ples showing how the letter “P”’ is 
used instead of the letter “F,” desig- 
nated for March. 


Pondosa Pine, providentially pro- 
vided, perfectly prepared, pleasingly 
produced, positively provides provident 
people pleasant, permanent, practical 
palaces. 

Popular priced pickets properly 
placed prevent pilferers purloining: 
pears, peaches, plums. 

All entries must be addressed to 
Contest Editor, AMERICAN LUM- 
BERMAN, 431 South Dearborn 
Street, Chicago, Ill., must be 
plainly marked with the month of 
the contest and must be in Con- 
test Editor’s hands by the day con- 
test ends. 


See Wanted and For Sale 
Department for examples of 
Piperisms. 











Hudson and E. E. Woods, president and sec- 
retary respectively, of the Southwestern Lum- 
bermen’s Association; and R. 8S. Kellogg, of 
the News Print Bureau, New York. The re- 
mainder of the program, Mr. Biggs advises, 
will be put on by local talent. 


Change Terms of Credit 

New York, March 21.—The board of trustees 
of the New York Lumber Trade Association 
voted at a special meeting last week to change 
the terms of credit from ninety to sixty days. 
The 90-day rule had been in existence for 
thirty years and the change is regarded as most 
important. It was explained that the change 
was made at the request of a number of lead- 
ing wholesalers, who had learned by long ex- 
perience that ninety days’ credit was too liberal 
and the shorter terms would increase profits 
and at the same time facilitate business for 
the wholesaler as well as for the retailer. 


Ohio Pine Salesmen to Organize 


CoLUMBUS, OHIO, March 21.—Southern pine 
salesmen in Ohio, who effected a preliminary 
organization during the annual convention of 
the Ohio Association of Retail Lumber Dealers’ 
in Columbus, held in January, will soon be 
called together to complete the permanent or- 
ganization, according to T. E. Flanders, Colum- 
bus salesman who was named a member of the 
special organization committee. The Southern 
Pine Association will send a field representa- 
tive to Columbus to meet with the salesmen and 
outline the plan of organization. 


State Legislation on Arbitrati 
New York, March 21.—The National-Ameri- 
ean Wholesale Lumber Association announces 
that in nine State legislatures bills affecting 
arbitration of commercial disputes have been 
introduced and the association is urging its 
members in those States to communicate with 
their representatives in support of this legisla- 
tion. These arbitration bills have been intro- 
duced in California, Connecticut, Maryland, Ne- 
braska, Ohio, Pennsylvania, Rhode Island, Texas 
and Washington. 

The proposed State arbitration laws are prac- 
tically the same as a model State arbitration act 
sponsored by the American Arbitration Associa- 
tion and endorsed by the National-American 
association. The model act would make arbitra- 
tion agreements on transactions within a State 
irrevocable and furnish judicial machinery 
whereby arbitration can be compelled through 
the arbitration procedure agreed upon after any 
party has entered into a written agreement to 
arbitrate. At present in many States a party 
who has signed an arbitration agreement may 
revoke it at any time up to the instant the 
award is entered, and in some instances such an 
award can not be enforced. 

The model act follows closely the arbitration 
laws of New York, New Jersey, Massachusetts 
and Oregon as well as the Federal arbitration 
act, and the adoption of those statutes gave 
considerable impetus to the movement for util- 
ization of arbitration in business disputes. 

It is planned to present the model arbitra- 
tion act in forty States and, if adopted, this 
would make the law on arbitration practically 
uniform throughout the country and apply both 
to intrastate and interstate transactions. 


GROWING timber is a good bank account, say 
foresters of the United States Department of 
Agriculture. The new growth is the interest. 
Pines grow rapidly in the South and bring in 
good interest in dollars and cents, provided the 
timber lands are cut wisely. The Forest Serv- 
ice warns that only the new growth, or the in- 
terest, should be cut, and that the capital in 
the form of the younger fast-growing trees 
and two to four seed-producing trees per acre 
must be left. This will keep lands growing 
timber at the maximum rate and make the larg- 
est profit in dollars and cents. Good practice 


in growing timber as a money crop is to use the 
ax and saw wisely and to keep out fire at all 
times. 
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Lumber Club Activities  - 


Conducting Lecture Course 


Los ANGELES, CALIF., March 19.—A series of 
lectures is being given on ‘‘Salesmanship’’ and 
‘¢Merchandising’’ by C. A. Gummer, professor 
of economies of the University of Southern 
California, and are being conducted under the 
auspices of the Los Angeles District Lumber- 
men’s Club. They are given at the Los An- 
geles City Club and are held on the second 
and fourth Tuesday of each month, according 
to E. D. Tennant, executive secretary of the 
Los Angeles Retail Lumbermen’s Association. 
Mr. Tennant has removed his offices from the 
Central Building to 626 Chamber of Commerce 
Building, Twelfth and Hill streets, this city. 


Lectures on Wood’s Properties 


MINNEAPOLIS, MINN., March 22.—Members of 
the Retail Lumber Salesmen’s Club and the 
Twin City Hoo-Hoo Club are taking lessons in 
the ‘‘Mechanical Properties of Wood.’’ This 
subject is being presented to them by Dr. Henry 
Schmitz, of the division of forestry of the Uni- 
versity of Minnesota, in a series of two Thurs- 
day night meetings. The first was given last 
Thursday night. 

This discussion is presented in a series of 
educational meetings sponsored by the clubs. 
The information is being given to the men en- 
gaged in the lumber industry in order to ac- 
quaint them more thoroughly with the product 
they sell. 

An interesting series of talks has been ar- 
ranged for the remainder of the season. 


Baltimoreans Visit Capital 

BaLTimorE, Mp., March 21.—By way of re- 
turning the compliment paid them some time 
before, when several Washingtonians visited the 
Baltimore Lumber Sales Club, a party of Balti- 
moreans went to the national capital about a 
week ago, and through their spokesmen told the 
Washingtonians, their ideas of what could be 
done to improve business. The gathering took 
place in the Raleigh Hotel, and about fifty of 
the Washingtonians turned out. The Baltimore 
party included Bruce Helfrich, of George 
Helfrich & Sons, who are distributers in this 
section of Curtis products; John 8. Stephenson, 
who represents the Southern Pine Sales Cor- 
poration in this territory; 8. Robb Eccles, a 
wholesaler, and H. J. Hughes, attorney of the 
Baltimore Lumber Sales Club. Mr, Helfrich 
and Mr. Hughes were the principal speakers. 
Mr. Stephenson presided. The Baltimoreans re- 
turned home late by automobiles. 


Discuss Credit Question 

CoLuMBus, OHIO, March 21.—The question 
of credits was the principal topic of discussion 
at the regular semi-monthly meeting of the 
Columbus Wholesale Lumbermen’s Club, held 
at the Neil House, March 19. The discussion 
was led by E. C. Callahan, assistant sales man- 
ager of the W. M. Ritter Lumber Co., who 
told of the methods used to arrive at correct 
information on credits, both from a financial 
and moral standpoint. Mr. Callahan has had a 
great deal of experience in credit matters and 
he imparted a good deal of important informa- 
tion. A roundtable discussion of credits fol- 
lowed, with members asking questions of the 
speaker. 

New members received in the club are: the 
American Column & Lumber Co., Columbus; 
John Stuhlflaut, representing Richey, Halsted 
& Quick, of Cincinnati; Huttig Sash & Door 
Co., Columbus, and L. W. Lovejoy, represent- 
ing the Hilgard Lumber Co., of Chicago. 

The special committee headed by C. A. Daw- 
son, named to follow up the matter of the 
amendment to the Columbus building code, 
pending in the Columbus city council, reported 
that council had postponed the matter until 
April 11. The committee also reported that 


council has asked for various interests to name 
a committee in order completely to rewrite the 
ordinance. This report was received with much 
interest, as it is believed that lumber interests 
will be properly protected in redrafting the 
ordinance. 

The next meeting of the club will be held 
April 2. 


Macon Club Plans 


Macon, Ga., March 21.—To increase interest 
in the Lumbermen’s Club, it was decided at a 
meeting Thursday evening at Hotel Lanier to 
hold its next session on April 18, just before the 
meeting of the Roofer Manufacturers’ Club, 
which is set for April 19. It was voted to in- 
vite the members of the Roofer Manufacturers’ 
Club to come here on the night before the meet- 
ing of the latter organization and be guests 
of the local club. Details of the plans are being 
worked out by President H. L. MacEwen. 


Flooring Symposium Is Club Feature 

NEw York, March 22.—Thomas Ralston, gen- 
eral manager of the Indiana Flooring Co., gave 
members of the Nylta Club ‘‘A Symposium 
on Flooring’’ at the weekly meeting last Friday 
night. Mr. Ralston, who is a director of the 


—_ 





club, was the target after his talk of a“®irrage 
of questions. He said that few dealergamessess 
an adequate knowledge of wood floofing ‘ang 
he attributed this shortcoming to the fact that 
manufacturers had been derelict in the way the 

have spent money for advertising. He said the 
manufacturers apparently took for granted that 
people know about flooring and seemed to be 
interested only in pushing maple as against oak, 
or vice versa, whereas the great problem was to 
educate the public that wood flooring is the 
only flooring for the home, and no substitute 
can compare with it. 


Memphis Club Meets 


MEMPHIS, TENN., March 22.—At the meeting 
of the Lumbermen’s Club of Memphis held at 
the Hotel Gayoso on last Thursday protest was 
entered against the present system of operating 
traffic lights in Memphis. Paul Rush, president, 
appointed C. R. Ransom chairman of a commit- 
tee to present the matter to Mayor Paine, 
Charles M. Bryan, local attorney, addressed the 
club, urging them to aid in bringing manufac- 
turers south so that Memphis and territory 
would be a better market for hardwoods. He 
also urged conservation of timber, and better 
methods of manufacture to take care of the 
waste which now exists. 


Harry Kahn, a club member, rendered several 
‘*Trish’’ selections on his violin. J. H. John- 
son, vice president of the Desoto Hardwood 


Flooring Co., was elected to active membership 
in the club. 


Wisconsin District Doings 


MILWAUKEE, WIs., March 22.—Don S. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, has sent a call to lumber 
dealers in the Land o’ Lakes region in Wis- 
consin and Michigan asking them to attend a 
meeting at the Oneida Hotel at Rhinelander, 
Wis., on April 2 for the purpose of organizing 
a district club in that region. The meeting is 
to be called at 12:15 o’clock. 

This is one of the few sections in Wisconsin 
which have not been organized into districts 
and there are several dealers in that territory. 
It comprises the counties of Ashland, Vilas, 
Forest, Langlade, Oneida, Iron, Price, Taylor 
and Lincoln in Wisconsin, and the cities of Iron 
River, Ironwood, Marineseo and Wakefield in 
Michigan. 


STEVENS Point, WIs., March 22.—Twenty- 
five members and visitors attended the first 
meeting of the year held by the Central Wis- 
consin Lumbermen’s Club at the Hotel Whiting 
on March 17 here, which is considered a good 
attendance, as the roads were poor and the 
weather unfavorable. 

The cement situation and road contracting 
came in for discussion, as did the cement 
paper containers, and some of the dealers re- 
ported that they had adopted the cement paper 
sack either wholly or partly. Terms of sale 
were also discussed, and most of the dealers 
agreed that it would be good if the terms were 
uniform. 

The business outlook in this territory, accord- 
ing to the members, reveals a healthier tone 
with a willingness on the part of the rural cus- 
tomers to buy lumber and building materials. 

Short talks were made by B. A. Benson, of 
the Curtis & Yale Co., Wausau; O. F. Kusche, 
Gould Manufacturing Co., Oshkosh; J. D. Dan- 
ielson, Vetter Manufacturing Co., Stevens 
Point; O. G. Schueler, the Lehon Co., Chicago, 
and H. B. Palms, O. & N. Lumber Co., Owen. 
J. R. Piffner presided as president pro tem in 
the absence of President C. F. Kellogg. 


WATERTOWN, WIs., March 22.—‘‘ You can not 
get prices unless you ask them,’’ Hawley W. 
Wilbur, president of the Wisconsin Retail Lum- 
bermen’s Association, told the Southeastern 
Wisconsin Lumbermen’s Club at the meeting 
here on March 16 at the Elks’ Club. ‘‘You 
must have nerve, common sense and backbone, 


to get all you have coming on cement,’’ said 
Mr. Wilbur. ‘‘ We act like a lot of geniuses in 
our businesses. But we must have more uni- 
formity of prices. Price-cutting is the greatest 
evil in the business, but it can easily be cor- 
rected. Treat all your customers alike and 
make them all pay the same price.’’ 

Mr. Wilbur pointed out that times are chang- 
ing and warned the dealers not to wait for the 
outsiders to come into their territory, but to go 
out after the business themselves. He gave 
suggestions as to the types of farm buildings 
which could be promoted by the dealers to in- 
crease their sales in rural communities. 

Organized friendship is one of the biggest 
things in business, and trade associations foster 
such friendship, Mr. Wilbur stated. He con- 
gratulated the club on the attendance, which 
numbered 52, and on the fact that there were 
more dealers than salesmen at the meeting. 

Don Montgomery, secretary of the State asso- 
ciation, introduced the members and guests. 
Other speakers were John M. Rodger, Fox Lake, 
Wis., past president of the State association and 
also of the South Central Wisconsin Lumber- 
men’s Club, whom Mr. Montgomery called the 
‘*Golf Expert.’’ Mr. Rodger advised the deal- 
ers to treat their competitors as they want their 
competitors to treat them. 

Fred C. Holstein, of Ft. Atkinson, told of the 
‘*Better Home Show’’ which was recently held 
at Ft. Atkinson and which drew an attendance 
of 10,859 in a town having a population of only 
4,950. Julius Lenberg, Wauwatosa, Wis., repre- 
sentative of the Lehigh Portland Cement Co., 
whom Mr. Montgomery introduced as the dean 
of the cement industry, spoke, as did Charles 
W. Hill, Beloit, Wis., president of the Southern 
Wisconsin Lumbermen’s Club and a director 
of the State association. 


Boys AND girls in New York State will plant 
more than 495,000 trees in forest plantations 
this spring as their first year’s work in a-three- 
year forestry project, according to an announce- 
ment just made by the New York conservation 
commission. These boys and girls are members 
of the Four-H clubs, a junior branch of the 
farm bureau organizations. The forestry course 
is a special branch designed to teach the young- 
sters the principles of tree planting and to en- 
courage them in reforestation work. 
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Hoo-Hoo Activities 


Speaks on Wild Life Conservation 


PoRTLAND, OrE., Mareh 19.—The Portland 
Hoo-Hoo Club heard an interesting talk Thurs- 


day when addressed at its luncheon meeting at 


the Portland Hotel by Capt. F. G. Forster, of 
the division of education and information of 
the Department of the Interior of the Dominion 
of Canada. Capt. Forster spoke of conserva- 
tion of wild life in the forests and he urged 
taking steps to better preserve the wild animal 
life still existing but rapidly disappearing. He 
showed a film of wild life made in New Bruns- 
wick with an electrically operated camera. This 
permitted the operator to shoot a picture by 
pressing the button 20 feet away from the 
camera. 


First Concat in Three Years 


BEAUMONT, TEX., March 21.—Ten kittens 
were initiated into the mysteries of Hoo-Hoo, 
at the figst concatenation held in Beaumont in 
three y@ars, Saturday night, when fifty mem- 
bers of . Beaumont Hoo-Hoo Club and a few 
visiting, bermen took in nine Beaumonters 
and one resident of Bessmay. Dave Bertram, 
Life," No, 26, of Laurel, Miss., was a visitor 







and paggeeipant and made a snappy talk at 
the ElkggClub rooms following the initiatory 
ceremo: 


The Iumbermen and the candidates formed a 
parade at the Hotel Beaumont and marched 
to the Elks’ Club rooms, where the secret work 
was put on by a nine composed of Carl E. 
Locke, Snark; W. A. Priddie, Senior Hoo-Hoo; 
Sam Solinsky, Junior Hoo-Hoo; P. P. Butler, 
Bojum; W. C. Steinhagen, Scrivenoter; W. D. 
Phillips, Jabberwock; W. P. Wallace, Ar- 
eanoper, T. H. Hunter, Custoeation; L. L. 
Ryder, Gurdon. Hubert Oxford was chairman 
of the kitten committee and LeRoy W. King 
chairman of the finance committee arranging 
the concatenation. 


Seaeeeeeaaeaan: 


Hear About Mexico 


MINNEAPOLIS, MINN., March 22.—Mexican 
highway engineers have no worries about labor 
problems and appropriations from the legisla- 
ture, P. W. O’Grady, of Minneapolis, told the 
Twin City Hoo-Hoo Club Thursday at the regu- 
lar meeting at the Radisson Hotel, Minneapolis. 

Mr. O’Grady said that all the road work in 
Mexico is done by prisoners, laboring under the 
surveillance of armed guards, who exceed the 
workers in number. When the people of the 
district behave too well for the good of the 
roads, the foreman applies to a sort of combi- 
nation of mayor and chief of police, who rules 
over each village. His trusty ex-bandit patrol- 
men then are summonded by the ruling magis- 
trate and they go out to arrest at random until 
they have enough man-power to bolster up the 
depleted road construction gangs, Mr. O’Grady 
said. 


A Fitting St. Patrick Celebration 


SEATTLE, WAsH., March 19.—A black cat on 
a green background was the sign of the gather- 
ing of the Hoo-Hoo Club of Seattle at luncheon 
in the Olympie Hotel Thursday. 


Listen, Hinnessey, said the announcement. Tha 
Sivinteenth of Marrch comes but onct a yearr, and 
*tis but fitting indade that the moon of this glori- 
ous day should be set to wan side for a grand 
celebration to honor the mimory of the good St. 
Patrick. Everyt’ing on the slate will be flavored 
with Irish. Gaze, will ye, on the array—Danny 
O’Brien, the grreat Irish tenor, leading the con- 
gregation in lively airs of auld Erin; Tommy 
Shields, that grrand intertainer, with stories that 
will make manufacturers and retailers forgit how 
much they’re losing in this vale of tears so far as 
to bust out laughin’, d’y mind; William (Scrip- 
iron) Riley, wid us to preserve order and dignity, 
and prevint the t’rowing of Irish confetti; and 
finally, Carl Crow, tellin’ the story of St. Patrick 
chasin’ out the snakes for the wholesaler. 


It was all there, even to emerald-tinted ice 
George Blackwell, of the Blackwell 


cream. 


Lumber Co., presided, and put across a fine 
program arranged by Roy O’Dailey and him- 
self. It was wholesalers’ day, and they made 
it go big. 

President Roland C. Williams took the floor 


‘long enough to say that at the next luncheon, 


March 31, the program will be entrusted to the 
retailers, represented by Earl Jewett and Frank 
Compton. 


Semiannual Concatenation 


San FRANCISCO, CALIF., March 19.—The semi- 
annual concatenation of the Bay District Hoo- 
Hoo Club No. 9 was held at the new Mark Hop- 
kins Hotel on Nob Hill on March 14. Arthur 
Hood, Snark of the Universe, was the guest of 
honor and principal speaker of the evening. 
The coneat opened at 6:30 with a five-course 
dinner and entertainment by a revue awaiting 
its engagement at a local theater, after which 
Fred Roth, district counsellor, introduced sev- 
eral visiting Snarks and Snark of the Universe 
Hood. Following the speakers twenty-three 
kittens were given the rites. 


St. Petersburg Hoo-Hoo Club 


JACKSONVILLE, FLA., March 21.—A Hoo-Hoo 
club has been organized at St. Petersburg, Fla., 
and the following officers have been elected: 
Walter Gregory, Pinellas Lumber Co., -presi- 
dent; Paul Shantz, Sunshine Lumber & Supply 
Co., vice president and Harry Lawson, F. H. 
Littrell & Co., secretary and treasurer. The 
club held a dance recently to which all of the 
lumbermen of St. Petersburg and their wives 
were invited. Several other entertaining fea- 
tures are on the card for the club. Vicegerent 
Snark Earl Coffing has been promised hearty 
coéperation by the club in putting over the 
coneat that will be held in the near future. 


Fort Worth Hoo-Hoo Meet 


Fort WortH, TEx., March 21.—The semi- 
monthly meeting of the Fort Worth Hoo-Hoo 
Club was held March 17 at the Westbrook 
Hotel, at which time the committee men, who 
are arranging entertainment and other features 
for the annual convention of the Lumbermen’s 
Association of Texas to be held next month in 
Fort Worth, gave reports of the progress of 
these plans. James D’Arcy, a member of the 
club, gave a humorous and entertaining talk, 
while Charles Hurdleston entertained with a 
number of popular songs, accompanied on the 
piano by Miss Frances Weathers. Following 
the meeting a delightful dinner was served. 


‘News From Hoo-Hoo Headquarters 


Sr. Louis, Mo., Mareh 22.—Hoo-Hoo Club 
No. 65, to serve lumbermen in a group of small 
communities contiguous to Auburn, Calif., was 
formed recently by E. T. Robie, of Auburn, 
according to word received at Hoo-Hoo head- 
quarters here. The new club will serve Auburn, 
Neweastle, Colfax, Grass Valley, Nevada City, 
Folsom and Placerville and the small camps in 
their environs. It will be known as the Foot 
Hills Hoo-Hoo Club. 

A barbecue and coneatenation is being 
planned by the Wichita Falls (Tex.) Hoo-Hoo 
Club for April 9 on Diversion Lake. Raymond 
W. Gutzler, Vicegerent Snark for that district, 
is in charge of arrangements. , 

Grover C. Perdew, representative of the 
Weyerhaeuser Sales Co., Vicegerent Snark for 
‘New Jersey, is directing arrangements for a 
concatenation at Union City, N. J., on April 12. 
A elass of 12 is expected. 





ConsuMPTION of oak, which now comprises 
three-fourths of all hardwoods imported into 
Scandinavian countries, is apparently increasing 
at the expense of other furniture woods, says 
Commercial Attaché H. Sorensen, Copenhagen, 
Denmark. 





Height 5%4’’, length 104%”, 
width 64”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beautiful 
metal trimmed Treasure Chest or Vanity Box that 
will be a delight to every girl’s heart. 


Made from Tennessee Aromatic Red Cedar, silk 
lined, mirror in top, large size with Corbin lock and 
key, given away FREE. With every LCL order of 
Oak and Maple flooring of 1,000 ft. or more at 
LCL prices we will deliver to you prepaid one of 
these useful Treasure Chests FREE. 


Just cut this out, pin to your order and you will 
get this unique Treasure Chest without charge. 
Price without order $3.50; West of Denver $4.00. 


Flooring shipped direct from mill, or locally from Chicago. 
Any quantity, delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 








3-26-27 








You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


Try our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 

















WEEDS— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Wihison’s WEED KILLER Kills Weeds 
Inexpensive, clean and easy to use. Simply dilute 
WILSON’S WEED KILLER( 1 gallon to 40 gallons of 
water} and sprinkle around your yards. One good ap- 
plication a year is sufficient. 
Send in a trial order today ! 
1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 





SPRINGFIELD NEW JERSEY 
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Insure Right 


Lumbermen naturally are 
turning to the reciprocal 
insurance exchange for 
safety at this time when 
the insurance situation is 
uncertain. 


The Lumber Underwriters 
insures you against extra 
assessment for excessive 
losses. 


Write or Wire 


LumBer UNDERWRITERS 


A. B. Banks & Co., Mgrs. 
LITTLE ROCK, ARKANSAS 























Master 


Trade Mark | 


Primeless Putty 


Made especially for the 
Sash and Door Trade 


Master Primeless Putty is a proven pro- 
duct of exceptional merit. Write for our 
trial order, sold on approval proposition. 





Exclusive Putty Makers for Forty Years 


+ PAINT & PUTTY WORKS 
(yA WANUFACTURERS 
334-40 No. Ashland Ave., 





CHICAGO, ILL. | 














Radisson Hotel | 


MINNEAPOLIS, MINN. 











HEADQUARTERS 
| for LUMBERMEN 









Reforestation Unprofitable in Wisconsin 


Laona, Wis., March 21.—‘‘ Taxes are so high 
that we are forced to cut every stick of timber 
as fast as we can, and Wisconsin is taxing its 
forests out of existence,’’ said W. D. Connor, 
sr., head of the Connor Land & Lumber Co., 
and former lieutenant governor of Wisconsin, 
in a recent interview on the tax situation in 
Wisconsin. 


‘*They ask why lumber companies do not 
practice reforestation, and selective cutting, and 
why we leave these acres of bare, cut-over land. 
They blame the companies. Why not lay the 
blame where it belongs—on the State? On the 
tax system that makes reforestation prohibi- 
tively expensive?’’ 


Taxes and inadequate fire protection are two 
reasons why reforestation is not practiced, ac- 
cording to Mr. Connor. We want to practice re- 
forestation. It is obvious that any lumber company 
would jump at the chance to insure a steady in- 
come from a new forest, after the original forest 
has been cut down. We estimate that our present 
timber will last for 20 or 30 years. If, at the end 
of that time, a new forest were to have grown, 
it would be a good thing for the company and for 
the State. Under the present tax system we would 
be paying an increasingly heavy tax on this land 
for the 20 years the trees would be growing. By 
the time we would be ready to cut, the profits 
would be eaten up. 

There are two remedies according to him. A 
tax on timber only when it is cut, would save the 
present virgin forests, encourage selective cut- 








board feet has been sold during the last year, a 
large part of which will not be cut until next 
year. 

Preceding the railroad that has already been 
surveyed and for which contracts for construe- 
tion will soon be let, Brigham & Sons, of Vale, 
S. D., are hauling lumber for construction and 
stocking of their new lumber yard by truck 
from their mills. N. Brigham, a member of the 
firm, declares that his company is swamped with 
orders for lumber for beet houses. 

Owing to increased shipments from the Over- 
gaard & Sinde sawmills, the Burlington rail- 
road will now run into Keystone, two trains a 
week instead of one. The sawmills have added 
twelve cars a week to shipments from this point. 


Night School for Carpenters Popular 


In order to meet the need for a trade ex- 
tension course in carpentry for men working 
at the trade, a class was organized at the Tilden 
Technical High School, Chicago, in September, 
1926. The chief aim has been to provide a 
means whereby these men may receive such in- 
struction as will ultimately enable them to hold 
positions as foremen and perhaps later enable 
them to enter the contracting field. 

The course received the support of the labor 
organization in Chicago. There has been an 
attendance of more than twenty throughout the 
term. The work offered consists of plan read- 
ing, estimating, work with the steel square as 





Class in carpentry at Tilden Technical High School, Chicago 


ting and promote reforestation. Such a law could 
not be passed at the present time, Mr. Connor 
thinks. It is for this reason that the virgin forests 
are doomed. 

There is another and more practicable remedy. 
We will start reforestation on one condition. Let 
the State enact legislation providing for a single, 
standard tax on reforested woodlands. Let us 
know definitely how much we will have to pay on 
each acre every year, until the forests are ready 
to cut. Then, when the timber is ready to cut, 
impose a tax on such timber as is taken from the 
land. 

Under these conditions and under no others will 
timber companies practice reforestation. Unless 
some such legislation is provided, the State will 
be denuded of timber in 20 to 30 years. It would 
be absurd for us to start new forests at the present 
time when it is practically certain that such for- 
ests while growing, would be made to carry the tax 
burden of the rest of the county. Tell us what 
we will have to pay and we will reforest. 


South Dakota News Notes 


Rapip City, 8. D., March 21.—A total of 24,- 
000,000 board feet of timber was cut on the 
national forests of South Dakota during the 
calendar year 1926. This includes work done on 
both large sales for commercial purposes, and 
small sales at cost which are made by the Forest 
Service as an accommodation to local settlers. 
It represents an industry of importance in 
South Dakota, and one which is permanent, ac- 
cording to Forest Supervisor G. A. Duthie. The 
proceeds from these sales brought to the Black 
Hills region an income of nearly $650,000. This 
industry can still be expanded considerably 
without in any way endangering the continuous 
productive capacity of the timber stands. Tim- 
ber to the amount of approximately 74,000,000 


applied to layouts for stair building and roof 
framing, also such shop work as the building 
of model stairs and roofs. The class is under 
the direction of C. V. Olson, a teacher with prac- 
tical experience as a builder. 


Treating Diseased and Wounded Trees 


As trees are often the most distinguishing 
features of the landscape, particularly when a 
part of the home grounds, their protection from 
disease and their repair in case of injury are 
matters of considerable economic as well as 
sentimental interest. Often an injury that is 
slight in its beginning and an attack of insects 
that appears to be only temporary, in fact 
threaten the life of the tree. If such injuries 
are observed and remedied in time, however, 
valuable trees may be preserved many years for 
the pleasure and satisfaction of the owner. A 
book designed for the guidance of the tree 
owner in such emergencies is ‘‘Tree Wounds 
and Diseases, Their Prevention and Treatment, 
With a Special Chapter on Fruit Trees,’’ by 
A. D. Webster. This is a work of something 
over 200 pages containing numerous illustra 
tions with directions for the management of 
decayed trees, the treatment of hollow trunks, 
the supporting of heavy and diseased branches, 
pruning, protection against fungus growth, in- 
sect attacks, injuries from animals and birds 
ete. The booklet is attractively bound in cloth 
and is published by the J. B. Lippincott Co., 
Philadelphia, Pa., at $2.50 a copy. 


Tue 1926 timBer cut of British Columbia 
was 11.7 percent above the 1925 cut and the 
greatest on record for this Province. 











, 1927 
a 

ear, a 
l next 


’ been: 
strue- 
Vale, 
n and 
truek 
f the 
With 


Over- 

rail- 
ins a 
\dded 


0int, 


ular 


e ex- 
king 
ilden 
nber, 
de a 
h in- 
hold 
able 


abor 
» an 
| the 
ead- 
e as 





oot 
ing 
der 


‘ae- 


ing 








MarcH 26, 1927 


AMERICAN LUMBERMAN . 

















Even a Thistle 


Even a thistle has good points; 
And rheumatism in your joints 
May keep you in, when limousines 
Smash other legs to smithereens. 
Many a thing we sigh about 
Because we never thought it out. 


Many a man who used to roam, 

That influenza keeps at home, 

Will find it’s fun to read a book, 

Will find how well his wife can cook. 
Many a thing we think is bad 

Just proves the blessings that we had. 


You may not make the wealth you wish, 
But then you’ll have more time to fish, 
Because a man may do so well 

He never gets a breathing spell. 

We want a little more, I guess, 

When what we need’s a little less. 


Yes, there’s some good, I’m sure there is, 
In poverty or rheumatiz. 

A pig eats thistles, finds some way 
They’re not as bad as people say. 
Contentedly he uffs and oints, 

For even a thistle has good points. 


We See b’ the Papers 
Europe has a new light that pierces the 
clouds, and plenty of use for it. 


We wish that a lot of the broadcasting sta- 
tions could be merged, or submerged. 


The only interest Americans take in their 
government is the Liberty bond interest. 


There is no way to tell which way the market 
is going, nor will there be until it is gone. 


For, after all, the most evident thing about 
sin isn’t that it is wicked but that it is so 
foolish. . 


Haiti seems to have the same impression of 
our directly-elected senators that the rest of 
us have. 


The most remarkable thing about a law is 
that there are enough folks in the world to 
require it. 

We have always suspected that the rushes 
that Moses was found in were some of the early 
goldrushes. 


French clowns have formed a union, but over 
here the sheiks and Charleston dancers seem 
totally unorganized. 


It has been found that the Scotch are the 
promptest taxpayers. And, we imagine, prob- 
ably the best collectors. 


Others pay when they have to, with honors 
in favor of the Jew, who pays when he has to, 
because when he has to he has it. 


In Berlin a hired girl gets only $12 a month. 
Think what she could get over here. But that 
is the trouble: she can’t get over here. 


Young Roger Kahn offers to furnish jazz 
music for all the Statler hotels for a year for 
$1,000,000. We'll give him a million not to. 


The Bank of France has crossed off the Rus- 
sian war debt, and the lumber dealer who finds 
that some fellow has left town knows just how 
it feels. 


New York is trying to increase its hospital 
facilities, which would seem to indicate that 
automobile sales haven’t fallen off as much as 
we thought. 


‘*Three Great Essentials of a Home’’ was the 
subject of a service broadcast from WEAF last 
Sunday. Let’s see, a radio, a book on bridge, 
and what else? 

English tailors say that men are going to 
wear red, yellow and purple suits. Well, men 
will have to do something if they expect to 
attract attention. 


We can think of nothing more delicately ap- 


propriate than the painting, ‘‘The Coming 
Storm,’’ which Inness gave to his daughter for 
a wedding present. 

Russia claims a record because a larger pro- 
portion of voters vote in that country than in 
any other, but Russia is entitled to two: more 
people vote, and more people vote wrong. 


And you fathers who are discouraged about 
your sons, consider the case of Otto. H. Kahn: 
he has given years and millions to opera, and 
now his boy is the leader of a jazz orchestra. 


Inness, by the way, got $75 for his painting, 
‘The Roundhouse,’’ the D., L. & W. round- 
house at Scranton, but you couldn’t get a 
journeyman painter now to paint the roof of 
it for that. 


The busts of five noted Americans will be 
unveiled in the New York University hall of 
fame May 5, which happens to be the birthday 
of another noted American whose name modesty 
forbids us to mention. 


A Swiss who was engaged to 23 women has 
been sent to prison for life for killing two of 
them, since there is no capital punishment in 
Zurich. If they couldn’t make him die with 
the two, they should have made him live with 
the other 21. 


A lot of people are worried for fear the Fed- 
eral-Ship was seized illegally, forgetting that, 
if she hadn’t laid herself open to suspicion as 
a rum-runner, she probably wouldn’t have been 
seized. In other words, the simplest way to 
keep out of trouble is to keep out of trouble. 


If you can’t laugh, smile at others— 
If you can’t smile, laugh at yourself. 


Between Trains 


MANISTIQUE, MicH.—One is always sure of a 
welcome at Manistique if he is tangled up with 
the lumber industry in any way, because Mani- 
stique has been tangled up with it itself for a 
good many years. There is quite a lot of lum- 
ber up this way yet, and quite a lot of lumber- 
men. Yes, we saw Waddell, and we also ran into 
one of the Stack boys. The Stack family in- 
cludes about the best known lumber Stacks in 
the country. Some other lumbermen drove in 
from some other towns, but they got away. 
When we started for them to get their right 
names, they thought we intended to borrow 
money. The Rotary Club was the host on this 
occasion, and brought us up to address the as- 
sembled populace. In Superintendent of Schools 
and Rotary President Hall we met the most 
modest man we have seen since we last looked 
in the cracked glass in Clayt Root’s lumber 
yard down in Crown Point. We were around 
with him all day before we found out he held 
either office. If Hall ever invented a better 
mouse trap the world would not only have to 
make a path to his door but dynamite the door 
when it got there. When we meet people at 
the train we not only tell them what we are, but 
a lot of things we are not. 


SPRINGFIELD, ILL.—In recent years you have 
heard a lot about the big butter and egg man. 
If you read some of the magazines you 
shouldn’t, and probably do, you have the im- 
pression that the butter and egg man has so 
much money that he doesn’t know what to‘do 
with it and proves it by the way he spends it. 
You think he goes up and down Broadway look- 
ing for chorus girls to give it to, and bootleggers 
to spend it on. 

Well, we journeyed down to the State capital 
to attend the annual convention of the Illinois 
Poultry & Egg Shippers’ Association, and for 
a mild and demure bunch of citizens we haven’t 
seen anything to equal it since the last Methodist 
conference. As for money to throw to the birds, 
they tell me that the only money a poultry skip- 
per makes now is on the eggs that the hens lay 
in transit. 








WHEN BIG HEADLINES IN THE EVENING | -AND THE DIRECT CAUSE OF me 
NEWS TELL THE STORY OF THE BURN- PLETE LOSS WAS A DEFINITE 
ING OF ANOTHER FELLOWS LUMBER | FAULT IN CONSTRUCTION, A THING 
YARD WITH MILL,SHEDS AND YOUVE JUST CORRECTED IN YOUR 
LUMBER COMPLETELY DESTROYED- | PLANT AT THE ADVICE OF THE 
LUMBER MUTUAL INSPECTOR- 


“AND AFTER SEVERAL DAYS YOU . 
LEARN THAT THERE ARE DELAYS IN 
INSURANCE SETTLEMENTS, WHEREAS 
YOUR COMPANIES - THE LUMBER 
MUTUALS~HAVE ALWAYS MADE 











“AND, WHEN, AT THE END OF THE 
YEAR You RECEWE AN — 


DIVIDEND 
REDUCES You INSURANCE 
COST BY FROM 30% 10 45% 

















“With Apologies to Briggs” 


No one has a better right to have a 
“Gr-r-r-rand and Glor-r-r-rious Feelin’ ” 
than the lumberman who is fully 
insured in the Associated Lumber 
Mutuals, who knows the value of their 
expert fire prevention service, who 
knows that they have ample resources 
to guarantee payment of losses, that 
they have a reputation for fair adjust- 
ments and prompt settlements, that his 
banker approves them highly, and that 
they return to policy-holders a dividend 
representing a saving of from 30% to 
40% in actual insurance cost. 


Write any of our companies for special 
folder “That Gr-r-rand and Glor-r-r-rious 
Feelin’ ”’ and for further information about 
our service to the lumber industry. 


ASSOCIATED 


LUMBER 
MUTUALS 


Pennsylvania Lumbermens Mutual Fire 


Insurance Co., of Philadelphia, Pa. 


Central Manufacturers Mutual Insurance Co., 


of Van Wert, Ohio 


Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 


The Lumber Mutual Fire Insurance Co., of 


Boston, Mass. 
Lumbermens Mutual Insurance Co., of Mans- 


field, Ohio 


Northwestern Mutual Fire Association of 


Seattle, Wash. 
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YELLOW 
PINE 


We manufacture the 
best of Long and 
Short Leaf Yellow 
Pine Timbers, Yard 
and Shed Stock, 
Lath. 


Hardwoods 
We have on hand a 


nice stock including 


Oak, Poplar, Gum 
and other Hard- 


woods. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 














a 








y 
LONGLEAF 


aie, 
HEAVY PITCH Pine 


For Export and Interior Trade 


We make shipments 

from New Orleans, 

Gulfport, Mobile and 
Daily Capacity Pascagoula of 


400,000 Feet 
TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
Moss Point Howison TenMile Cedar Lake - 











All Stock is 
Grade Marked 
SPA 













Long Leaf 
Yellow Pine 


All grades, 3°’ and 4” Std. Mtch. 
Edge Grain. Heart and Sap 

ing; Shed ; 2x4—2x6" Di- 
mension all grades $4S to S & E 
Std. lengths 10° to 24°; Timbers 
4x4" to 20x20” lengths 10° to 66’. 


Our Service Satisfies. 


WILLIAMS 
Yellow Pine Co. 









Peeled 


ModernBand Mill \_ Poplarville, Piling 
at Wilco, Miss. Mise. 5” to7” tip 
Daily Capacity 10” to 16” butt 
100,000 Feet 20’ to 100’ long 


————__ 


Southern Lumber News 


American Lumber for Mexico 


MoNTEREY, MExIco, March 19.—Large lum- 
ber shipments from the United States continue 
to arrive at Tampico and are going to fill direct 
orders and to stock retail yards. The Consoli- 
dated Lumber Co. received two cargoes, aggre- 
gating 1,450,000 feet, a few days ago, and the 
Bowie Lumber Co. received one cargo of 900,000 
feet. O. H. Campbell, purchasing agent of the 
Lutcher & Moore Lumber Co., of Orange, Tex., 
and George 8S. Colburn, auditor of the same 
company, accompanied by E. B. Lewis, repre- 
sentative of the Cornell Wood Products Co., of 
Chicago, have been in Tampico and other cities 
of Mexico, investigating business conditions 
and looking after matters connected with their 
companies. 


To Discontinue Cooperage Business 

LOUISVILLE, Ky., March 21.—The Chess & 
Wymond Co., Louisville, which in June would 
have completed fifty years of steady production 
of tight cooperage, on Saturday sent out letters 
to its cooperage customers, stating that on ac- 
count of continued increase in its lumber and 
dimension stock departments, it had decided to 
discontinue the manufacture of cooperage and 
give its entire plant over to its lumber business. 

It was stated that through assistance of the 
Louisville Cooperage Co., the concern had been 
enabled to complete its plans much sooner than 
otherwise would have been the case. The latter 
company arranged to take over unfilled orders 
in hand, and inventory of finished packages, and 
raw material on hand. 


Opens Jacksonville Office 


JACKSONVILLE, Fia., March 21.—The J. M. 
Griffin Lumber Co., which operates a large 
sawmill at Holopaw, Fla., has announced the 
opening of its Jacksonville office at room 1424 
Lynch Building, in charge of O. R. Wyndham. 
Mr. Wyndham is well known to the lumber 
fraternity, having been with Brooks-Scanlon 
Corporation, Eastport, Fla., as assistant sales 
manager for three years and then with the 
Underwood Lumber Corporation, of Jackson- 
ville, for five years as sales manager. He is 
considered a very able lumberman. 

The J. M. Griffin Lumber Co. is now pro- 
ducing about fifty million feet of Florida dense 
longleaf pine annually and its mill at Holopaw 
is considered one of the most modern and best 
equipped mills in the Southeast. The company 
has sufficient timber in the Holopaw section for 
continuous operation for fifteen years. 
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Declines Presidency of Civic Body 


New Or.Eans, La., March 22.—At a meeting 
held in Baton Rouge last Thursday to perfect 
the organization of the Louisiana State Cham- 
ber of Commerce, Col. W. H. Sullivan, vice 
president and general manager of the Great 
Southern Lumber Co., of Bogalusa, was hon- 
ored by unanimous election to the presidency 
of the State-wide civic body. His election was 
popularly approved throughout the State. Yes- 
terday, however, Col. Sullivan forwarded to the 
directors of the newly-organized chamber his 
resignation of its leadership, explaining his de- 
cision not to take up any additional work. His 
statement follows: 

Every citizen of Louisiana knows we have the 
greatest opportunity for growth of any of the 
Gulf coast States, with our great natural resources 
of all kinds and splendid codédperation of business 
and political interests. Any man should feel proud 
to head our newly organized State Association of 
Commerce and I greatly appreciate the honor of 
being selected as its first president. But the 
few who have employed and trusted me for forty- 
one years, and, as directors of the companies that 
have done so much for this section, have given 
me so much latitude in building up Washington 
Parish and Bogalusa and its great manufacturing 
plants, have asked me not to take on any addi- 
tional work, I will have to pass up the splendid 


opportunity of heading the State Chamber of Com- 
merce. 

I have wired my resignation to the directors, 
I have been a resident of this great State for 
twenty-eight years and the balance of my life 
will be spent here in Washington Parish and in 
Bogalusa building and extending, with the hearty 
codperation of our citizens, in an effort to repay 
in some way the many blessings and privileges I 
have enjoyed in Louisiana. 


Mexican Mill Adds Creosote Plant 


Houston, Tex., March 21.—E. G. Rosas, of 
Mexico and France, was in this city last week 
and bought material for a $250,000 creosoting 
plant for his lumber mill at Durango, Mexico, 
The new plant will creosote 100,000 ties a month 
and its entire output is already contracted for 
by the National Railways of Mexico. 

The plant will be wholly modern, containing 
two large retorts 9 feet wide and 116 feet long, 
into which cars containing the ties may be run 
on standard gage tracks. The timber will be 
impregnated with creosote by compressed air. 

Mr. Rosas owns 600,000 acres of timber, all 
traversed by the National Railways. He has 
operated a large lumber mill at Durango for 
several years. He divides his time between 
Durango and the French Riviera, where his 
family resides. 


Test “Chain-Bundle Drive” 


BEAUMONT, TEx., Mareh 21.—The first 
actual test of a new logging system, known as 
the ‘‘chain-bundle drive,’’ was made on the 
Sabine River last Wednesday by the Lutcher 
& Moore Lumber Co., of Orange. Had this 
system been in use for the seventy-five years 
lumbering has been carried on upon the Sabine 
River it is estimated an annual saving of around 
one million feet of timber would have been 
made. 

The new system consists in placing chains 
around each ecarload of logs brought to the 
dump at Niblett’s Bluff, 16 miles above Orange, 
and then tilting the car so that the entire load, 
securely chained together, rolls off into the 
river. Each bundle contains from 4,500 to 
5,000 feet, board measure, and from 150 to 250 
of the bundles are then boomed together and 
towed by a tug to the company’s mills at 
Orange. By the use of this system, all loss 
from ‘‘sinkers’’ or through logs floating in- 
land during high water is eliminated. Logs 
that float inland are seldom recovered and 
constitute a dead loss, while the cost of raising 
sinkers and bringing them to the mills has 
constituted a heavy expense to the lumber 
companies. 


A Handy Book on Construction 


There has just been published a third edition 
revised and enlarged of McCullough’s ‘‘ Prac- 
tical Structural Design,’’ a textbook and refer- 
ence work on the various forms of construction 
designed especially for the use of persons who 
have not spent years studying higher mathe- 
matics. This work gives a clear working knowl- 
edge of every detail of the subject of construc- 
tion, being a complete practical treatise on the 
mechanics of materials, structures and struc- 
tural design, written in plain language without 
troublesome mathematics. The problems of 
building construction are fully treated from 
the design of the floor joist and small posts to 
long span trusses and the largest columns, In 
this new revised and enlarged edition every 
chapter has been gone over and brought upto- 
date. The chapter on semi-rigid frames has 
been extended and the treatment of stresses in 
knee-braced bents is complete in every way with 
worked examples clearly explained. *‘ Practical 
Structural Design’’ is a work of over 400 pages, 
substantially bound in cloth, fully indexed and 
freely illustrated with diagrams for elucidating 
the text. The book is supplied by the Amenri- 
CAN LUMBERMAN at the publisher’s price, $4 
a copy, delivered. 
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Improving Varieties of Trees 

On the theory that the time is approaching, if 
not already at hand, when timber will take its 
place among other crops such as corn, wheat and 
eotton, the national resources production de- 
artment of the Chamber of Commerce of the 
United States, in connection with the establish- 
ment of a national arboretum, which Congress 
has authorized, points to the advantage to be 
gained by improving strains and varieties of 
trees. Commenting on the arboretum bill, it 

me 
a day agriculture deals with the produc- 
tion of improved varieties of grain, fruits and 
other crops. We are just beginning to grow trees 
for timber. Millions of dollars will be spent on 
timber growing in the next generation. An im- 
proved variety that will mature in fifty years 
will cost the grower only one-fourth as much, 
by reason of the compounding of the investment, 
as an unimproved variety that requires eighty 
years. 

Other problems to which attention is directed 
are the cure of destructive fungus diseases of 
trees, the ravages of destructive insects, the pro- 
duction of tree seeds for specific climates and 
localities and the development of valuable 
hybrids. 


End-Matched Softwood Bulletin 


Axel H. Oxholm, director of the National 
Committee on Wood Utilization, announces that 


‘ a bulletin on end-matched softwood lumber is 


soon to be printed. He requests that all soft- 
wood end-matching mills in the United States 


the corporation income tax, which is the only 
one increased while all other rates have been 
reduced and some eliminated altogether. That 
the additional % percent on corporation in- 
comes which automatically went into effect 
Jan. 1 largely swelled the March receipts is 
frankly conceded. 


Chairman Green, of the ways and means 


committee, will hold hearings and be prepared 
to report a new tax measure early in the next 
session. 
tion tax rate is badly in need of overhauling 
and reduction as a matter of simple justice, but 
those directly interested in this tax should take 
nothing for granted, pressing their contentions- 
vigorously until the relief is actually granted. 


All hands are agreed that the corpora- 
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National Fire Waste Contest 


For the second time Albany, Ga., out of a 
field of 303 cities in the United States compet- 
ing for the honor, has been awarded the grand 
prize in the National Fire Waste Contest for 
1926 conducted jointly by the National Fire 
Waste Council and the Chamber of Commerce 
of the United States. 

Other winners who will receive awards at the 
fifteenth annual meeting of the Chamber of 
Commerce of the United States are Milwaukee, 
Wis.; Huntington, W. Va., and Owensboro, Ky. 

Albany, Ga., the grand prize winner and 
winner also in fourth class cities, established 
what is perhaps a new record in fire prevention. 
With a population of 18,000, the fire loss for 
the year was only $7,000, or 40 cents per capita. 





Who fears an investigation. 


of yours. 





BEWARE OF THE MAN— 


Who promises more than any man ought to. 

Who is always making you a“special price.” 

Who sells merchandise he does not use. 

Who begins the conversation by telling you he is a lodge brother 


Who brings gossip—he will not go away empty tongued. 
Who sticks in his office while you are out playing golf. 








report to the committee for listing in this 
pamphlet, which will be given wide distribution. 

The bulletin will contain a chapter on end- 
matching machinery, which will also be accom- 
panied by a list of American concerns produc- 
ing this type of machinery and these manufac- 
turers are also requested to apply to the com- 
mittee for listing. 


Expect Substantial Cut in Taxes 


Both President Coolidge and Secretary of 
the Treasury Mellon expect to see a substantial 
eut in taxes during the first session of. the 
seventieth Congress, which will convene on the 
first Monday in Decembert The President 
thinks the prospective surplus of $600,000,000 
indicates a further tax cut of very consider- 
able proportions. As to its approximate pro- 
portions, neither the President nor Mr. Mellon 
is at present prepared to say. They wish to 
see the actual figures before making a definite 
statement. 

With the March income tax receipts running 
close to $600,000,000 and furnishing a fair 
indication as to what may be expected from the 
1926 rates, there can be no room for doubt that 
a further large reduction is warranted. Like- 
wise there is no probability that the next ses- 
sion will adjourn until tax legislation has been 
passed. 

The entire business community of the nation 
apparently is not going to be caught napping 
when it comes to considering a reduction of 


Marked progress in prevention of fire on 
farms was reported to the council’s meeting 
here. ‘‘The last twelve months,’’ said Wallace 
Rogers in making this report, ‘‘have witnessed 
more progress in the prevention of loss to life 
and property by fire on American farms than in 
any similar period, if not in all the time pre- 
eeding.’’ 

A considerabie reduction in the anual loss of 
life in the United States through fire, which 
has been estimated at 15,000, was indicated in 
the report of the fire casualty statistics com- 
mittee. The prediction was made that complete 
statistics will show that the anual loss of life 
is now between 9,000 and 10,000. 


Funds to Rebuild “‘Old Ironsides’’ 


Up to date 200,000 prints of Gordon Grant’s 
painting of ‘‘Old Ironsides,’’ the famous 
American frigate, have been sold to aid the 
campaign for funds to rebuild the historic 
wooden fighting ship. The total contributions 
so far received, including sales of the picture, 
are $300,000. The estimated cost of making 
over the Constitution is $500,000. Orders for 
copies of the prints continue to pour in, espe- 
cially from department stores, which sell large 
numbers because they are able to handle the 
sales readily and wish to be of assistance in 
the patriotic enterprise. The prints are being 
sent out at the rate of 10,000 to 15,000 copies 
daily. 
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A Favorite Brand 
with Dealers in 


OAK FLOORING 

GUM FLOORING 
BEECH FLOORING 
CEDAR CLOSET LINING 
RED and WHITE 

OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


OF ALL GRADES 
Mixed or Straight Carloads. 


fo OUR SERVICE 
We Can Please You. 


Hodge-Hunt 


Lumber Co., Inc. 
HODGE, - - LOUISIANA 


We Manufacture Everything We Sell 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress -~’Tupelo 


We Specialize in Tupelo 














Flooring, Trim and Moulding | 
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Manufacturers 
Short Leaf Pine and Hardwoods 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 
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“Knox Brand 


SOFT TEXTURED 
SMOKY MOUNTAIN 


OF Va mlelelulate 


TENNESSEE LUMBER 
& Mec. Co. 


KNOXVILLE, TENN. 











Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 
Cable Address: **Pickwood,”’ St. Louis 








When You Think Lumber 
THINK”“HANSEN-NIEDER” 


A Live Organization 


HANSEN-NIEDER 
LUMBER Co,,lINC. 




















CALIFORNIA 


se PINE, 


1029 HenryBldg:, SEATTLE 
Sugar 


es 
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an 
Shop and Selects 


Kent Lumber Company 


461 Market Street, San Francisco, Calif. 
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WARREN AXE & TOOL CO. 


WARREN, PA. 





Were awarded highest 


honors Panama - Pacific GRAND PRIZE 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AND DROP FORGINGS. Daily fac- 


tory capacity 3500Axes& Toois 




















LOSING roiph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark 
mtine economically? “Logging” will 


tell you how. An invaluable reference book 
for loggin 4 superintendents, timber owners, 
etc. » $4.50, postpaid. 
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FRED W. REITZ, 69 years old, for many 
years one of the best known hardwood lumber 
manufacturers at Evansville, Ind., died on 
Thursday morning, March 17 at his home in that 
city. He had been in failing health for the last 
year or two. Until his retirement about five years 
ago, Mr. Reitz was one of the foremost busi- 
ness men of Evansville, having been president 
of the Clem Reitz & Sons Lumber Co., one of 
the early lumber concerns at Evansville, which 
for many years had one of the best known 
“river” mills to be found along the Ohio val- 
ley. This business was founded more than fifty 
years ago by his father, the late Clem Reitz 
and at one time the company operated one of 
the largest saw mills in the tri-state territory. 
The company secured its log supplies from along 
the Green River valley in western Kentucky, a 
section that has furnished millions of dollars 
worth of logs to Evansville saw mills during the 
last half century. Mr. Reitz was the first 
president of the Evansville Traction Co., which 
concern later was merged into the Evansville 
& Ohio Valley Traction Co. He also was presi- 
dent of the old Evansville Glass Co. and for 
many years was president of the Intermediate 
Assurance Co. with headquarters in Evansville, 
which company was sold a few years ago to the 
Cleveland: Life Insurance Co. Mr. Reitz was 
active in Democratic politics and served several 
years in the Evansville city council. Surviving 
him are three sons, Frank, Carl and Thomas 
Reitz, one daughter, Mrs. Antoinette Kratz and 
a brother, Gus Reitz, all of Evansville. Funeral 
services were held Saturday morning, March 
19 from the Holy Trinity Catholic Church and 
ae was in St. Joseph’s Cemetery at Evans- 
ville. 


FIRMAN L. ANDREWS, after an illness of 
about four years, died in his 72nd year, on 
March 15 at his home in New Bethlehem, Pa. 
Mr. Andrews was born in New Bethlehem, Aug. 
8, 1855, and spent his entire life there. He 
was a son of the late Charles E. and Catherine 
Duff Andrews. During his entire business 
career he had been prominently identified with 
the lumber industry. He was president of the 
Raine-Andrews Lumber Co., of Evenwood, 
W. Va. during its entire existence and at the 
time of his death was a Director of the Meadow 
River Lumber Co. and The Meadow River Coal 
and Land Co. of Rainelle, W. Va. He was also 
President of the C. E. Andrews Lumber Co. 
and The First National Bank of New Bethle- 
hem; a Director of The Bank of Rainelle, Rain- 
elle, W. Va.; a Trustee of the Clarion State 
Normal School, Clarion, Pa.; a member of The 
First Baptist Church of New Bethlehem; New 
Bethlehem Lodge F. & A. M., Clarion Chapter 
R. A. M., Tancred Commandery, Consistory and 
Syria Temple of Pittsburgh, the Knights of 
Pythias and I. O. O. F. of New Bethlehem. He 
was also a member of the Duquesne Club of 
Pittsburgh. Mr. Andrews was very prominent 
in all of the activities of the community in 
which he lived and bore an enviable reputation 
for integrity and high principles. He is sur- 
vived by his widow, Mrs. Agnes’ Blanche 
Andrews, and two children, Charles E. Andrews, 
jr., of New Bethlehem, Pa., and Mrs. W. H. 
Houghton, of Atlanta, Ga., also one grandson, 
Firman Andrews Houghton, of Atlanta, Ga. 
Funeral services were held from his late resi- 
dence in New Bethlehem, Thursday, March 17. 


PAUL O. ERNST, secretary and sales man- 
ager of the Edward Eiler Lumber Co., of Pitts- 
burgh, Pa., with which he had been identified 
for 17 years, died Tuesday, March 14, at his 
home, in the Squirrel Hill district of Pitts- 
burgh. He was ill only a short time. Mr. Ernst 
was 35 years old and had spent his entire life 
in Pittsburgh. He leaves his wife, Mrs. Minerva 
Engel Ernst, his mother, Mrs. Ada Ernst, and 
two sons, Paul, jr., and John Ernst. Two 
brothers and three sisters survive also, Robert 
and Walter Ernst, Mrs. M. Nirdlinger, Mrs. J. 
B. Eccleston, and Mrs. Leslie Roberts, all of 
Pittsburgh. Mr. Ernst was a member of a num- 
ber of Masonic bodies as follows: George W. 
Guthrie Lodge No. 691, Free and Accepted 
Masons; Shilo Chapter No. 257, Royal Arch 
Masons; Council No. 2, Mount Moriah; Tancred 
Commandery No. 48, Knights Templar; Penn- 
sylvania Consistory, and Syria Temple. He was 
also a member of Alcoma Coltuntry Club. When 
his death was announced Monday at the weekly 
meeting of the Pittsburgh Wholesale Lumber 
Dealers’ Association, adjournment was taken 
out of respect for his memory. Funeral services 
were held Friday afternoon, March 18, from 
his late home, Rev. H. H. Forsyth of the Sixth 
Presbyterian Church, Pittsburgh, of which he 
was a member, officiating. Interment was in 
Homewood Cemetery, Pittsburgh. 


EARL WIER, 46, director of the R. W. Wier 
Lumber Co., and brother of R. W. and T. P. 
Wier, died at 8:30 a.m. Wednesday, March 16, 
at the home of his mother, Mrs. T. D. Wier, in 
Houston, Texas, after an illness of several 
years. Mr. Wier had been connected with the 
Wier lumber interests for 20 years but had been 
inactive for some time on account of ill health. 
He was born in Evergreen, La., and went to 
Houston 28 years ago, where he became one of 





the best known lumbermen in Texas. Funeral 
services were held at the home at 4 p.m. Thurs- 
day. Rev. John Sloane officiated and burial was 
in Glenwood Cemetery, Houston. Active pall- 
bearers were former Governor W. P. Hobby, 
W. H. Winn, C. E. Mather, B. H. Brown, E. R. 
Anderson, Stuart Coleman, B. B. Gilmer and 
John S. Bonner, jr. The survivors are his 
mother, two sisters, Mrs. B. F. Bonner and Miss 
Mattie Wier, both of Houston; four brothers, 
Rev. C. C. Wier of Alexandria, La.; Dr. D. § 
Wier of Beaumont, and R. W. and T. P. Wier, 
both of Houston. 


R. F. RUDSAID, a lumberman of Edgefield, 
S. C., died in Gaffney, S. C. on March 19, an 
hour after being taken to a hospital following 
an automobile wreck that occurred three miles 
north of Blacksburg, S. C. Miss Maude Britten, 
a niece of the lumberman, who was driving the 
machine, suffered a severe bruise and is in the 
hospital. Jordan Rudsaid, half brother, and 
his two children, who were also in the car, 
were not seriously hurt. The lumberman and 
his party were en route to Hickory, N. C. to 
spend the week-end with relatives. Mr. Rud- 
said had been at the wheel during the course 
of the trip, but a short time before the accident 
had given the steering wheel over to his niece. 
The young woman said that she was attempting 
to pass another car when her machine turned 
over. Mr. Rudsaid was forty years of age, and 
was well known and beloved in his community. 


TILLMAN HOWARD STEVENS, 81 years of 
age, lumberman and Civil War veteran, died 
suddenly Friday, March 17 at Portland, Ore., 
where he had made his home for the last 
fifteen years. For many 
years Mr. Stevens was 
one of the best known 
lumbermen of the Mis- 
sissippi Valley. His 
death, as his life, was 
befitting a soldier. He 
was Commander of the 
Oregon G. A. R. He 
had just finished ad- 
dressing a G. A. R. 
meeting and_sat down 





THE LATE 
TILLMAN H. STEVENS 





when his heart stopped 
beating. Tillman H. 
Stevens was born March 
10, 1846, in Henry Coun- 
ty, Indiana. He was a 
member of Company I, 
124th Indiana Volun- 
teers and fought in the 
following battles: Rocky 
Faced Ridge, Resaca, 
Dallas, Kennesaw 
Mountain, Columbia 
Tennessee, Franklin, 
Nashville and seven others not named. He was 
married at Lawrence, Kan. in 1869 to Eva Rue 
and is survived by his widow and two daugh- 
ters: Maude E. Stevens, of Portland, and Mrs. 
Otto Schafer, of Lewistown, Mont. Mr. Stevens 
was engaged in the lumber business from 1888 
to 1894 in Iowa. In the latter year he went to 
Minneapolis, where he maintained a lumber sales 
office in the Lumber Exchange until 1910 and 
the following year went to Portland, Ore., where 
he had since resided. 


CLIFFORD W. BRYANT, who has conducted 
a wholesale lumber business under his own name 
for many years in Suite 830 Peoples Gas Build- 
ing, Chicago, died March 20 at his residence 
937 Sunnyside Avenue. Funeral services were 
held March 22 from the chapel at 3419 North 
Clark Street, with interment in Graceland Ceme- 
tery. Mr. Bryant is survived by his wife and 
one daughter, Mrs. Cornelia Hacker. He was 
a member of Garden City Lodge No. 141, A. F. 
& A. M., a Knight Templar and a Shriner, and 
also held membership in other fraternal organ- 
izations. 


J. MARIAN STALLARD, past 80 years of 
age, a veteran lumberman of eastern Kentucky, 
died at his old home at Southdown, Ky., Fri- 
day morning, March 18, following a brief ill- 
ness. Mr. Stallard first engaged in the lum- 
ber business when a young man, cutting huge 
logs from the native forests and floating them 
down mountain streams to the large mills. For 
years he also operated saw mills in the Ken- 
tucky district. 


MRS. ROY S. BROWN, aged 4, wife of secre- 
tary Roy S. Brown, of the Western Retail Lum- 
bermen’s Association, died at the family home 
in Spokane, Wash., last week. Death was en- 
tirely unexpected and occurred in the midst 
of the family group during the evening. It was 
caused by cerebral hemorrhage. Mrs. Brown 
was born in Illinois but lived practically her 
entire life in Spokane. She is survived by her 
husband and three children, Earl Roe, Ruby 
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Irene, and Ralph Herbert, all in their early 

teens, her mother, Mrs. James Roe, of Spokane, 

and a sister, Mrs. Monroe Clark, of Oceanside, 

Calif. The funeral was held Monday from 

Smith & Co.’s with an attendance which filled 

the large chapel. The Rev. Joel Harper con- - 
ducted the service. 


JOHN W. BUTZ, of Angola, Ind., where he 
had been engaged in the hardwood lumber man- 
ufacturing business for the last thirty years, 
died suddenly at his home in that place on 
March 18, at the age of 53. Mr. Butz was prom- 
inent in the hardwood world and _ greatly 
1/7 in business circles and in his com- 
munity. 


JOSEPH G. GANAHL, former head of the 
Ganahl Lumber Co., Los Angeles, Calif., one 
of the oldest lumber concerns in southern Cali- 
fornia, died at his home in that city Feb. 23. 
Mr. Ganahl, who was 65 years old, is survived 
by a widow, three sons, Joseph A., Walter L., 
and Thomas J., and two daughters, two broth- 
ers, and three sisters. Mr. Ganahl retired from 
business thirteen years ago and for the last 
several years had been an invalid and closely 


confined to his home. His passing is regretted 
by a host of friends made during his long resi- 
dence in Los Angeles and by many old-time 
residents throughout southern California who 
have known and respected him for his unfailing 
courtesy and integrity in business. 


THOMAS B. HOFFMAN, who was in charge 
of the J. S. Kent Co., at Philadelphia, Pa., for 
the last twenty-five years, and highly regarded 
in the lumber fraternity, died suddenly on Sat- 
urday, March 12. Funeral services were held 
on Wednesday, March 16. His passing is deeply 
regretted among Philadelphia lumbermen. 


MRS. LYDA ELIZABETH McMAHON, 43, 
wife of John McMahon, general superintendent 
of the Bloedel Donovan Lumber Mills, died at 
Bellingham, Wash., March 16 after a prolonged 
illness. She was a very active church, fraternal 
and club worker. She had lived there twenty 
years. 


_H. C. LORIMORE, 60 years old, a well-known 
timber buyer of Hartford City, Ind., died at 
his home there after an illness of two weeks. 
He is survived by a widow and three children. 


Trouble and Litigation 


MOUNT VERNON, WASH., March 19.—A motion 
for a new trial is pending before Judge Joiner, 
of the superior court, in the suit of Frank Day, 
of the Day Lumber Co., Big Lake, Wash., against 
Frank Frye and wife, C. S. Wills and wife, Fred 
Anderson and wife, Frye & Co., and the Covano 
Logging Co. Day sued for $1,199,000, and secured 
a verdict for $105,137. Wills, Anderson and Frye, 
defendants, are Seattle business men, who caused 
the Day Lumber Co. to go into the hands of a 
creditors’ committee and later into a receivership. 
Plaintiff charged that they forced the company 
into bankruptcy through mismanagement. The 
trial consumed four weeks. Defendants, it is un- 


.derstood, will appeal to the State supreme court, 


if the motion for a new trial is denied. The 
case has attracted wide attention, since it seems 
to set up a precedent defining the liability of a 
creditors’ committee on taking charge of a property 
in financial straits and allowing it to become in- 
volved in bankruptcy. If the verdict secured by 
Frank Day stands, it is probable that similar suits 
will be brought by other members of the Day 
Lumber Co., who will have recourse to the same 
facts to establish the point that they have also 
been damaged on account of the administration 
of the creditors’ committee and the subsequent 
receivership. 





BEAUMONT, TEX., March 21.—At Texarkana last 
Wednesday Federal Judge W. Lee Estes, granted 
the petition of Geo. W. Brown and J. O. Sims, 
receivers of the Miller-Link Lumber Co., of Orange, 
and ordered the sale, at the court house door in 
Orange on April 16, of practically all the re- 
maining holdings of the big lumber concern, which 
was placed in receivership in 1920. R. W. Abbott 
of Orange was appointed special master commis- 
sioner to carry out the sale, by = auction. 
There are 13,000 acres of land in Orange, Jasper, 
Newton and Galveston counties, Texas, and Cal- 
casieu and Orleans parishes, Louisiana. Most of 
it lies in Orange county and Calcasieu Parish and 
is potential oil land. By the terms of the order 
of sale the oil land will be sold subject to reser- 
vation of a royalty on all oil, gas or other miner- 
als that may later be developed and mineral 
rights on these lands may also be sold seperately. 
The disposition of these holdings will wind up the 
receivership, one of the longest in the history 
of the United States District Court for the Eastern 
Texas District. Three big dividends have already 
been paid the creditors and it is estimated the 
proceeds from this sale will about wipe out the 
more than a million dollars of debts owed by the 
concern when the receivership was inaugurated. 


ABERDEEN, WASH., March 19.—On March 18 
W. J. Martin, auditor for Schafer Bros. Logging 
Co. was appointed receiver for the A. J. West 
Lumber Co., of Aberdeen, following the filing of 
a voluntary petition of bankruptcy by the com- 
pany. No definite report of the assets and in- 
debtedness of the company was made, but the 
indebtedness was said to be only half of the assets. 
The mill has been closed since the suspension of 
Hayes & Hayes bank on Feb. 7. The plea of 
bankruptcy was filed to protect creditors and give 
the officials a chance to restore the company to 
a sound financial condition. It is expected that 
the receivership will be only temporary and that 
loans and stock purchases now in process will 
give the company ample working capital. The 
mill has been in charge of Watson A. West and 
E. R. West, sons of the late A. J. West. The 
A. J. West mill was the first sawmill erected on 
Grays Harbor, A. J. West having brought the ma- 
chinery from Michigan to Portland, Ore., and 
thence to Grays Harbor via vessel, as the railroad 
had not yet been constructed. 





SEATTLE, WASH., March 19.—H. O. Camp, a 
stockholder in the Quinault Lumber Co., has ap- 
plied to the superior court here for a _ receiver- 
ship. He alleges that following the loss by fire 


of the company’s main plant at Raymond, Wasb., 
last September, the concern has experienced fur- 
ther reverses and now has liabilities of $300,000 
with no funds. He alleges further that the officers 
are preparing to accept an insurance settlement 
of $187,600 for the plant, which he says is worth 
$300,000; and that they intend to use $100,000 
of the money to satisfy the claims of the Nemo 
Logging Co., whose officers are said to be con- 
nected with the Quinault Lumber Co. 


Attica, N. Y., March 21.—Milton R. Hronek, a 
Buffalo lumberman, has been appointed receiver 
for the — C. Broadbooks Co., which operated 
a lumber and planing mill business here for ten 
years. A hardware store conducted by the com- 
pany was sold a year ago. The liabilities and 
assets are not stated, but the latter are reported 
small. The company had capital stock of $25,000. 


MILWAUKEE, WIS., March 21.—An involuntary 
petition in bankruptcy was filed against the Hurl- 
but-Tillman Lumber Co., Parrish, Langlade County, 
Wis., here March 19, in which liabilities were 
given as $170,000. It is charged that the com- 
pany has committed an act of bankruptcy by turn- 
ing over a “large share” of its assets, consisting 
of logs and timber to the J. H. O’Melia Lumber 
Co., a creditor, with the intention of giving that 
company an advantage over other creditors. 


TIMBER LAND SALES 


WHITESBURG, Ky., March 22.—Maggard Bros., 
Eolia, Ky., closed a deal within the last week 
for six hundred acres of hardwood timber lands 
lying on the Cumberland River headwaters sev- 
eral miles from Eolia. Announcement was made 
of the early development of the timber and it is 
expected that mills will be started this spring. 
In the same section Jasper Mullins closed a deal 
Saturday, March 19, for 400 acres of hardwood 
timber, consisting largely of oak and poplar, lying 
lower down on the Cumberland River. It is stated 
that saw mills will be started by May 1, and a 
good part of the hardwoods developed this year. 








DeNveER, COLO., March 21.—The American Tim- 
ber Co., of Denver, Colo., Gordon Hollis, president, 
has purchased from the United States Forest 
Service 1,000,000 linear feet of mine prop material, 
500,000 board feet of saw logs and 12,000 ties. 
The timber is in the Leadville National Forest, 
above Granite, Colo. It consists of Bngelmann 
spruce, lodgepole pine, some Douglas fir, limber 
pine and Alpine fir. It will be cut under the 
supervision of the Forest Service and will be 
marketed in the state. The lodgepole pine will 
be made into telegraph poles, the rest into mine 
props, ties etc. 





THE VALUE of the building permits issued 
by 63 cities of Canada during February, as 
compiled by the Dominion Bureau of Statistics, 
was higher by $2,349,253, or 43.3 percent, than 
in the preceding month, and by $639,003, or 9 
percent, than in February of last year; the 
total standing at $7,778,552 for February, as 
compared with $5,429,299 for January, 1927, 
and $7,139,549 for the corresponding month of 
1926. The February, 1927, total was the high- 
est for that month in the record for the 63 
cities, which goes back to 1920. Building costs 
are lower in 1927 than in any other year of the 
record. 

















80 and 20 
LEAD ZINC 
100% Pure Paint 





A Comparison of Formulas Proves That. 


Here’s Kurfees 


Pure Carbonate Lead, 80% 
Pure Zinc Oxide, - 20% 


100% 


Tinted with Pure Colors,Ground and Mixed 
with Pure Linseed Oil and Dryer—That’s All. 


Here’s your proof FREE! 


Get a sample can (sent free to any dealer) 
Test it, You don’t have to be a chemist to 
ee a superior paint—you can tell it. 
Satisfy yourself about the quality and then 
get the price. 


It’s Priced to Sell 


Kurfees quality and Kurfees prices on the 
com ed — ees line ¥ a money-making 
combination for you. rite us toda 

the sample and the facts. — 


J. F. KURFEES PAINT CO. 


Incorporated 
Louisville, .- Kentucky 























This Coupon is All 

. that stands be- 
tween you and 
more profits! 


You can make more window frames, 
in less time, with the same amount 
of labor—by using the Improved 
Phillips Window Frame Machine! 


That’s a mighty broad statement— 
but we wouldn’t dare make it unless 
we could prove it. The Improved 
Phillips Window Frame Machine has 
been praised everywhere it has been 
installed. It is a pulley mortiser, 
pocket cutter and variety saw table 
in one! 


No matter what your window 
frames cost now—no matter how 
many or how few you turn out—no 
matter what devices you are using, 
mail the coupon for information 
about the Improved Phillips. It will 
gladly be mailed without obligating 
you in any way—and it may be the 
means of showing you the way to 
greater profits. 


Tear it out now and mail it while 
it’s on your mind. 


Atlas Mfg. Co., 
Dept. A-15, Orlando, Fila. 
You may send me complete information 
ae A the Improved Phillips Window Frame 
chine, 


MAW accccccescccccccenccenpeservecescccces 
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Northern Woods 








We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
[Js WISCONSIN HEMLOCK 
S “Sure Fit” MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 
MELLEN. Lumber Co. 


WIS. 


Rotary Cut 
Northern 
Members of 
eneers/ mizz 


FURNITURE manufacturers and factory 
buyers who imsist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in Straight cars and 
cargoes or mixed with our “Peerless Brand’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 
The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1881 Monadnock Block. 




























The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 
Manufacturers of 


Hemlock * Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 
Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Doors, Blinds, Window rames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
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MAKE your timber Investments pay maximum 

returns. “Principles of Handling Wood- 

tands” by Henry Solon Graves telis how. $2.50, 

| American Lumberman, 431 So. Dear- 
rn St., Chicago, Ill. 








With the opening of spring, and preparations for 
building operations in many localities where con- 
struction has been held in abeyance pending more 
settled weather, there is a picking up of interest 
in replenishing stocks of sash, doors and general 
millwork in the retail trade. During the winter, 
stocks have been permitted to run down, in many 
instances, almost to the vanishing point; and now 
that the spring building season is at hand the 
necessity for stocking up on at least the more fre- 
quently called for items is becoming apparent. 
Consequently both inquiries and orders are on the 
increase, and a more optimistic feeling pervades 
the trade than has been manifested in recent weeks. 
The conditions enumerated may be said to prevail 
quite generally over the northern portion of the 
country, where weather conditions for several 
months have acted as a deterrent to building op- 
erations. In the southern sections of the country, 
normal demand for this season of the year may be 
said to prevail. 


Reports from correspondents at various manu- 
facturing and distributing centers indicate steady 
or increased demand. The sash and interior finish 
plants at Duluth, Minn., are reported to be ex- 
periencing some stiffening in demand, as mani- 
fested by inquiries on special work, and special 
attention is being devoted to estimating upon mill- 
work for buildings of the larger type of construc- 
tion at middle West points, including hotels and 
publie buildings. Officials of the Scott-Graff Lum- 
ber Co., Duluth, report having landed a contract 
for supplying the sash, doors and interior finish 
for the big new hotel at Milwaukee, Wis., to be 
known as The Milwaukee. Millwork quotations are 
being firmly held on that market. 

Kansas City, Mo., plants report more small 
jobs being figured, but not very much in the way 
of large work in sight just at this time. A fair 
volume of special figuring is coming in from out- 
side. The demand for yard stock shows some im- 
provement, such increase as there is being divided 
between city and country demand. 


The woodworking plants of Columbus and central 
Ohio are doing a good deal of figuring, and some of 
them are quite busy turning out stock work for 
home building actually under way or expected to be 
begun soon, The sash and door factories are work- 
ing on about full time, in order to accumulate 
stocks for the spring building season. Prices, how- 
ever, can not be said to be wholly satisfactory, as 
the manufacturers and wholesale distributers are 
meeting with a good deal of outside competition. 


A particularly active week has been marked up 
by the sash and door factories of Los Angeles, 
Calif.; the orders for the seven-day period being 
much larger than for any similar length of time 
since the first of the year. Stocks on hand, though 
said to be sufficient to take care of current demand 
and that expected for the immediate future, are 
somewhat below normal, and prices are holding 
firm. 


At Baltimore, Md., where local conditions have 
not been specially conducive to optimism among 
the sash and door men, a better feeling is beginning 
to be manifested as regards the state of the trade, 
and still more as regards the outlook for future 
business. Favorable weather has stimulated con- 
struction work, permitting more rapid progress on 
building operations, so that orders for sash and 
doors have been filed in considerably larger vol- 
ume. Some of the members of the trade report 
business on a pretty satisfactory basis, as regards 
demand, although they all would like to see 
stronger and more stabilized prices. There is 
gratifying. activity in the way of erection of 
houses of the better sort, for occupancy by the 
individual buyers initiating the work. This class 
of construction always calls for considerable spe- 
cial work, which not only helps swell volume but 
as a rule results in satisfactory profit. 


Push New 7,000 Series of Moldings 


WASHINGTON, March 21.—In a letter to lumber 
manufacturers, wholesalers, retailers, millwork 
people and architects, the Central Committee on 
Lumber Standards says that by May 1 two hundred 
thousand catalogues showing the new 7,000 series 
of American Standard moldings will be distributed 
throughout the lumber buying groups. Prelimin- 
ary information compiled from returns received 
from all parts of the country indicate that the 
7,000 series of moldings has practically stood 
still during the past year, indicating that there 
has been a lack of promotion work in encouraging 
orders for these new patterns. 

Under existing conditions, the committee says, 
the architects, millwork concerns, contractors, re- 


tailers and consumers have the’ principal opportun- 
ity and responsibility for establishing the 7,000 
series on a firm foundation in the trade. 

Stating that the molding situation is a chal- 
lenge to every association and individual intereste@ 
in simplified and standard moldings in accord with 
good architectural practice, the Central commit- 
tee urges all groups to redouble their efforts in 
behalf of the 7,000 series. The committee's state- 
ment follows in part: 


“In our circular C. C. 121 of March 9, we quoted 
a letter from one of the largest groups of manu- 
facturers, indicating that there has been a lack 
of promotion work in ‘pushing’ the new 7,000 
series of American Standard moldings. We again 
repeat that the molding situation is a challenge 
to every association interested in simplified and 
standard moldings in accord with good architec- 
tural practice. 

“As soon as the 7,000 series were approved by 
the General Standardization Conference May 1, 
1925, the manufacturers’ associations set about 
adopting the new patterns and in a comparatively 
short interval all but one association had an- 
nounced through publicity and the distribution of 
thousands of copies of the new moldings that they 
were prepared to accept orders. 

“Other interested groups, however, did not be- 
gin their activities as soon as the manufacturers 
or were for good reasons delayed so that today, 
nearly two years after the patterns were approved, 
we are faced with a multiplicity of molding pat- 
terns instead of a simplicity, as was thought would 
result from adopting the new series, and it is now 
suggested in some quarters that the industry re- 
vert back to the old patterns. 


— action would be neither wise nor desir- 
e. 


“The architects, millwork concerns, contractors, 
retailers and consumers have the principal oppor- 
tunity and responsibility as the matter now stands. 
It has been demonstrated that the manufacturers 
generally prefer the standard 7,000 series, but 
naturally they will not refuse orders placed for 
special or former patterns. 

“Molding standardization has been held by many 
to be one of the most outstanding accomplishments 
of the softwood standardization movement. The 
progress made should not be lost.” =. 





HYMENEAL 


DENNING-WHEELER. William Ewitt Den- 
ning, prominent young lumber merchant of Ben- 
son, N. C., was recently married to Miss Claudia 
Wheeler, daughter of Mr. and Mrs. J. D. 
Wheeler, of Newberry, S. C. The ceremony 
was performed in the home town of the groom, 
and the announcement of the marriage was of 
cordial interest to a.large circle of friends of 
the couple. Mr. Denning is a native of Bénson. 
He is well connected in the North Carolina town 
and is well liked. His bride is a graduate of 
Columbia College. She is a teacher of much 
talent and personality and has been successful 
during her three years in the public schools. 
She was on the Benson faculty during the past 
year. 


WORDEN-WRIGHT. Oliver L. Worden, Wis- 
consin sales representative for the Pacific Lum- 
ber Co., Scotia, Calif., with headquarters at 
Milwaukee, and Mrs. Lillian S. Wright, of Osh- 
kosh, Wis., were married in Milwaukee on 
March 12. Mr. Worden was born in Oshkosh, 
but for several years was located in New York 
city, until four years’ ago he returned to Wis- 
consin for the Pacific Lumber Co. Mrs. Wright 
was secretary to D. N. Cameron, general agent 
for Northwestern Mutual Life Insurance Co., at 
Oshkosh. Mr. and Mrs. Worden will reside at 
1005 Forty-eighth street, Milwaukee. 


MORTON-ADAMS. At the home of the bride 
in Colson, Ky., Monday, March 21, John Morton, 
a leading young lumberman of Jeremiah, Ky., 
was married to Miss Pearlie Adams, daughter 
of John B. Adams, saw mill operator, and well 
known in eastern Kentucky, Rev. Beverly Col- 
lins officiating. After a short journey in the 
East the young couple will be at home to friends 
at Jeremiah, Ky., about April 1. 


COLLINS-DOTSON. At Dunham, Ky., Friday 
evening, March 18, P. F. Collins, a young lum- 
berman of that section was married to Miss 
Junita Dotson, formerly of Wise, Va. For 
almost two years the groom has been connected 
with the Bentley Lumber Co., of Shelby Gap, 
Ky. The bride is a daughter of a farmer of 
the Elkhorn section. They will reside at Shelby 
Gap. 
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Heavy-Duty Trucks Are Economical 


The accompanying illustration depicts a 414-ton 
model 94 International Harvester motor truck 
loaded with logs and owned by the Little & Paul 
Co., of Boise, Idaho. This is one of five Interna- 
tionals employed by this concern in its logging 
operations. In commenting on the company’s ex- 
perience with heavy-duty International trucks in 
the last three years, W. Paul, of the Little & Paul 
Co., says: “We bought our first 5-ton International 
(model 103) in 1923, and this truck has been in 
service continually since that time. We own at 
present five heavy-duty Internationals. Our fleet 
consists of 28 trucks of the very best makes. We 
are replacing our other makes with Internationals 
as fast as we can, as we know without a doubt 
that the Internationals can be operated cheaper, 
give better service, and make us more money than 
any heavy-duty truck we have ever used.” 

International trucks are made by the Interna- 
tional Harvester Company of America, which owns 
and operates 126 branches in the United States, 
all with up-to-the-minute facilities for keeping In- 
ternational trucks on the job anywhere. The Mc- 
Cormick-Deering industrial tractor, another Inter- 
national product, is also utilized extensively in the 
lumber industry, in the woods and in the yard for 
trailer hauling, for complete operation of portable 
sawmills etc. This equipment delivers power three 
ways—drawbar, belt and power take-off—and is 
sturdy, compact, powerful, flexible and economical. 
International trucks cover a wide range, and are 


ly. Keeping it in repair costs money, but the 
loss of time while the driver finds it necessary to 
tinker with it and coax it along, or while it is tied 


up in the garage costs a great deal more. Besides, 
it disarranges delivery schedules, causes jobs to 
pile up and very often ruffles customers’ tempers. 

But the Ford is an indispensable part of the 
company’s fleet of three motor trucks. It is al- 
ways scooting around the city and rarely has an 
idle moment. To obviate this important part of 
its equipment being laid up, the company makes 
it a policy to purchase a new chassis every year, 
turning in the old one as part cash after taking 
off the body and mounting it on the new chassis. 

The body, which was built especially for lum- 
ber hauling with a narrow driver’s cab permitting 
long lengths to be loaded on the sides, thus gives 
service year after year. The company finds that 
by changing the chassis each year it never has any 
repair bills nor any loss of time, and figures that 
this considerably more than offsets the expense of 
purchase, 


Two-ton Tractor Hauls 7-ton Log Load 


On their 5-mile haul, replacing nine horses, Hill, 
Clark & Francis, of New Liskeard, Ont., are using 
a Trackson Full-Crawler equipped Fordson. With 
the Trackson Full-Crawler, the Fordson becomes a 
2-ton crawler tractor, with all a crawler tractor’s 
advantages of sure footing in mud, sand, snow and 
ice. 

When Hill, Clark & Francis first put their ma- 
chine to work hauling logs on their 5-mile haul, 








International 414-ton truck hauling heavy load of logs for Little & Paul Co., 


made to fit particular needs, viz., heavy-duty 
double-reduction and chain drive, 2% to 5 tons; 
speed trucks, 4- and 6-cylinder, for 14%4- and 1%4-ton 
loads, and a great variety of bodies; the new 
“Special Delivery” for %4-ton loads. 

Among the features of models 103 and 94 Inter- 
national trucks are the following: Engine—Four- 
cylinder, block cast, valve-in-head type with re- 
movable cylinder sleeves, 4%4-inch bore, 5-inch 
stroke, 3-point suspension on main frame, valve 
mechanism all enclosed. Horsepower, 29.6 8S. A. E. 
rating at 1,000 revolutions a minute. Steering 
gear—Worm and wheel type with post carrying 
steering wheel set at a 30-degree angle and con- 
necting shaft vertical, giving maximum foot clear- 
ance. Double reduction gear drive—Power trans- 
mitted through bevel gears, driving shafts and 
pinions to ring gear in each rear wheel. Tubular 
propeller shaft with universal at each end. Springs 

Half-elliptic, front 3x44 inches, rear 4x58 inches, 
with auxiliary rear springs 3x35% inches. 


New Chassis Every Year Reduces Cost 


Morris, ILL., March 21.—After much experi- 
mentetion in motor truck operation, the I. N. R. 
Beatty Lumber Co., of Morris, has concluded that 
it is u losing proposition to operate an old Ford, 
from more than one standpoint. The company’s 
careful cost records revealed long ago that when 
a Ford truck is new it is an excellent investment, 
but when it begins to get old it deteriorates quick- 





Boise, Idaho 


teams were carrying 33 jack pine logs to a load 
and were making two round trips daily. Although 
the tractor was new and stiff, it hauled 55 logs to 
a load and made four trips daily. Since then, the 
tractor’s load has been increased to 80 logs to a 
load, or approximately seven tons. Four trips are 
made each day over the 5-mile haul. 

Last winter, the hauling was done over snow 
roads. O. B. Barette, secretary of Hill, Clark & 
Francis, says that the size of the loads could have 
been doubled if the hauling had been done over 
ice roads. Snow roads cut down the number of 
trips possible and make it necessary to lighten the 
load. “We expect to start our woods operations 
earlier this winter and will be in position to pre- 
pare ice roads. We feel sure that by doing so we 
will be able to eliminate our teams entirely,” says 
Mr. Barette. 

This Trackson Full-Crawler which Hill, Clark & 
Francis have added to their Fordson to make of it 
a full-length crawler tractor, is manufactured by 
the Trackson Co., of Milwaukee, Wis. It in- 
creases the tractive power of the Fordson from 
30 to 50 percent. 


JANUARY production (factory sales) of motor 
vehicles in the United States, as reported to the 
Department of Commerce, was 234,130, of which 
196,973 were passenger cars and 37,157 were 
trucks, as compared with 165,822 passenger cars 
and trucks in December and 302,741 in January, 
1926. 


Special Source 
for Industrial 
Buyers 


PORT ORFORD 
CEDAR 


a Specialty. 





Philippine Mahogany 
Spruce, Red Cedar, Redwood 
Fir, Hemlock and Pine. 





Ladder stock — Box shooks— 
Casket shooks. 


Air dried, 4/4 to 16/4 
Port Orford Cedar and 
Spruce in stock North 
Kansas City yard. Can for- 
ward on through rate, east 
and south. 


A trial order will prove 
the advantage of buy- 
ing from us. 


R. L. SMITH 


Lumber Co. 


1900 Armour Road 
North Kansas City, Mo. 
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Hardwoods 


OAK bi ee er tener 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (MR) RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 


























Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
Ask the Wholesaler”’ 


| 
The Alger-Sullivan Lumber Co. | 


CENTURY, FLORIDA 
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Allison’s policy is dif- 
ferent from other manus 
facturers and it insures 
you better values. We 
manufacture only 4/4” 
lumber and put the full 
product of our logs into 
the lumber. 

Another advantage for 
buyers is our mixed car 
service in nine different 
hardwoods— 


White and Red Oak, Elm 
Beech, Red and Sap Gum 


Yellow Poplar, Sycamore 


and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 
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saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20' long 


i—] 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CoO., Ltd. 
| ANSLEY, LA. 


























kine’ Cypress Products 


y 
/ Longleaf Rift and Fiat 


FLOORING 


Shortieaf Finish 
Band Sawn Stock 


Boards 


\ 
PINE PLUME LUMBER © 


MONTGOMERY ALA. 








Incorporations 


CALIFORNIA. Fresno—Sugar Pine Lumber Co. in- 
creasing capital to $5,000,000. 

Oakland—Lowell Wood Products Mfg. Co., 
rated. 


FLORIDA. Auburndale—E. B. Crackel Lumber Co., 
incorporated; capital, $50,000. 

Haines City—McWilliams Lumber & Supply Co., incor- 
porated; capital, $100,000. 

Miami—Brinson Bldg. Materials Co., 
capital, $10,000, 


GEORGIA. Brunswick—Sea Islands Supply & Con- 


incorpo- 


incorporated; 


struction Co, incorporated; capital, $50,000; building 
materials. 
Brunswick—Brunswick Timber Co., incorporated; 


naval stores and sawmilling. 
Moultrie—Moultrie Box & Crate Co., incorporated. 
ILLINOIS. Chicago—Ajax Box OCo., incorporated; 
capital, $100,000; 44th and Laflin. 


INDIANA. Evansville—Enterprise Furniture Co., in- 
corporated; capital, $10,000. 

Helmsburg—Marsh Lumber Co., 
shares no par value. 

Redkey—Dunkirk Lumber Co., 
from $6.000 to $20,000. 


KENTUCKY. Louisville—Menzies Hardwood Co., in- 
corporated; capital, $50,000; hardwood exporfing; op- 
erating at Cincinnati; H. J. Gates, incorporator. 

Louisville—Kruse Mfg. Co., incorporated; 
$10,000; furniture mfr. 

LOUISIANA. New Orleans—Superior 
incorporated; capital, $15,000. 

MARYLAND. Baltimore—American Lumber Corpora- 
tion, incorporated. 

MICHIGAN. Detroit—Detroit Door & Sash Co., in- 
creasing capital from $25,000 to $200,000. 

Grand Rapids—Grand Rapids Sash & Door Co. in- 
creasing capital from $25,000 to $75,000. 
me & Church, incorporated; 


incorporated; 100 


increasing capital 


capital, 


Cabinet Co., 


capital, 


Ypsilanti—Crosby Mfg. Co., incorporated; to manu- 
facture doors and wholesale screens. 

MISSOURI. Kansas City—Lee & Boutell Co., in- 
creasing capital to $25,000; lumber. 

NORTH CAROLINA. Columbia—Columbia Package 
Co., incorporated; capital, $50,000; to manufacture 
baskets, barrels, etc. 

Concord—B. & W. Cabinet Works, incorporated; capi- 
tal, $50,000. 

OHIO. Dayton—Miami Builders’ Supply Co., incor- 
porated; capital, $20,000; to deal in lumber and build- 
ers’ supplies. 

OREGON. Klamath Falls—Cofer Bros., incorporated; 
capital, $25,000; planing mill. 

Portland—Cadwallader Lumber Co., 
eapital, $25,000. 

Portland—Bohn, incorporated; lumber and real estate; 
capital, $5,000. 

TEXAS. Groom—Groom Lumber Co., 
capital, $10,000. 

Houston—Marine Lumber & Tie Co., increasing capital 
from $125,000 to $200,000. 

San Angelo—West Texas Lumber Co., increasing capi- 
tal from $300,000 to $750,000. 

VIRGINIA. Richmond — Chesterfield Woodworking 
Co., incorporated; capital, $12,000. 

Winchester—J. F. Rodman & Co., increasing capital 
from $10,000 to $50,000. 

WASHINGTON. Seattle—Silver Falls Logging Co., 
incorporated; capital, $100,000. 

Seattle—A. J. Uphas & Co., incorporated; capital, 
$50,000; saw and planing mill. 

Seattle—Western Plywood Export Co., incorporated. 

WEST VIRGINIA. Beckley—Byus-Mankin Lumber 
Co., incorporated; capital, $50,000. 

WISCONSIN. Appleton—G. W. Jones Lumber Co. re- 
ducing capital from $500,000 to $200,000. 

Appleton—Lothar G. Graef Lumber Co., incorporated; 
capital, $25,000. 


incorporated; 


incorporated; 


Business Changes 


ARKANSAS. Helena—C. C. Curl Lumber Co., of this 
city, has purchased the business, stock and good will 
of the Harrison Lumber Co., at Elaine. 

Little Rock—General offices of Industrial Wood Prod- 
ucts Co., now located in Hot Springs, will move to Little 
Rock where the company’s main plant is located. 

Monticello—George Wells has sold his lumber yard to 
Peoples Lumber & Supply Co. 


CALIFORNIA. Fowler—Fowler Lumber Co. sold to 
Valley Lumber Co. 

San Diego—City Lumber & Wrecking Co. 
Whiting-Mead Co. 


FLORIDA. ‘Tampa—wWilson-McDonald Builders’ Sup- 
ply Co. changing name to Murphy-McDonald Builders’ 
Supply Co. 

GEORGIA. Albany—W. A. Stokes changing name 
to Stokes Lumber Co. 

ILLINOIS. Kenney—E. L. Dodgson succeeded by 
Lloyd H. Weisel. 

Peoria—Contractors & Builders Supply Co. has taken 
over the Smith Bros. Lumber Co.’s office and Adams 
Street property and will conduct building materials 
business. 

Peoria—Faber-Musser Co. sold to Peoria Lumber Co. 

Rock Falls—Wylie-Shurtleff Co. discontinues business; 
stock sold to Simpson-Powelson Co., Moses Dillon Co. 
and Johnston Lumber Co.; site sold to other interests. 

INDIANA. Richmond—Miller-Kemper Co. succeeded 
by Miller-Kemper Lumber Co. 

South Bend—Woodruff-Powell Lumber Co. moving to 
Memphis, Tenn., Apr. 1. 

IOWA. Coon Rapids—Joyce Lumber Co. sold to Keis- 
ter Lumber Co. 

Eddyville—Harding & McCord; L. IL. McCord 
interest. 


sold to 


sold 


Norway—W. H. Blakely has sold his lumber business 
to Dennison & Partridge. 

KANSAS. Girard—Frase W. Cole Lumber Co. sold to 
Burgner-Bowman-Mathews Lumber Co. 

ar dite Lumber Co. sold to Mack-Welling Lum- 

r Co. 

Palmer—D. ©. Meyer & Son succeeded by Herman 
Meyer. 

Simpson—R. D. Heath Lumber Co. succeeded by F. M, 
Heath. 


MASSACHUSETTS. Vineyard Haven—F. P. Tilton 
succeeded by Tilton Lumber Co. 


MICHIGAN. Hersey—Coakley Hardware Co. sold to 
Hersey Coéperative Association; operates hardware, im- 
plement and lumber business. 

Linden—Era M. Frappier succeeded by Wallace Bros, 

Morenci—Cline & Awkerman succeeded by Cline & 
Awkerman Lumber Co., incorporated; capital, $18,000. 

MINNESOTA. Minneapolis—Frost-Anderson Lumber 
Co. succeeded by F. B. Anderson Lumber Co. 

Greenville—B. W. Dodds Lumber Yard succeeded by 
B. W. Dodds Lumber Co., incorporated; capital, $25,000. 

MISSISSIPPI. Poplarville—Gulf Pine Co. sold to C, 
L. Spottswood, of Barth, Miss. 

.MONTANA. Amsterdam, Bozeman, Harrison, Logan, 
Manhattan, Salesville and Three Forks—Copeland Lum- 
ber Co. sold yards to Monarch Lumber Co. 

NEBRASKA. Cortland—Cortland Farmers’ Grain & 
Coal Co. sold lumber yard to Cortland Lumber & Coal Co. 

Newman Grove—Crowell Lumber & Grain Co. sold 
yard to Weller Bros., of Omaha. 

Pender—Moseman-Heyne Co. 
Lumber Co. 


NEW JERSEY. Bridgeton—W. Lowell Campbell suc- 
ceeded by Smith & Richards Lumber Co. » 

NEW YORK.  Boonville—Boonville Lumber Co. sold 
to Walter H. McClusky and Henry J. Vollmar; will! 
continue under same name. 

Holecomb—Frank A. Jones succeeded by Stuart S. 
ne who will operate under name of Holcomb Lumber 

ard. 

New York—J. P. Garling succeeded by Garling Lumber 
Sales Co. 

NORTH DAKOTA. Martin—John Saueressig succeed- 
ed by Martin Hardware Store, J. W. Magnuson, prop.; 
will add lumber department. 

OHIO. Columbus—Sun Manufacturing Co. succeeded 
by Columbus Show Case Co. and two plants will be 
combined; new woodworking machinery, kilns, etc. to 
be installed. 

Groveport—Central offices of the Cellar Lumber Co.. 
operating yards in Groveport and Westerville, Ohio, will 
be moved from Westerville to Groveport. 

OKLAHOMA. Norman—John P. Lawrence sold lumber 
yard to Chickasaw Lumber Co. 


OREGON. Norway—Hagquist & Bjorquist have leased 
o former Schroeder & Aasen mill from the A. B. Daly 
0. 
SOUTH DAKOTA. Albee—Doliff Lumber Co. has pur- 
chased the Bowman Lumber Co. 

VIRGINIA. Blacksburg—Luster & Black (Inc.) suc- 
ceeded by Rigby & Price. 

WASHINGTON. Chehalis—Wm. Van Woert succeed- 
ed by Chehalis Toy & Mfg. Co. 

Eufaula—Eufaula Logging Co. moving to Molalla, Ore. 

Seattle—A. M. Landis sold half interest in Acme Sash 
& Door Co. to ©. A. Schulenberg. 

WISCONSIN. Oshkosh—Radford & Wright Co. suc- 
ceeded by Radford Co. 


New Ventures 


ARIZONA. Gadsden—Hayward Lumber & Investment 
Co. opening retail lumber business. 

ARE AMEAS. Biggers—Hartley & Harrison opening 
sawmill. 

Little Rock—Fidelity Lumber Co. opening wholesale 
lumber business at 2816 W. 16th St. 


CALIFORNIA. Culver City—Phil Hart has engaged 
in business here under name of Phil B. Hart Lumber Co. 

Los Angeles—Wm. Robbins and G. A. Bergstrom have 
engaged in business at 5891 Downey Road under name 
of Wm. M. Robbins Lumber Co. 

Los Angeles—Gaynor-Masters Lumber Co., of Seattle, 
has dpened an office in Petroleum Securities Bldg., Los 
Angeles. 

Los Angeles—S. Karpen & Bros. 
a furniture plant here. 

Maderia—Little River Redwood Co. has purchased site 
on North F. St. and will install a distributing yard for 
the San Joaquin valley. 

San Francisco—Taylor Anderson Lumber Co. opening 
wholesale office at 219 Crocker National Bank Building. 


CONNECTICUT. Windsor Locks—C. C. Groves Lum- 
ber Co. opening retail lumber business. 


ILLINOIS. Barrington—Reported that J. T. Plagge, 
formerly in retail lumber business at Lake Zurich, IIl., 
will open yard here. 

Springfield—C. D. Johnson Lumber Co. opening whole- 
sale business. 

INDIANA. Indianapolis—Phil Lanier Lumber Co. 
opening wholesale office at 727 Lemke Bldg. 

Muncie—Dry Wood Bending Co., recently organized 
and incorporated for $150,000, has purchased building, 
machinery and other property of the Mencie Casket Co. 
and will begin manufacture of wood-bending machines 
and furniture. 

Terre Haute—H. D. Ridley Lumber Co. opening retail 
lumber business. 

KANSAS. Hollenberg—Hollenberg Lumber Co. open- 
ing retail business. 

LOUISIANA. Leesville—G. B. Kelly Lumber Co., of 
Little Rock, Ark., is reported to establish a hardwood 
mill and spool factory here. 

MARYLAND. Baltimore—Lanham Hardwood Floor- 
ing Cd., of Louisville, Ky.. has bought land and is in- 
stalling a warehouse at Baltimore. 

MICHIGAN. Inkster—Liberty Lumber & Supply Oo. 
recently began business. 
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MISSISSIPPI. Corinth—Salyean Bros. have started 
a retail lumber business. 

MISSOURI. Neosho—Mills Bros. Fruit Package Co. 
has started a basket and crate manufacturing business. 

Sullivan—Edwin Casey has started a lumber business. 

NEW YORK. Boonville—Fenton & Dence Lumber 
Co. opening branch of Lowville business, Roy Fenton in 
charge. 

NORTH DAKOTA. Matador—C. M. Puetz Lumber 
Co. opening a retail business. 

OKLAHOMA. New Lima—R. H. Todd Lumber Co. 
has started a sawmill; A. J. Whitfield Lumber Co. has 
started a retail lumber business. 

Rush Springs—Hudson-Houston Lumber Co. opening 
ranch. 

; Shawnee—J. B. Croom opening lumber yard. 

OREGON. Bandon—George Laird and W. E. Best 
have opened a new logging camp on Floras Creek. 

The Dalles—Harrison & Fisher Co. plans opening 
sawmill and box factory. 

Portland—W. F. Weber opening furniture plant at 
5124 Foster Rd. 

PENNSYLVANIA. Pittsburgh—Thos. H. Taylor Co. 
recently started lumber business. 

TEXAS. Big Spring—Coe & Parks, of Amarillo, will 
open yard. 

Mission—J. E. Walsh opening lumber yard. 

VIRGINIA. Louisa—Wm. C. Bibb and associates will 
organize a company to manufacture split bottom chairs, 
shuttle blocks etc. 

WASHINGTON. Maytown—Sundown Logging Co. put- 
ting in logging camp near here. 

Seattle—Bast Madison Lumber Co. opening retail 
business at 2021 E. Madison. 


New Mills and Equipment 


COLORADO. Trinidad—Pierce Lumber & Mfg. Co. 
will erect addition. 

KENTUCKY. MHopkinsville—K. A. Keach, president 
of Hopkinsville Industrial Foundation has announced 
that the Forbes Mfg. Co. will rebuild its plant which 
was destroyed by fire two years ago. Plans to manu- 
facture school desks, portable chairs and porch furniture. 

Robinson Creek—Styles Lumber Co., of Abingdon, Va., 
has arranged with B. K. Ison, of Robinson Oreek, for 
a site on which to set up a band mill. 

MARYLAND. Baltimore—Southern Couch Mfg. Co. 
has let contract for construction of four-story ware- 
house and manufacturing building. 

OREGON. Springtield—Lorane Timber & Milling Co. 
laying foundations for lumber mill at Gillespie Corners. 

Tillamook—Tillamook Spruce Veneer Co., W. G. Mur- 
dock, Mgr., is erecting a spruce veneer plant here. 

TEXAS. Hartburg—Hartburg Lumber Co. will re- 
build recently burned sawmill. ’ 

VIRGINIA. Buchanan—Blue Ridge Furniture Co. 
(Ine.) will erect two-story factory; cost about $20,000; 


will install about $25,000 worth of machinery; H. L. 
Williams, secretary. 

WASHINGTON. Anacortes—E. K. Wood Lumber Co. 
will erect a planing mill. 

Kalama—Robert Russ erecting a tie mill. 

WISCONSIN. Waukesha—Wilbur Lumber Co. erect- 
ing addition to mill factory; cost, about $13,500. 


New Sheds and Yard Improvements 


CALIFORNIA. Burbank—Burbank Lumber Co. erect- 
ing office building; cost, $3,000. 

St. Helena—McKinnon-McNair Lumber Co. making 
extensive improvements and extensions. 

San Diego—C. R. Wilson Lumber Co., La Jolla, Calif., 
is building an office at 8805 Turrey Road. 

Wilmington—Coast Lumber & Supply Co. building 
new lumber yard at 521 E. Anaheim St. 

OHIO. Sciotoville—H. Leet Lumber Co., of Ports- 
mouth, rebuilding yard buildings which were destroyed 
by fire. 

OKLAHOMA, New Lima—Four lumber yards are 
erecting sheds and offices: R. H. Todd Lumber Co., of 
Wewoka; Whitfield Lumber Co., Sapulpa; Spurrier Lum- 
ber Co., Oklahoma City; New Lima Lumber Co., owned 
and operated by O. F. Filson, of Wewoka. 

TEXAS. San Antodnio—T. E. Barnes Lumber Co. will 
begin work on new lumber sheds at 901 Victoria St. 

Shamrock—Panhandle Lumber Co., of Amarillo, open- 
ing branch and erecting sheds, etc. 


Casualties 


ALABAMA. Boyles—Planing mill of Louisville & 
Nashville shops destroyed by fire; loss, $100,000. 


ARKANSAS. Hollywood—Ellis Lumber Co., loss by 
fire at sawmill, 000. 
FLORIDA. Jacksonville—Hazard Bros., loss by fire 


between $4,000 and $5,000; covered by insurance. 

Palatka—Wolfenden Lumber Co., loss by fire, $50,000. 

GEORGIA. Covington—Campbell Lumber Co., loss by 
fire, $10,000. 

INDIANA. Indianapolis—Republic 
loss by fire, $3,000. 

KENTUCKY. Salt Lick—Salt Lick Lumber Co., loss 
by fire, $35,000; dry kilns and contents destroyed. 

MISSOURI. St. Louis—Plant and equipment of Chas. 
Theuner Planing Mill Co. destroyed by fire; loss about 
$100,000. 

NEW JERSEY. Roselle 
(Ine.), loss by fire. 

NORTH CAROLINA. Newbern—Dry lumber shed of 
J. E. Slater destroyed by fire; loss, about $20,000. 

TEXAS. Aquilla—Foust Lumber Yard destroyed by 

e 


Creosoting Co., 


Park—Gathman & Seitz 


re. 

Bronson—Kirby Lumber Co.’s mill destroyed by fire; 
sawmill, boiler house and 60,000 feet of lumber burned; 
loss about $75,000; may not be rebuilt. 








New Machine for Backfilling Work 


A new, improved type of backfiller has recently 
been placed on the market by the Harnischfeger 
Corporation, of Milwaukee, Wis., prominent builder 


of gasoline driven excavators. In making this an- 
nouncement, the company states that the construc- 
tion of this new model is consistent with that of 
its new line of all-steel excavators, being also built 
on a foundation of unit cast steel construction, 
with all shafting in the same plane thus making 
it a simple matter to renew any shaft or gear. 
The lever arrangement has been simplified to four 
levers, instead of seven as has been the custom 
heretofore. 


The boom hoist and swinging of this new 
type of backfiller is power controlled through 
a worm and worm gear. The boom can be 
swung through 180 de- 
grees. The hoist speed 
is 300 feet a minute, 
while the dragline speed 
is 150 feet a minute. 
As a clamshell it han- 
dles a %4-yard bucket. 
The lifting capacity at 
15 feet is 2,000 pounds. 
The hoist line fairlead 
is adjustable and con- 
sists of five ball bearing 
rollers of large diam- 
eter, which are used for 
erane and _ clamshell 
work as well as for 
backfilling work. Each 
drum is provided with 
an independent foot brake, which aids operator. 

The scraper is unusually sturdy, being pressed 
from heavy plate metal. The angle of the scraper 
plate and also the pulling chain is adjustable to 
take care of the various soil conditions. The boom 
is of lattice type and is adjustable from 22 to 30 
feet in steps of 18 inches. Steering brakes are 
foolproof and can positively be locked. A sheet 
metal canopy over the operator and machine and 
another over the engine are provided as standard 
equipment. The operator’s view is unobstructed 
by gears or any other parts of the machinery. All 
machinery on this new model backfiller is com- 
pletely guarded. 


ews bed 





Announcement has been made this week by the 
Harnischfeger Sales Corporation, distributer for 
the Harnischfeger Cor- 
poration, of the ap- 
pointment of George 
W. Gimlich as man- 
ager of the Harnisch- 
feger Sales Corpora- 
tion branch at Dallas, ZA 


















Improved type of backfiller developed by Harnischfeger Corporation, 


Milwaukee, Wis. 


Tex. Daniel J. Murphy, former manager at Dallas, 
will open a new office at Baltimore, Md. 


New Catalog on Leather Belting 


A new 96-page catalog has recently been issued 
by the Chicago Belting Co., of Chicago, giving com- 
plete illustrations in two colors of the different 
operations in the manufacture of leather belting. 
The catalog also contains complete instructions 
for the operation and maintenance of leather belt- 
ing, engineering data, horsepower tables etc. In 
addition the catalog shows the Chicago Belting 
Co.’s complete line of leather belting, leather 
halters and mechanical leathers. 





Send for your copy of our 


“Delivered Price List” 


The most popular handy price book ever issued. 
Prices on all Bruce items are quoted delivered 
your city. Saves figuring freight, and avoids 
mistakes. Write us for your free copy. 
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E. L. BRUCE COMPANY 


Manufacturers 


Memphis, 8 "3 Tennessee 





Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yetiow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 


Reshoro, Ark. We Solicit 
Your Patronage 














FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Cummer Gypress Co. I 








Mills: Jacksonville and Sumner, Fla. 


GyPreSs fous mabe 


Shingles and Lath 
| Sales Office, 300 Madison Ave., New York City | 
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HUDSON 
OAK 
FLOORING 






ERE is the Oak flooring for 
dealers who buy with an 
eye on sales. It has the merit to 
attract and hold trade. Qual- 
ity, machining, finish, color and 
figure are guaranteed to be right. 
It’s the kind of flooring dealers 
buy and come back for more. 


Samples and prices 
promptly on request. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 
Plants at 
MEMPHIS, TENN. VICKSBURG, MISS. 





















Eastern Tennessee 
Kentucky and 
West Virginia 


New York City, 415 Lexi 7 Ave. 
Chicago, Ill., 1518 Fisher B 
Providence, 


ke 
Philadelphia, Pa., 1629 
Detroit, Mich., 5 


Seattle, Wash., 4432 Wh 
Cincinnati, Ohio, aoe First 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 


Spruce and Hemlock 
BRANCH OFFICES: 


ldg. 
115 ry Ave. 
nd Title Bldg. 
28 bok Bldg. 
Johnstown, Pa., Title & Fg Bldg. 


ldg. 
Nat'l Bank Bidg. 
















Kiln Dried, Well Manu- 
factured, High Grade. 
Capacity, + 250, ,000 feet 

ay. 











1530-35 Oliver Bldg., 


North Carolina Pine and 
West Virginia Hardwood 


CASING, 
BASE AND 
MOULDINGS 


Mixed Cars Our Specialty. 


WILLSON BROTHERS LUMBER CO. 
PITTSBURGH, PA 















C. B. Richard & Co. 


29 Broadway, NEW YORK 


Ocean Freight 
Brokers 











Established 1847 


Foreign Forwarders, 
Customs Brokers. We 
handle all classes of 
carpe. collect invo'ces 

discount drafts. 
Commercial Credits 
for exports & imports 


Special department handling export lumber shipments 











News Notes from Am 


TACOMA, WASH. 


March 19.—The Tacoma Lumbermen’s Club has 
taken up in earnest the work of arranging for the 
National Retail Lumber Dealers’ Association an- 
nual meeting which will be held here in August. 
At the regular meeting of the club today, President 
J. G. Dickson announced the appointment of the 
general committee which will have entire charge 
of the arrangements and power to name subcom- 
mittees to handle the detail work. John Dower, 
of the John Dower Lumber Co. and a director of 
the national association, was made chairman of 
the committee. J. G. Newbegin was named vice 
chairman, “and the other members are E. A. 
Wright, A. H. Landram, Lee L. Doud, Karl B. 
Kellogg, C. C. Corse and Ralph Dickman. The 
officers of the club are ex-officio members of the 
general committee. 

President Dickson also announced the appoint 
ment of the committee to investigate the possi- 
bility of organizing a Tacoma HooiHoo Club 
among the junior employees of the lumber industry. 
S. S. Waterman was named chairman of this com- 
mittee, with J. C. Hill, A. K. Martin, R. G. Wright 
and Roy Sharp as his associates. 

Morris Kleiner, of the Liberty Lumber Co., 
brought up the question of manufacturers selling 
lumber direct to contractors without the inter- 
mediary of the retailer. This provoked a lively 
discussion and a motion was adopted to appoint a 
committee to investigate the situation. 

L. W. Field discussed the present status of 
cross arms manufactured by Pacific coast plants 
in competition with the re-manufacturing plants 
on the Atlantic coast, with special reference to 
the prevailing cargo rates, which put the cross 
arm maker here at a disadvantage with the eastern 
factory which buys its rough material in the West. 
It was voted to name a committee to endeavor 
to obtain a rate adjustment through the traffic 
bureau of the Chamber of Commerce. President 
Dickson named Ernest Dolge, J. G. Newbegin, Mr. 
Field and A. D. Law as the members of this com- 
mittee. 

Local civie organizations are being lined up in 
support of the Tacoma Lumbermen’s Club in 
preparation for the entertainment here of the 
National Retail convention. John Dower, presi- 
dent John Dower Lumber Co., spoke before the 
Kiwanis Club last Tuesday, telling of the impor- 
tance of the coming convention. He was promised 
the enthusiastic support of the club. 

Cargo shipments of lumber from the Tacoma 
docks during last week: From the Baker, McCor- 
mick, Shaffer and Milwaukee docks and Portacoma 
piers, 5,375,000 feet; St. Paul & Tacoma Lumber 
Co., 2,000,000 feet; Dickman Lumber Co., 100,- 
000 feet; Tidewater Mill Co., 850,000 feet; Puget 
Sound Lumber Co., 625,000 feet, and Defiance 
Lumber Co., 2,120,000 feet—a total of 11,070,000 
feet. Destinations: California, 2,425,000 feet; At- 
lantic coast, 3,625,000 feet; Japan and China, 
2,720,000 feet; South America, west coast, 1,500,- 
000 feet; Australia, 750,000 feet, and Europe 
50,000 feet. Other than lumber: The Atlantic 
coast took 5,000,000 shingles, 1,250 doors, 600 
bundles broom handles and 67,000 feet cross arms. 
South America, west coast, took 500 tons box 
shook. Australia took 2,500 doors. Europe took 
125 tons plywood. 

The organization of the Western Export Ply- 
wood Co. to handle export sales coéperatively is 
discussed here this week with much interest. As 
the company is expected to join with the American 
Export Door Corporation for selling abroad, the 
sales headquarters will be in Tacoma. Three of 
the Tacoma plants, the Wheeler, Osgood Co., the 
Buffelen Lumber & Manufacturing Co. and the 
Tacoma Veneer Co. are members of the organiza- 
tion, and others are expected to join later. Philip 
Garland, of this city, is the secretary-treasurer. 

Installation by the Lidgerwood-Pacific Co. of a 
new type rapid “Lectromelt” electric furnace, the 
only one of its kind on the Pacific coast, enables 
the local company to manufacture steel as cheaply 
as is done at any of the large steel centers, ac- 
cording to the officers of the company. The 
Tacoma plant of the Lidgerwood-Pacific Co. is the 
manufacturing headquarters on the Pacific coast 
for the logging equipment and machinery made 
by the Lidgerwoods. The new furnace has been 
operating for ten days and has a capacity of one 
ton of steel an hour. The entire operation is auto- 
matic, and the low rates available here for electric 
power show a considerable reduction in the oper- 
ating expense. 

Plans for the immediate construction of an 
entirely new plant for the Tacoma Box Co. 





i 


were announced this week by Leo Nist, manager 
of the company here. An entire block at Hast 
26th and E streets has been acquired as the site 
for the new plant. The plans for the new build- 
ings and their equipment are now being prepared, 
and building operations will start before summer, 
The present plant of the Tacoma Box Co. ad 
joins the St. Paul & Tacoma Lumber Co.’s main 
yards, and the site allows no room for much 
needed expansion. 

Four thousand tons of steel rails purchased by 
the Weyerhaeuser Timber Co. for the new logging 
railroad under construction in the South Bay dis- 
trict, arrived in Tacoma harbor this week on the 
Transmarine liner Sujerseyco and are being shipped 
by rail from this port to the scene of construction 
work. 

Two dry kilns of the St. Paul & Tacoma Lumber 
Co. were damaged by fire last Wednesday. The 
loss was estimated at $1,000. 

A number of changes have been made in the 
staff of the Defiance Lumber Co. 8S. E. Gange, 
formerly with the Reed Mill Co., at Shelton, has 
been appointed superintendent of the plant, suc- 
ceeding W. S. Myers, who is retiring after four- 
teen years’ service. L. C. C. Laursen has been 
placed in charge of the shipping department in 
the mill office. Mr. Laursen was formerly with the 
Pacific Lumber Inspection Bureau. 

Outside support for Everett G. Griggs. presi- 
dent of the St. Paul & Tacoma Lumber Co., who 
is a candidate for reélection as director of the 
Chamber of Commerce of the United States, has 
been received from many cities. Although Pasa- 
dena, Calif., has a candidate in the field, Maj. 
Griggs has been endorsed by the chambers of com- 
merce of Los Angeles, San Francisco, Berkeley and 
Fresno, while Kansas City, New Orleans, Port- 
land, Seattle and Hoquiam have already officially 
gone on record as favoring the Tacoman. 

Earl M. Rogers, second vice president of the 
St. Paul & Tacoma Lumber Co., is seriously ill 
at his home. Mr. Rogers was stricken two days 
ago and is threatened with pneumonia. His con- 
dition today is reported slightly improved. 

J. P. Weyerhaeuser, president of the Weyer- 
haeuser Timber Co., left last Monday for Cali- 
fornia and will be away until after Easter. 


EVERETT, WASH. 


March 19.—Through the efforts of the Port 
Gardner Log Patrol, an organization widely sup- 
ported on Puget Sound, several warrants have been 
issued for the arrest of alleged log pirates, who 
have been operating extensively and successfully 
so that they have become unusually bold. ‘Their 
plan has been to enter booms at night, pick out 
high-grade logs, and tow them by a speedy launch 
to a “fence” in the person of an interested mill 
operator, who would lose no time in turning the 
logs into lumber or shingles. The stolen property, 
it is understood, usually has been cut during the 
night run of the mills, so that all traces of the 
theft have been removed. Investigation into log 
piracy has been made all along the Sound, from 
Bellingham to Olympia, and it is said it will re- 
veal the existence of the most extensive log-pirate 
gang that has ever flourished in the Pacific North- 
west. C. F. Crippen, chief of the Port Gardner 
Log Patrol, has been working on the present case 
since Jan. 1. His headquarters are in Everett. 
He has been greatly assisted by G. W. Gannon, 
of Bellingham, chief of the northern district. 
Prominent mill men, office executives and time- 
keepers are listed as belonging to the gang. Con- 
fessions implicating them were made, it is said, 
in the presence of Lieut. George Comstock, of the 
Seattle police department. Log-stealing is lucra- 
tive, if not interrupted, since the value of a high- 
grade log runs from $25 to $50. 

At a meeting in this city March 14, the inter- 
ests of Roland H. Hartley, governor of Washing- 
ton, in the Irving-Hartley Logging Co. were bought 
by the Charles Nelson Co., W. E. Boeing, William 
Chisholm, T. Jerome, T. D. Merrill and R. D. 
Merrill. The consideration is not made public. 
Immediately following the purchase, the company 


reorganized by electing officers as follows: Presi- 
dent, Joseph Irving; vice president, A. A. Scott; , 
secretary-treasurer, T. Jerome; manager, Petrus 


Pearson; directors, Mr. Irving, Mr. Boeing, Mr. 
Scott, Mr. Chisholm and Mr. Pearson. The com- 
pany has extensive timber holdings in the Olympic 
Peninsula. Through this deal, it is understood, 
Hartley has quit the logging business and is in- 
terested now only in lumber manufacturing here. 
Of the purchasers, the Charles Nelson Co. owns a 
mill at Port Angeles and the Crown mill at Mukil- 
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‘cas Lumber Centers 


teo, near Everett, operating also a line of steam- 
ships. Mr. Scott is manager of the two lumber 
mills. Mr. Boeing has long been known as a 
jogger with heavy interests, and in addition is now 
head of the Boeing Airplane Co., Seattle, which is 
under contract to the United States Government to 
manufacture thirty-two Navy pursuit planes for 
$500,000. T. D. Merrill, R. D. Merrill, Mr. Chis- 
holm and Mr. Jerome are interested in the Mer- 
rill & Ring Logging Co. Mr. Pearson has been 


manager of the Irving-Hartley logging operations. 


Roy W. Thomas, manager of the Walton Lumber 
Co., who is now absent on a tour of the world, 
has been elected president of the Everett Golf & 
Country Club. P. H. Olwell, sales manager of the 
Jamison Lumber & Shingle Co., is vice president. 


SAN FRANCISCO, CALIF. 


March 19.—There is a revived movement in ex- 
port trade from San Francisco, according to char- 
ter notices, a large number of the fixtures being 
for Australia and Japan. It is believed that the 
Japanese earthquake is causing demand and sev- 
eral of the charters may be in anticipation of 
orders from the Orient. Building operations in 
San Francisco and the Bay district have shown 
a steady increase since Jan. 1 and a record year 
is forecast by lumbermen and contractors. 

James Danaher, jr., of the Michigan-California 
Lumber Co., Camino, Calif., is spending the week 
in San Francisco as a host to his cousin, Ray 
Danagher, pregident Detroit Trust Co., Detroit, 
Mich. The Mithigan-California Co. is running one 
shift. 

J. M. White, of the Long-Bell Lumber Co., Weed, 
Calif., is a visitor in San Francisco this week. 
The company is planning installation of new ma- 
chinery and driers in the immediate future, accord- 
ing to Mr. White. A complete plan has not yet 
been decided on, however. 

The Albion Co. is shipping a huge quantity of 
redwood ties and timbers to Mexico again this 
year for construction work on the new Southern 
Pacific of Mexico lines from Tepic southeast to 
tie up with the National Railways of Mexico from 
Mexico City. The new line will tap territory in 
which several American interests have timber 
holdings, among them the mills and lands of the 
Frederick S. Palmer interests, the Durango Lum- 
ber Co. near El Salto. 


SEATTLE, WASH. 


March 19.—In the Atlantic Coast trade, 2-inch 
fir lumber apparently is not moving as briskly as 
3-inch and thicker, says a well known sales man- 
ager. In fact, some 2-inch is accumulating at 
the mills, but so far it is practically impossible to 
buy lower than $17.50, regardless of specification— 
with this reservation, that ah order containing a 
large percentage of 2x4s might be bought at $17. 
The market on anything thicker than 2-inch as- 
suredly is $17.50, with a tendency to spring the 
price on ordinary mixed schedules to $18. Freight 
rates on intercoastal are stiff at $14, with many 
lines sold out, not only through April but through 
May as well. Export business is reasonably good, 
but prevailing high freight rates to the Orient 
may have the effect of curtailing demand. Stock 
now being shipped was sold against rates running 
$2 to $3 below the present market. Nevertheless, 
the mills report that the volume of export has not 
lessened on account of higher freights. California 
is exceedingly strong for this season. Practically 
all the fir now being made on Grays Harbor is go- 
ing to California because prices there are as good 
as the Atlantic coast will pay, grade and surfacing 
considered. The rail trade from the middle West 
is beginning to open up. 

O. A. Schultz, of Chicago, chairman national 
committee of purchasing agents, lumber division, 
American Railway Association, presided at a meet- 
ing of his committee held at the King Street pas- 
Senger station in this city Wednesday. On Thurs- 
day, members of the party were guests of the 
Long-Bell Lumber Co., at Longview, Wash., spend- 
ing the forenoon at the mills and the afternoon 
in the forests near Ryderwood for an inspection 
of the logging operation. In addition to Mr. 
Schultz, who is chief lumber inspector for the 
Chicago, Burlington & Quincy, the party included : 
W. A. Knight, of McComb, Miss., chief lumber 
inspector for the Illinois Central; A. BE. Camp- 
bell, of Seattle, Pacific coast lumber agent for the 
Burlington; O. H. Wood, of Seattle, assistant 
purchasing agent for the Great Northern; Paul 
McKay, of Seattle, assistant purchasing agent for 
the Northern Pacific, and C. H. Marshall, of Seat- 


tle, western representative of the Fruit Growers 
Exchange; also L. A. Nelson, of Portland, manager 
department of grades, West Coast Lumbermen’s 
Association. On the trip to Ryderwood the visi- 
tors were accompanied by M. B. Nelson, president 
Long-Bell Lumber Co.; Roy F. Morse, general 
manager of the Longview plant and president 
West Coast Lumbermen’s Association; K. C. 
Batchelder, of the Longview, Portland & Northern, 
and R. L. Sailors, of the Longview Paint & Varnish 
Co. From Ryderwood the party went to Portland. 

Stanley D. Pearce, of New York, vice president 
of the Pembroke Lumber Sales Co., is visiting the 
coast offices here. He expects a fair volume of 
business during the present year. 

L. P. Keith, member of the trade promotion staff 
of the West Coast Lumber Bureau, badly injured 
one of his hands while demonstrating a saw, ac- 
cording to a report received yesterday from New 
York. 

Ralph A, Clark, sales manager of the Bloedel 
Donovan Lumber Mills, has returned from an ab- 
sence of several weeks at Honolulu. 

A. A. Kayser, formerly connected with the Port- 
land Lumber Co. and at one time superintendent 
of the Monarch mill in North Portland, has joined 
the staff of the West Coast Lumbermen’s Associa- 
tion as a member of the bureau of grades. 

The Victoria Lumber & Manufacturing Co., of 
Chemainus, Vancouver Island, B. C., has installed 
a 48x111-foot refuse burner, made by the Seattle 
Boiler Works. This Weyerhaeuser mill was not 
slow to see the advantage of the improved brick- 
lined type of burner, with patented draft control. 
Such burners cost approximately the same as less 
efficient types, and will last several times as long. 
They solve the problems of sparks and unburned 


refuse. 
LOS ANGELES, CALIF. 


March 19.—There has been a very noticeable 
betterment of market conditions throughout south- 
ern California as the result of the abundant rains 
enjoyed by this section of the State during the 
last thirty days. Now that the weather has 
cleared up, building is progressing in a very satis- 
factory manner, and the wholesalers report 20 per- 
cent more purchases during this week than in the 
same week a month ago. The retail yards are also 
active, this having been their biggest week since 
the first of the year. E. D. Tennant, executive 
secretary of the Los Angeles Retail Lumbermen’s 
association, reports more harmony among the 
dealers than has been the case for some time, 
with less price cutting. “If every retailer in 
southern California will keep his head and his 
backbone, we will have a bully lumber year in 
this territory,” declared Mr. Tennant. ‘Northern 
California, according to all reports, looks good 
and the indications are that it will remain so, 
providing the southern half of the State bears 
its end of the load. If this section of the State is 
demoralized, the entire State is, so the present 
improved condition in this area gives an outlook 
of genuine optimism.” 


BELLINGHAM, WASH. 


March 19.—The Puget Sound Sawmills & Shingle 
Co. will resume activity next Monday with 250 
to 275 men on its payroll. Its sawmill was closed 
this week to permit the installation of a new car- 
riage. It will work two shifts. The only idle 
mill on the bay is the shingle plant of the Siemons 
Lumber Co., which has closed after a short period 
of operation because of an unsatisfactory market. 
Two mills in other parts of this district will re- 
sume on March 21, the Montborne Lumber Co.’s 
plant at Sedro-Woolley, which has been installing 
new machinery, and the Morrison Mill Co.’s plant 
at Anacortes. This plant was closed for the in- 
stallation of a new band saw and a new battery 
of boilers. 

Greater activity in logging operations is notice- 
able in Skagit County. Following several months’ 
idleness, the J. A. Mitchell boom south of Ana- 
cortes has become active. Several carloads of logs 
are received daily from Case & Morgan, and soon 
Errickson & Fuhrman will begin dumping logs 
there from a tract containing 100,000,000 feet of 
timber, which they have just obtained. They will 
soon finish logging at their present camp. 

While en route to San Diego by motor, J. A. 
Loggie, president of the Whatcom Falls Mill Co., 
was shaken up in a collision at Cottonwood, Calif., 
near Redding. He continued his trip after a brief 
stay at Redding. 

The Bellingham Bay Improvement Co., in which 
J. J. Donovan is a director, has begun a building 











A lining accurately cut, ac- 
curately tongue-and-grooved, 
accurately end matched; 
packed in sealed cartons and 
identified by the trade mark 
“Brown's Supercedar Closet 
Lining.” And it costs no more 
than the ordinary cedar lining. 

Moth proof closets appeal to 
housewives. ey have now 
learned that such closets cost 
practically nothing additional 
if Supercedar is installed in 
place of lath-and-plaster when 
building. 

The demand is here. Do 
you want samples, prices and 
circulars? 
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Lemieux Brothers & Co. 
ESTABLISHED 1906 


1028-29 Whitney Bank Bldg. 
Phone Nain 2479 ©~«=©|—/s NEW ORLEANS 











THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Willapa Lumber Co. 
Old iain 
Growth | Hemlock 
, Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 


Chicago Representative 
Western Wood Products Co., Tribune Tower 
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| LUMBER CO. 
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Flooring Finish 
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Ceiling Thick Clears 


Factory and Industrial Stock 
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Portland, Ore. 
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program. Six modern houses are now rising and 
others will be built. They will have six rooms. 


PORTLAND. ORE. 


March 19.—Business in fir lumber showed some- 
what of a slump during the week, after a period 
of considerable activity, but it was looked upon 
as only one of the periodical dull periods that 
follows a spell of activity. Pine business, too, was 
a little quiet, according to reports from the Inland 
Empire. The mills at Bend are operating on a 
five-day schedule, and some of the logging opera- 
tions have been slowed down. 

Logging operations on the Columbia River are 
not yet up to full capacity by a considerable mar- 
gin, but as the weather improves and spring ad- 
vances the input is gradually increasing. 

It is reported that the mill formerly operated 
by the Westspar Lumber Company at Columbia 
City, now owned by Hiram Sibley, of New York, 
will resume operations by the first of April under 
new management. Details concerning the arrange- 
ments are not yet announced. 


MILWAUKEE, WIS. 


March 22.—The unexpected snow storm which 
hit Milwaukee early in the week failed to halt 
building operations around this territory, as it did 
not stay on the ground long. Local retailers say 
that volume is continuing good. There is an ac- 
tive demand for all kinds of lumber used in the 
building and allied industries. Hemlock is re- 
ported to be moving in fair to good quantities, 
principally to the rural markets. Some city re- 
tailers in the northern part of the State are taking 
hemlock boards and piece stuff. Prices on lumber 
from the West Coast are holding strong, with no 
changes reported locally. Information received 
here is to the effect that in the hardwood market, 
birch and maple are moving in better lots than 
they have heretofore. Maple flooring operators 
are turning out a little more flooring, but oak con- 
tinues to be a very strong competitor. Basswood 
is still brisk. Many lumber companies in the 
North have already broken camp due to the snow 
melting and the hardwood operators forecast a 
serious shortage of many items this season. There 
already is a depletion of dry stocks in the North. 
Lumber companies in northern Wisconsin are said 
to be facing a heavy loss this season due to the 
unexpected warm weather which has made it im- 
possible for many to get their logs out of the 
woods. The mud in some places is over two feet 
deep, and concerns which do not have woods spur 
tracks will be under a severe handicap. This is 
the earliest spring break-up in the history of the 
lumber industry in Wisconsin. 


SPOKANE, WASH. 


March 19.—Mills are holding firmly to the new 
advanced schedule of prices adopted recently by 
most of them, and there is a very general feeling 
of optimism expressed by both manufacturers and 
wholesalers. Volume has been about the same 
this week as last, with inquiries perhaps a little 
more numerous. 

The weather continues moderately cold and 
there have been frequent storms which have great- 
ly increased the average precipitation. Snow is 
still deep in the hills, and logging is being delayed, 
as roads in many places are impassable. In the 
Kaniksu country, the snow is 4 feet deep on 
3,000-foot level, and 6 to 10 feet in the 6,000-foot 
elevations. Because there has been so much mois- 
ture, both rain and snow, this winter, and because 
the spring is backward, high water is being pre- 
dicted especially for the Pende Oreille river. 

The mill of C. A. Harris and Son, 11 miles up 
the Entiat valley, resumed operations this week 
after a shutdown of several months. The daily 
capacity is 50,000 feet. There are several million 
feet of logs on hand. The company also operates 
a box factory. 

The 25,0Q0-foot mill and the timber holdings 
of the Meadow Creek Lumber Co. above Bonners 
Ferry, Idaho, have been purchased by W. L. King 
and H. J. Hanson from the Archer estate and the 
First State Bank of Bonners Ferry. The operation 
will be continued as the King & Hanson Lumber 
Co. Logging has been started, and the mill will 
begin the season’s cut as soon as weather permits. 

The mill pond at the great Weyerhaeuser mill 
at Lewiston, Idaho, can be flooded by May 1, ac- 
cording to H. H. Schoolfield, chief engineer of the 
Inland Power & Light Co., and the power plant 
itself will be ready by July 1, at which time the 
mill can begin to operate. The power company 
has dammed the Clearwater River two miles above 
Lewiston and will generate power for the mill and 
other enterprises. The dam is also used to create 
an immense forkay which is to be utilized as a 
mill pond. The Northern Pacific and Union Pacific 
railroads jointly are constructing a railroad and 
logging feeders into the white pine country east 
of Oro Fino. . 





C. A. Weyerhaeuser, of St. Paul, president Pot- 
latch Lumber Co., and F. K. Weyerhaeuser, ot 
Minneapolis, district manager there for the Wey. 
erhaeuser Sales Co., arrived here this week ang 
will remain till after the quarterly meeting of the 
trustees of the Weyerhaeuser Sales Co. which 
is to be held Wednesday, March 23. On Thu 
of next week, the trustees present will drive to 
Potlatch and spend two days in a complete inspec. 
tion of that operation. 


News was received here Tuesday of the birth of 
a son to Mr. and Mrs. John Otterson, of Pieg. 
mont, Calif. Mrs. Otterson was Miss Helen Me. 
Goldrick, daughter of J. P. McGoldrick, president 
of the McGoldrick Lumber Co., of this city. 


Approximately $400,000 will have been spent by 
the Washington Wood Preserving Co. when its 
new plant covering 80 acres is ready to start 
operation about April 25. The plant is a few 
miles from the business section of Spokane. (ga. 
pacity will be about 4,000 railroad ties in 24 
hours and operation will be continuous, according 
to Manager A. J. Doyle. The plant’s products 
will be used mainly by the Great Northern rai}. 
road, but some custom work will be done. 


MINNEAPOLIS, MINN. 


March 22.—Within the last few days a heavy 
snowstorm swept over the entire area and it put 
a quietus on business generally. High tempera- 
tures, however, quickly removed the snow, but left 
the highways in such poor condition that little 
business is expected from the farmers for some 
days. According to wholesalers and manufactur- 
ers in the Twin City market, little consumer buy- 
ing has developed, although retail lumber dealers 
are in the market. There is reason to believe that 
farm buying will be brisk early in the spring, since 
there is much emergency repair work to be done. 
Inquiries which have come to the retailers. are 
encouraging. Because of heavy fall rains and 
good snow fall crop prospects are greatly en- 
hanced. Lumbermen who have come into this 
market from the surrounding territory all are 
optimistic. The business in northern Iowa and 
Minnesota probably will measure up to that of 
last year, while in North Dakota there should be 
increased buying. Business in South Dakota in 
1927 should be as good as it was in 1926. Mon- 
tana consumption should be as good as in 1926, 
All in all the lumbérmen expect a fair business 
throughout the Northwestern territory in 1927. 

Box manufacturers are doing a fairly large 
business in this section this spring, according to 
L. E. Larson, of the Angora Lumber Co., Angora, 
Minn., who was in the Twin Cities last week, 
Southern box lumber offers strenuous competition, 

With a cedar production this year only 25 per- 
cent of that of a year ago, there will be little 
pressure to sell this spring, in the opinion of T. 
M. Partridge, of the T. M. Partridge Lumber Co., 
wholesalers and producers of cedar products, who 
= just returned from the North on an inspection 
trip. 
Balsam lath production this year will be no 
more than half as large as it was in 1926, in the 
opinion of F. A. Kingsley, of the F. A. Kingsley 
Lumber Co., Minneapolis, who has returned from 
a trip to Gordon, Wis., where he visited the com- 
pany’s lath mill. 


DULUTH, MINN. 


March 21.—With fine weather in northern terri- 
tory, sawmills at Cloquet, Virginia and Interna- 
tional Falls, Minn., experienced an increased in- 
quiry for mixed carlots of northern pine during 
the last ten days. Considerable medium grade 
lumber continued to go into the agricultural dis 
tricts. It was noted that line yards had come into 
the market to a greater extent. Operators of 
grain elevators in Minnesota, North Dakota and 
Iowa were reported to be carrying more lumber 
as a sideline this spring. 

Advices have been received by jobbers here to 
the effect that all the large sawmills at interior 
points are now operating full time. It is claimed, 
however, that few of the smaller and portable 
mills will be in operation this season, on account 
of the difficulty experienced in getting winter 
cuts out of the woods. Inquiry for box lumber is 
a feature, and the market is stiff, with the trade 
confined to larger sawmill companies, as smaller 
operators were unable to get out logs early in 
the winter. 

The Scott-Graff Lumber Co. expects to start up 
its sawmill at Duluth on its season’s cut of logs 
on May 1. The mill will be operated on day time 
only and the season’s output will be less than 
last year’s. 

Charles Matson, sales agent of the Virginia & 
Rainy Lake Co., at Duluth, made a short trip to 
Wisconsin south shore points during the last week. 

John Twomey, Vicegerent Snark of the Duluth 
Hoo-Hoo Club, announces that a concatenation will 
be held at the Holland Hotel on April 2. 





Marc 


Ma! 
heade 
and 8 
active 
week 
earlie 
yet b 
strens 
is sor 
but t 
after 
down 
West, 
the | 
whicl 
help 


Ms 
the 1 
of es 
Some 
next 
some 


Se 








| terri- 
iterna- 
ed in- 
during 
grade 
al dis- 
1e into 
ors of 
a and 
lumber 


ere to 
nterior 
aimed, 
ortable 
ccount 
winter 
iber is 

trade 
maller 
rly in 


art up 
f logs 
y time 
| than 


inia & 
rip to 
week, 
Juluth 
nm will 


MarcH 26, 1927 


AMERICAN 


LUMBERMAN 85 








KANSAS CITY, MO. 


March 22.—The lumber market appears to be 
neaded toward a steady improvement in demand, 
and sales Managers are looking for a much more 
active market the next two months. Demand last 
week showed some increase over that during 
earlier weeks of the month, but there has not 
yet been enough buying to have more than a mild 
strengthening effect on prices. In fact, there still 
is some surplus stock being offered at concessions, 
put there probably will not be much of this left 
after this week. While bad weather last week cut 
down demand from country yards in the middle 
West, the heavy rains and snow that fell over 
the plains region was a great benefit to wheat, 
which needed moisture in that section, and will 
help the lumber business. 


BIRMINGHAM, ALA. 


March 21.—Retail dealers found business on 
the upward trend last week, and from the stream 
of estimates they expect a good volume of orders. 
Some dealers have already secured stocks for the 
next sixty days. Mill prices have stiffened on 
some items. Green lath, 4-foot, are steady at 


Straight grade of No..1 common are not being 
sold any more, but rather the droppings grade 
which includes the “C’” stock. Price variations 
on the general run of stocks were not enough to 
amount to anything. The greatest cuts are always 
made on transit cars. Instances are known of 
stocks being cut to a lower price than the mill re- 
ceived. Several large contracts are pending in 
the city and county work. Conditions as a whole 
are satisfactory. Ties are being manufactured in 
increasing quantities again, and orders have been 
plentiful. Car decking can be sold at fairly satis- 
factory prices, and the same is true of all lines of 
ear material. Industrial firms in the Birmingham 
district have not purchased very much. 


HOUSTON, TEX. 


March 21.—Prices for southern pine are un- 
changed but orders are gradually increasing 
Marked improvement has been noted in the pine 
market during the last thirty days. The hard- 
wood market is in good shape, with shipments ex- 
ceeding production, and prices are firm. Box fac- 
tories are running full time, and low grade ma- 
terial is very scarce. Crate factories are doing 
a thriving business in strawberry crates and 
one-pint tills for the 
south Texas strawberry 





section. Containers for 
tomatoes and other vege- 











tables and small fruits 
are also being manufac- 
tured on a large scale. 
Pine production is some- 
what reduced, owing to 
bad weather. High 
waters of the Trinity, 
Nueces and Sabine rivers 
bave caused the closing 
of several hardwood 


mills. Production of 
hardwood is about 40 
percent below normal. 
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Wood has character and artistry; it is friendly and when used for the 
entrance of a home symbolizes, as does no other material, the cheer 


and the welcome that awaits callers within. The entrance of a home 

is the first detail with which visitors come in contact and the impression 

it leaves with them is very likely to be retained no matter how pleasing 

and harmonious the other details of the house may be The owner of 

this home evidently realized the decorative effects to be obtained with 

wood and has used it, not only for the house itself and the entrance, 
but for lattice work and shutters as well 





$4 to $4.10. No. 3 common 3-inch flooring is 
cheaper than at any time in the last two years. 
Dealers here do not sell this item in quantity. 
The same grade in 1x4-inch had been the best 
seller here, but within the last month contracts 


ket for any quantity of 
oak, though flooring sales 
are improving. There is 
a good call for trim. Bx- 
ports are increasing. Cy- 
press is showing signs of 
improvement. 

Increase in lumber 
shipments from the West 
Coast is given as oné of 
the reasons for the estab- 
lishment of regular sail- 
ing dates and increased 
service by the Trans- 
marine Steamship Line. 
The new service will be- 
gin April 1 with regular 
sailings from Port Hous- 
ton, and has established 
offices here. 

John H. Kirby, presi- 
dent Kirby Lumber Co., 
will be the _ principal 
speaker at the opening 
of the annual convention 
of the East Texas Cham- 
ber of Commerce to be 
held at Tyler on April 20. 

A new yard at Elsa, 
Tex., was announced by 
I. B. McFarland, general 
manager of the Temple 
Lumber Co., of this city. 
Elsa is a new town on 
the Southern Pacific ex- 
tension between Edinburg 
and Harlingen. Another 
yard for the Temple com- 


pany is under construction at La Villa. The 
company has eighteen yards, including the two 
new ones, all in southern Texas except two. 





have switched back to 1x6-inch or wider for the 
subfloors, sheathing and roof boards. Formerly 
1x4-inch No. 3 flooring was used in large quan- 
tities for these. Another change is in use of di- 
mension. Formerly 2x6-inch could be used through- 
out a cottage, but now 2x8-inch must be used. 
Dimension in the No. 2 and better grade can be 
sold here at a fair price, but competition from 
the small mills makes it unprofitable for larger 
mills to sell any stock under 14-foot. Solid cars 
16-foot, good stock, and the 18-foot and up, can 
be brought in here by the larger mills. Stocks of 


finish seem to have changed over to the No. 1 
and “C,” although some plants still use B&better. 
This is true also of flooring in the upper grades. 


BOGALUSA, LA. 


March 21.—H. H. Redfield, Smethport, Pa., a 
director of the Great Southern Lumber Co., who 
with Mrs. Redfield has been in Bogalusa several 
weeks, returned home the early part of last week 
after an inspection of the oil promotion work 
being done near the city. Mr. Redfield’s grand- 
father was one of the first directors of the Great 
Southern Lumber Co., and was associated with the 
original Goodyears in their initial lumber ventures 
in Pennsylvania, and in the development of their 
southern holdings. 

H. 8. Chittick, of New York, representing the 
Hunterspoint Lumber & Supply Co., Long Island 
City, N. Y., was a visitor in Bogalusa last week. 
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"Dieser deem Pine 
Aalifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHIC AGO, ILL. 


Tel. Harrison 1295 








OUR SPECIALTY 
Mixed Car Loadings 


ANY. White Pine 
~KO% Sugar Pine 
CaN Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. ay ae 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 
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ALIFORNIA 


WHITE PINE 


Soft and Light 
BOX, SHOP 


CLEARS H. B. Hewes, 
: President 
2 W. T. Virgin, 
Our Service View Piecident 


will please 
you. 
Try 
us. 


R. H. Downman 
J. W. McWilliams 


Cc. D. Terwilliger, 
Sec.-Treas, & Gen. Mgr. 


F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


TON, 
Lumber Co., ‘Chiron 
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CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, : 

360 North Michigan yam ol t Chicago 
W. O. W. Building, - - Omaha 
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West Coast 


HEMLOCK 


2x4 








The next time you want some 
nice DRY bright dimension send 
us your order. We specialize in 
2x4 No. | and No. 2 Common, 
S4S, manufactured from Upland 
timber. We can quickly handle 
orders for straight cars of 16’ 


and 18’ stock. 


Pacific States 
Tas” Lumber Co. 
REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
James A. Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P.O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 





We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 


eee 





a li ta ei hl el ll al el lll 


Railroad 
Fj v4 Car, Bridge, 
oy Structural Material 
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SCHWAGER -KARLEN LUMBER Co. 
818-19-20 White Building, 
SEATTLE, WASH. 

l 


Eastern Representatives:— 
Dwight Davis Lumber Co., 
1001 Peoples Gas Bldg., Chicago, TL 
Browne Lockridge & Bryan Frank H 


Grand Central Ter’l 1619 Bankers T: Coles 
New York, N. Y. Philadelphia, Penna. 
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Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











About twenty years ago Mr. Chittick purchased 
the first car of lumber produced in Bogalusa. At 
that time he represented the James D. Leary Co., 
Green Point, N. J. Even at the rate the Great 
Southern Lumber Co. is cutting at present, its 
enormous holdings dispel any ambition Mr. Chit- 
tick might have of purchasing the last car it will 
produce. 

M. E. Olmstead, assistant of Col. Sullivan, of 
the Great Southern Lumber Co., left recently for 
a business trip to New York. After finishing his 
work there he will sail for South America, where 
he will remain for several weeks looking after 
business matters. 

H. N. Wheeler, of the United States Forest 
Service, gave a very interesting and instructive 
illustrated lecture in this city recently on re- 
forestation. In commenting on forest fires Mr. 
Wheeler emphasized the fact that not only do 
fires deplete the timber but rob the land of valu- 
able fertilizing elements, rendering it unproduc- 
tive. He showed pictures of a white pine forest 
in New Hampshire, fifty years old, from which 
51,000 feet per acre has been cut, and stated that 
southern pine grew faster than white pine. He 
also stated that Louisiana had 21,000,000 acres 
of cut-over land which should, and probably would, 
be reforested. He paid a tribute to the Great 
Southern Lumber Co. for its exceptional work in 
fire prevention and reforestation, and gave it 
credit for being fhe pioneer in this work in 


Louisiana. 
BEAUMONT, TEX. 


March 21.—There has been a material increase 
noted in demand for southern pine the last ten 
days, and prices are holding firm and show some 
tendency to advance, local manufacturers and 
wholesalers report. The latter report last week 
to have been one of their best this year. North- 
ern demand is beginning to pick up materially. 
Manufacturers and distributers all are looking 
forward to a brisk trade in pine during the next 
thirty to sixty days. 

While the hardwood market is still in a slump 
and the advances made a few weeks ago have been 
wiped out, there has been some slight increase in 
inquiries the last week. The automobile plants 
are again beginning to take on supplies, after be- 
ing out of the market for quite a while. Flood 
conditions throughout the entire South have ma- 
terially reduced production and this reduction is 
having the effect of steadying prices. 


NORFOLK, VA. 


March 21.—There has been very little activity 
to the North Carolina pine market during the last 
week, though the weather has been good. Solicita- 
tion for yard orders has been very vigorous. In 
this section, yards are finding business very slow 
and are tempted to make further purchases only 
by “bargain” prices. This is true of much of the 
territory along the Atlantic coast into which 
North Carolina pine usually goes. The mills had 
not been producing heavily during bad weather, 
but have been able to increase their output some- 
what, although many are operating on a restricted 
basis, due to the dull market. Prices show a wide 
range. 

Demand for 4/4 edge No. 2 and better, both 
band and circular sawn, continues very quiet. 
There is not so much band sawn stock offered, but 
a great quantity of circular stock. No. 2 and bet- 
ter 4/4 stock widths, band sawn, continue very 
quiet, except that more interest is being shown in 
12-inch width. Solid cars of this width are 
wanted, however, and such orders do not appeal to 
the millmen. There has been a little better de- 
mand for 4/4 No. 2 and better circular sawn stock 
widths in mixed cars, also stock widths of mis- 
cuts, rough and dressed. The present price seems 
to be attractive to buyers when stock is needed. 
There is not an over-abundance of good circular 
stock widths running etrong to 10- and 12-inch. 
Edge 4/4 No. 3, also 4/4 No. 3 stock widths, are 
beginning to show some life. Edge, 5/4 and 
thicker, also stock widths, No. 2 and better, con- 
tinue very quiet, though attractive prices are be- 
ing quoted. No. 2 and better 4/4 bark strips con- 
tinue quiet, but there is a little better demand 
for partition and flooring. 

During the week there has not been noticed any 
improvement in the demand for 4/4 edge No. 1 
box, kiln dried rough or dressed. Box makers are 
using some pine and lots of gum and poplar. Good 
air dried stock is not very plentiful and thus far 
is running rather narrow, as most small mills are 
picking out the stock widths to sell separately. 
Edge 4/4 No. 2 box has been very quiet. The 
box makers seem to be well supplied. No. 1 4/4 
stock box, rough and dressed, kiln or air dried, 
has been moving well. Prices are firm. No. 2 4/4 
stock box has been in only fair demand. Box 
bark strips, 4/4 dressed, have been more active, 
with the price remaining unchanged, but rough 
strips have been quiet. 

Total sales of flooring, thin ceiling, partition 





ete. have been rather light. There is a wide 
variation in prices obtained. Kiln dried roofers 
are moving better in mixed cars. There is algo 
a little better demand for 6-inch air dried roofers, 
other widths not moving so well. Prices seem to 
have hit bottom, with a number of mills out of 
business for the time being. Dressed framing hag 
been moving better. Prices, however, are low, 
Lath are still rather quiet, with good kiln drieq 
No. 1 pine as low as $5, delivered Norfolk. 


SHREVEPORT, LA. 


March 19.—One or two authorities state that 
there has been a little heavier pine demand the 
last week, but not enough to bring about any 
change in the market. Apparently the mills have 
concluded that they had best move the stock they 
have been holding before deterioration sets in, 
Pine would sell fast enough if the mill men were 
inclined to cut the price to the same basis as fir, 
but it is utterly out of the question to produce 
pine rough timbers or dimension at the prices 
being quoted in Oklahoma by the fir people, and 
their worst competition is with each other, for the 
most part. For instance, fir walking beams are 
being sold at Oklahoma points for $55 and legs, 
whereas the pine people figure they are getting 
about $75 when they sell sets of rig timbers to 
the retail dealers at $47.50, as a lot of small items 
are included that can be produced more cheaply 
than the 14x24-inch, 24-foot and the main sills, 
which are 16x16-inch, 28- and 30-foot. Usually 
when straight cars are sold in pine, the walking 
beams and main sills sell for $75 and $65 on 
84%4-cent rate, as compared with $55 and $50 in 
fir. The day of straight cars of walking beams 
and main sills has about passed out, and the fir 
mills could easily get $10 more for the same 
sizes if they only had the nerve to ask the price. 
Demand for yard stock has picked up a little, but 
no change is noted in prices. 

Hardwood dealers say that gum and oak prices 
have dropped off. Nearly all the rivers are out 
of their banks, and production is curtailed. 


MACON, GA. 


March 21.—Roofer prices began to stiffen this 
week, the first real improvement of this year. 
Manufacturers reported that they were having no 
difficulty in getting $18 and $19, though the de- 
mand at that figure was still limited. There was 
a noticeable increase in inquiries, however. Few 
manufacturers have been able to get better than 
$17.50 and $18.50 for some time. Production of 
roofers is still far below normal, all of the larger 
mills having operated on short time for many 
weeks, while many of the smaller mills have shut 
down. The situation is so much better that some 
of the inactive mills are planning to re-open. 

Longleaf pine mills are still running to capacity, 
according to reports received here, with the de- 
mand improving. Longleaf has been in good de- 
mand for more than a year, with the stock being 
taken as rapidly as produced, but this week there 
was a noticeable quickening, according to whole- 
salers. Reports from the lumber camps indicate 
that logging conditions are satisfactory. 


JACKSONVILLE, FLA. 


March 21.—The market this week has been much 
more encouraging. Though it is a ‘buyer’s market, 
there is a general disposition to place business. 
Inquiries have increased in volume, and are of the 
nature that usually bring results. 

Orders for longleaf pine have been in fair vol- 
ume, especially for timbers and special cut stock. 
The larger eastern and middle Atlantic yards 
are starting to buy. Most Florida longleaf mills 
have about all of the cutting that they can take 
care of for the present. They can of course han- 
dle orders for the standard items of small sills 
and framing. Orders for shed and yard stocks 
have not shown increase, and prices are very 
low. There is no such thing as a list. The sur- 
plus is heavy. Most orders for shed stocks are 
for eastern and middlewestern markets. The 
Florida yards are buying in small lots. 

Shortleaf is moving fairly well, considering the 
volume being manufactured. Production has been 
reduced considerably. Shed stocks and finish are 
moving fairly well to eastern and middlewestern 
markets, and prices are in most cases better than 
those on longleaf, due to the difference in freight 
rates. Roofers orders are not coming in fast 
enough to satisfy the mills. Booking two to four 
weeks ahead is not possible. Shortleaf framing 
is bringing prices that do not carry a profit and 
consequently many mills have discontinued opera- 
tions. 

Cypress has perhaps made the best showing for 
the week of any of the southern woods. In- 
quiries have been heavier. The smaller northern 
yards are sending in some mixed car business. 
The millwork plants are buying a good quantity 
of factory grades in all thicknesses. Some nice 
industrial business has been reported. However, 





rect 
see! 
stor 


- den 


hav 
lab 


— mh a ob et ot © & DD FO 





26, 19927 
LL 


a wide 
| roofers 
» is also 
roofers, 
seem to 
$s out of 
ning has 
are low, 
In dried 
k. 


ate that 
and the 
out any 
lls have 
ck they 
sets in, 
en were 
S as fir, 
produce 
> prices 
ble, and 
for the 
ims are 
nd legs, 
getting 
ibers to 
ll items 
cheaply 
in sills, 
Usually 
walking 
$65 on 
$50 in 
' beams 
the fir 
e same 
e price. 
tle, but 


; prices 
ire out 


en this 
3 year. 
ying no 
the de- 
re was 
Few 
r than 
tion of 
larger 
many 
re shut 
t some 
n. 
pacity, 
he de- 
od de- 
; being 
. there 
whole- 
idicate 


1 much 
iarket, 
siness. 
of the 


ir vol- 
stock. 
yards 
' mills 
n take 
e han- 
1 sills 
stocks 
. very 
e sur- 
cs are 

The 


ig the 
3 been 
sh are 
estern 
> than 
reight 
| fast 
> four 
aming 
t and 
opera- 


1g for 

In- 
‘thern 
jiness. 
antity 
. nice 


vever, 








MarcH 26, 1927 


AMERICAN LUMBERMAN 


87 








there is a great tendency to shop, and prices have 
not been any too strong, though there has been 
no change in cypress prices worthy of mention. 
The railroads are doing a little buying. Railroad 
orders reduce the output of standard items, on 
which the mills are well stocked. 

Hardwoods, too, have shown improvement. The 
lower grades are moving steadily and are bringing 
good prices. This has reference to Nos. 2 and 3 
common sap and tupelo gum, magnolia, poplar and 
ash. The upper grades could show a little better 
record. ‘The furniture manufacturers and others 
geem to be holding off. However, it is known that 
stocks are low at consumers’ plants. Mill stocks 
are none too large to take care of even a normal 
demand. 

Weather conditions throughout the Southeast 
have been ideal for production. There is plenty of 
labor to be had and at the right price. 


NEW ORLEANS, LA. 


March 21.—Some improvement of demand is in- 
dicated for the week. Spot business could be a lot 
better, but the trend is right and comment is fairly 
cheerful. The cypress folk report a gain in both 
bookings and inquiries, with prices as they were. 
Call for southern pine is rated a little stronger 
than for the preceding week, with prices fairly 
well held. Among the southern hardwoods, thick 
elm and maple are still the best sellers, with sap 
gum holding its volume and the other woods 
rather quiet. Prices on the active items are main- 
tained, but there is talk of weakening quotations 
in the inactive ones and the price situation in gen- 
eral is called unsatisfactory. Further heavy rains 
have visited large hardwood areas. 

Organization of the Roseland Box Co., to take 
over the holdings of the Roseland Veneer & Pack- 
age Co., was perfected at Amite, La., last week, 
with the election of the following officers and 
directors: President and general manager, A. Mc- 
Craney; vice president, H. P. McClendon; secre- 
tary-treasurer, Thos. D. Dyer; other directors, 
Thomas W. Kent, Wade Garnier, H. H. Holloway, 
L. C. Brasfield and Elmert Reichert. The new 
company is capitalized at $250,000, with a paid- 
in stock of $150,000. 

Through the current issue of the Ferriday (La.) 
Enterprise, ‘‘the pastors and members of the vari- 
ous churches of Ferriday extend thanks to the 
Fisher-Hurd Lumber Co. for the substantial dona- 
tions which were given to each and every local 
church this week by the big lumber company.” 
And the Enterprise adds: “It was a lucky break 
for this city when the officers of this large cor- 
poration built their big plant here.” 


BROOKHAVEN, MISS. 


March 21.—Bookings continue in a most grati- 
fying manner; in fact, they are still something like 
20 percent ahead of production for the month, 
and shipments are very close to 10 percent ahead 
of production. Weather has been excellent; 
though today it is extremely bad, and will delay 
loading to some extent. Production is holding up 
to a good pace. Pick-up orders have been received 
in excellent volume. Prices still do not have a firm 
enough tone, but there is more snap to the mar- 
ket and little increases are granted more readily. 

Flooring, 3-inch, has been showing a nice move- 
ment, and stocks are not more than 50 percent of 
what they were thirty days ago. The 4-inch floor- 
ing has not moved in quite as good volume but 
showed material improvement. Drop siding items 
have sold in nice volume and stocks are extremely 
low. Ceiling, %x4-inch, has not shown much 
movement, while 5x4-inch is showing exceptional 
strength in all grades. Upper grade partition, 
%x4-inch, has had better movement than lower 
grade. Some sales of finish items have been made 
at extremely low prices, but mills are holding fairly 
firm and mixed cars produce much better prices 
than do straight. 

Fencing, 4-inch No. 2, is not in surplus at any 
mills, and 6-inch No. 2 fencing and flooring are 
badly oversold in longleaf, though there is a fair 
surplus in shortleaf. The 8-, 10- and 12-inch No. 
2 longleaf are oversold, while there are fair stocks 
of 8- and 10-inch No. 2 shortleaf, with 12-inch 
No. 2 shortleaf oversold. There is a little surplus 
of 5/4-inch No. 2 in some widths, but of 6/4 
No. 2 there is none. Fencing in 4-inch No. 3 re- 
mains oversold, shortleaf being sold ahead for 
possibly ninety to one hundred twenty days. The 
6-inch No. 3 boards and fencing are sold right down 
to production. There is no surplus of 8-, 10- and 
12-inch No. 3 in shortleaf, and only a fair surplus 
of 8-inch No. 3 in longleaf, while 10-inch No. 3 
is oversold and 12-inch No. ?: shows a light surplus. 
No. 4 boards are being held on a grain door con- 
tract, and there will be none of this material 
available until possibly early in the summer. Box 
shook are badly oversold. 

No. 1 lath orders have been coming in freely and 
the present oversale will possibly cover two to 
three weeks’ output. This is true of No. 2 lath. 


- 


No. 1 and better heart shingles are in fair supply, 
while No. 2 remain oversold. 

B&better moldings in shortleaf are well sold 
ahead, molders having enough work ahead to keep 
them busy for possibly sixty days, while longleaf 
is not so well taken care of. 

The volume of business on longleaf dimension 
items in both Nos. 1 and 2 grades has been ex- 
cellent and stocks of these items are very low. 
Shortleaf dimension stocks are heavier than long- 
leaf, and not as badly broken, especially in No. 1 
grade, as they are in No. 2 grade. No. 3 dimen- 
sion stocks are very light. Longleaf dimension is 
sold well ahead for the next sixty days. The 
mills have a good deal of sawn timber cutting. 

Hardwood - business is moving along in nice 
shape, and unfilled orders cover stocks close to 
the green, as there is little dry stock available. 
Oak is slow. Ash, poplar and the gums have been 
selling nicely. 


HATTIESBURG, MISS. 


March 21.—So far there has been no movement 
started by any of the manufacturers to increase 
production. Frequent rains are affecting the out- 
put, and some mills have taken off night runs and 
others are still operating only four or five days 
a week. The small mills are practically idle. 
There has been no let-up in special cutting de- 
mand, and orders for yard and shed stock are in 
better volume. The lower grades are probably a 
little more active than uppers. Heavy demand 
throughout this section has helped the mills hold 
their yard and shed stocks down during the winter 
months when northern demand for such stock is 
slow. 

The R. B. Gunn Lumber Co., Moselle, Miss., has 
installed a small gang and will work its small gum 
logs into thin narrow strips to take care of a de- 
mand it has worked up for this class of stock. 


PHILADELPHIA, PA. 


March 21.—A marked improvement in the local 
lumber business was reported Monday at a lunch- 
eon meeting of the Philadelphia Wholesale Lumber 
Dealers’ Association. J. A. Finley found evidence 
of a threatened shortage of 2-inch shortleaf, and 
found mills everywhere were getting 50 cents to 
$1 more without difficulty. Concurring in that ex- 
perience were Maurice W. Wiley and Horace Haz- 
ard. Virtually all members who attended Mon- 
day’s meeting reported a considerable increase in 
inquiries, and declared that retail yards have 
moved out considerable quantities. With buying 
during the last month at a low mark, and bulk 
buying now suddenly in evidence, there was ex- 
pressed a general belief that some difficulty will 
shortly be experienced in meeting the require- 
ments of yards. Mr. Hazard reported a marked 
improvement in the hardwood situation. Mills 
are oversold on dry material, southern furniture 
manufacturers are very busy, and in addition he 
found a few of the mills had reduced their output. 
He found certain items in the longleaf list quite 
searce in Florida, such as dimension ; 12-inch being 
almost unobtainable. There was a general stiffen- 
ing all along the line. Thick and tank stock of 
cypress particularly, he said, has been going well 
and at firm values. John I. Coulbourn declared 
rough dimension and surfaced and resawn box 
shortleaf, during the last week have been moving 
considerably better. F. A. Dudley, president of 
the association, announced that its quarterly meet- 
ing will be held April 28, the place to be announced 
later. 

Four hundred delegates attended the group 
committee meetings of the American Society for 
Testing Materials, held last week in the Bellevue- 
Stratford Hotel. Committee D-7 on timber reported 
that codperative research work is being undertaken 
by the Bureau of Standards and a joint confer- 
ence committee of committee D-7 and the pre- 
servatives committee of the American Wood Pre- 
servers’ Association. Samples of cresote were se- 
lected by the committee, and tests are being made 
by the Bureau of Standards and nine other labora- 


tories, 
DENVER, COLO. 


March 22.—Another heavy fall of snow in Colo- 
rado last week further improved the business out- 
look of the State. Reports from the farming dis- 
tricts are to the effect that the moisture came 
just at the right time, and that the outlook for a 
good sale of lumber this spring is very promising. 
Wholesalers report that orders are coming in nice- 
ly for this time of year, and that retail yards in 
the country districts are beginning to buy to take 
eare of a much better business this spring than 
they did last year. Transit cars are selling fairly 
well in Denver now, and all items of lumber are 
again coming into demand. Hardwood flooring 
sales are increasing. It is the opinion of whole- 
salers here that just as soon as the effects of the 
storm are over, the lumber market will take a 
big stride forward. 


(Continued on page 90) 
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Worth Lumber Company 


NATION - WIDE DISTRIBUTER OF FIR 
Actual shipments cover States indicated 








Better join the qoving ranks of satisfied custom- 
ers by sending your Fir inquiries and orders to 


WORTH LUMBER COMPANY 
(Exclusive Rail Shippers of Fir) 
5501 White Bidg., SEATTLE, WASH. 











Additional Capital for 
lumber operators 


It takes money to operate a lumber 
business today. You should have 
enough working capital to allow 
you to carry ample stocks with 
which to cater to the ever-increas- 


ing demand for quick shipment and 


to discount your bills. Get long 
term money from us and pay as you 
cut. We will buy your entire issue, 
be it small or large. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRSTNAT.BK.BDG. BARTLETTBLDG. 
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W:I-MSKEE LUMBER CO., 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 
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ARGE stocks on hand teed: | 
quick service to our custom- 


ers. Try us on your next order. 


Albion Lumber Co. 
General Office: Albion, Calif. 
Sales Office: Hobart Bldg., San Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 


q Mills: Albion and Navarro, Calif. Jy 
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Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Our values will interest you. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


mS icing, CHICAGO petttore si 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Joun A. Spencer Lumser Co. 
Suite 800, 624 So. Michigan Ave., Chicago, IIL. 
Wholesale and Commission 





Southern Hardwoods 








Fir Frame Lumber 


Kiln Dried, Run to Special Patterns. 
Mixed cars of Sills, Jambs, Drip-Cap, 
Hanging Stile, Brick-Mould, etc. 


Gram Lumber Co. 
28 E. Jackson Bivd., CHICAGO, ILL. 
Telephones: Wabash 8117-8118 








WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 


Specialists in Western and Northern 
FACTORY AND YARD STOCKS 








Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 





Our facilities edable 
us to give exception 
ally prompt service. 


FOR SAMPLES ANG PRICES 


WRITE 16 


SOUTHERN COUPON CO.’3!RWIKGHAM, ALA 


P_Q. BOX 346 
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Charles Huff, of the Huff Lumber Co., South 
Bend, Ind., made a business trip to Chicago last 
week, 


A. F. Krapfel, of Madison, Wis., was in Chicago 
last week calling on some of his friends in the 
local trade. 


W. E. Kelley, of the Kelley-O’Melia Lumber Co., 
wholesaler of Milwaukee, Wis., was in Chicago 
last week on business. 


A. L. Osborn, of Oshkosh, Wis., spent a day in 
Chicago last week visiting among his friends in 
the northern hardwood trade. 


A. G. Stuedeman, president of the Jenkins Ma- 
chine Co., Sheboygan, Wis., spent several days in 
Chicago this week on business. 


J. W. Welsh, of the Welsh Lumber Co., Memphis, 
Tenn., made a business trip to Chicago last week 
and reported that sap gum was moving well, but 
oak is rather slow. 


Keith E. Stiles, formerly assistant manager of 
the J. F. Anderson Lumber Co., Spencer, Iowa, 
has been promoted to the managership of the Lan- 
try (S. D.) yard of the Anderson company. 


F. L. Schrader, of the F. L. Schrader Lumber & 
Coal Yards, retailer of New Buffalo, Mich., when 
in Chfcago last week stated that his company was 
enjoying a good business in the New Buffalo ter- 
ritory. 

J. E. Walsh, treasurer and sales manager of 
James E. Stark & Co., manufacturers of southern 
hardwoods, of Memphis, Tenn., spent a day in 
Chicago this week en route to Winnipeg, Man., on a 
business trip. 


W. J. Cook, eastern representative for the Henry 
D. Davis Lumber Co., returned March 22 from a 
week’s business trip to the Bast. Demand for 
railroad material is not very brisk at present, 
according to Mr. Cook. 


Vv. P. Childress, sales manager of the Lathrop 
Lumber Co., southern pine manufacturer of La- 
throp, Ala., passed through Chicago March 21 on 
his way home from a business trip to Detroit and 
other Michigan consuming centers. 


J. Earl McGinnis, of the McGinnis Lumber Co., 
manufacturer and wholesaler of southern pine, 
Meridian, Miss., made a business trip to Chicago 
March 23, and reported a satisfactory volume of 
business booked since the first of the month. 


C. F. MacRae, sales manager of the Brodhead- 
Garrett Co., hardwood manufacturer and whole- 
saler of Cleveland, Ohio, and president of the 
Cleveland Hoo-Hoo Club, passed through Chicago 
last week en route to the Pacific coast on business. 


J. W. Wilson, assistant secretary and sales 
manager of the C. L. Gray Lumber Co., southern 
pine manufacturer of Meridian, Miss., was in Chi- 
cago on Wednesday of this week on his way to 
several Michigan consuming points on business for 
his company. 


N. J. G. Van Keulen, president of the Van 
Keulen & Winchester Lumber Co., manufacturer 
and wholesaler of hardwoods of Grand Rapids, 
Mich., when in Chicago last week reported a steady 
run of business in both the wholesale and retail 
departments. 


Maurice E. Shurtleff, general manager of the 
Shurtleff Co., Illinois line-yard operator, with head- 
quarters at Sterling, Ill., when in Chicago March 
22 stated that the company was enjoying a pretty 
good volume of business at present and that the 
outlook for the next’ ninety days was very en- 
couraging. 

Harry BH. Kline, of the Louisville Veneer Mills 
(Inc.), Louisville, Ky., and a director of the Na- 
tional Hardwood Lumber Association. spent a 
couple of days in Chicago this week on business, 
and also attended the spring meeting of the Ply- 
wood Manufacturers’ Association at the Palmer 
House on March 23. 


H. B. Weiss, vice president of George C. Brown 
& Co., Memphis, Tenn., was a Chicago visitor last 
week and said that stocks of southern hardwoods 
are broken and production has been curtailed in 
recent weeks on account of excessive rains. He 
expressed the opinion that the outlook was good 
for a fairly brisk business this spring. 


R. J. Mueller, sales manager of the Thunder Lake 
Lumber Co., northern hardwood manufacturer, 
with headquarters at Rhinelander, Wis., and H. 
W. Maffett, of the same company, were in Chicago 
this week on business. Mr. Mueller stated’ that 
the company was enjoying a fairly satisfactory 








volume of northern hardwood business for thig 
season of the year. 


J. W. Peacock, Georgia and Florida buyer for 
the Gregertsen Bros. Co., cypress specialist of 
Chicago, reports that cypress is moving a little 
better, but there is still a good stock of dry lum- 
ber in all grades. Florida trade is rather dull, 
building operations not being pushed very rapidly, 
in consequence of which the mills have to ship 
most of their lumber to other territory. 


Announcement has been made by W. T. Culver, 
vice president of James D. Lacey & Co., timber 
land factors, Chicago, that W. D. Durland hag 
been placed in charge of the company’s New Or- 
leans office located at 1504 Pere Marquette Build- 
ing, as noted on page 79 of the March 19 issue 
of the AMERICAN LUMBERMAN. This new office is 
the eighth new maintained by the Lacey organ- 
ization. 


T. A. Kemp, manager of fir factory sales of the 
Long-Bell Lumber Co., Kansas City, Mo., stopped 
over in Chicago on Wednesday en route to De 
troit on business. While here he conferred with 
Cc. W. Lawrance, district manager of the com- 
pany. Mr. Kemp stated that business in Kansas 
City was quite satisfactory, building operations 
having started earlier than usual as a result of 
good weather. 


P. L. Berke, president of the Zenith Box & 
Lumber Co., Duluth, Minn., when in Chicago 
March 23, reported that balsam lath are scarce 
and commanding a better price. Northern pine and 
box lumber are moving freely and prices are 
strengthening, according to Mr. Berke. There is 
a shortage of northern pine, balsam and jack pine 
on account of unfavorable weather conditions for 
logging last winter, and production will not be 
over 40 percent of what it was in 1926. 


J. W. McCurdy, vice president of James D. 
Lacey & Co., returned recently from a trip to 
the Pacific coast, coming back by way of New 
Orleans where he arrived in time to attend the 
Mardi Gras with W. T. Culver and James D. 
Lacey, and conferred with them in regard to the 
opening of the New Orleans office. Douglas Bas- 
sett, who is in charge of the engineering depart- 
ment of the Chicago office of the Lacey company, 
returned on Monday from an extended trip in the 
South. 


J. F. White, in charge of the mill rail sales de- 
partment of the Union Lumber Co., prominent red- 
wood manufacturer of Ft. Bragg, Calif., is spending 
several months in Chicago and eastern territory 
for the purpose of picking up some first-hand 
knowledge of the redwood situation, and conduct- 
ing some trade extension work for the Union Lum 
ber Co. While in Chicago Mr. White is making 
his headquarters in the company’s local offices in 
Suite 909 London Guarantee Building, 360 North 
Michigan Avenue. 


Fred G. Steenberg and Mrs. Steenberg, of Fond 
du Lac, Wis., are enjoying their third visit to Hot 
Springs National Park, Ark., putting in their time 
playing golf and taking the baths for which Hot 
Springs is famous. Mr. Steenberg was for 31 
years secretary and treasurer of the old O. C. 
Steenberg Co., of Fond du Lac, and has numerous 
friends in the millwork industry. Hot Springs is 
something of a mecca for lumbermen, Mr. Steen- 
berg advising that A. H. Stange and Mrs. Stange, 
and Harry Hurd and Mrs. Hurd, all of Merrill. 
Wis., are visiting there, this being Mr. Stange’s 
nineteenth annual trip to Hot Springs. 


J. A. Gillespie, manager of the northern office 
of the Peavy companies, whe returned March 18 
from a two weeks’ business trip to eastern con- 
suming centers, left on March 20 to attend the 
annual meeting of the Southern Pine Association 
in New Orleans, La., March 22-23. Other prom- 
inent local lumbermen who made the trip on the 
same train with Mr. Gillespie included Charles L. 
Baxter, of the Charles L. Baxter Lumber Co.; 
Walter Vanlandingham, of the Vanlandingham 
Lumber Co.; Fay Burns, of the Edward Hines 
Lumber Co., and John Shook, of Shook Bros. So 
Chicago was well represented at the twelfth annual 
meeting of the Southern Pine Association. 


Fred Larkins, secretary and assistant manager 
of the Morgan Lumber & Manufacturing Co., 
Charleston, W. Va., was a Chieago visitor on Fri- 
day of last week, being,in the city to look after 
some personal business as well as visiting some of 
his old friends in the lumber trade. Prior to be- 
coming connected with the Morgan Lumber & Man- 
ufacturing Co. Mr. Larkins was assistant secre- 
tary of the American Wholesale Lumber Associa- 
tion up to the time that organization was merged 
with the National Wholesale Lumber Dealers’ Asso- 
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ciation to form the present National-American 
Wholesale Lumber Association. Mr. Larkins re- 
ports business good, and says that he is greatly 
enjoying living and working in that particular 
spot of the sunny South, which he thinks has a 
great agricultural and industrial future. 


Hardwood Inspections for February 


According to the March issue of the Official 
Bulletin of the National Hardwood Lumber Asso- 
ciation, total original inspections for February 
were 18,281,235 feet, of which 16,426,248 feet was 
the work of the association’s salaried staff and 
1,854,987 feet fee service. Reinspections were 
made on 122,061 feet. 


Honor Memory of Lumberman 


ABERDEEN, WASH., March 19.—In the new ad- 
ministration building of the fifth fleet division 
United States Naval Reserve of Grays Harbor 
hangs a life-sized portrait of Lieut. William Dono- 
yan, jr. Beneath is a bronze tablet bearing the in- 
scription: ‘“‘Dedicated to Lieutenant William Don- 
ovan jr. the inspiration of the Naval Reserve of 
Grays Harbor.” William Donovan, jr. was a 
member of the firm of the Donovan Lumber Co. 
and gave up one of the most responsible positions 
in the lumber industry here to serve with the 


New Distributers for Climax Units 


The Climax Engineering Co., of Clinton, Iowa, 
announces the appointment of the following new 
distributers for Climax engines: Hunter Machinery 
Co., of Milwaukee, Wis., sales representative in 
Wisconsin and western Michigan; Belknap Hard- 
ware & Manufacturing Co., of Louisville, Ky., sales 
representative in Kentucky, northern Tennessee, 
West Virginia and parts of Virginia and North 
Carolina; Woodward-Wight & Co., New Orleans, 
La., sales representatives in southern Louisiana 
and southern Mississippi. 
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Old Home Built from One Tree 


There have been reported in the AMERICAN 
LUMBERMAN from time to time remarkable in- 
stances of the long life of wooden buildings 
and the economy of wood for building construc- 
tion. Many of the old wooden buildings that 
have been described in these columns are located 
in the East, for it is that section of the coun- 
try that has been settled longest that contains 
the greatest number of old structures as well 
as the most interesting and historical ones. 

But the East has no monopoly on old frame 
buildings if it does have the oldest ones. They 

may be found wherever 





[oe 








homes have been built. 
Generally these old 
homes were constructed 
of native woods, but re- 
gardless of where they 
are located or the wood 
used in their construc- 
tion, they are testimo- 
nials to the fact that 
houses built of wood 
will stand and give serv- 
ice for generations if 
they are honestly built 
in the first place and 
properly protected with 
paint. 

One of the most in- 
teresting of the old 
houses of: the central 
west that has come to 
the attention of the 
AMERICAN LUMBERMAN 
recently is the John 





The J. A. Raynor home, Piqua, Ohio, was constructed in 1833. 
built with the lumber from one poplar tree 


Navy. Mr. Donovan never fully recovered from 
the rigors of the service which was the cause of 
his death. 


Sells Southern Hardwood Interests 


The McMullen-Powell Lumber Co., hardweod 
manufacturer, with offices at 76 West Monroe 
Street, Chicago, has sold its interests in the 
Corinth Saw Mills (Inc.) at Corinth and West 
Point, Miss., to the Hyde Lumber Co., of Memphis, 
Tenn., according to announcement made this week 
by F. B. McMullen. The Hyde Lumber Co. is a 
prominent manufacturer of southern hardwoods, 
with mills in Louisiana, Arkansas and Mississippi. 


Insulating Lumber Sales Show Gain 


Since doubling its plant capacity at New Or- 
leans, La., the Celotex Co., which manufactures 
an artificial insulating lumber, has been showing 
remarkable pregress in sales. The gross sales for 
the first two months of the year, as compared with 
the two preceding years, are as follows: 


January February 
Sr ee $185,389.63 $273,757.02 
Se tee 591,732.13 559,043.85 
err 833,092.90 911,221.15 


The New Orleans mill is now producing more 
than one million feet a day and an additional 
plant is under construction in Porto Rico. 


Opens New Service Yard 


The Bishop Lumber Co.. prominent retailer with 
yard at 2315 Elston Avenue, Chicago, this week 
Opened a new service yard at 5800 Northwest 
Highway to take care of its customers in Norwood 
Park on quick orders. The new yard has a capac- 
ity of 200,000 feet, and will stock all sizes of yel- 
low pine boards and @imension, crating material, 
and the better grades of northern and western 
Pines ; in fact it will carry a full line of building 
lumber. ‘ 


Raynor home. The his- 
tory of this house and 
the photograph of it 
were kindly furnished 
by J. A. Raynor, grandson of the builder. 

The Raynor house was constructed in Piqua, 
Ohio, in 1833, by John Raynor, sr., assisted by 
his two sons, shortly after his arrival in this 
country from England. He was a carpenter 
and cabinet maker by trade and was employed 
by one of the first building contractors of that 
part of the country. This contractor gave to 
Mr. Raynor a large poplar tree which then 
stood on the ground now occupied by Forest 
Hill Cemetery with the stipulation that he fell 
it and remove it from the property. The tree 
was over seven feet in diameter and no one 
could be found who would undertake to haul it 
to the sawmill. It was necessary, therefore, to 
cut a path to the river about 20 yards distant, 
roll the logs to water and float them to mill. 

From this one poplar tree was secured all of 
the lumber necessary to construct the house, 
no other species of wood being used. The rough 
timbers were worked down by hand and the 
doors, window sash, frames, siding and trim 
made by the builders. It has been necessary to 
reshingle the house but once and the lower win- 
dow sash have been renewed once. With the ex- 
ception of these repairs the house stands today, 
insofar as the wood used in its construction is 
concerned, exactly as it was built ninety-four 
years ago. All of the lumber is in an excellent 
state of preservation and the house is good for 
many additional years of service. 

During the great flood of 1913 the house stood 
in water reaching nearly to the roof, but was 
held down by the weight of the large central 
fireplace, which has since been removed, and 
the two end fireplaces. Many of the tools used 
by the builders in the construction of this house 
have been preserved and are now the property 
of J. A. Raynor, of Piqua. 
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R. G. KEIZER FRED L. LEIDINGER 


INLAND EMPIRE 


LUMBER Co. 


White Pine—Pondosa Pine 
Spruce—Fir and Larch 
Pacific Coast Products 


Telephone Central 5691 


Suite 758-760 CHICAGO 


Conway Building, 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern —HARDWOODS— Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Pp 


Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3800 West 38th Street, CHICAGO, ILL. 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





A. J. BARKER H. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 


Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Perris for Redwood Manufacturers’ Co., and 
“I.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 
Telephone: Randolph 2165 


Griffith-Hubbard Lumber Co. 


Northern and Southern 
Hardwood and Pine 


Room 805, 11 South La Salle Street, Chicago, tif. 











THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book te use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices om door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price poctpaie. 
in leather, $8.50. AMERICAN LUMBERMAN, 4381 8. 
Dearborn St., Chicago, Ill. 
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MUUTOONOOLOUERAO SONGS AULA 


Create a 
Wood Favorable 


Atmosphere 


in Your Community 


Have you ever felt that 
if your community knew 
more about the wonder- 


ful qualities of wood and 


its uses you would sell 
more lumber? 


In its interesting new 
book, “Touch Wood!”, the 
American Lumberman 
has made it possible for 
you to bring home to 
people in your commun- 
ity the admirable qualities 
of wood. 


By sending copies of 


VOUER 
Wood? 


to some of the more promising 
prospects in your community, 
you can create a wood favor- 
able atmosphere which will un- 
doubtedly result in more lum- 
ber sales for you. 


“Touch Wood!” will give 
people in your community a 
greater respect and higher re- 
gard for your business. 64 
entertaining pages, fully illus- 
trated, easily understood. 


No one can read it without 
having a finer feeling for wood. 


Single Copies 50c. 


Sent on approval, money back if 
not satisfied. 


Write for special prices 
on larger quantities. 


431 So. Dearborn St. 
CHICAGO 





(JULJNLLU01400 010040000100 S00, ER OOOO HOD NO RIYtE EERE EPP OROETEOVEE RE OOM EOOHO GH ETHOS UH tettndeneettetenctvenaenageettovnezceeeneecnecanseteresetnetet 





IUULLAANUUUL 





TT 


IMT 











News Letters 


(Continued from page 87) 
PITTSBURGH, PA. 


March 22.—The impending strike April 1 of 
union miners in the bituminous coal field of the 
Pittsburgh district is overshadowing the business 
situation to some extent, and some wholesale lum- 
bermen attribute to this the tendency of spring 
trade to be slow in opening, although in some 
quarters a trend toward improvement in the last 
couple of weeks is reported. Reports from the 
yards on the outlook for business are encouraging. 
It is the general opinion that the strike of miners 
will not prove a serious detriment, as the mine 
owners are preparing to operate their workings 
non-union. Wholesalers report some improvement 
in the mining demand for lumber in the Connells- 
ville coal and coke region, comprising a consider- 
able area, in which the mines are now largely 
non-union. The operators of these mines are pre- 
paring to reap the benefit of the temporary stop- 
page of output by the union mines. The decline 
in the general industrial demand has been ac- 
centuated by the dullness in the window glass 
industry, in which activity is away below normal. 

Prices of southern pine are reported softer 
than they have been for some time. White pine 
items in which there are shortages at the mills 
show a tendency to stiffen. Hardwoods are re- 
ported fairly active, especially in the lower 
grades, with the better grades moving more slowly. 
The furniture manufacturing districts are showing 
renewed activity, which is evidenced in a better 
demand for No. 2 common oak, 2A poplar, and 
sound wormy chestnut. The box trade is reported 
rather quiet, as there is not much sale for 2B 
poplar or the lower grades used by the box manu- 
facturers. Prices for fir are reported a little 


firmer. 
BOSTON, MASS. 


March 22.—Demand for lumber has improved 
during the last two weeks because of the fine 
weather. Eastern spruce frames are quiet at $39 
base. For narrow random spruce from the Prov- 
inces, $32 is the ordinary price. Spruce and hem- 
lock boards are still scarce and quotations are 
maintained despite light demand and the compe- 
tition of southern roofers and western boards at 
reduced prices. Both white and red cedar shin- 
gles are very firm. For Pacific coast fir, the east- 
ern market is rather more active. Low prices are 
still being quoted here sometimes for transit lots 
of Douglas fir and western hemlock, but the pros- 
pects are that from this time forward there will 
be fewer startling concessions, as storage facili- 
ties are more extensive. Prices for hardwood and 
southern pine flooring fail to improve. Current 
orders for hardwood lumber are more satisfactory 
in number than in total quantity called for. Idaho 
white pine and Pondosa pine are firmer. 

Lumber dealers and salesmen throughout the 
metropolitan district and vicinity are planning to 
turn out in force on Friday evening of this week, 
when the Harry L. Folsom Hoo-Hoo Club No. 13 
of Boston will hold its annual smoker in Ruggles 
Hall, Roxbury. 

Maj. Joseph W. Parker, who has been the New 
England representative of the Hirsch Lumber Co. 
of New York for very nearly twenty years, will 
celebrate his eightieth birthday tomorrow. It has 
been the custom of Major Parker to visit the 
homes of his daughters in California once a year, 
and this year he will celebrate with one of his 
daughters living in Hollywood. 


NEW YORK, N. Y. 


March 21.—The lumber business has not yet 
struck its stride for 1927. The week-end was 
rainy, and today, with the downpour continuing, 
none of the offices were very busy. Some of the 
wholesalers said inquiries were picking up. Most 
sales to yards are comparatively small. The fact 
that a good many yards in the suburbs, particu- 
larly, are not well stocked with fir has caused 
many wholesalers to predict that a big rush of 
business lies just ahead. There is ample fir 
lumber on the market. A wholesaler said today 
that to state that the retailers were waiting for 
lower prices would be far from accurate. Distrib- 
uters pointed to the fact that prices have stiff- 
ened the last two weeks when there was com- 
paratively little buying, and predicted further 
stiffening when the yards decided to get down 
to business. 

Surveys made the last week on housing condi- 
tions in Westchester County and in a number 
of Long Island communities have brought the 
unanimous opinion that these sections are not 
overbuilt, and in a good many localities large 
building ventures have already been announced. 
The volume of business in Brooklyn building cir- 
cles for February was in excess of that for the 
corresponding period last year, so all around the 


construction market seems to be unusually gatis. 
factory. — 

The Intercoastal Lumber Shippers’ Association 
at a recent meeting added these firms to its mem. 
bership list: Blanchard Lumber Co., Robert R, 
Sizer & Co.; Shepard & Morse Lumber Co. ang 
Cooney, Eckstein & Co. (Inc.). There are now 
nineteen firms represented in the organization, 
which takes care of about 80 percent of the 
business done here in intercoastal lumber. 

The Celotex Co. was host last Tuesday in the 
National Republican Club to the sales forces of 
three leading retail lumber concerns—William §, 
Beckley, Jr. (Inc.); Dykes Lumber Co. and 
Wright Lumber Co. Motion pictures depicting the 
operations used in the manufacture of Celotex 
were shown, following a dinner. Thomas Sawyer, 
general manager of the Celotex Co., was in charge 
of the party, and T. J. Quinlan was the speaker, 
There were about fifty guests. 

Cc. L. Rickenberg and P. C. Clarke have been 
added to the sales force of Sam E. Barr (Inc.), 
hardwood distributers. 

Louis F. Kreyer, manager Front Street yard 
Dykes Lumber Co., underwent a serious operation 
today. It was reported later that the operation 
had been successful. 

Plans are under way for a joint meeting of the 
Nylta Club and Hoo-Hoo. Neither the date nor 
the place have been announced, but those “in the 
know” say the affair will be one of the biggest 
of the year in local lumber circles. 

The waterfront yard of the East Hampton Lun- 
ber & Coal Co. (Ltd.), at Sag Harbor, Long Island, 
is being vacated and the company will reopen at 
Lamb’s Corner. 

The SKF Industries (Inc.) announce that after 
March 25 the company’s headquarters will be at 
40 East ?4th Street, at Madison Avenue, New 
York, the growth of its business having made 
larger offices necessary. 

H. Hansen, of Hansen & LaFontain will leave 
shortly for Arizona, where he will visit mills of 
the Cady Lumber Corporation. 

Robert H. Brush, formerly with the Babcock- 
Angell Lumber Co., is now representing Rice & 
Lockwood in the Long Island territory. 

Lowell Green, of the Green Co. (Inc.), sails this 
week with his wife for a trip to Europe. 


LAUREL, MISS. 


March 21.—Improved weather both locally and 
in consuming territories has increased bookings of 
southern pine, and they exceed output, though 
mills have taken full advantage of good weather. 


The local manufacturers report a large increase in : 


general inquiry for yard and shed stocks. They 
further state that there is less selling resistance 
than for some time. Stocks of some items are be- 
coming small, but there have been no price changes. 
Stocks of low grade items, chiefly used for crating, 
have apparently been entirely cleaned up. Long- 
leaf dimension likewise is in scant supply. The 
mills in this section have heavy order files on 
special cutting. Railroad and car material con- 
tinue active. The export outlook is bright. In- 
quiry from practically all markets have been de- 
cidedly brisk. A number of large orders were 
placed within the last few days. Conditions in 
the River Plate district are exceedingly promising, 
as are also conditions in Cuba. 

E. E. Woods, secretary-manager of the South- 
western Lumbermen’s Association, Kansas City, 
Mo., was a visitor last week. 

Mrs. George S. Gardiner is at home again, after 
her trip around the world. 

P. M. Lanchart, of West Palm Beach, Fla., 
who for years was connected with Eastman, Gar- 
diner & Co., is spending the winter in Southern 
Europe and in touring the Mediterranean. He is 
making the trip in company with his aunt, Mrs. 
D. S. Pate, of Chicago. 

The Laurel Chamber of Commerce and the local 
lumbermen were hosts March 18 to a party of 
prominent business and professional men of Chi- 
cago, who spent the day on the links of the Laurel 
Country Club. 


WARREN, ARK. 


March 21.—Demand for Arkansas soft pine this 
week has not been large, although heavier than it 
was a few weeks ago. Prices have remained weak, 
though no further concessions are being made by 
the mills. Most orders are for mixed cars for 
retail dealers, although a few straight cars of 
yard items and common flooring are being placed. 
Demand is good for finish and finish products, with 
a large amount of moldings on orders. Industrial 
buying is of fair volume, including orders for 
step ladder material and crating. Few straight 
ears of casing and moldings have been bought. 
Car material is very quiet. Production this week, 
despite heavy rains, has not been retarded. Ship- 
ments have been slightly heavier than new busi- 
ness, but shipments of most mills just about 
equal their bookings, and virtually all mills are 
cutting more than they are shipping. More small 
mill operators are preparing to start running. 
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The following f.o.b. mill prices are taken from sales made during week ended March 19 in sections named: 




















Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- 
tles- sas ties- sas ties- sas ties- sas ties- ses 
burg, City, burg, City, burg, City, burg, City, burg, City, 
; Miss. Mo. —_ Miss. 0. Miss. Mo. Miss. Mo. Miss. Mo. 
Flooring — Finish Débetter Jambs Dimension, S1S1E Dimension, S1S1E 
1x3” EG pence. 63.11 64.63 . rough: ve a 59.08 0, - No. 8, 2x4” .....e- 10.57 13.98 
Eg peeee 9 aes iM, 1% & 2x4&6" ..... 74.13] “**° ‘ 2x6" seiaecil +36) 13.14 
RAS, "Ba | BKB enw ee 7 ere: 
ad ener Eb ie ecnae Guote a 40 | No. 2 & better log run: 
No. 1 .... 37-52 5....| Ixl2" ...-.....-+ 66.00 ..... _ fe 35.77| 2x 6”, a1) 2x 4”, is ew Be 
Bee aces Sie See See we eens Bae eee Other lgts. 36.00 35.77 : ox 8”, 16’... 1925 7... 
odiuad pecans i Sherpeperenan .  Soeaes Sat, TP seseeees. satin 40.00 . . ee. 2 es: ae ee 
cencvnss encge GE OEE cescacsssce Gee seeee Other Igts. 33.87 40.00 o 1 ; ee . 26. 06 . 
FG B&better.. 39.86 43.27) 5/4x5” & i0*.1.) 65:87 1122: =" 96D ines .» 23.00 24.75 
DO cnsicvnes- chenn SOS a porcases) WEEE hanes No. hoe A lengths). om am 12. cena i 28.57 24.21 , Roofers _ 
No. 1 .. iy Sa RORER aoe ° 16’ ...ceee -95 . No. 2, 1587 ..cccce . eee 
No. 2 .. ne ee: ine” 3102222! 20.14 19.80 18 & 20°... 25.29 30.02 1x8” 2222212 21.17 ; 
ag — OP TP cvnccee GR encce No. 3 (all lengths) i eee 24.50 26.55 
1x6” No. 1, 0. M. , METET TE 48.55 50.87 1x4” wocccees 3.60 13.13 Siete . 24.02 27.63 Shiplap 
No. 2, C. M. 130” wrvaspebe acopte tate 60.42 53.69 ___fnee 16.73 15.41 pcan 24.64 32.26] No. 1— 
r i Ep re ol. 55. U : ” 
No. 3, C. M. nO @2.20 63.62 | Boards, S1S or 82S a. 18 & 20°... 26.10 82.05 1x8”, other Igts.. eee 35.01 
Ceiling elite 69.07 68.28 | No. 1— 12’ 25.14 32.66| No 2 (10 to 20’): 
. Sas 67.25 22 Oo Ge TP Vcc cleats : { 4 Is O ccccvcs 21.27 21.43 
nt” BAbettor 36.75 ..... ae ee 37.25| 1x 8”, 14 & 16’. os ast? 38.50 6.36 1x10” 21:38 21.45 
«ee kX eee 8 - eee oe Other lgts. ; 18 & 20’... 28.93 40.94 at nln : 
eb sir 16.52 .....| 5/4x5° & 10 68.54 80.88] J 19 14 & 16°. a4 | No. 2— No. 3 (all lengths) 
. set $5.14 3415) 5/4x12”_......... 75.69 80.88 x . eee “tee 17.46 17.14 
5gx4 i er . -15 6/4 & 8/4x6” 61.19 Other igts. Sz 4", 1D .cccces 23.00 22.74 ” 
sevcees 1.20 31.39] ¢ = 1x12”, 14 & 16’ 12’ 1222115 20:89 22:90 1x10” .....-- 17.80 17.19 
BS Deegese: 17.65 19.62| °/4 & 8/4x8”.... ..... 61.19 ° Other ists. 49.54 i cetanie 20.46 25.77 
SS | ree C surfaced: 2 ll 10 to 20’): 7 18 & 20’ 22.02 29.41 Shortleaf Timbers 
4x4” B&better 40.00 ..... 1x6, i ee ee ‘g - , " 9 G.I vcscave 17.12 20.62] no. 1 h, 20’ & un- 
pa 25.00 aa 66 8OO SE usage senne 21.31 21.37 12’ 17.85 o. roug 
sere 19.12 11.7" Moeeveececceee BOL Lees) Tage IIIT Sten Bates vocccee ED EL 86 Gee 27.92 
No. 2 weeeeee 19.12 1x6” Eaaapenecess 37.35 48.00 ” | ee . 18. 1 
er . : BS aay civcenac 23.57 27.46 ; ’ . 
Partition ZS ceocccsescces 41.55 48.00 = 18 & 20 . 29 
“FS 44.68 48.00| No. 3 —_ apna: ee ae 
1x4 &6” B&better.. 43.18 46.75] 1x12” ........... 52.58 48.00] 1x6 to 12”....... 16.63 ..... . Beare . 
Ok Geena OR sccus 6/4 & 8/4x6”.... 44.50 ..... UZB” nccceececces 40 16.61 eeiteee 7 
Seep rine 30.00 1x1Q" .....+++-+5 17-99 17.31 18 & 20’... 
. ow tr d 9 ” , rf 
Bevel Siding Casing and Base me ke Maria Reads Snows 
%x6” B&better..... ..... 48.00] B&better: e lengths ........ CMF sein’ OP peas Y 
Dae Wr ceeaewanes 59.08 60.86 18 & 20’ 2 
Drop Siding  ? ares 67.44 65.28 Car Material 2x12", 10’ Peo epeerins 26. Byrkit Lath 
ix4 or 6” B&better.. 39.91 42.76 Stri (All 1x4 & 6”): dee te 1 ee ere 12.64 
No. 1 .. 37.46 38.90 ringers ie: By MO Ei eses scene 40.50 SP nccanks 23.91 30. SS are - 18.30 
No. 2 22.92 27.04!No. 1 rgh., 26 to 28’ ..... GEASS DA. B, Tccce “scvex 23.56 18 & 20’ 25.12 $1.17! 12’ & longer....... - 17.00 
Following are f.o.b. mill sales prices from Shreveport (La.) territory made during period ended March 18: 
Flooring aovet Siding Casing and Base Shortleaf Dimension, S1S1E)Shortleaf B — sasemenns os ae ,Dimension, S8181E 
1x3” EG B&bet. hrt.. 85.00] 4x6” B&bet. ........ .00 | B&better: a on. OF canta  _ ee Bere . 21,25 
FG No. 1 & C... 39.00] Drop Siding. Pat. No. at BM Bi scvccscsates GAEDE Be OF, OF cccecevc 25.7 18 & 20’..... 36:00 rt Sune . 23.75 
pa Beet.” por 24. .25 | 1x4 or of" B&bet...... 3 75 9 | Sepa 65.50 12’ 56.50) 2x12”, 12" leegns etal 27.00 a 18 OS. ae 2.00 
x4” SS Clr US Pee rh yer ate 27. F  pinmaaheiotee 15 et 8", 19" wcccccvce . 
No. L’seeees 41.00 No. Bois oeeee aa, oe eee ou Ha +4 18 & 20°: ..:; 32.50 16" agence 24.50 
soceee . nis ra -.--- 37.00] 2x 6”, 12’ .......-- 23.75] Longl Dimension, noone ar 
FG B&bet. rt... 45.50 B&bet. surfaced: : 1x8, other Tats; «... ee POs BE serersees oli msion, SISIE] 4.10", 18 & 20 31.25 
— Sap.. 41.50 nee eee enone 52.75] 41x12”. other Igts.... 50.00 18 & 20’..... 27.25] 2x 4”, 5 
NO. 1.2... 35.50 1x6” covccsocoececs 51.75] No. 2 (all 10 to 20’): ee OO anemia 25.75 
No. 2 w-.eee 21.50] 1x8”... eeeeeeeees SE G0 sescsessssvess 2.75 gerne 23.50 
_ No. 2 dpgs.. 23.50) 1x5 & 10”.......... GREE SP cnc gcccscets 22.25 gabe age 26.00 
me Me. 2, G& M..2as 88.00] 1x12” .......seeeee 64.50] 4x12”, 10/16’ ...... 28.00 18 & 20’..... 28.75] 2x 6” 250 
No. 2, 20.00] 5/4x4”, 6 & 8”..... 68.50] 1x19”, 18 & 20’.... 29.50] 2x10”, 12’ ......... —_ 3 15 
No. 3, 0. M..... 15.25] 5/4x5 & 10”........ 70.00] No. 3 (all lgts.): |, ee 32.00  pepees tec 27.25 
Factory Flooring he Pee Seah = co GE ARR 18.00 et eee 2.25 18 & 20’..... 81.00 Longleaf Timbers 
me oe 00], 1% & 2x4 to 12”.... 65.75] 1x10” 6... eee eee 100) 2x18", IF ocsciceas 32.00] 2x 8”, 12’ ......... 25.75] No. 1 8q. E S, : 
C._ surfaced: DRE naiveae couse 18.25 pans 39.00 ae alte .. 25.75 20’ & under: 
gat” Barceine gia 58.00 hiplap 18 & 20'...:: 39.00 18 & 20°::::: 31.00 s - 30.00 
alk ~<a ascrenen 33.50 No. 1— Fencing, 818 5] No. 2 (10 to ad No, 2— 2x20", 12 6000 ves 82.00 a 
No. 2 9.00 1x4”, 16; other Igts. 36.75] ixg” ............. 91.75 | 2% 4%. 10’ ..ccceeee 22.50 ae 29.50 * 44.00 
%x4” No. 2 D100] 2*6”: 16’, other Igts. 37.75 RA IS 21.75 7 Epes: 21.75] 2x12”, 10’ ......... 38.25 -* as 
. atten! | ppt at gig al — No. 2. (all lgts.) No. 2 (all Igts.): i stkcswean 21.75 a éisnaeeae 38. ° * 
Partition ~ B sttebessancen es i shad es Oe 17.25] , P 4 BW i020 Pgs a 18 & 20’..... 45.25 (an 1 ie 4 } orn 
1x4 & e" B&bet...... 45.75 OTe 25 ES ee Oa é 2x 6”, 10’ ....eeeee -T5|No. 2— x 
No. - pene Pats es No. 3, (all Igts.): 1310" ioe Saunas asad geen eee are 26.00] B&better 5’ & mipls.. 23.00 
Sh oe ‘Ti NE cree mks 13.25 a 32 Oe at div 22. | eee 24.75] Random ........... 8.00 
ortleaf Timbers ee eee 14.50 11/16x4" B&bet. ..... 33.2 18 & 20’..... 24.25 Feld 27.50| No. 1, 7 & 8’.. 18.50 
No. 1 rough, 20’ & under: erg Lath Stringe RES, 2 waneseces 22.75 2% ee 30.00] Random ..... 7.00 
 ssegaeveasenaewe See. 1. Bs S$ vscecane 3.501 No. 1 rgh., 26 to "28". . 63.00 13 Oe OF éaves SE.SOt 25S. WD ccccccsce 9.50 1No. 2 random......... 50 














ARKANSAS SOFT PINE 





The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended March 18: 

















Flooring Finished—Dressed Dimension—Dressed Fencing and Boards 
Edge grain— 1x3” 1x4” B&better Cc No.1 No. 2 . Noa do.3 diese 
NE ir tha ioeiix ascaods dase acts 70. DE cnn buemieaneeenee $65.00 12, 14, 10, 18, 12, 14 10, 18, x 4” eerccccce . \e ° 
BBpetter cuneedagwae $74.00 of BE cnet imhek eerie 67.50 16’ 20’ 16’ 20’ 1x 6” eer 35.75 20.00 16.25 
ethontrteaeen wen § (h © % peeeseeenre « $26.50 $28.25 2x 4” $23.25 $24.75 | 1x 8” ......... 35.00 21.50 17.50 
again 3.25 25.00 26.75 2x 6” 20.50 21.25 | 1x10” ......... 36.75 22.00 17.75 
Flat grain— 1% 1%, arx4 to oe" 15. 25 25.26 27.09 ax & 21.00 22.60 DE iwbonenns 47.25 25.75 18.75 
» 1%, 2”x5, 4 Pe ee x x10” ; . ‘ 
Babetter i ae oa ene . 78 A 37°75 30:00 2x12” 24.50 26.25 Casing and oe _ 
oa : Udnie abn 22°75 21.00 Ceiling and Partition ” & oner 
C6beedrebawewans t A Clg. Cle. Cs. — $2S&CM—Shiplap 1x4, 6 we eeeeees cosecoccseneel 80 
5%” 1” No.1 No.2 No.3 Ee Ge ae” sb epesovenens cutene . J 
Moldings B&better .$38.50 $40. 25 $42. 25 $46.2 3 ee .$36.25 $19.75 $16.50 Lath 
15%” and undler—38 percent discount | No. 1 ..... £ Mi Anéwensee 35.50 21.75 17.5 0.1 No. 
14%” and over...23 percent discount No 5 Sante 30. HH eae eooe »§ 28.26 §=17.76 1 SGx19Q7—4"— ow. ee eevee ets 20 $3.45 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HpmMiock Boarps, SiS— No. 1 HeMLock, S181EB— 
8’ d 12’ 14’ 16’ 18&20’ 8/16’ 8’ 10’ 12’ 14’ 16’ 18&20’ ty 
* ae $26.00 $27.00 $27.00 $27.00 $28.00 $30.50 $27.00 oe ae $29.00 $30.00 $29.00 $28.00 $30.00 $32.00 $34.00 
a 28.50 29.50 29.50 29.50 31.00 33.50 29.50 cl lC7j eo 26.00 27.00 -00 27.00 29.00 31.00 34.00 
mee sccccee Se 31.50 31.50 31.50 33.00 35.50 31.50 Pe enema . 28.00 30.00 29.00 29.00 30.00 32.00 34.00 
-- 31.50 32.50 32.50 32.50 34.00 36.50 32.50 De) 6ssene . 28.00 31.00 31.00 31.00 32.00 33.00 35.00 
rs | 33.50 33.50 33.50 7 00 37.50 33.50 a 6“Scnenen 29.00 $2.00 32.00 32.00 33.00 34.00 36.00 
aor merchantable S18, deduct $5 trom og prices of 2 a Se ie. 5 Satna No. 2 hemlock, rough, 6’ and longer, 2x4” and wider, $21.00; 1x4” and 
Crating stock, S1 or 2S, 6” and wider, 6’ and lon , “a. 2, $25.00; wider, 
No. 3, sol. 50 - For No. 2 dimension, deduct $4 from price of No. 1. 
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Duluth, Minn., March 21.—All grades of northern pine are firmly held at the following list, f.o.b. Duluth: 
Common Boarps, RoucH— FENcING, RoucH— 
P 8’ 10’ 12’ 14’ 16’ 18’ 20’ 6’ 8’ 


MARCH 26, 1997 





10, 12 & 14’ 16’ 18 , 
a Ae $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 .........e.seeeeeee $51.00 $55.00 $59.00 $61.00 sey 
git 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.0 (NE Becteacrietenpgeptanick yi 38.00 41.00 43.00 46.00 46.0 
ncssnds 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 og Bppkenicorttetetogeats 28.00 30.00 32.00 33.00 33, 
ie TI cinta 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 ...-.ccccccccceeeee 47.00 50.00 56.00 62.00 en 
© ebReste 38.00 40.00 49.00 45.00 45.00 45.00 653.00 55.00 OE rl 33.00 36.00 41.00 47.00 45, 
| Sabet 41.00 44.00 64.00 54.00 650.00 49.00 60.00 60.00 A ie enenasientsitenedeert: 25.00 28.00 29.00 30.00 ou 
No. 3, we teeeeeee os oe bey ety at} oes aos oT No. 4, 6-foot and longer, mixed widths, 4”, $26; 6”, $28.50. 
12”........ 31.00 83.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos, 1 and 2, add $1. All white pine, Nos. 3 and 2, add $1. 
Boards, 6 to 20’, 8, 10, and 12”, No. 4, $30.50; No. 5, $21. S1 or $2, add 75 cents; S1S1E, add $1. 


For S81 or S82, add 75 cents; S1S1B, add AP for resawed, add $1. 
Drop siding, ‘grooved roofing and 0.G. s hiplap, 8’ and up, add $1.50. 


Shiplap and D&M, 8’ and up, add $1.26. 


Flooring, 5- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 


No. 1 Pisce Storr, 8181n— SIDING, 4 AND 6”, 4 TO 20’— 


. 2, $3: 050 $82 69 #82 50 $33. 50 +85 50 sie ae 4” 6” 4” e 
a aide $28.50 $32.50 $34 ‘ ee a ee oe 
me sesvencseoes 28.50 29.50 32.50 50 SE PM Ae ** 933. 38, -d cess ; 
i sssanesaven - 28.50 31.50 33.50 33.60 38 59 - 50 25.60 35.50  Renecemequiseenhtes: 7H se orway, C&better 34,00 36.09 
Sei2” PRO LT oa 0 50 36. 50 30:60 36.50 4.50 36.50 36.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


Siding run to O.G., $2 a thousand extra; product of the strip as it 





No. 2 Ps. stuff, $3 less than No. 1; pine, rough, olea 75 cents; D&M 


or S4S, a 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


grades 


Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., March 21.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended March 18, as reported to the North 
Carolina Pine Association: 





Rough: 
at * ae 
i 2 Oe ssshasaduwansagehdaweWebe $51.50 
No DB TE coach ocenscadapesetéckeceedaues 25.50 
ie. pepe. No. 3 No. 1 box 

MS <o.ceceeteine tn §  waake icaebane 

ir «prone baewnenurin 8725 eke $25.75 

i ccacvisesesanbeend 24.75 

Dt s-triceaanhaenda i a 30.25 

OT EE SS ere rT ee $34.25 

Pt SE ME cccnacghééenerenceeessedqese 16.50 

. ef RRR 6.75 

Dressed: 

Flooring, +3” 214” 
PT cccccuenentianseeal’ $44.00 $59.25 
DPE scbcdcnsensceveeeeeeets eras 52.00 
ree ere eee 40.00 44.25 
Bs I, on cbs dccbeceneees 44.00 Shae 

Box bark strips (dressed or resawed)...... $17.75 

*Air 

Roofers No. 1 dried 

DLE ‘acadnesbedisdebadweckereseeae $27.50 $17.75 

Dt  cvsptbngusrdnneaenabant eatin 28.00 18.75 

Dt ~tsecespeenwitareuadmeswendee 29.25 19.00 

DE stiebnedkeniabssaedaunerewere eens 20.25 
*F.o.b. Georgia-Alabama mills. 


Seattle, Wash., March 19.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, 2-inch 


Width— Clear 4 —_—. 
GUNG cocvocccocecesess $25.00 $24.00 $36. ro 
DOD ovceccenesoee sone 27.00 25.00 
GONE coscccvcccocosess 31.00 28.00 2 00 
DD  ssecectédenesenss 35.00 nas 

NED. 0 oe6evecenssseces 43.00 

Clear Bungalow Siding, %4-inch 
PE - cnbebecinsssbevisdsrenseut cedveeseae $46.00 
DE sctthweodedesebddeteasiavansnabnanede 56.00 
eT ee 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., March 19.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Extra stars, 6/2........¢. $1. 64@1. 72 % ses. 15 
Bemeres Stare, GS cccecccces 

DE: GUGM scccccecececes i $0 1.88 3 35 2.35 
Dh Me ccsccceesaees 2.33@2.41 2.90@3.00 
DE §i.s60¢006e8006n%06s 2.27@2.32 3.10@3.15 
POSTEO ccvccveseovcecs 2.90 3.90 

First Grades, Rite-Grade Inspected Stock 

Mztra stare, 6/3 ..cccccees %. a 84 a mes. 30 
Mxtra stars, 6/3 ...ccccoss 

Ce scsabeesenenn 2 Tes. 20 : rH 2.75 
GROOM, ECD ceccecesscete 2.45@2.53 3.05@3.15 
DE seesenéeeceasecuts 2.51@2.55 3.45@3.50 
EE OEE 3.00 4.05 

Second Grades, Standard Stock 
Common stars, 5/2 ....... $0. 320 se 84 $1.00@1.05 
Common stars, 6/2 ....... 96 1.15@1.20 
Common clearsS........+++. 1.32@1.40 1.65@1.75 
British Columbia Stock, Seattle Market 

gg $3.00 
aan seee Cale GP cecercetes $2.73 3.40 
DE sucasenendeescvesss 2.88 3.95 
PEOEEEED §«cvasevecacerens 3.07 4.15 





WESTERN PINES 


Spokane, Wash., March 19.—Following are re- 
vised prices, f.o.b. mill, according to discount 
Card No. 3, which became effective March 4: 





Pondosa Pine, 16-Foot, Inch— 
No.1 No.2 No.3 No.4 No.6 
4” 1 See GEE wecean § saene 
” ae oe okasck ahews 
8” 24.00 a. caren -webiae 
10” os a ee Meee <ssce” wees 
De -adehaeenan  .  - * Be > Bere eee ee 
- Sas. sean -adees ~ cada 15.50 $ 7.00 
Pondosa Pine Shop— 
Factory 
c No.1 No. No.3 Com 
if & 6/4 ...$61.50 $41. 50 $25. 60 CF eee 
|, Pere 71.50 51.50 36.50 16.50 ..... 
PE -jert@atned sees. ediadh mgt” eel $24.50 
idaho White cn. 16- Foot— 
No.1 No. No.3 No.4 No.5 
PF vskuuenede $47.00 $39. 60 Se becee Suen 
- vanescewes 48.00 40.00 29.50 ..... «seocs 
EOS Re! Ie ea 
ee an) Se Be lseanw | eases 
| i | Be? Oe: eee 
ae Ses diene Eedes <texeu $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 
4” 6” 8&10" 12” 4”&wdr. 
ag 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
©: tceskeewe 15.00 18.00 19.00 20.00 ..... 
Ne D ccgetich Bite seabed: <Seese eater $14.00 


[Special telegram to AMBRICAN LUMBERMAN) 
Portiand, Ore., March 22.—The following are 
f. o. b. Chicago prices on Pondosa pine shop, S2S: 


No.1 No.2 No.8 

ri OE Ge -ardcoswsenendons $56.00 $41.00 $33.00 
edetiiitiahnbeheneseenes 66.00 51.00 33.00 

gy ae shop prices are for shipments of No. 3 


and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


San Francisco, Calif., March 19.—The follow- 
ing are average f.o.b. mill prices of California 
pines, those on commons representing 1-inch 
stock only, as compiled from the report of the 
California White & Sugar Pine Manufacturers’ 
Association for the week ended March 19: 


California White Pine 
~~ C sel. D sel. No. 3 clr. 


eae 69 $63.65 $54.20 $46.20 
BPE. ccccus 70.95 62.55 54.05 57.35 
SP, conese 68.35 59.40 45.10 57.95 
PU sctces 78.50 69.80 59.95 68.50 
California Sugar Pine 
Nos. ay \ ai C sel. D sel. No. 3 clr. 
eee $101.5 $84.45 $69.50 $53.45 
ON a 34:65 77.55 61.50 63.40 
6/4xa.w. ..... 82.40 73.35 53.50 63.90 
Pa asece 92.00 84.50 70.10 78.50 
White Pine Shop Sugar Pine Shop 
~~ B. shop, 5/4 x Inch shop ....... $36.00 
i chnieg wales $42.40 me. 3 shop, 5/4 x 
No. 2 SS aa ere .45 
santekeete 24.10 No. + shop. 6/4 x 
sock shop irene 28.35 Ol... «aameaadkes 27.75 
Panel, 1%xa.w... 71.50 White Fir 
Mixed Pines C&btr., all atone. 068.95 


No. 1 common. .$45.10 


No. 2 common.. 30.10 N° 3&btr., 4/4 x 


ia tla taeda i 23.85 
Dt hendduetesoes 20.05 
Timbers ......... 21.60 No. dimen, 1 5:40 
No. 1 , RO GR TBWe cere onsen : 
OS” Sgperen tage 17.75 srouae Fir 
Lath, No.i..... 5.75 Cé&btr. .......... $43.35 
Lath, No. 2..... 4.10 Common ........ 16.20 
Lath, - a hse 1.65 Ties & timbers. . 27.85 
xport Dimension ...... 17.65 
Pe ng 4/4x Cedar 
GA cccbheacenes $52.35 Miscellaneous ...$20.10 





DOUGLAS FIR 


{Special telegram to AMERICAN LUMBERMAN} 


Portland, Ore., March 23.—F.o.b. mill prices 
on actual sales of fir, March 19, 21-22, direct 
and wholesale, reported by West Coast mills to 
the Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 





B B&btr. Cc 
MED ~di:ncihiraresqadkardlore $35.75 $36.00 $39.26 ose 
| Or ar atch rea 
DE? eax newdandn ree 
Flat Grain Flooring 
Pe caccspendewhx 25.50 ct ae 
ae 30.50 eRe: 
Mixed beste Flooring 
De sdevaxenuaeetae chek  debee . > adel $17.00 
Celting 
NN sc bacwsakdaiie 4 25.00 ; 5 ere 
ME” cuniwiondcbian 24.50 _ eee 
Drop Siding, 1x6” 
Mh cebseetsiicadwa 29.50 > ae 
Me” siwlcawdsumudids 28.75 . eee 
DE tissecrbactias, hare wane. aoa 18.00 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
NE ois ccecscacesvacs $44.50 $46.25 $53.00 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 8 1x12” 
Pe Bvccwaieswesed $18.00 $17.50 $17.00 $19.75 
i Regie 12.00 11.75 10.50 14.50 
AD stinwde tena aes 7.75 8.75 8.75 <n 
Dimension 


No. 1, 2” thick— 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
4”. .$16.75 ot = 1 a i 75 $19.50 
‘ 18.25 18.25 $21. 50 $24, 75 
16. 28 i oH 18.00 17.75 20.75 21.26 
16.75 17.50 18.00 19.25 20.50 21.50 
17.25 18.75 19.00 19.50 21.00 28.00 


, $16.25; 10’, $17.50; 2x6”, 10’, $16 
Random— 2x4” 2x6” 2x8” 2x10” 2x12" 
 & eer $11.50 $10.50 = “ + - 75 en 00 
Be @ sckossca 6.50 6.75 

No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced ............ $19.75 
5x5 to 12x12” to 40°, rough ....ccccccccece 9.25 
5x5 to 12x12” to 40’, surfaced ............ 19.25 
Fir Lath 

ek Ds SE  wicccdaconenvscsadsascebets $2.50 

B&better, Flat Grain Car Siding, 9 or 18’ 
Dt cine ia budtahia haans cheb whe aaeee ee aws $36.50 
DE” innntvicb a wieied tekwk iene dendndeenenee’ 4 





WEST COAST LOGS 


[Special telegram to AMpgIcCan LUMBERMAN) 

Portland, Ore., March 22.—Log market quota- 
tions: 

Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 

Fir, red: Ungraded, $15.50@16. 

Cedar: $14@16. 

Hemlock: No. 2, $12 to $13; No. 8, $11 to $12. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., March 19.—Log quotations: 
Pe No. 1, $24@25; No. 2, $18@19; No. 3, $12@ 


Cedar: Rafts of shingle logs only, $16 base; 
25 cents added for each 1 percent of lumber logs. 


Hemlock: No. 2. $12 to $14; 
Spruce: $1 higher than fir. 


No. 3, $11 to $12. 





- eo eee a at 
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2, direct 
. Mills to 


follows: 


> 


seen 


eeeee 


eeree 


’ 26-32" 
50 $24.75 
75 21.35 


50 21.50 
00 28.00 
$16. 


yy 2x12” 
5 $17.00 


- -$19.75 
. 19.25 
. 19.25 


. -$2.50 


r 18’ 


.. -$36.50 
-- 40.00 
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CYPRESS 


St. Louis, Mo., March 21.—The following are 


eurrent quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 
New Grades— Factory No.1 

Tank Selects Shop Box 
MP icecdeasacnwe $116.75 $68.75 $51.75 $31.75 
aes Se 121.7 78.75 63.75 33.75 
ie vxdossuusaeen 123.75 81.75 66.75 33.75 
a ae 131.75 88.75 73.75 31.75 
GEESE: ARE) 136.75 93.75 78.75 sek 
SEE caenneeaee red 136.75 93.75 78.75 ise 
EEE Ses 141.75 98.75 93.75 eae 
ee GE -onccsw egcenye aa ecennnees $24.75 
Common Rough— No. 1 No. 2 No. 3 
SEE?  eidck cnbwuedaceces $54.75 $43.75 $32.75 
DEY ; iki dace daen aaa 1.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Heart A B Cc D 
1x4—10” ..$103.75 $ 98.75 $ 93.75 $ 83.75 $73.75 
See edawas 110.75 106.75 101.75 91.75 80.75 
il ERR 120.75 115.75 110.75 102.75 ween 
ON” Ween 125.75 120.75 115.75 106.75 aes 
Bungalow Bevel Siding— A B C&btr. 
MEI ccs gataraie aa wun e ceraietweae $53 $45 $43 
PURINE 6h ie erik Sortie ah aan ain ms ae 64 55 53 
Ce” kasaseashacwaiws sada 70 61 59 
Bevel Siding— A CS D 
Se -aseekeoeneas $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No.1 No.1 No. 2 

FAS Select Shop com. com. 
4/4 ncocesece. $ 72 $59 $36 $31 $26 
], ee 75 62 48 35 29 
. See 75 63 50 35 29 
Ds. aiéeaceeaud 82 68 55 37 31 
BEE Gevkidegds 100 75 65 ae is 
Boards— No. 1 com. No. 2com. 1” random 
3a $42.50 $33.00 ..... 
> ae ees 42.50 ae 
rea 43.50 ee” 6 ee 
BEE. tGAdc@ een aden 53.00 a —T————ee 
Pea, e850" 3skces ca aes es $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, March 22.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles— 


Best Primes Economies 
esses stheeuseceenn ee $3.20 a 
4” .cceeeeccececeeees .70 4.85 $3.90 
i. iwegespeoobenseune ae 5.45 4.30 
 wprakwansqanaaecad ae 5.45 4.30 
Lath, 4-Foot, 3x14-Inch— 
ee ees See 





WEST COAST SPRUCE 


[Special telegram to AMpRICAN LUMBERMAN] 


Portland, Ore., March 22.—The following are 
prices for mixed cars prevailing here today: 


Finish— Factory stock— 
ree 1 Jccccccce - -$30.00 
1x4—10” ...... 62.00 1%, tteteeeeeee y+ 

Bevel siding— 2 chaaibedicac aaa 
i” scseceesoe BD oS Pees .00 
x6” ......... 31.00 Green box lumber 19.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on kiln dried Engelmann 
white spruce boards, S4S, D&M, shiplap, drop sid- 
ing, ceiling and standard patterns, in lengths 6- 
and 16-foot, containing not more than 10 percent 
of shorts ner more than 50 percent of 16-foot: 


D&better No. 1 No. 2 No. 3 

4/4 5/4 6&8/4 4/4* ae 4/4* 
aoe $56 $82 $82 $53.00 $42.00 $33.00 
- woken 61 82 82 54.00 41.50 35.00 
— es 65 82° 82 54.00 39.50 35.00 
ee hte d 86 85 85 55.00 41.50 35.00 
Se eheas 91 95 85 58.50 47.00 35.50 


*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 
4/4 in same width; in No. 2, add $6; in No. 3, 
add $5. 

Random widths, 6- to 16-foot lengths— 

=. tail 4/4, $30.50; 5/4, $34.50; 6/4, $38.50; 
a“ 50 

No 5, 4/4, "$25.50; other thishnessen, $29.50. 

For all rough stock, add $2. 

Spruce lath, 4-foot ‘No. 5. $8. "55: No. 2, $6.95. 


BLACK WALNUT 


Cincinnati, Ohio, March 22.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 





5/4, $245@250; 6/4, $250@ 


FAS, 4/4, $235@240; 

255; 8/4, $260@265. 
Selects, 4/4, $160; 5/4, $165; 6/4, $170; 8/4, $180. 
No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $139. 
No. 2, 4/4, $45; 5/4, $55; 6/4, $50; 8/4, $55. 


POPLAR 


Cincinnati, Ohio, March 22.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 

Sort TexTuRE— 4/4 5/4&6/4 
ee ere 51986 1” $119@198 61290138 
Saps & select.. 

Ss eee $3 5 70 rH 

No. 2 com. A.. 36 38 42 45 45 48 

No. 2 com. B.. 25 27 27 29 28 «80 
VaLLEY— 

FAS ......-.-$ 90@ 95 $100@105 

Saps & selects. 60 65 75 7 80 

No. 1 com..... 45 48 52 55 65 £460 

No. 2 com. A.. 35 386 87 40 40 42 

No. 2 com. B.. 25 27 26 28 27 = 80 


POPLAR BEVEL SIDING 


Louisville, Ky., March 21.—The poplar siding 
market has been more active, demand being 





~~ 


HARDWOOD LOGS 


Memphis, Tenn., March 21.—Following are av- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 


8/4 age dimensions, 14-inches and up in diameter, 
and 12- to 16-foot in length: 
F.o.b. cars 
Delivered Memphis 
Memphis territory 
Variety— Per M Per M 
Red and white oak. .$35.00@40.00 $27.00@32.00 
CD ceccesesccoscses 29.00@34.00 
= a «+++ 37.00@42.00 28.00@33.00 
BED cccvecssscescoess 29.00@34.00 
Ash, 12” and up..... 45.00@50.00 38.00@ 43.06 
Hickory, 12” and up. 35.00@40.00 27.00 @32.00 
Maple, 16” and up... 35.00@40.00 27.00@33.00 


Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 
both. 


The differences between delivered and f.o.b. 








good, The general market is looking a shade | price ranges are based on the distance the logs 
firmer. Prices at Louisville read: are hauled, and the weight of the timber. Oak, 

Clear Select No.1 No. 2 ash and hickory are drawn from wider dis- 
6-inch ...$54@55 $38@40 $28 $20@22 tances; while gum, poplar and elm can be profit- 
5-inch ... 54@55 36@88 26@28 19@20 | ably drawn into Memphis only from nearby 
4-inch ... 46@50 35@37 24 18 points. 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., March 21.—The following is a summary of Chicago/Cleveland average hard- 
wood prices obtained during the week ended March 15, as reported to the Hardwood Manufacturers’ 














Institute: 
| RED GUM-GUERTERED | WHITE Oak- QD POPLAR-CONT'D PLE |] HICKORY WILLOW 
Chgo Clev Chgo Clev Chgo Clev Chgeo Clev Chgo Clev 
Firsts & Seconds Firsts 4 Seconds Firsts 4 Seconis No I Com & Sels Firsts & Seconis 
4-4 106.00 eee 3-8 200 eee 4-4 92 00 116.85 6-4 53 oo 4-4 66. eee 
5-4 108.25 ... 1-B 78.75 = see 5-4 ese 184.75 at as ru No i Com & Seles 
6-4 103,00 ese 5-8 98.00 eee 8-4 108.50 ese ||Pirste econds 4-4 47.50 eos 
8-4 104.50 oe. 3-4 104.50 ... 10-4 coe 137.85]) 4-4 58.50 ooo 5-4 64.00 ... 
No I Com & Sels 4-4 187,00 eee 12-4 118.50 ese 6-4 65 .00 eee 6-4 59.00 ese 
4-4 58.25 ee 5-4 144.00... Saps 8-4 69.25 nee No 2 Common 
5-4 63.50 oe. 6-4 146.50 169.25]) 4-4 69.25 686.25/|No I Com & Sels 4-4 28.75 ... 
6-4 63,00 eee 8-4 ese 184.25 8-4 wee 96.285 4-4 41.25 eee 6-4 31.50 . 
8-4 69.50 ... ||No I Com & Sele Saps and Selects 6-4 50.25 ee ne 
Ho 8 Common 1-B = 53.75 nee 4-4 64.75 ese 8-4 54,00 eee Pirets conds 
4-4 47.50 eee 5-8 60.50 eee Yo I Com & Sele Ho 2 Common 5-8 58,00 eae 
Plain 4 70.50 eee an} ece 58.00 5-8 18,75 eee 4-4 67.25 eee 
Firsts & Seconis 4-4 78,50 100.85]| 5-4 eee 70,00]) 4-4 25.50 0. B-4 682.50 ae. 
3-8 66.50 ... 5-4 98.50 4... 6-4 eco 200}} 6-4 29.85 ..6 ||No I Com & Sels 
1-2 65.50 eee No 2 Common 8-4 eee 64,50 |] 8-4 29.75 ore 4-4 47.75 eco 
5-8 76,00 ... 3-4 47.00 ... || No I Common No 3 Common 8-4 658.25 on. 
3-4 103.25 eee 4-4 54.75 eee 5-8 39.00 eee 5-8 14.75 eoe No 2 Common 
4-4 104.00 4... Plain 4-4 654.75 63.25|/ 4 19.00 _.-- |] 4-4 29.75 oe. 
5-4 107.00 ... Firsts & Seconis 64 aoe «6.69 75 SoRrORiGoD ° 8-4 33,25 
No I Com & Sels 1-2 64.75 eee 8-4 58.50 77.85 Panel & io. 1 yj 
5-8 46,50 eee 5-8 75.00 eee 10-4 eee 87.25 4-4 94.75 eee No ‘ommon 
4-4 56.00 ee 3-4 83.00 ... |i Bo 2 Common 13-17" Box Boards 4-4 85,50 
4-4 65.25 eee 4-4 92.00 116. 50 4-4 32.75 eee 4-4 82.00 eee 
6-4 66,50 see 5-4 120,00 128.50]] go 2 A Common 9-12" Box Boards Firsts & Seconds 
ag cofiieg® eee 6-4 118.85 129.75 4-4 38.00 42.501] 4-4 70.25 eee 4-4 111.00 118.25 
- 0 . 6-4 146.75 143.00 5 eee 53.50 ee? & Wider Fas 5-4 ese, 142,00 
10-4 eee 65. Ho 2 B Common 66. oc eee 8-4 eee 147,00 
Firsts conds 12-4 146.50 ... 4-4 26.25 33,00 cm & Seconéis No I Com & Sels 
4-4 63.25 ove No I Com & Sels 6-4 eee 2001] 4-4 58,50 eee 4-4 63.75 71,00 
5-4 66.00 eee 5-8 46.25 eee No 3 Common 5-4 61.75 eee 5-4 eee 0. 
6-4 «= 69.75 ns 3-4 54,25 ee 4-4 ee 30.75)] 6-4 61,50 ... 6-4 eco ° 
8-4 69.50 ... 4-4 63.50 78.75)| 6-4 37,00 |iNo I Com & Sels No 2 Comon 
10-4 «85.75 nee 5-4 75.75 79.85 se: eg 4-4 41,00... 46,00 
No I Com & Sels 6-4 73,00 80.50]| Firsts condis 5-4 48.25 ... 
4-4 53.75 see 8-4 84.50 89.75}) 4-4 685.25 ... 6-4 46.50 eee Firsts Lm wee onde kW 
5-4 53.75 eee 10-4 eee 105.75 5-4 101.75 eee No 2 Common 4-4 eee 
6-4 54 75 eee Ho 2 Common 6-4 101,00 eee 5-4 a5:00 eee 
8-4 58.75 eee 5-8 34. 00 eee 8-4 109 200 eee ~ 6-4 86.50 eee 
No 2 Common 4-4 48.50 56.25//10-4 125.00 ... |iFirsts 4 8 8-4 91.75 aes 
6-4 . 29.25 eco 5-4 56. eee 12-4 128.25 eee $3 eee °99 225 10-4 120,00 eee 
Plain No 3 Con- 16-4 144.25 eee eee 117.78 12-4 128,00 eee 
Firsts & Seconds 4-4 32. «++ || No I Com & Sels met 5 Com & Sels Selects RW 
5-8 43.00 see No 3 Common 4-4 51.25 53.75 eee 57.75 4-4 54.50 oe 
4-4 59.75 eee 4-4 27,00 28.50 5-4 64.00 eee $3 eee 63.00 5-4 68.00 eee 
5-4 63.25 eee 5-4 24. 50 eee 6-4 67.50 eee 6-4 eee 63.00 6-4 68 .50 eee 
6-4 65 50 eee 8-4 eee 28 -50 B-4 71.00 eee 8-4 eee 63,00 B-4 75.00 eee 
No I Com & Sels FAS Wormy 10-4 89.25 ... || No 2 Common 10-4 103.75 ..- 
5-8 31.25 = ane 4-4 cece 76.251/12-4 91.75 oe 4-4 eee 30.50 Iino I Shop R 
4-4 46.75 eee 8-4 eee 94.75 16-4 115.75 eee Ho 3 Common 4-4 a 200 eee 
5-4 49.25 eee Sound Wornmy No 2 Common 4-4 ese 26,75 5-4 53,00 eee 
6-4 50.00 eee 4-4 48,50 eee 1-2 20.50 eee . — 6-4 50;50 eee 
Ho 2 Common 5-4 a 65.50 5-8 23. eee eee 61,00 8-4 58.50 eee 
3-4 23,00... oe RTE <3 ove 1c. i 6-8 325. 65500 [ne t commen a © 
4-4 27.25 eco Ho om 5-4 37.85 eee Souné Wormy 4-4 . eee 
5-4 31.25 eee 4-4 65 .50 No 3 Common ° 5-8 eee 35.50 6-4 34. eee 
6-4 28.00 ere Plain 4-4 23.75 (__-s 4-4 eee 41,50 No 2 Comnon R v 
No 3 Common Pirets & Seconds 6-4 46,75 3-4 22.50 eco 
6-4 21.00 ae 3-8 34.25 eee Firsts econds ERSSWOOD 4-4 36.00 eee 
1-2 52.50 eee 4-4 eee 66.75 Firete oonds 6-4 30.75 eee 
rete co. 3-4 71.50 eee 6-4 eee 88,25 4-4 eee 80.25 
4-4 50.25 eee 4-4 78.50 112.50 8-4 77.25 ecco No I Com & Sels 
6-4 54.50 ese 5-4 92.50 eee wt x Com & Sels 4-4 50.25 58.75 
No I Com & Sels 8-4 105,00 144.00 eee 46.75 5-4 ece 66,50 
4-4 39.25 2. 12-4 146.50 ... He 64.50 ..: 6-4 eee 66,50 
6-4 44.50 eee No I Com & Sels No 2 Common No 2 Common 
Plain 5-8 75 eee 4-4 27,00 eee 4 30.25 34 75 
No I Com & Sels 3-4 49,00 ... 5-4 36.00 41.25 ofa AE 
4-4 34.25 eee 4-4 58.00 65,25 6-4 28.75 eee Firsts & c 8 
No 2 Common 5-4 61.75 eve 8-4 41.75 4-4 62.75 eee 
4-4 30.00 eee 6-4 62,00° eee Plain 
TUPELO 8-4 71.50 84.75 ll Firsts econds Pirsts & Seconds 
Firste ¥ Seconds No 2 Common 4-4 eee 68.75 5-8 40,50 eee 
5-8 38.25 eee 4-4 45 200 45 200 8-4 eee 90,00 6-4 55,00 eee 
3-4 44,00 eee 5-4 eee 51. - 12-4 eee 150,00 |iNo I Com & Seles 
4-4 45.25 eee 6-4 45. 50 16-4 eee 160,00 5-8 30.50 eee 
No I Com & Sele Sound Yorny Mixed No 1 Com & Sels 4-4 45.00 See 
5-8 28.50 ... 4-4 41.50 51.001) 4-4 cece «= 6.75 I] 6-4 = 42.00) nee 
4-4 36.00... HE Wee 1 8-4 .. 70,00 ||No 2 Common 
6-4 40.25 ... = e fol No 2 Common - 7 ye eee 
Rg % COBH, ~ 4-4 ece «41 7. eee 
- . eee 8 on 
Sa arte 222 | Fargte & Seo O48 oe 15 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 22.—Average wholesale prices, carlots, Cincinnati base, on Virginia, 


West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 


4/4 5/4&6/4 8/4 


Bass woop— 
QUARTERED WHITE OaK— 
BAS cess se. $135@145 $145@155 $155@105 NOS, oa 2219 a8? 0 O8” 56 58” 06 
No lcm..... 80 85 85 90 90 95 No. 2 com..... 28 31 383 88 388 43 
No. 2 com..... 45 50 54 59 55 60 éCHESTNUT— 
Sound wormy.. 43 45 52 57 55 60 Fas | em <i 95@100 $110@115 $120@125 
= 0. com... cove 
eee Eee Con No. 8 com..... 20 21 21 22 21 22 
Fas | Retain $110@115 cee ten nee eee oP cae isd 
a Ph — phe os. 65" Se. Eee No.2 com... 36 88 38 40 40 42 
No. 2 com..... Ge. Ge ace eee 00 ove Sd. wormy and 
PLAIN WHITE AND Rep Oaxk— No. 1 com. & 
 Weeearae: $105@110 $115@120 $125@135 better ...... 38 42 43 45 45 47 
Selects ....... 70 7 75 80 85 90 precn— 
No. 1 com..... 60 65 70 7 75 80 = ..+.$ 95@105 $105@115 $110@120 
No. 2 com..... 42 45 47 50 48 52 ogy 
No. 3 com..... 22 24 23 25 24 27 sel. ........ 65 70 70 % 70 1 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33 33 38 88 40 
= Bas $ 60@ 65 $ 65@ 70 $ 70@ 75 
iia . $ 95@105 $ 95@105 eee 6 5 $ 65 
No 1 com..... ick, Jeu . 85? 70 . +t 70 No.1com..... 40 43 45 48 45 50 
No. 2 com..... .. ... 35 40 385 40 No.2com..... 25 28 28 80 30 33 
Maris— 4/4 5/4&6/4 8/4 10&12/4 16/4 
Se ee 72@ 77 $77@ 8 $85@90 $95@105 $110@115 
Bet (taste eepbearhcpnbets ; . is? 60 65 65 «7 75 80 85 95 
DT nce naeondaahwnnne Se 31 36 35 40 40 45 45 50 50 «53 
i rane 10@11 $125@130  $150@160 
sy GS ee 90@ 95 $105@110 $110@115 25@1 
Net com. and sel.............. . ge 58 70 75 75 80 95 110 100 105 
Satara tetra 32 35 35 40 40 45 45 650 50 OSS 





MICHIGAN HARDWOODS 


The following list represents present values of 
hardwoods, f.o.b. Lower Michigan mills: 


No.1 No.2 No.3 


FAS Selects com. com. com, 
Bass woop— 


eee fee eee 


4/4 $62@ 65 $52@ 55 $42@ 45 $27@29 om 
5/4 65@ 68 55@ 58 45@ 48 28@30 rH 
6/4 75@ 80 65@ 70 52@ 55 33@35 33 25 
8/4 80@ 8 70@ 75 57@ 60 38@40 ...... 
10/4 95@100 85@ 90 70@ 75 45@50 ...... 
BreecH— 

5/8 No. 2commonand better 30@32 12@14 
4/4 60@ 65 $58 50 33@ 35 23@25 18@20 
5/4 65@ 70 50@ 55 35@ 37 28@30 19@21 
6/4 65@ 70 55@ 60 40@ 42 30@32 20@22 
8/4 T5@ 80 70 50@ 52 33@35 20@22 
BrrcH— 

4/4 95@100 75@ 80 Hy 50 30@32 18@20 
5/4 100@105 80@ 8 52@ 55 33@35 20@22 
6/4 105@110 85@ 90 57@ 60 38@40 20@22 
8/4 110@115 90@ 95 ne 15 40@45 ...... 
10/4 120@125 105@110 80@ 85 50@55 ...... 
12/4 125@130 110@115 85@ 90 50@55 ...... 
16/4 140@145 120@125 105@110 

8/4 90@ 95 75@ 80 Bg 70 35@40 ...... 
10/4 95@100 80@ 8 70@ 75 40@45 ...... 
12/4 100@105 %85@ 90 4 80 40@45 ...... 
16/4 120@125 105@110 95@100 50@55 ...... 


Harp MAPLe— 
4/4 70@ 75 60@ 65 a 4 28@30 15@17 


5 
6/4 90@ 9 75@ 80 65 83 33@35 18@20 
8/4 100@105 85@ 90 70@ 75 38@40 20 


85@ 90 

5 95@100 45@50 28@30 
14/4 140@145 125@130 115@120 50@55 ...... 
16/4 160@165 146@150 135@140 50@55 ..... 


Harp MAPLE RovuGH FLoorine Stock— 


Mn” “ciccautiiw . weatew aie 40@ 42 28@30 18@20 
>. t¢ikeken seanees 43@ 45 28@30 20@22 
Sorr MarLte— 


4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
5/4 75@ 80 65@ 70 50@ 55 33@35 18@20 
6/4 80@ 85 70@ 75 55@ 60 38@40 18@20 
8/4 85@ 90 75@ 80 60@ 6 40@ 

Enp Driep WHITE MaPLe— 


4/4 105@110 ........ te! ssteke sanhed ° 
BPG ERBGESO ccccccee 85 4 ¢eeeee eseeee 
BOG BEOGPESD ccccocee a i! ereres hesene 
8/4 120@125 ........ 90@ 4 veeeas cee 
Oaxk— 


6/4 95@100 75@ 80 65@ 70 38@40 20 


4/4 ie 95 70@ 75 55@ 60 33@35 033 
8/4 105@110 85@ 90 75 


5/4 95@100 75@ 80 so 70 35@37 20 
80 43@45 ...... 





SOUTHERN PINE TIES 


New York, March 23.—Following are quota- 
tions on southern pine railroad ties, f.o.b. New 
York: 


All 8’ 6”— Sap Heart 
I lie ade ial ie Oe a ee $1.45 $1.85 
IES. seciriidai ata anieaiinieeattaats\aedeeuabiase Rieti 1.35 1.75 
Dn? Avepscsevorbineneenbawsean 1.25 1.65 





WISCONSIN HARDWOODS 


Following are prices of Wisconsin hardwood 

f.o.b. mill points: 
No.1 No.2 No.3 
FAS Selects com. com. com. 

ASH— 

4/4 $ 90@ 95 $ 20 s $ sO 60 $33@35 $19@21 
5/4 100 105 70 38 40 20 21 
6/4 110 115 35 190 70 75 40 45 20 21 
8/4 115 120 100 105 75 80 4 50 23 24 


4/4 7@72 60@ 62 48@ 50 28@31 20@22 
5/4 72 7 62 65 50 653 30 32 22 24 
6/4 7 78 68 70 65 57 32 34 23 25 
8/4 8 90 7 80 63 65 35 37 ...... 


4/4 100@105 80@ 8 48@ 50 30@32 20@21 
5/4 105 110 85 90 653 655 34 36 21 22 
6/4 110 115 90 95 658 60 36 38 21 22 
8/4 115 120 95 100 75 80 42 44 23 24 

10/4 125 130 106 110 90 95 65 60 

12/4 130 135 110 115 95 100 60 65 


4/4 T@75 ........ 45@ 47 25@28 19@21 
5/4 80 82 ........ 50 53 30 323 20 22 
6/4 83 85 ........ 55 60 32 35 20 23 


8/4 85 90 ........ 60 65 36 40 21 323 
ae Se Ee stncecss, Te Se ae TD ‘eecsee 
12/4 100 105 ........ 75 80 60 65 

Harp MaPLe— 
4/4 T0@ 72 
5/4 75 78 65 68 60 655 33 365 


8/4 90 95 80 85 65 70 38 40 20 22 
10/4 100 106 90 75 80 45 650 ...... 
12/4 115 120 106 110 90 95 65 60 ...... 


Oax— 
4/4 95@100 75@ 80 60@ 65 38@40 20@22 
5/4 100 105 ° vd e 





6/4 105 110 85 90 70 175 46 22 24 
8/4 110 115 90 9% 75 $0 47 60 23 28 


St. Louis, Mo., March 21.—The following cross 
tie prices prevail f.o.b. St. Louis: 

Untreated 

White Southern 

Oak Sap Pine 


No. 5, 7x9”, 8’, 9-inch face..... $1.45 %. 25 
No. 4, 7x8”, 2° 8-inch face..... 1.35 10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 i 00 
No. 2, 6x7”, a, * inch face,.... 1.10 -85 
No. 1, 6x6”, 3 6-inch face..... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 
ee re re $43.00 $42.00 
ea ers 40.00 38.00 





VALLEY HARDWOODS 


Cincinnati, Ohio, March 22.—Average whole- 
salers’ prices, carlots, Mississippi Valley woods, 
Cincinnati: 


Rep eo 4/4 5/4&6/4 8/4 
om. 
FAS. waseced -$108@108 s198e133 Z $10¢@2110 
No. 1 com.. 

Qtrd. red, sap no y . 
ae 58@ 60 62@ 65 68@ 70 
No. l com... 49 52 54 

Plain red 
eee 106@108 eG 60 84 ae 
No. 1 com... 54@ 56 58@ 60 63@ 68 

Sap GuM— 
Bxbds. ed rome ae ee 
ms FAS, 6” 58@ 59 60@ 62 65@ 68 
wider... 
No. 1 com... 25 25 26 29 
No. 2 com... 25 25 26 29 
CoTTonwoop— 

FAS, oS vers BO os ee es elt = 

No. 1 com..... 38 one o 

No. 2 com. 34 36 oe see 

Sorr ELm— 

De. cssesiecee @& $ 70 i. 

No. 1 com..... 47 52 57 oe 

No. 2 com..... 25 29 a ° eee 

MaPLp— 

Spot worms N. 

D. log run...$ 40 — $ 55 $ 60 
QUARTERED Rap OakK— 
i: denned ie EY eid ei Gate | ee 


No. 1 com..... 65 a “dee “ore eae wee 
me BG cces Be GE cee cee eve 


PLAIN WHITE AND Rep Oaxk— e 
Pe esses ----$ 82@ 87 $ 95@100 $105@110 
. tt 68 td 72 2 %8 


No.1com..... 53 58 58 68 63 68 


No. 2 com..... 42 44 45... 45 50 
No. 3 com..... ee eee ae ene 25 £380 
Sound wormy.. 37 38 40 45 45 50 


QUARTERED WHITE OakK— 
as Seer” tear | $120@188 $133@1388 





Selects... ...: 92° 97 97 102° 102 107 

No. 1 com... .. 70 75 75 80 80 85 

No. 2com...:. 40 45 45 50 50 55 
PHILADELPHIA PRICES 


Philadelphia, Pa., March 22.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 

Southern Pine, Merchantable—1905 
(Steamer Delivery) 


3x4” and 4x4”... .$44.00 ORES” occ ccccccve $49.00 
3x6” and 6x6”.... 42.00 BEER sentvwaswes 58.00 
tay AO 4x8” and CO Sao 56.00 

eieeeweeer 43.00 Be vcecesveess SEE 
3x10” cscecscccce OO0U BEE 600d 0860008 65.00 


Lengths 22 to 24 feet, add $2. 

_— 2 feet additional, add $1.50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x2%4-inch Face 
(Rail Delivery) 


RE dca ce uh beak ew ine widen eeemnan $90.00 
ROR 77.00 
sor nd ste Saree dn bia Seine! Salaam 58.00 
SE a in op cdaddsoinnenewmence 47.00 
ae, EN Os oo cana w evens csitneanmee 25.50 
Air Dried No. 2 Common Roofers 
1x6”, %x5%4......$26.00 1x10”, %x 9%4....$27.50 
Bes WE thee cece 27.50 1x12”, %x11%.... 28.00 
Shortleat Dimension, a. Y4-inch Scant, 10- to 
oot 

hee newswire — — rrr rrr rere $29.00 
SE cahieiractwnieeaiee ee GE” cccenaeaeewe 30.50 
BE  cthvenesd wants 28.00 


North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 


SOME GE sccccveseceee $80.00 Ul Fr 
gs ar 55.00 44.00 $27.00 
Kiln Dried North Carolina Roofers 

r MM Keb cauends oobans escechhemene $29.00 
ub i i cinerea ndaeteebnwed antes 31.50 
EE ae Ae oe anys 32.00 
ia oo Wn arly co wel orden ie wat 33.00 

##-inch thick, $1 more. 

Red Cedar Bevel Siding 
ff SS ape er iiawey-s $42.00 
ie ad bee ae ae haaw she MeE SOs 62.00 
SE MED avdckccbendadntankvasnbennexens 69.00 
Maple Flooring f.o.b. Philadelphia 
22%, Dt piitdscneackobes nekeiowes teat $78.00 
x2%4”, No. 1 IE CLOT ERE EERE RE GS 69.00 
St DN » o vacengenseedessouasesntoes 43.50 
x14” and 2- Maa akvdceosedsaeaeeess 64.00 
Western White Pine, Dressed 

D No. 2 0. 3 
| ere $ 72.50 $62.50 $45.25 $36.25 
TS eres 87.5 77.50 43.25 38.75 

© cceson et 77.50 67.50 45.25 38.75 

>} ee 77.50 67.50 42.25 37.75 
EEE 87.50 77.50 42.25 37.75 

De” cencdwadn 102.50 92.50 44.25 38.75 

13” and up... 107.50 97.50 iene wees 

: Lath, 4-foot No. 1 

ID: an ccace mp rica $6.75 c.i.f.—$7.25 delivered 


EE, Se ekaeescseae 5.25 c.i.f.— 5.75 delivered 
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OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
March 12, as reported by the Oak Flooring Manu- 
facturers’ Association : 

A x24,” x1%” %x2” 
Cir. qtd wht.... fT 80 116.96 $83.00 $94.56 


Cle. Gt@. FOE.ccce: coves a. seks: ovens 
Sap. c.q.w.&r. ... «.... a cssse  e00n0 
Sel. qtd. w.&r.... TES  TF7OZB ...2. coose 
Cir. pln. wht.... 66.31 81.65 53.85 60.61 
Clr. pin. =: «++ 64.24 75.41 53.42 58.47 
Sel. pln. wht.... 54.82 67.25 46.32 47.11 
Sel. pln. red..... 54.17 66.59 47.53 46.82 
No. 1 common... 41.92 45.58 29.12 27.02 
He. 3 commmen.... IBBG FTRSS coeee ceccc 

4x1” Mx2” fex1” x2” 
Cie, G8. With ccs. vee $105.08 ..... duane 
Clr. qtd. red..... > $90.50 ESSE Se 
Sel. qtd. w.&r.... 70.50 71.75 ..... $80.50 
Civ, pin. Wht.... TERR TES cscs 78.68 
Clr. pln. red..... 72.14 Tae. s6cee Gennes 
Se. oe. Wat... GEES Gee cocee 63.96 
i, i Miiwes4 scenes a sexes 65.50 
No. 1 common... 47.50 Cl 38.19 
» Ss fee Se ee 11.50 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
averaged as follows, f.o.b. cars flooring mill basis, 
during the week ended March 19: 


MaAPLE— Clear No. 1 Factory 

CE bkcniavaecaae $69.33 $60.57 $37.30 

a Ga visvovns me na 43.88 
WE iweedetess ves 58.57 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNBAPOLIS, MINN., March 22.—Retailers 
are taking a seasonable amount of northern 
pine. Retailers report, also, that in the cities 
and larger towns consumers are purchasing 
more freely. The fact that the country roads 
are in poor condition has a tendency to delay 
buying by farmers throughout the Northwest. 
Prices of northern pine have remained steady. 


BUFFALO, N. Y., March 22.—Reports from 
the Canadian mills state that the weather has 
been so mild and wet of late as to put a check 
to further bringing in of logs to the mills, and 
that production will be lower than was planned 
for. This situation should have an effect on 
prices, especially in the lower grades. The de- 
mand for such stock is fairly active, but de- 
mand for high grade lumber is quiet. 


EASTERN SPRUCE 


BOSTON, MASS., March 22.—Demand for 
eastern spruce is better than it was a month 
agy, but still lacks the snap expected with the 
advent of spring. Production is still light, but 
buyers are able to get their orders shipped 
promptly. The base price for frames is steady 
at $39. Retailers are showing more interest 
in Provincial random. Prices are no stronger, 
however. Boards are quiet and quotations 
steady, as offerings are very light. 


HARDWOODS 


CHICAGO, March 23.—Demand for northern 
hardwoods from automobile and furniture con- 
sumers has shown considerable improvement 
within the last week. Flooring and interior fin- 
ish plants are not actively in the market at the 
moment. Mills have more business on their 
books and as a result prices are strengthening. 
Dry mill stocks of many items are cleaned up. 
In southern hardwoods, there is a good demand 
for sap gum, but oak is moving slowly. Tupelo 
and red gum are fairly active. Mill stocks are 
broken and prices are unchanged. 


NEW ORLEANS, LA., March 21.—Continuing 
heavy rains over considerable areas of hardwood 
territory tend to increase the interference with 
logging and mill operation and to prolong the 
period of curtailed production. Despite this 
foreshadowing of subnormal supplies of seasoned 
stocks, it appears that prices have not material- 
ly bettered and they are still unsatisfactory. 
Thick elm and maple lead the call, by local re- 
ports, with sap gum the runner up. Red gum 
is showing signs of reviving demand. The 
flooring grades of oak are disappointingly quiet. 


ST. LOUIS, MO., March 21.—Wholesalers of 
southern hardwoods note indications of improve- 
ment this week. While business with planing 


mills and sash and door concerns has been quiet 
recently, it is reported these consumers are do- 
ing considerable estimating and will place some 
orders in the near future. The bulk of the 
present business comes from automobile body 
concerns, which are buying elm, maple and gum. 
Automobile business is reported very ‘good. 
Furniture factories are still holding off. There 
is not much demand for low-grade box factory 
stock. Prices are holding their own. 


CINCINNATI, OHIO, March 22.—The hard- 
wood situation is disappointing, and business 
has not opened up to the extent that is normal 
for late March. Dealers say that buyers seem 
to be slow to place orders. The mills are hold- 
ing pretty well to their asking prices, but in 
the main this may be said to be a buyer’s 
market. 


BUFFALO, N. Y., March 22.—The demand for 
hardwoods is not at all brisk, but inquiries are 
more satisfactory than several weeks ago, 
and a little more business is being done. Trade 
is pretty fair in some sections, while others 
are not disposed to buy much. Some of the 
automobile plants are using up stocks which 
they laid in last fall, while others are coming 
into the market again, though in a small way. 
Furniture plant buying is limited. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 23.—Demand for fir is keep- 
ing up on a fairly even basis for this time of 
year. Retail yards are doing considerable hand- 
to-mouth buying. Stocks of dimension at the 
mills are still considerably below normal and 
the price is $1 higher than thirty days ago. 
There is a stronger tendency to Coast mill 
quotations and producers are much more par- 
ticular about the kind of orders they accept. 


NEW YORK, March 22.—Fir demand is classi- 
fied generally as ‘“‘moderate.’’ Wholesalers are 
complaining of the fact that yards are buying in 
small quantities. 

, 


BALTIMORE, MD., March 21.—The demand 
for fir in this market continues rather ee 
Quotations are virtually unchanged. 


KANSAS CITY, MO., March 2S.—Fir buying is 
showing a little increase each week, and prices 
are being more firmly held. The demand is 
pretty well scattered, though apparently more 
business is coming from country than from city 
yards. The volume of business from the oil 
fields is good, including some demand for tim- 
bers. 


LOS ANGELES, CALIF., March 19.—No. 1 
2x4-inch dimension, 1x6-inch No. 1, and small 
rough timbers are stronger, and the wholesalers 
are getting list. No. 3 common is scarce and 
strong, the selling price being up fully a dollar 
in this section of the State. Mill representatives 
expect the next thirty days to bring about a 
further improvement in‘the fir market, nsareenee 
of increased building activities. 


CYPRESS 


NEW ORLEANS, LA., March 21.—Another 
slight gain of booking is reported for cypress, 
with prices and character of call both unchanged 
and inquiry increasing. Mixed car business 
leads the call, as usual. Greenhouse material is 
in active request. 


CHICAGO, March 23.—The volume of cypress 
business is increasing from week to week, east- 
ern demand being especially encouraging. 
Greenhouse and tank interests continue to 
place good sized orders. Retail yards in the 
central West are beginning to look around for 
stock. The trade is developing as the season 
advances, and as retailers and industrials are 
not carrying burdensome stocks any consider- 
able movement of material into consumption 
will be reflected in larger orders for replenish- 
ment. Prices are unchanged. 


ae 


ST. LOUIS, MO., March 21.—Activity in yellow 
cypress continues on the same basis as in the 
last few weeks. Buying is about equally di- 
vided among retailers and industrials. Prices 
possibly are some weaker. Trading in red cy- 
press is steady at unchanged quotations. 


HEMLOCK 


CHICAGO, March 23.—Retail yard trade in 
northern hemlock is more active than for some 
time, and the market has developed more 
strength during the last week or ten days. Prices 
are $4.50 to $5 off the Broughton list. Dry mill 
stocks are not over-abundant. 














Dealers 


whoare Pushing 
Out for More 
Lumber Sales 


In the “Realm of the 
Retailer’ (see each 
week’s issue of the 
AMERICAN LUMBER- 
MAN) written by an edi- 
tor who is constantly 
visiting lumber dealers 
throughout the United 
States you will find fre- 
quent mention of dealers 
who are selling more lum- 
ber by selling “Homes 
Complete.” 

You can do that, too, 
if you have our 


New House 


Plan Book 


Twenty-three homes 
illustrated with floor 
plans are shown therein. 


You can loan it to 
prospective home build- 
ers for selecting the house 
plan best suited to their 
needs. 


Sample newspaper ad- 
vertisements for featur- 
ing these plans in your 
local newspaper are now 
appearing in the AMErR- 
ICAN LUMBERMAN. 

Send today for your 
free copy of book. 


Atmericanfiumberman 


431 So. Dearborn St. 
CHICAGO 
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SALES REPRESENTATIVES: 


J. C. Lackey, 353 Lincoin Ave., Landsdowne, Pa, 
W. J. Schiller, 4347 Benton Blvd., Kansas 
City, Mo. 

G. 8. Patterson, Oconomowoe, Wis. 

R. D. Hunting Lbr. Co., Merchants 
Bank Bidg., Cedar Rapids, Ia, 
Colorado Continental Lbr. Co. 
Chamber of Com. Bidg., 
Denver, Colo. 

Alax W. Stewart, 

931 Lbr. Ex. Bidg., 
Minneapolis, 

Minn. 


Trees That Make 
Good Selling Lumber 


The salability of lumber begins in the tree. 
And right here is why Craig Mountain Quality 
Pondosa Pine has such a good sales record in 
the retail yard. Nature has been generous with 


Craig Mountain Quality 
PONDOSA PINE 


LIGHT—SOFT— WHITE 


She has put into it lightness that means easy 
handling, softness that means easy sawing and 


planing, whiteness that means nice clean looking 
lumber. 


Stock Craig Mountain Quality Pondosa Pine 
and let it help you win sales. : 


A trial mixed car will tell the story. 


Craig Mountain 
Lumber Co., 


WINCHESTER, IDAHO 


E. H. VAN OSTRAND, W. C. GEDDES, 
ident. Vice-Pres. & Gen: Mgr. 
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Quality OAK FLOORING 


lives up to its name in every way—the finest quality 
Southern Oak, uniform in milling and grading. It’s the 
kind of flooring builders want and therefore sells quickly 
for dealers. Try some and see for yourself. 


Order in carlots or L. C. L. to suit your requirements. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. 


“KILMOTH” 
Closet Lining 


Manufacturea from 
Tennessee Aromatic 
Red Cedar in 3/8 x 2, 
2% and 3% ines 
widths. 


MEMPHIS, TENN. 











NEW YORK, March 223.—Very little transit 
lumber is being received from the Coast, and 
very little eastern lumber of any kind is coming 
in. Prices have not moved one way or the other 
for a week or more. 


BOSTON, MASS., March 22.—Hemlock dis- 
tributers are finding the market situation more 
encouraging, mild weather having stimulated 
yard trade. Offerings of dry eastern and north- 
ern hemlock boards are light, and prices keep 
steady at $31@32 for eastern clipped, $31 for 
northern clipped, and $29 for random. Recent 
transit offerings from the Coast have been a 
bit more than the present market can absorb 
readily, and quotations are irregular. Mill ship- 
ment prices are steady, having been strength- 
ened by the firming up of cargo rates. 


WESTERN PINES 


CHICAGO, March 23.—The market is still 
firm and the volume of business during the last 
week has slightly improved. Dry stocks are 
becoming more depleted and will continue so 
until the new cut is in shipping condition in 
about sixty to ninety days. Stocks of Cali- 
fornia white pine at the mills are low. Demand 
from sash and door interests is very good. 
Prices shown a firmer tendency. 


SAN FRANCISCO, CALIF., March 19.—There 
is a sustained demand for pine throughout the 
principal markets, with slight increases, proba- 
bly seasonal, in that from eastern centers. Rail 
shipments are normal, and export has increased 
slightly. Mill stocks are in good shape, with 
several of the larger manufacturers planning 
curtailment throughout the summer. There have 
been virtually no price changes although some 
mills report minor advances. Retail business is 
exceptionally good for this time of year. 


NEW YORK, March 22.—Idaho white pine and 
Pondosa pine continue to gain in strength, but 
there has not been a marked increase in prices. 


BUFFALO, N. Y., March 22.—Trade in the 
western pines is quiet, with only small lot buy- 
ing here and there. The market displays a 
firm tone in many items. Pondosa pine is hold- 
ing firm and some of the Idaho mills are asking 
firmer prices. California white pine prices in 
shop lumber are called ragged. A large amount 
of rain in California over a period of four 


months is causing delay in the shipment of 
orders. 


KANSAS CITY, MO., March 23.—The scarcity 
of western pine boards continues, and prices are 
stiff, but other items appear to be easy to get. 
Demand here has been steady for the last three 


weeks, but there is more yard business yet to be 
placed. 


LOS ANGELES, CALIF., March 19.—Surplus 
Pine stocks have been fairly well cleaned up 
and the retailers are more active in the market. 
Some of the mills are getting under way once 
more. Prices are firmer. 


REDWOOD 


CHICAGO, March 23.—There has been a sub- 
stantial increase in the demand for redwood dur- 
ing the last week or ten days, the favorable 
weather having stimulated the call from con- 
suming interests. Both industrial eoncerns and 
retailers are well represented in the market, 
yard interests replenishing stocks for spring 
trade. Stocks at the mills are well balanced. 
Prices are holding on a firm basis. 


SAN FRANCISCO, CALIF., March 19.—Red- 
wood orders continue above production. The 
week showed increased demand from southern 
California and foreign markets, with rail de- 
mand continuing at a high mark. Prices are 
firm, with an upward trend. Retail business is 
good. 


LOS ANGELES, CALIF., March 19.—Reports 
from mill representatives are to the effect that 
the redwood situation is much improved. There 
is a large foreign demand for tie material. 
Prices are firm and stocks scarce. 


SOUTHERN PINE 


CHICAGO, March 23.—Orders for southern 
pine are being received in seasonable volume. 
The movement of material from retail yards 
is increasing and most dealers are replenishing. 
Industrial demand is very satisfactory. Rail- 
road inquiries are increasing. Mill stocks are 
fairly well balanced and prices are steady. 
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NEW ORLEANS, LA., March 21.—Mill reports 
indicate another gain in bookings. Production 
registered decline, giving second place to ship- 
ments. A moderate gain in bookings is also 
reported locally with prices about as they were. 
The call is, however, spotted and a number of 
items are on the “inactive” list. Inquiry is 
fairly brisk, and further improvement is con- 
fdently predicted with the coming of good 
weather. 


§sT, LOUIS, MO., March 21.—A slightly better 
tone is observed in the southern pine market, 
mixed car demand showing somewhat of an im- 
provement. Upper grades continue quiet. There 
is considerable activity from central and south- 
ern retail yards. The price list shows no mate- 
rial changes. . 


KANSAS CITY, MO., March 22.—Demand for 
southern pine continues to run well up with mill 
production, according to sales managers, but 
there is just enough hesitation shown by buy- 
ers to keep prices from gaining in strength. 
There has been a heavy demand for export 
timbers, a large part of which went to Cuba and 
other Latin republics. Yard stock orders con- 
tinue to run strongly to mixed cars, though 
straight car orders have been more numerous. 
Boards and dimension have had a big call, 
with a good demand for flooring, though other 
finished items have not been in large demand. 


NEW YORK, March 22.—There is a lagging 
in demand, but prices are holding up well. Re- 
tail yards show little interest in purchases other 
than to satisfy immediate needs. Flooring is 
selling better than other items. 


BOSTON, MASS., March 22.—Southern pine 
distributers noted a slight quickening in de- 
mand last week, coincident with the advent of 
warm weather. Wholesalers are competing 
briskly and are generally quite conciliatory. 
Flooring ranges from $73@84.50 for Bé&better 
rift, 1x4; $55@75 for C rift, and $49.50@55 for 
B&better flat. Roofers are rather weak at 
$29.50@31 for 8-inch, air dried. 


SHINGLES AND LATH 


SEATTLE, WASH., March 19.—Red cedar 
shingles advanced. slightly during the week, 
despite lack of orders and conditions making 
for a somewhat softer market. There is no sign 
of spring trade. Production in Washington has 
increased to a considerable extent through the 
resumption of Grays Harbor mills, following the 
settlement of the recent strike. 


MINNEAPOLIS, MINN., March 22.—Forecast 
is made by wholesalers that prices of red cedar 
shingles are about to be advanced. Up to now, 
despite the approach of warm weather, demand 
for shingles has been small. It is a fact, how- 
ever, that shipments of transit stock are not 
large. Clears are being quoted at about $2.20, 
and stars at $2.05. The price situation enters 
sharply into the movement of lath. Producers 
and wholesalers in this market are unwilling 
to make inducements to move balsam and jack 
Pine lath, both of which are in small supply. 
Buyers are ready to make contracts at their 
figures, which generally are about 25 cents under 
what producers and wholesalers demand. 


KANSAS CITY, MO., March 22.—Shingle busi- 
ness in this market is dull, with prices no 
stronger. Lath demand is fair and shows signs 
of increasing. Cedar siding is slow in the city, 
but country yards are buying a little more. 
Prices are unchanged. 


NEW YORK, March 22.—Eastern spruce lath 
are fairly plentiful, with prices a shade lower 
than they were a week ago. Demand has kept 
up satisfactorily. Shingles are plentiful, espe- 
cially West Coast varieties, and demand is fair. 


‘-NEW ORLEANS, LA., March 21.—No change 
in the cypress shingle and lath market is re- 
ported. Cypress shingle demand is inactive, 





with production also light, and prices unchanged. 
Cypress lath move well, it is said, and mainly 
on mixed car orders, with prices well held but 


unchanged. 
BOXBOARDS 


BOSTON, MASS., March 22.—The boxboard 
Market retains the slight gains of recent weeks. 
Demand is fair and prices are steady to firm. 
Two-thirds of the dry box lumber now on hand 
at New Hampshire mills is reported to be sold 
and awaiting shipment. On March 1 there were 
54 New Hampshire mills in operation, comparing 
with 34 that were running a year ago. Similar 
conditions are reported in Maine although exact 
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“Take Me Home 
for $9.98” 


People do not buy that way 
any more. | 








They want to know where the 
goods were made, if they have 
any guarantee of quality— 


THEY WANT SAFETY. 
The retail lumberman today 


can sell his customer a nation- 
ally advertised product, South- 
ern Pine, trade-marked by the 
Southern Pine _ Association, 
grade-marked under the super- 


vision of competent graders; certified by the mill 
numbers of NATALBANY. 





NATALBANY Southern and the grade-mark tells you 
Pine is produced under every what it is. 


refinement of scientificmanu- There is a NATALBANY 
facture. The mill numbers product for every building 
tell you where it came from, purpose. 





Lumber from Mills numbers 71, 72 and 
73 is shipped with speed over the IIli- 
nois Central Mainline. 


NATALBANY 


LUMBER 
SALES 


HAM MOND, | 


COMPANY, LTD. 
OF FICE 


LOUISIANA 





MEMBER SOUTHERN PINE ASSOCIATION 








8,000 cars a year of long and short leaf Southern Pine 
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Fleet of Ross Carriers at 
Grays Harbor Lumber Co., Hoquiam, Wash. 


Ross Carriers Cut 
Handling Costs 


As proof of their economy and effici- 
ency, we quote the following from a 
letter received from the Grays Harbor 
Lumber Co., Hoquiam, Wash.:— 


“Six Ross Carriers have enabled us 
to dispense with 36 horses and 60 men 
in the yards.” 


Ross Gasoline or Electric Carriers will 
do as much for you— handle your entire 
output with fewer men and at less cost. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 


6 ROSS 
Carriers 


ng 
3 rf 
Total dail Daily 


with 36 °P Srating cost 
trucks and gg 500 
. men,..., 

Total daily operati, $388.03 
ith 6 R & cost 


by »- Oss rri 
drivers and transfers, 


118.80 


HH 


Net daily Saving... $269.23 


Write for complete data on Ross 
Flectric and Gasoline Carriers. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - = Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 
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Fruehauf Trailers like those 


a Fruehauf “Dolly” as here shown. 


carload of lumber in one trip. 
tons on the rear Trailer. 


of the country 
equipment? 


10945 Harper Avenue, 








Branches and Distributors in All Principal Cities. 


SATISF) 
net 





16 to 20 Tons Per Trip 


OWN in Charleston, West Virginia, the Morgan Lumber Company have been using 
in this photograph for about eight years. 
recently four new units have been added to their fleet. 


The Morgan Trailers range in capacity from 6 to 10 tons and are frequently used with 
By using two Trailers with the one tractor truck, 
a load of 16 to 21 tons can be hauled, thus cutting down the cost of hauling per ton 
mile to a fraction of the cost if motor trucks only were used. 


Just 


In the particular case shown in the above photograph, Fruehaufs are moving a solid 
Eight tons are carried on the front Trailer and thirteen 
The Trailers were loaded direct from the car—hauled about 
two miles to where a large residence was being erected and unloaded right at the job. 
The tractor truck handled the load speedily and easily. 


Fruehauf Trailers are being operated by the hundreds by lumbermen in all parts 
May we forward you information regarding their hauling systems and 


Pioneer Builders of Semi-Trailers, Four-Wheel Trailers and Adjustabie Pole Trailers. 


FRUEHAUF TRAILER COMPANY 


Backed by 35 Years’ Experience 


DETROIT, MICHIGAN 
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figures are not available. Round edge White 
pine boxboards, inch, are quoted $27@30, 


CLAPBOARDS 


BOSTON, MASS., March 22.—Retailers have 
been more easily interested in clapboards qyr. 
ing the last week or ten days, but buying jg 
still quiet. Yards are lightly stocked anqg 
have to do considerable buying before long 
Eastern spruce and native white pine clapboards 
are scarce and prices keep firm. Plenty of req. 
wood, red cedar, western spruce and California 
pine clapboards are available, and some lots 
are being offered here at attractive figures, 


LUMBER TRANSPORTATION 


Canadian National Construction Plans 


WASHINGTON, D. C., March 21.—A railway cop. 
struction program to. be completed by Aug. 31, 
1930, at an estimated cost of $19,120,000, has been 
suggested by the management and board of direc. 
tors of the Canadian National Railways. The 
program will be submitted to the Dominion Parti. 
ment, according to an announcement by the mip. 
ister of railways and canals forwarded to the 
Department of Commerce by Walter J. Donnelly, 
assistant trade commissioner at Montreal. 

The recommendations are divided into three 
groups: (a) Lines which offer economic and op- 
erating advantages to the system; (b) branches 
for the purpose of general development and colon- 
ization of the country, which will constitute feed. 
ers to the system, and (c) a branch which will 
link the Hudson Bay railroad with the south lines 
of the Canadian National Railways system. 

















Railway Equipment and Supplies 
In the latest issue of Railway Age inquiries and 
orders for railway cars are reported as follows: 
INQUIRIES—Baltimore & Ohio, 500 gondola car 
bodies, 50 tons’ capacity; St. Louis Southwestern, 
30 steel underframes for caboose cars; Denver & 
Rio Grande Western, 300 automobile cars, 40 tons’ 
capacity ; Missouri Pacific, 300 box cars; Great 
Northern, 500 steel underframes. . 
OrDERS—Northern Pacific, 200 ballast cars with 
Rodger Ballast Car Co. 


Loadings Exceed Million Cars 
WASHINGTON, D. C., March 23.—The first million 
car week so far this year was reported for the 
week ended March 12, the car service division of 
the American Railway Association announced 
today. Loading of revenue freight for that week 
amounted to 1,005,715 cars. 
This is the first time in the history of the rail- 
roads that freight loadings for any one week have 
been in excess of one million cars at this season 
of the year. In 1926, the first million car week 
was reached in May, while in 1925 it was not until 
July. 
The total for the week of March 12 was an in- 
crease of 10,784 cars over the preceding week, 
the increase being due principally to the heavier 
loading of coal, merchandise and less than carload 
lot freight, and miscellaneous freight. Compared 
with the same week last year, the total for the 
week of’ March 12 was an increase of 38,290 cars, 
while it also was an increase of 79,596 cars over 
the same week in 1925. 
Coal loading for the week of March 5 totaled 
220,179 cars, an increase of 31,345 cars over the 
same week last year and 69,627 cars above the 
corresponding week in 1925. 
Miscellaneous freight loading totaled 255,957 
cars, an increase of 9,161 cars above the same week 
last year and 11,527 cars above the corresponding 
week two years ago. 
Loading of merchandise and less than carload 
lot freight for the week totaled 268,788 cars, an 
increase of 4,457 cars over the corresponding week 
last year and 8,963 cars above the same week 
two years ago. 
Grain and grain products loading totaled 40,076 








cars, a decrease of 169 cars under the correspond- 
ing week last year but 2,919 cars above the same 
week in 1925. In the western districts alone, 
grain and grain products loading totaled 24,391 
cars, an increase of 963 cars above the same week 
last year. 

Live stock loading amounted to 27,298 cars, @ 
decrease of four cars below the same week last 
year and 256 cars below the corresponding week 
in 1925. In the western districts alone, live stock 
loading totaled 20,976 cars, an increase of forty: 
nine cars above the same week last year. 

Forest products loading totaled 70,497 cars, 
4.833 cars below the same week last year and 11; 
364 cars under the same week in 1925. 
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